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V. C. Prices are Substantially Reduced 
More Generous Than Ever 


—but V. C. Quality is 


It is not enough that we say the V. C. 1915 downward 
revision of prices is made at absolutely no reduction of 
V. C. quality. 

For it is actually the case that the 1915 Vacuum Cup Tires 
—now being sold at such substantially reduced prices—are 
even better than those sturdy, sinewy 1914 V. C. tires on 
which The Automobile Club of America certified an average 
of 6,760 miles. 


We have accomplished this through the operation of two 


sound and well known principles of business economics. 


Our volume has increased fourfold in the last few years— 
as every dealer knows. This has automatically reduced our 
overhead expense per tire to the lowest possible figure. 


Our new three-quarter-million dollar factory has every facil- 
ity known to modern science—installations not found in any 
other tire plant. It permits us to put a degree of quality into 

acuum Cup Tires that is prohibitive—from a standpoint 
of cost—with other and less efficient methods. 


So that we can announce to the trade and to the consumer a 
more generous expectation of service than ever from Vacu- 
um Cup Tires—at prices formerly asked for ordinary tires. 


Dealers should write today for the V. C. Revised Price Schedule. 


It permits our 


distributors to meet advantageously the tire market conditions now prevailing. 


Pennsylvania Rubber Co., Jeannette, Pa. 


Atlanta Cleveland Kansas City, Mo. Omaha at. Paul 
Boston ’ Dallas Minneapolis Philadelphia San Francisco 
Chicago Detroit New York Pittsburgh Sea ttle 


An Independent Company with an Independent Selling Policy 
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This heat test proves 


ir wa whether your oil is lubricat- 
—= <—* ing or doing. actual damage 





Bottle No. 1 shows the original color of Veedol Medium, 
It is a clear orange. Off hand it looks like every other oil. 


Bottle No. 2 shows the same oil after it has been heated 
to 500° for 15 minutes. It is now a red-orange, but it is 
absolutely clear and contains no sediment of any kind. 


Bottle No. 3 contains any **?’” medium oil that you may 
wish to test against Veedol. It is the same orange color 
as Veedol and looks to be just as good oil. 


Bottle No. 4 shows the **?”’ oil after the heat of 500° F. 
has been applied to it for 15 minutes. This oil is now a 
dark red—almost black, in most cases—and usually con- 
tains solid matter. 


What the black color and solid matter mean—That black 
color and solid matter is due to three substances which will 
injure any engine. First, carbon which causes early igni- 
tion and “knocking.” Second, acid matter that corrodes 
all metal surfaces. Third, small metal-like grits—which 
grind into the polished surfaces. The presence of these sedi- 
ments proves that the **?”’ oil does not lubricate efficiently. 
On the contrary, it actually causes corrosion and wear. 










This heat test—and hundreds of other tests—place Veedol 


in first rank—above all other oils. We have proved this 
to thousands of dealers and car owners. 


You can easily make this test at home or in your shop— 
Take a sample of the oil you now use and a sample Veedol. 
(We will gladly send you sample bottle to test—free.) Put 
each oil in a sr. all earthenware container and heat on a gas 
range or coal stove for 15 minutes to an hour. Then 
examine for discoloration and sediment. 


We ask you to test any **?’’ oil against Veedol; in fact, 
we invite competitive tests. For then you will know that 
Veedol gives more value than any other oil. 


Or make this simpler test tomorrow— it takes only one 
minute—If you are too »usy to make the complete heat test 
you can find out in one minute whether the oil now in your 
crank case is good or bad—whether it has decomposed. 
Draw some out—examine it in a glass bottle—and see if it is 
almost black and thick with sediment. This will tell. 


Then try Veedol. If you find your oil is bad—throw it 
out, wash the crank case and put in a supply of Veedol. 
After you have been running a month examine this oil. 
You will find it a red-orange—clear—and containing no 
sediment. 


Veedol remains clear and contains absolutely no solid 
matter however long it is used. Veedol is a better lubricant 
than any other oil and saves carbon, corrosion and wear. 
Veedol costs no more than the **?*’ oils. Get full value for 
your money. 


News for all wide-awake dealers! 
The value of your name to you. 


You can make money from this advertising. We have a cam- 
paign ready for you that will make you direct sales quickly. 
Write for our Special Dealer Advertising Portfolio. 


Entire Campaign over YOUR NAME—yet costs you nothing. 
This campaign gets such remarkable results for you—not for 
someone else—because it is all over your name. Yet we pay the 
entire expense. If you have not been selling oil, you can make 
unthought-of profits. If you are not yet handling Veedol, this 
advertising will make you bigger profits than ever before. 


An absolutely new advertising plan. You have never seen a 
plan like this before. It has ‘‘taken’’ fast for hundreds of dealers. 
It is novel—strong—complete—quick—and makes new customers 
permanent—over your name. And the supreme quality of Veedol 
—proved by 1000 tests—clinches all sales. 


Too big to describe here. We want to show you all—so we pre- 
pared a special portfolio. It tells how useful the advertising is— 
how it will pull sure sales—what other dealers have won from it. 
This is free to all genuinely interested. 


Write to-day for the 44-page Veedol book and the Special Dealer Advertising Portfolio. 


PLATT & WASHBURN REFINING COMPANY 


Established 1878 


CHICAGO LOS ANGELES PHILADELPHIA 


34 BROADWAY, NEW YORK 


Incorporated 1885 


SYRACUSE BOSTON ST. JOHN, N. B. 
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Ghe Ironcla 








“Tt Rings to Beat the Band.”’ 


NTRODUCING 
the [ronclad—heavy- 
weight champion of 
the alarm clock business 
—never been knocked 
out—never been known 
to back up for repairs. 
The cast iron armor protects 
the works, and there are no 


legs to break off—no project- 
ing bell. 





The Ironclad stands 5 inches 
high, weighs 2% Ibs., and 
‘‘rings to beat the band’’ for 
thirty-five seconds. The shut- 
off stops the alarm at any time. 


Several striking four color 
lithographed show cardsare fur- 
nished with every carton of 
one dozen, and on an order for 
24 we print your name right 
on the dial—a splendid ad 
for which your customers pay. 


In broken lots 87c each. Indozenlots,84ceach. Incase lots of two dozen, §2c each. 
Less 2%, ten days at your wholesaler’ s. 


Western Clock Co., (Westclox) 
La Salle, Illinois. 
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ELECTROTYPES 


FOR YOUR CATALOGS, FOLDERS, CIRCULARS, NEWS- 
PAPER ADVERTISEMENTS, ETC. 


FREE FOR THE ASKING 


Progressive dealers are always alive to the benefits of local advertising. Increased 
business is the inevitable result. When you are getting out your next catalog, 
folder, or circular, or writing a series of newspaper advertisements let us know 
what tools you wish to 
feature. We will send 
you electrotypes which 
will illustrate and help 
increase your sales of 







































Brown & ‘Sharpe 
Precision Tools 

















SS Mechanics: know what 
Ag oe thése tools are and when 
_jyou advertise to,reach 
~ them you are in line for 
their business. ae 











Machine shops are getting 
busy so take advantage of 
this offer and get a start for 
this new business. Write and 
let us know your require- 


ments. We shall be glad to 


meet them. 





























Remember—We Protect | 
The Dealer 





Brown & Sharpe 
Mfg. Company 


Providence, R. I. 


BS 


TRADE MARK 





























March 18, 1915 HARDWARE AGE 5 








Ever Since the 
Year 184l-— 


Coes Wrenches have stood as the standard of fine work- 
manship, sturdy construction and reliability. Other 
wrenches have come and gone. And the process of weed- 
ing out those less worthy is still in vogue. 


As an indication that Coes Wrenches are very much 
“alive’’ today, we point to an annual output of 80,000 
dozen wrenches all in all. “Actual comparative tests have 
been tabulated to prove our oft-mmade assertion that Coes 
Wrenches are 30% stronger than the “‘just as good”’ kind. 
We have gained this point thru making the jaw and bar 
each of one solid piece, thru cold swaging the bar, and. 
assembling the parts under pressure, thru cross riveting 
and the use of the best materials. Our Steel Handle and 
Knife Handle Models are pictured above and below 


respectively. 


Dealers! Every bit of this discourse has a direct bearing 
on your interests. The moral of it all is that you can't 
afford to cast your orders on the sea of uncertainty. 


Live jobbers handle Coes Wrenches. You see the 
point. Act! 





Coes Wrench Co. 


Worcester - - - # £=xMass. 


SELLING AGENTS: 


J. C. McCarty & Co., - 21 Murray St., New York 
John H. Graham & Co., 113 Chambers St., New York 
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Every Owner of Horses in your Community should have a 
& 


Stewart Ball Bearing | 
Clipping Machine 


It sells to the user at only $7.50—a mere bagatelle, considering the work it will 
do and the years it will last. There’s a good profit to you on every sale. From 
now to May is the time. Order from your jobber. 

This is the only clipping machine ever sold at the price that always satisfies and pleases. 














Chicago Flexible Shaft Company 


606 N. La Salle St., CHICAGO 16 and 18 Reade St., NEW YORK 
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CAN BE RETAILED FOR 
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MANUFACTURED 
BY 





UNION HARDWARE CO. 


a o9 CHAMBERS STREET TORRINGTON, CONN. 





8 HARDWARE AGE March 18, 1915 

















The Triple Alliance in Space 
Buying and Selling 


Advertiser, Agent and Publisher find A.B.C. 


Service of mutual profit because— 


A. B. C. Service means hard cold facts about circulation 
—dquality, quantity and distribution. It assembles fig- 
ures, checks them, verifies them—puts them in standard- 
ized form so you can analyze them at a glance. 


Results come from A. B. C. Service—no guesswork, no 
theory, just facts. You want facts about circulation 
because they mean well spent appropriations for the 
Advertiser, efficient service for the Agent, increased busi- 
ness for the Publisher. A. B. C. Service is the only 
logical answer to the space buying problem. 


The Audit Bureau of Circulations is a co-operative organi- 
zation—not for profit—its membership includes nearly 
one thousand Advertisers, Advertising-agents and Pub- 
lishers, pledged to buy and sell circulation on a commodity 
basis—both as to quality and quantity. Complete infor- 
mation regarding the service and membership may be 
obtained by addressing—Russell R. Whitman, Managing 
Director, 


Audit Bureau of Circulations 
330-334 Railway Exchange Bldg., : Chicago 
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S.A. 
(TRADE MARK) 
The Guarantee of Excellence 


on Files 


Nicholson Files Keep 
The Register Ringing 


Every day sees new music composed to catch the public ear, 
but the old metallic ring of the cash register is still the sweetest 
music the merchant can hear. 

‘‘Nicholson”’ Files keep the bell ringing with a regularity that 
would do credit to a sharpshooter in a target gallery. 

Are you getting your share of the tool trade? Expert workmen 
go to the store that sells standard goods. They know that a 
dealer who sells “Nicholson”’ Files has as much regard for their 
welfare as for his own. And when they want other things 
they go to the man who sold them “‘Nicholson”’ Files. 


Get our Catalog and “File Filosophy.’’ They'll show the way 
toaconstant ringing of the register bell. Sent FREE on request. 


Nicholson File Company, Providence, R.1. 
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To Dealers in Wrenches 


HIS little notice will interest you, for 

whether or not you are already a dealer in 
wrenches, we feel this new wrench will convert 
you to the Billings and Spencer ranks. We are 
justified in this self-confidence. 


Too many previous attempts at wrench building have 
sacrificed the right combination of convenience and 
strength. Some wrenches have been top heavy, some 
too short, some too long, others totally out of balance. 
You've seen the kind. 


The new B & S Adjustable Angle Wrench has made 
due allowance for strain on all parts. Hence, while 
the head is thin, the tool is sturdy, and the balance 
perfect. The jaws are placed at an angle of about 
25°, the lower jaw sleeve is exceptionally long with a 
nurl of ample size, and drop-forged steel is used 
throughout. 


Billings & Spencer Company 
Hartford : Conn. 


nm 
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We Are Illustrating Below Our 


PANAMA EXHIBIT 


Will You Visit Us at San Francisco? 


Location: Block 26, Avenue D, Manufacturers’ Building 








SEND FOR CATALOG No. 33 


Trimont Manufacturing Co., 252,009 exe" 


(BOSTON) 
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Whitman & Barnes “Diamond” Screw 
And Drop Forged Wrenches 





We Can Pack A Greater Variety Of High Grade Wrenches In 
One Shipment Than Any Other Manufacturer In The World 


OREMOST in Screw Adjusting Wrenches are the “W & B Warranted 
Machinists’ Knife Handle” and “Railroad Special’ (all steel) with 
easy acting screw. Other types in the screw line are the “Agricul- 

tural’’ and “‘Automobile,’” well known for their exceptional quality. 


The Drop Forged line presents a great variety of sizes and patterns 
including “Engineers’’ and “General Purpose,” all adapted to innumerable 
uses from the smallest nut or set screw to the largest bolt. 


The “W & B” Bull Dog types with their V-shaped openings, teeth 
milled one side, are used for all shapes of nuts as well as round bars and 
pipe. ee | 

Dealers handling the ““W & B”’ unvarying high standard line of Wrenches 
are in position to meet the requirements of the most exacting users. 

Our new No. 86-H Catalog describing the entire line is ready for distribu- 
tion. Let us know about your Wrench requirements and secure our proposi- 
tion. 








The Whitman & Barnes Mfg. Company 


ESTABLISHED 61 YEARS 
General Offices: AKRON, OHIO. 


NEW YORK STORE—64 Reade Street, EUROPEAN OFFIC2—149 Queen Victoria Street, London, E. C. 
EXPORT SALES DEPARTMENT—A. J. Barnes, Manager, 90 West Street, New York 


FACTORIES, CHICAGO, ILLINOIS, AKRON, OHIO, ST. CATHARINES, ONT. 
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WILLIAMS’ “AGRIPPA” TooL HOLDERS 
Are the Proof of Progress | 


EACH LINE OF HOLDERS EACH LINE OF HOLDERS 






© So 
A distinct Mechanical Improvement ot No <== A wider range of usefulness—the result 
over previous corresponding designs. . My of unique tool holder design. 
| “4 
S, 6 


\v 
are <=—_ A permanent investment—a “stronger 
® than usual’’ material refined by heat 


treatment. 


All Tools 
Guaranteed 


A freedom from troubles anda mini- ==> 
mum of adjustment. 





Sent to Shops 
on Trial 


TURNING-TOOL CUTTING-OFF &@ BORING-TOOL THREADING- PLANING-TOOL 
HOLDERS SIDE TOOL “ ee TOOL HOLDERS 

. ake multiple bars “ 

Cam lock. Rapid HOLDERS of all commercial HOLDERS 36 angles of ad 

justment — note 


and positive. 
Greater the pres- 
Sure the tighter the 
lock. No set screws 
to strip or upset. 


No holders to scrap. 


Cam lock. Rapid 
and positive. 
Greater the pres- 
sure the tighter the 
lock. Interchange- 
able blades. One 
holder for both cut- 
ting-off and _ side 
tool work. 


shapes. No bush- 
ings required. 
SLEEVE-BAR 
Universal cap for 
straight or angle 
cutter. No loose or 
extra parts. 
PLAIN BAR 


Simplicity itself—a 
solid bar. 


Combination rigid 
and spring tool. for 
rough or finishing 
cuts. Lockable- 
spring head. Equal- 
ly efficient for turn- 
ing work. 

Alloy steel cutters, 
cam lock. 


serrations in the 
adjustment ring. 
Perfect seating of 
cutters. Uniform 
locking pressure. 
Adjustment ring 
takes the strain, 
relieving holder of 
wear. 


Excellent for offset 
turning work, 





Williams’ *‘AGRIPPA”’ Self-Hardening and High Speed Steel—In Cutter Lengths and 3 ft. bars. 


Tool Holder Pamphlet Just Out : 
New Catalogue about April 1 |} “tite for BOTH; they will interest you. 


mim uss, J, H. WILLIAMS & CO. 


BROOKLYN 40 So. Cli St. 
BUFFALO comeiaties ee Richards St., 


Exhibitors at 


PANAMA-PACIFIC 
EXPOSITION 


Block 18 Machinery Building 
Brook lyn, New York Your call will please us 
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ForArtistic Results 
And Low Cost Use 
~~ ‘sche. 99 


TRADE MARK 


Metal Ceilings and Side Walls 


One plate exactly fits the other. 
Made from dies milled to 1/1000 of 
an inch. 7 

We now REPRESS THE BEADS 
aol UL © 6 CCUUT CUTE. . NATL 
HOLES in all our Zegegeet’ metal 
ceilings and side-walls. 

This new feature assures an ‘accu- 
rate and immediate fit, saves one- 
third the time in erecting, gives a 
permanent tight joint and assures 
better looking results. 








No. 2277 








Investigate the 

simplicity of 

REPRESSED erection — send 
BEAD for sample today 


These new features 
mark our progress 
in the manufacture yg . 
of steel ceilings. HOLES 














The sanitary, artistic and enduring 
qualities of Leeitibe Joint” metal ceil- No. 2278 
ings are equally important. 


Do not decide on any metal ceiling 
until you have seen our repressed 
bead, which saves you time and 
money. 


With every order we include work- 
ing blue prints, giving exact location 
of every plate, also cross section of 
room, making erection easy and pre- 
venting errors. 





Our complete stock eliminates 
delays in shipping. ‘‘MILCOR’”’ 
Service will please you. 


Mrmwaukee Artistic Meta CEILING Co, 


MILWAUKEE, WiscONSIN, 
Branch at Kansas City, Mo. 
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The Keyhole Comes 
to Meet You 


It is in the knob of a CORBIN UNIT LOCK 

where it cannot be.missed, even inthe dark. There 

is no other lock as good for the entrance doors to res- 
idences. The best hardware dealers sell it. We 


make it. 


P. & F. CORBIN 


Division 
The American Hardware Corporation 
NEW BRITAIN, CONNECTICUT 
Chicago New York Philadelphia 
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Stanley Mitre Boxes 


STRONG—DURABLE— ACCURATE 





A Few Striking Features 


Saw is held above work when not in use. 
Swivel: is automatically locked at any angle. 


Two sockets in swivel for-use of long or 
short saw. 


Narrow opening in back of frame, especially 
adapted for small work. 


Steel-rod uprights for saw guides. 


Uprights adjustable for saws of varying 
thickness and for those that run out of 
true. 


Stock guides: iin holding work in place. 


Extra wide range of work—will saw at angle 
of 30 degrees. . 


One-piece ffénte with detachable malleable 
iron legs. 


Construction thoroughly mechanical; all 
parts interchangeable and readily re- 
placed if lost. 


Quickly and easily put ae or taken 
apart for carrying. 


A specially made back saw 
furnished with each box. 


Every mechanic that visits your store will 
be interested in this up-to-date mitre box. 


May we send you some special circulars 
containing complete description? 


STANLEY RuLE & LEVEL Co. 


New Britain, CONN. 
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Screw Products 


Are Firmly Established 
in the Preference of All 
Classes of Consumers. 


For almost half a century they 
have enjoyed the confidence of 
dealer and consumer alike. 


Every year brings fresh proof 
of the popularity and hence the 
dependability of the well known 
Corbin line. 


The dealer who sells his 
customers Corbin Screw 
Products knows beforehand 
they will be fully satisfied— 
so do the consumers. That 
is why they deal with that 
particular dealer. They 
know, through years of ex- 
perience, that the name 
‘““Corbin”’ on a product is 
their assurance of quality, 
workmanship and service. 


\e 
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Let us furnish 
you with price 
lists, discounts and 
catalogues on 





Wood Screws. 


Machine Screws. 


Jack, Safety and Lad- 
der Chains. 


Furnace Chains. 


Stove Bolts and Rods. 
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Escutcheon and Hinge 
Pins. 


Special Screws milled 
from the solid bar. 


Corbin Brakes. 
Corbin-Brown Speed- 


ometers. 





THE CORBIN SCREW 
CORPORATION 


The American Hardware Corporation, Successors 


NEW BRITAIN, CONN. 
BRANCHES : New York Chicago Philadelphia 
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MACHIN 
SCREWS 


STOVE BOLTS 
RIVETS BURRS 









WOOD SCREWS 
TIRE BOLTS 










Largest Stock and Greatest Assortment 


American Screw Co. 
PROVIDENCE, R. I. 
Western Depot: 69 East Lake Street, Chicago, Illinois. 
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A Complete Line of Manila and Sisal Products 


Rope, Drilling Cables, Transmission Rope, Lath Yarn, Ring 
Yarn, Hay Rope, Hide Rope and other “hard-fibre” Cordage. 


WHITLOCK MANILA—Guaranteed All-Manila. ATLANTIC MANILA is a high-grade, durable 


The increasing demand for this rope is good evi- rope of excellent appearance, and is equal or 
dence of the satisfaction which it gives to superior to many of the so-called ‘‘Pure Manila’’ 
dealer and consumer. “Whitlock Manila does not Ropes on the market. 

contain African Sisal, New Zealand, Maguey or 

any other adulterating fibre. Unsurpassed in With these two grades our dealers are success- 
quality, strength and wear. fully meeting the hardest competition. 


WHITLOCK SISAL Products are highest grade in their class. 
Write for our complete catalog and other interesting printed matter. 


WHITLOCK CORDAGE CO., Dept. C, 46 South St., New York 
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IRON AND STEEL SHEETS 
Black or Galvanized Plain or Corrugated 
Clean—Soft—True to Gauge 
Carefully Inspected 
OUR CRESCENT BRAND SHEETS ARE ALSO MADE UP INTO 
Formed Roofings Roll Roofings Metal Lath 


Conductor Pipe Eaves Trough 


Gutters, Valleys, Ridge Roll and Special Ridge Finish and other articles 
necessary to complete a full line of 


Sheet Metals and Sheet Metal Products 


LARGE STOCK AT ALL STORES 











WHEELING CORRUGATING COMPANY, Warezine W.VA 


BRANCH OFFICES AND STORES: 
NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA 


Painted VISMER 


PURE IRON 
ROOFING 
& SIDING 


Cheaper Than Ordinary Galvanized 











Not only that, but you can actually buy 24 Rade TAKE YOUR CHOICE 
painted corrugated Vismera Pure Iron weighin3, 109 . , :; 
lbs. per square for less than the price of 28 pause —— Corrugated Roofing and 
palvanized weighing only 84 lbs. per square. Painted hinaiia Roll Roofing 

Vismera Pure Iron needs the protection of gal- Painted Vismera V Crimp Roofin3 
vanizin~, fess than any other iron or steel sheet. Its Painted Vismera Standing Seam Roofing 
purity (99.86% pure iron) is its own protection. Painted Vismera Pressed Brick Sidin3, 


Painted Vismera Rock Face Sidinj. 

are all supplied in 26 gauge and heavier, 
Epes promptly in carlots or less from mills. 

The zinc famine is thus turned to an actual bene- 


fit to ourcustomers because it is certain thata painted Send for our lists and quotations. 
Vismera Pure Iron Sheet will outlast a }alvanized INLAND ST EEL COM PANY 


sheet of the same Zauge, and that by adding 4 Rauzes First National Bank Bidg., Chicago 
to the weight—we easily double that life. pegs w app tiem pence cago i, 


And we guarantee this purity by supplyin3, on 
request, the actual analysis of each shipment. 
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Bishop's 
“Greyhound” 


ACK of every Bishop’s “Greyhound” 

Saw is over 20 years of specialized ex- © 
perience in High-Grade Saw making. 

IN every saw that bears the “Greyhound” 
trade-mark is the toughest kind of pure, evenly 
tempered refined steel. : 

OUT of every Bishop’s “Greyhound” Saw 
your customer is sure to get absolute satisfac- 
tion. The hang of the blade will please him, 
as well as the rapid, easy-cutting quality. 

AFTER 30 days’ trial if any customer says 
the “Greyhound” Saw fails to cut faster and 
easier than any saw he ever used—refund his 
money. We'll do the same by you. 

Made in both Straight 
and Skew back. 


















LIST PRICES 
Length Dozen 
gE Se re $28.00 
din! wie -o-W ork te te 30.00 
BP Wha > deb Se ows 32.00 
tha dine bh aeeo~ Ss 34.00 
NS eb ae eon 36.00 
PS Perera 40.00 
ee Sieh te ee ores 44.00 


Packed one in a box. Send for New Cata- 


log and Trade-prices. 


Geo. H. Bishop & Co. 


Lawrenceburg, Ind. 


FRADE MARK, 
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A Tip to the Dealer 


ABOUT THE NEW 
Detroit Special” 
Twist Drills 


_able quantity of “ 
Take advantage of our “dealer help” in the form 
of advertising circulars and especially prepared sales 
letters for your mailing list. 

Here is one case where you will profit by following 
the line of least resistance. 

Write or wire us your order now—tomorrow may 
find you in need of the stock. Ask for Catalog “T”. 


ge eatige 


7 % 
ee wl . 


= 


big, thorough publicity campaign 
going to drill users in your dis- 
trict. 


VERYBODY is talking about 66 

the new “Detroit Special” 
Twist Drill because of its remark- 
able performances in both speed- 
ing-up and improving drilling 
operations in prominent and repre- 
sentative manufacturing plants all over the country. 


The secret is in the quicker angle of twist and the 
special shape of flute giving a more acute and rapid 
cutting edge, large chip space, free and easy move- 
ment in work, cleaner and truer holes, increased 
strength and—requiring less Power to drive. 


Trade Journal advertising, special circulars, form 
letters, etc., are being extensively employed in a 


Detroit Twist Drill Co. 


ORIGINATORS OF THE “QUICK-TWIST”’ DRILL 


718-730 Fort Street 
Detroit Michigan 


Be in a position to supply the 
demand—stock up with a reason- 
Detroit Specials” in selected sizes. 


546 
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Place It Where It Can Be Seen 


Place this cabinet with its array of 
Forstner Auger Bits where your carpenter 
and woodworking customers can see it, 
then sit back or rather stand alive and 
watch them stop and bite. 

Forstner Bits bore their way through 
hard, knotty, cross-grained wood, leaving 
a smooth hole and polished surface. They 
are the only bits not dependent on a center 
or level to guide them. They cut from 
the outer rim, the entire surface is at work 
all the time; no jagged ends. You can 
use them as gouges, or chisels; you can 
do scolloping, fancy scroll twist columns, 
newels, ribbon mould- 
ing, etc. 

Let us send you de- 
tails on this free display 
cabinet. 

















| The Progressive Manufacturing Co. 
basin seen aes U. - A. 
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FOR ACCURACY 


When You Need Men 


consult the Opportunity 
Exchange of the Hardware 
Age—men—the right kind 
—are always open for op- 
portunities to advance 
és MORSE’ 4 Reamers themselves. Do you want 
Me the ambitious kind—the 
kind that can do things? 








are not excelled. They 
are right in material, 50 words at one dollar per 
temper and size. You insertion will put you in 
cannot find a better touch with such men. 

line to carry. _ 


The Hardware Age 


Morse Twist Drill & Mch. Co. 239 W. 39th St., New York 
grote Ecincetamers “s . MASS. Opportunity Exchange Dept. 





























March 18, 1915 HARDWARE AGE 21 


STANLEY JOINT FASTENERS 


pun, FOR MAKING STRONG 
| AND TIGHT JOINTS 
IN WOOD WORK 


PACKED TO MEET DEMANDS 
100 to box. 500 and 1000 to box. 
And in bulk, 


The Stanley Works 
NEW BRITAIN, CONN. 


No.3300, Plain Edge See our full page advertisement on No. 3315—Saw Edge New York Chicago 
Parallel Corrugations page 81 Parallel C srrugations 100 Lafayette Street 73 E. Lake Street 
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“GUARD 
THAT MUD GUARD” 


WITH A 








IT 


GRIFFIN 


HOLDS 


GARAGE 


THE 











Convenient for You 
DOOR and Your Customer too 


DOOR Instead of wasting valuable time 
rummaging about in different draw- 


HOLDER ers for screen door hardware, give 


your customer a set of McKinney 

















OPEN Screen Door Fixtures right off 

your shelf. Each set including 

No. 1914 screws packed in a neat paper box. 

PATENTED Saves the time of both clerk and 

, ‘ customer—so convenient and profit- 

Simple, Strong and Serviceable able. Better get your order off to- 

a ee ne Press day. Descriptive circulars on re- 

oT DEALER FIRST 99 quest. 
GRIFFIN WAY 
THE GRIFFIN MANUFACTURING CO. McKINNEY ; M FG. CO. 
ya ing nora ERIE. PA. 17 E. Lake St. 1401 Metropolitan Street 
ew Yor ? Chicago 
PITTSBURGH PENNA. 
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Quick Tension Door Brace 






re Get Our Prices on 
"7{\ Screen Door Hardware 
 & ha and We Will Get Your Business 


We make the largest and most complete line of Pressed 
Metal Screen Hardware in the world. 
by, O 


# 


. ». We make Rim 














We make 12 Styles ; 
Screen Door Hinges 
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PAT JAN.2.1906 


Made also in Swivel 
Bottom Pattern 





- % 
) k >  Combr- >: V 
ar er S nation ipe Ise 

You can’t sell a more convenient, stronger, or more serv- 
iceable vise for pipe work. This one has a Patented Expansion 
Ring Swivel, operated from side of vise, handy to the work. 
A great improvement. 

Made also with Parker’s Patented Solid Steel Bar running 
entire length of side. This feature gives greatest possible 
strength and makes the slide practically unbreakable. Has 
Semi-Steel Castings. The Steel Faces are milled, correctly 
fitted to jaws and renewable. Three popular sizes. All good 
sellers. Liberal profit. Send for Vise Catalog No. 5. 


The Charles Parker Company 


N. Y. Salesroom 32 Warren St. Factories, Meriden, Conn. 














EMPIRE 

ball-bearing, 
strongly made power 
grindstone, built to 
run y gas engine. 
Especially adapted to 
farm or machine shop. 
Cast-iron frame and 
trough that will not 
rust out. Genuine 
Berea stone. One of 
the many fine models 
of CLEVELAND 

GRINDSTONES. 


CLEVELAND 
Grindstones 


Sold only to Hardware and Implement 
Dealers 

“Quality is the best policy.” Honest 
Cleveland Grindstones, quarried from 
the only genuine Berea rock, will foil 
the Mail Order House every time. 
They have been standard for years— 
no flint spots nor soft spots. Guar- 
anteed to you and to your customers. 
Let us help you to beat out Mail 
Order competition. Write us for our 
great business boosting book, “How 
to Keep Mail Orders At Home.” 


The Cleveland Stone Co. 
Leader-News Bldg. 
Cleveland, O. 
























The (riginal GREEN RIVER 





SCREW PLATE 





Simplicity and ease of adjustment are the distinguish- 
ing features of the “GREEN RIVER” Die. 

It is all done from the face of the Die and without 
removing the Die from the Stock. 


The cup-head screw on the right acts as a hinge, hold- 
ing the Die halves together. 


The size is regulated by the taper-head screw on the 
left; driving it farther down opens the Die to a larger 
diameter; backing it out closes the Die to a smaller 
diameter. 





The whole Die and guide 
when in use is clamped 
firmly in the Stock. 


Wiley & Russell 
Mfg. Co. Div. 


Greenfield Tap & Die Cor- 
poration, New York, 28 
Warren St.; Philadelphia, 


Sectional View Showing Hing . 
Screw at Right and Taper- 38 No. 6th St.: Chicago, 
Head Screw at Left. 545 Washington Blivd. 
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Union Boring Tools 


Have Many New Improvements 


which make them excellent sellers. We make them to 
fill various needs and purposes. They all possess fea- 
tures which are distinctive. Their quality is the highest 
Me, and gives the best satisfaction. You can sell them with 

: full confidence. 

With the particular tool illustrated, excellent stiffness 
is obtained when attached to lathe, besides has the ad- 
ditional valuable feature of vertical adjustment obtained 
by rolling eccentric bushing, bringing the bar on a hori- 
zontal line with lathe centers, of a varying height from 
the cross side. 

A few in your stock will keep your good eustomer 
from going to the other fellow. 

Write for full details and prices. Now 


Union Caliper Company 





Orange - - Mass. 
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BOMMER SCREEN DOOR HINGES ARE THE BEST 


| Wrought Metal 


Don’t wait until the flies are here—put in your stock of screen door hinges now—handle the right sort. 
Bommer’s are the best quality and finish and sell on sight. 





LAS cae 


STYLE 900 


Has two bearing joints 
no matter which end of 
hinge is uppermost, 
doubling the strength 
and durability. The best 
and handsomest screen 
door hinge ever pro- 
duced. 








STYLE 900 








STYLE 960 


The door can be de- 
tached from the casing 
without unscrewing. Has 
enclosed oil - tempered 
steel coil-spring, is well 


made and will give good 


service. 


Both styles also packed in sets with 
hook and eye and pull. 


Bommer Brothers, Mfrs., Brooklyn, N. Y. 









(Patented) 


THE CHAMPION 
Double 


acing L Loor Hinge 


This handsome hinge of few parts has 
the “call,” and deserves it. 


The entire weight of the door rests on 
a ball bearing and allows the door to 
swing freely and easily without jar or 
noise. 


And all a carpenter has to do to attach 
this hinge, is simply saw out a rectan- 
gular piece at the bottom corner of the 
door and make a slight mortise for the 
strap ends of the hinge. No wonder 
it sells. 


Send for our Catalog of Profitable 
Hardware Specialties. 


The Champion Hardware Co. 


GENEVA, OHIO 




















Spring and firm 
joint Calipers in 
all required styles 
and sizes. All 
veryaccurate, 
quick acting and 
of the best quality-- 
material. 


Catalog No. 3l 
contains full par- 
ticulars. 








ATHOL MACHINE CoO. 


ATHOL 


MASSACHUSETTS 
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= =\  TubularRivetsand Bifurcated Rivet 














“Seams VN TY YH 


Box. 12 Boxes to Carton 


TITTITT | 


SLOTTED CLINCH AND TUBULAR RIVETS FOR MANUFACTURERS 


AUTOMATIC MACHINES FOR SETTING TUBULAR 
OUTSIDE PRONG AND SLOTTED CLINCH RIVETS 


JUDSON L. THOMSON MFG. CO., Waltham, Mass. 
Chicago Branch? 316 North Michigan Ave. 
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d YOU CAN MAKE 
a “YANKEE” TOOL CUSTOMER 


of every man who enters your place 


“YANKEE” Tools are now used by all classes of mechanics, and appeal to men of 
ev profession and calling; In fact, anyone who ever has occasion to use tools of 


any kind. 





fg Eo 


scan rerears 
= a aml ced & L-SPIE : 
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NORTH BROS MFG co 
PHILAPA PA USA 


A little demonstration will at once interest any man in your store and make a 
possibie customer, the kind that goes away pleased to return for more. 


ONE HUNDRED STYLES AND SIZES 
Your jobber can supply you 


NORTH BROS. MFG. CO. Philadelphia, Pa. 7 


ACME 


“DOT EMBOSSED” 
BOX STRAPPING 
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“More Wear Per Square” 


Today there is greater demand and 
consequent sale for galvanized and 
painted roofings that insure the buiider 
of getting more than usual service out 
of every one hundred square feet. 


: Portsmouth 
Corrugated Fasteners | fz Brand Roofings 


Smooth even edges, made of 
cold rolled stock, possessing 
great tensile strength, 300 feet 
in a coil—20 coils to a case. 


INDIVIDUAL COIL HOLDERS 





which are furnished in all standard 
styles, and in three grades of highest 
quality—Open Hearth Steel, Ohio 
Metal and Portsmouth Iron—have had 
a big hand in showing the user newer 


Acme Saw Edge made with Sharp 
Penetrating Edge 


Makes 













Strong and greater possibilities in metal roof- 
Ti ht ings. They give “more wear per 
Ig square . 
Joints Stock ‘Portsmouth Brand’ Roofings 
DIVERGENT PARALLEL and enjoy the better business that 
Packed 100 to Carton and in Larger Packages comes from giving “more wear per 
of 500 and 1,000 square’. The first step—our catalog. 
: ed 
Write for Literature 
= WHITAKER - GLESSNER CO. 
ACME STEEL GOODS CO. # Portsmouth Works 
2834- RC R AVENUE......... CHICAGO, ILL. 
151  arawerte gg canes 2» oho etenteuss New York City — = PORTSMOUTH, OHIO 
ccc ots bce b sé kcrecdoennsiecnes Atlanta 
310 California Street................ San Francisco, Cal. & 
M. E. Canfield & Co. .........cceeeeeceneees Los Angeles BMBCBRUBRB SHH Se 2 eh ye 











J. E. Beauchamp, Canadian Representative, Montreal 


BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 INCORPORATED 1895 


<nte wary 














Twelve Medals of 
cata eg Special Grand Prize 


Award at 
INTERNATIONAL GOLD MEDAL 
Expositions Atlanta, 1895 


Copy of Catalogue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY Phiadeiphie, ‘Pa. 


Owned and Operated by Nicholson File Co. 
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CHICAGO 





HICAG 
SPRING BUTTS 


DISTINCTION 


The Chicago “Relax” Spring Hinge has distinctive features which impress 
your customers and create the demand. 


The spring action release allows the door to be placed open at any 
desired position and automatically re-engages when the door is closed. 


Chicago Spriug Bult Company; 


Send for Catalogue H 29 














NEW YORK 














Increased Profits 


on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cus- 
tomers and MONEY FOR YOU—and 
they will back up your statements every 
time. 


Stand more strain than heavier cords 
and work freely. 


The quality is there—the prices are low 
because these cords are made for wear 
and have no spots or fancy frills that 
increase manufacturing cost and add 
nothing to their strength. 


We will be glad to send you prices and 
samples—write now. 


ESTES MILLS 


FALL RIVER, MASS. 











CLOTHES LINES SASH CORDS 
MOPS 


WICKING MACHINERY WASTE 








S 


Does every sale you make mean a satis- 
fied buyer and more business for you? It 
should—your best asset is your good-will, 
and this is only secured by selling the best. 
When you sell Standard chains or harness 
materials of any kind, you can look your 
customer in the eye and say, “It’s the best 
that can be made,” because it is. 
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If you don’t have our material in stock— 
or are not familiar with our line—get in 
touch with your nearest jobber, fill up your 

- shelves with good live stock, and watch the 
order book grow. 


Standard Chain Company 


Pittsburgh 
The Largest Producers of Chain in the World 


Our big new catalogue is ready—ask for it. 





72 


7, 
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Write for samples of our Latest Keen Saw Edge 
Fasteners, the result of our own patent process, 
and you will put them in stock, for they exceed 
all others in quality. Also see our superior Plain 
Edge Fasteners. 


Packed in cartons of 500 and 1000 and in bulk. 








Cary’s Superior Metal Joint Fasteners 


DIVERGENT 
AND 
PARALLEL 
CORRUGATIONS 
Saw Edge Piain Edge 





Put up in coils wound right-hand and left, for use with automatic driving machines. 
Large stocks always on hand—immediate shipments. 
Also makers of Cary’s Universal and Wire Box Straps, Box Fasteners, Seals, Clasps, etc. 


CARY MANUFACTURING CO. _— “4N#ATTAN BRIDGE raza 


_ —— 
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Kureka Copper Hammers 


are sure sellers 
to machinists 
arfd engineers, 
because su- 
perior to steel 
hammers for 
many uses. 
Will drive work 
to place with- 
out marring. 
Sizes: 1 to 16 Ib. 
Circular and Trade prices 





Furnished with or without handles. 
Let us supply you direct. 
sent on request. 


THE EUREKA COMPANY 
NORTH EAST, PA. 














Armstrong 
Ceiling Nipple 
Threaders 


This tool is made to 
thread pipe projecting 
from the ceiling or wall. 
The holder takes dies %, 
3, % in, R. or L. and 
bushings to match. 


Dealers will find this a Profitable Tool to Stock. 
MANUFACTURED BY 
THE’ARMSTRONG MEG. CO. 
290 KNOWLTON ST. BRIDGEPORT, CONN. 
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Goodell Mitre Box 


Made of STEEL—Cannot Break 


For years this Box has been recognized as being first 
in quality and improvements, and the new STEEL 


BOTTOM PLATES with ANGULAR SERRATURES 
to prevent work from slipping add still more to its 
convenience and attractiveness. 


Write for new 
Catalog B, de- 
scribing this 
and many 
other features. 


GOODELL 


MFG. CO. 
Greenfield, Mass. 




















THE ROBERTSON 


“Horseshoe Magnet” 


Trade Mark Reg. U. S. Pat. Off. 


Hammer 





The best magnet hammer 
It holds the tack 


Write for illustrated price list. 
ARTHUR R. ROBERTSON, Sole Mfr. 


144 Oliver Street Boston, Mass. 
Owner of the “Horseshoe Magnet” Trade Marks. 
























Skilled Workmen 





find The Perfection 
Grinder a valuable aid 
in keeping their tools in 
the best of condition. 


tool 
chisel holder, the 
fection’’ is capable of a. 
wide range of work. 
Wheels are made of 
corundum or carborun- 


grinder—write. 


Star Specialty Mfg. Co. 
227 West Erie St. Chicago, U.S. A. 

















1 No. 60 
Tool Kit 
Little 
Wonder 


Write for 
Circular 


The largest line of 
Tool Chests, Tool 
Kits, Tool Outfits 
and Tool Cabinets 








71-73 Murray Street 


“Madein America” 


C. E. JENNINGS & COMPANY 
NEW YORK, U. S. A. 
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Peomet Shipments on : ecaigt 
of Your Order 


Ferru 
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Copper; Burrs, Cop- 

: Canon or bine * bopper © ‘crimped Sheet. Copper ; Baves 
ogy | oe > ace Copp r; : Natis, “Cop r; tg 

: “ pper : Soldering 


; Roll Copper; Shoes, Copper; 
Coppers spikes, ‘in “ay Was only eon 


our selli are listed above, uit us at once 
ttshurgzh Copper and Brass Rolling Mills 


C. G. HUSSEY & CO. —_Pittepaget. Fe. 
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Caldwell Sash Balance 


@ Does away with weights 
and cords, and is VASTLY 
more durable. 

@ Makes sashes work per- 
fectly. 

@ Permits greater window 
space in new work, as box 
frames are not necessary. 
@ May be applied to old 
windows without altering 
sashes or frames. 

@ Write for circular to the 


CALDWELL MFG. CO. 


3 Jones St., Rochester, N. Y. 


Ae 
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EALERS: 


KLEIN PLIER 


You sell will make 
a satisfied cus- 
tomer for you. 

Write for cata- && > 
log describing our. Saag 
complete line of 
tools. se 


Mathias Klein & Sons, Tool Mfrs., Canal Stn. 21, Chicago 




















The “Axe 
Through 
Iron’’ is the 


best made. 
MANUFACTURED BY 


Romer Axe Co. 


DUNKIRK, N. Y. 
Write for Catalogue 








American Steel & Wire Co. 


MANUFACTURERS OF 





American Wire Rope 
and Aerial Tramways 














CLEVELAND 
PITTSBURGH 


WORCESTER 
DENVER 


CHICAGO 
NEW YORK 

















Results Count 


if Fae can do your work in half the time 
and with a big saving in fuel by using 
C. & L. Fire Pots and Torches, and you can, 
why not do it? Remember you buy fuel 
often, but a Torch or Firé' Pot only oc- 
casionally, and C. & L. Fire Pots and 
Torches are fuel savers. Up-to-date me- 
chanics recognize the C. & L. Line to be 
superior to all others as to construction, 
durability and heat production, because the 
burners are made of special generator metal, 
producing more heat. All leading jobbers 





CeTROs supply at factory price. Send for catalog— 
eee it’s free. 

No. 221 Clayton & Lambert Mfg. Co. 

Kerosene 

Fire Pot. Detroit, Mich., U. S. A. 











Dixon's 
Graphite 
Pipe Joint 
Compound 


Plumbers, Steamfitters, Engineers will give you a good 
trade on this compound. Ask for Dealers’ Price List 
and Pipe Compound Booklet 40-D. 


Made in Jersey City, N. J., by the 
JOSEPH DIXON CRUCIBLE COMPANY 


Dog ESTABLISHED 1827 DOG 














A Name Favorably Known Wherever 
easurements Are Taken 


Get our new catalogue. 


Measuring Tapes, Boxwood Rules, Stee! Rules, Board 
and Log Rules, Spring Joint Rules 
of every description 
SAGINAW New York 
THE [UFAIN f9ULE (70. SASINAW Now York, 


Windsor. Can. 





SRRAVW’™”’»N SSA 
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“BEST BY TEST” 


Perfect Satisfaction Guaranteed 
Write for Prices 
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SANITARY 


walls are as n 
sanitary plumbing. 


Enametile 


is the best and most san- 
itary wall. Is made of 
metal enameled. Like 
ceramic tile but better 
because lighter; does not 
crack and costs about % 
as much. Hard to detect 
difference. Plates bedded 
in cement; no lap joints, 
no nails. Endless variety 
ne patterns, colorings and 
~ 

Write for ART PORT- 
FOLIO showing Enametile 
in colors, and Metal Ceil- 
ing Catalog showing pat- 
terns for all purposes 
FREE! 


'N. Y. .. METAL CE CEILING CO. 


543, &c., Ww. 24th New York City 














“WALL OILERS” 


positively insure you against kicks 
and comebacks. Each is carefully 
made of the best materials and full y 
guaranteed for 5 years. They won't 
rust or corrode. All obstructions are 
easily removed. Can be heated with- 
out fear of melting the bottom out. 
Styles and sizes for every possible 
requirement—all the same high q 
ity in design, material and workman- 
ship, each backed by our guarantee. 
Get prices and catalog before plac- 
ing any oiler order. 


P. WALL MFG. SUPPLY CO. 


N. S., PITTSBURGH 























PIN BADCES 








Any Quantity 
From One Up 





Many Designs 





Catalog 25-H on Request 


Send us your specifications and we will 
quote on your requirements. 


Aliso Hat Badges, Key, Hotel, Time, Too! 
and Trade Checks, Medals, etc. 
NIAGARA FALLS METAL STAMPING WORKS 


Hardware Specialities 
NIAGARA FALLS, N. Y., U. S. A. 





5-980 











American Steel & Wire Co. 


MANUFACTURERS OF 


Woven Wire Fence, 
Gates Steel Fence Posts 
and Poultry Netting 


WORCESTER CLEVELAND 
DENVER PITTSBURGH 





CHICAGO 
NEW YORK 

















HARDWARE STORE 
BUSINESS METHODS 











A book filled with suggestions and rules for the guid- 

ance of Clerks, Buyers, Salesmen and Managers. 

used by prominent merchants are described in detail. 
227 pages, illustrated, cloth. ! 


David Williams Company 


Methods 


Price $1.00 Delivered. 
239 W. 39th St., N. Y. 
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REG. au. ae Pat. orr. 





Saw Sets, Hand Punches, 
Nail Pullers, Box Openers, 
Seal Presses, Bench Stops, 
Liquid Soap Dispensers. 


Chas. Morrill, Manufacturer 
102 Lafayette Street New York 




















ASK FOR 





THE GuAPIN- STEPHENS Co. 


Union Faetery 
Pine Meadow, Conn., U. & A. 
































—An absolute guarantee with every bar of solder— 





ALSOMUNITE 


ALUMINUM—SOLDER 


Aluminum Solder & Refining Co., Syracuse, N. Y. 
$2 per box of 4 bars. Discounts to Dealers 




















"| APOLLO BEST BLOOM GaLVANIzED SHEETS—highest quality and best known Galvanized Sheets manufactured; Keystone (=== lhe Seal 
Copper Bearing Sheets, specially adapted for culverts, flumes, tanks and all exposed sheet metal work; Apollo Formed Roof- Baap GH ss 
ing and Siding Products, Black Sheets of every description, Copper Bearing Roofing Tin, etc. Write for full information. # A de . 


AMERICAN SHEET AND TIN PLATE COMPANY, General Offices: Frick Bullding, Pittsburgh, Pa. eile 
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Rock Island Autovises 


Number 241 vise is swivel, hednen gag 7 80 Ib., and is adapted for 
automobile and heavy repair wor 0. 231 vise is same in design 
but is stationary, weighing 32 lb., and is suitable for the individual 
automobile owner. These vises are a combination of vise jaws, 
pipe jaws and anvil. 


ROCK ISLAND MFG. CO., Rock Island, Il. 


, SEND FOR NEW CATALOG OF LARGEST AND MOST 
241—AUTOVISE COMPLETE LINE OF VISES MANUFACTURED 


ORD =zs|| =r 


an auger bit 


- * 
Big Sellers. Good 
ORD Auger Bit Co., Holyoke, Mass. H. K. PORTER Everett, Mass. _ 


AERP E- Porter’s “New Easy” Bolt Clippers 
All sizes. All parts interchangeable. oy Steel. 
3 BROOKS Parker Wire Goods Company 








231—AUTOVISE 



































pred’ Write fer 

M f f 

a Iron and Brass Wire nes 
Goods. Special Wire Goods 


made to order. 


General and Special Wire, Hardware 


d H ° ° 
M. S. BROOKS & SONS and Household Specialties 


























CHESTER, CONN. WORCESTER MASSACHUSETTS 
PLIERS Lineman’s Piiers made in three sizes—6, 7 and 8 Inch ESTABLISHED 1826 
* USE 
| High Grade Tools 
NIPPERS and * for Mechanics 


PUNCHES C. S. Osborne &Co. 


Send for Catalogue Heads Polished—Handles Blue Finish NEWARK, N. J. 


i Hod 
and BRICK O S 
Send for Catalogue 
and Price List 














<we High Grade Hand Made 

STEEL 

=» ALPHABETS 
AND FIGURES 


THE SCHWERDTLE STAMP CO., Bridgeport, Conn. 


Bi HN. OMMERS PEERLESS FAUCETS | Your stock is NOT complete unless you have 


Mfd. By. 
METAL DEPT. 
THE CLEVELAND 


WIRE SPRING CO. 
Cleveland, Ohlo 


































S520 BEST BLOCK TIN KE ana ee SMALLWOOD’S SAW EDGE FASTENERS 
ci MAPLE Woon BODY I HIGHLY POLISHED om your chelf, (Pesdeeé to wit basen 
ae as Rls ONLY THE GENUINE ARE STAMPED IN THE WOOD WiTH REMEMBER: “SMALL WOOD’S”’ 


—_— ee ——- Ne cur) ‘‘Not better than the best, 
BEWARE OF IMMITATIONS But better than the rest.’’ 


ane 
<- P= a, BEWARE OF IMMITA WITH KEY Established 1889. 
JOHR TT, niin Remeenh) { ore ee 
SAMSON CORDAGE WORKS ELEVATORS AND DUMBWAITERS 


SASH CORD, CLOTHES say agate Pant oy ai core 
ese LINES, SMALL LINES 


“4 yy CATALOGUE FREE 
2 ETC. 57 AiR CHALOE _ ENERGY ELEVATOR CO. 
MASS. 


214-216-218 New St. Philadelphia, Pa. 
























MANUFACTURERS OF 


BRAIDED CORDAGE 
AND COTTON TWINES 
BOSTON 


























Snell’s Star Bits bore quickly, leave a clean cut hole 2 

and satisfy every user SNELL MFG. CO.., Fiskdale, Mass. 
They sell best, because best known—over 120 years on Selling Agents, JOHN H. GRAHAM & CO. 

the market. Guaranteed right in every way. y ' 
The profit is big. Get our terms and catalogue. 113 Chambers Street New York City 
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Velvet Caster. We 





—are equipped with vulcanized cot- 
ton bearings that reduce friction to 
its minimum and make for absolute 
silence. 


—have no metal contacts to mar fine 
floors. 


—are ringed at the bottom of the 
socket with frictionless fibre to make 
the swiveling easy and take up all 
side strain. 


—are fitted with extra large roller 
axles. 


—never need oil. 


—are made in a wide range of sizes, 
and 


—sell steadily, as 


2ood casters 
should 


We want you to exam- 
ine a sample Diamond 


want you to see the 
uniqueness of its con- 
struction. We want. 
you to judge of its 
worth. We invite cor- 
respondence. 





Meriden - - 


PHU TTA ATTA TUT LATOV RATATAT ERAT ET EATATEATATETEGTOL AREA AREA AeA A TOT CATO EVERIO EV PAPE ETTT 
hill } HU ATAU HH 


1. Vulcanized cotton bear- 
ing, weight centers here. 


2. No metal contacts. No 
wearing of metal against 


metal. 


3. Hub shape bearing dis- 
tributes friction. 


4. Vulcanized cotton bear- 
ing. 









M. B. Schenck Company 


- Connecticut 


hhh HL THTTTTTUaeiaae iil Hib | ' PILTERETiLt | 
Hii | TeRERESEAELAAae | PrTteeeaiile iil | ititiiil itil i} | | thie i i / Peitaaidl 
HULU TU TUT UTEUTARAT PATO UTETETLUTETETET TOTO EVER TAT EET ARRATOTETETEGTOTEVETOTEATOV OVE EAEATETET THEY HHH TT GT 
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These Nine Boxes 


give you an idea as to the splendid condition in which 
Universal Casters reach your shelves. All Universal 
Casters are packed in strong fibre-board boxes with our 
attractive label, showing contents, for easy handling and 
good display. 

We are quite proud of our method of handling our 
product; that’s why we've had these boxes photographed. 


Universal Casters 


whether ball-bearing or non ball-bearing, have our guarantee to give 
lasting service. The fact that the representative jobbers carry 
Universal Casters in stock is an indication of why you should also 


push them. 
Our catalogue No. 105 H.A. shows a comprehensive line manufactured 


Universal Caster & Foundry Co. 


29 West 42nd Street (Aeolian Bldg.) - - New York 


See the “Universal” booth at the Panama-Pacific Exposition. In the Palace of Manufac- 
In tures on Sixth Street, between Avenues C and D, block 27. 
In the “Universal” booth will be found without doubt the most comprehensive line of 


CALIFORNIA | casters ever shown by any manufacturer. 
L If you can’t get to the Exposition, write us in New York for our little souvenir booklet. 
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You Hardware Dealers can sell more Churns 
this coming season by simply specializing on a 
Churn that incorporates good strong selling fea- 
tures,—in fact ones that will be strong enough to con- 
vince the most conservative that purchasing one is not 
an expense but a dividend paying investment. — 
: y We know that after a thorough investigation you will be convinced 
% that the Dazey Churns incorporate just such strong features— 


value convincing features, such as will enable you to also turn 
those low profit Churn sales into 40% profit making Dazey sales. 











Simply display the Dazey Churn and its sanitary features will 
quickly appeal to those using numerous old style Churns and 


undoubtedly result in sales for you. 


Dazey Metal Churns in sizes of three to twenty eight gal- 
lons are equally as attractive to those churning more than 
one gallon of cream and equally as profitable to you. 


Order a few samples from your Jobber today and then 
ask us to help you sell them. We can and will. 


Complete catalog upon request. 


e \ 
- corn 
ra ‘11 Ce EEE TE) | 
we | 
ts 
7 ,, 
i. 


Dazey Churn & Mfg. Co. 


4305 Warne Avenue 
St. Louis, Mo. 
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Just One Minute 
LIS 1-EN 


If one of your customers said to you, I want to 
look at an 


ANCHOR BRAND 
CLOTHES WRINGER 


Would you have to dig down under the counter and get it? 
Then hunt up a duster to clean it? And expect to make the 
sale? You might make the sale but the odds are against you. 


Lovell Manufacturing Co. 
Erie, Pa. 





































SUMMA 





Don’t Tie Up Your Money in 
Freezers that Don’t Sell 


Every year, at the end of summer, many deal- 
ers find themselves stocked up with freezers 
that haven’t sold. Sell Alaskas, and you avoid 
having your money permanently tied up in this 
way. We advertise Alaskas for you under a 
new and remarkable plan, that actually moves 
the goods from your shelves. Wait for the 
Alaska Man—to tell you what we do for you 
—or write for information NOW. If you want 
to do the biggest possible freezer business 
this season—don’t buy ANY freezer until you 
have heard the Alaska story. 


ALASKA FREEZER COMPANY 


WINCHENDON MASS. 
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“ON ’ MINI I(T r D 99 The World’s Greatest 
Washing Machine 











ONE MINUTE MFG. CO., Box A, Newton, Iowa 








Sells Itself 


Nets the dealer good 
profits and makes 
satisfied customers. 


The One Minute Power or 
Electric Bench Washing Ma- 
chine with Swinging Wringer 
is a complete laundry in itself. 

Let us tell you how we in- 
vite the prospects to your 
store. 


Write us for our illustrated 
catalogue giving full particu- 
lars and illustrations in colors 
of our 


Hand Power, Engine 
Power and Electric 
Power Washers. 











Display One in 
your window 


Voss Bros. Mfg. Co. 


Davenport, 


lowa 


Show those critical women customers of 
yours what the Voss Platform Washer looks 


like. Invite them into your store and make 


them see the conveniences and exclusive fea- 
tures this Washer offers. They will be quick 
to see and appreciate what it will do. 


By our system the washing travels 
straight from one end of the machine to the 
other and the wringer goes with it, or from 
wash tub to clothes basket without a lost 
motion or an extra step. 


Please remember that every machine is 
guaranteed against defective workmanship 
and material. If you want prices and infor- 
mation ask for them—but do it today. 


» 
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The Sandusky Combination Power Washer 


IT HAS MACHINE CUT GEARS 


Built for Engine power, but in case of necessity can be operated as 
easily by hand as any hand-power washer. 
The gears are all machine cut, are fully enclosed in a gear case AND RUN IN HARD 


OIL. For engine drive, belt right on to the fly-wheel. When you want to stop the 
washer, throw out the clutch, with the gear shifter, and do not throw off the belt. 


Has an adjustable dolly—the dolly-shaft slides through the lid instead of the dolly 
sliding on the dolly post. 


THE MACHINE IS MECHANICALLY CORRECT, and has a beautiful finish. Tub 
built of White Virginia Cedar. Machine has a heavy | 4-pound fly-wheel. All work- 


ing castings are malleable. 





Absolutely guaranteed. 


New dealers wanted for 
an exclusive agency prop- 
osition. Write for de- 
scriptive catalog and price. 
The price is cheap. Mar- 
gin of profit large. 


Write at once to 
the manufacturers. 


ONE MINUTE 


WASHER CO. 
Sandusky, Ohio 


Srl NNN 
CU es 
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& 
Washes and Wrings at One-and- 
hat the M hod . 
O you know what the Maytag metho t S | 
1) of combining washing and wringing in C- ame- ime 
one operation means to the busy and 
particular housewife? It means a saving in “Maytag” Power 
time; it means clean clothes—always. There cael 
is no need of holding the wash above oily . 
mechanism to prevent soiling. An always Electric Washer 
ready operating handle controls both washer WITH SWINGING WRINGER 


and wringer—starts it—stops it—runs it in 
one direction or another at will. The clothes 
are washed and wrung with one motion. This 
is one feature that will expand into many a 
Maytag sale. : 


Gf 





Ask about our quick release wringer. 


You will find the simple and sturdy construction 
and. unique placement of the power mechanism 
another most appreciable selling point. We are 
going to ask permission to send Maytag particulars. 
_ We want to tell you all about our guarantee and 
our 30 Days’ Free Trial Offer. May we? 


MAMA TAA 





The Maytag Company 


STATION “A” NEWTON, IOWA 










ee ooo 
Sanne ene Seale 
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Hoffman Bell Brand Butchers’ Steels 





| “Known Wherever Steels are Used”’ 
= 4, | Manufacturers of 
& % . = 
* Butchers St e els Kitchen 
Table Carving 
C. & A. HOFFMAN ESTABLISHED 1879 Frankford, Phila., Pa. 











Horse-Shoe Brand 
Wringers 


Warranted as to quality 
Warranted to give satisfaction 
Warranted as to price 














| 836 OF DR Ronis Beari 

+, eee nes earings 
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—o DCW = Steel Ball 


ee The Laundry Queen 


You are sick and tired reading of “best” and 





“quick sellers.” That is the common talk. 

Enclosed Specifications, etc., in advertisements are often 

Cog so condensed that ‘they say less than the words 
Wheels and interest less. 

We have a good proposition for you, a 
washing machine, for electric or engine power, 
with absolutely new and exclusive selling feat- 

Plain Bearings Steel Ball Bearings Size of Rolle ures. These we want you to judge fairly, so 
ae Satie — cn a2 A a desire to send you literature that gives the 
ee necessary information briefly—clearly and in- 
WE MAKE THE LARGEST VARIETY OF terestingly. We feel our request fair to both 
WRINGERS IN THE WORLD you and us. 
Send us your name and address on a post- 
Send for' our new Price List card. 
The ‘American Wringer Co. Grinnell Washing Machine Co. 
), NEW YORK CITY, U. S. A. Grinnell, Iowa, U. S. A. 

















Patented in U. 8. 
and Foreign 
Countries 


Cary’s “Everlasting” 
Flexible Steel Mats 


The only Steel Mat on the market 
that will make both Pleased Cus- 


tomers and Large Profits for you. 


Write for details of revised prices 
and you will surely be interested 


Cary Manufacturing Co. 
Manhattan Bridge Plaza 
Brooklyn New York 
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EAGLE MOP 
WRINGERS 


bear the reputation of 
being the BEST and 
will under all circum- 
stances give best re- 
sults and absolute pro- 
tection. Not with 
boasting pride, but with 
a feeling of satisfac- 
tion, we again point to 
our record—iI5 years, 


known. 





before a criticizing public, and not a dissatisfied 
customer. It is the privilege of truth to make itself 


The Eagle Mop Wringer 


is the original 3 roller Mop Wringer. Its tested, true 
Merits of Quality brought out imitators and infringers. 
An imitation is never as good as the original, therefore 
be sure it is the “EAGLE” brand you handle. There 





For 40 years Peerless Freezers 
have been selected as the best 
freezers by ice cream makers 


Not only the best confectioners, but thousands of 
women, prefer the Peerless Freezer to all others, be- 
cause it makes such good ice cream so quickly and 
easily. It embodies the old French pot method. As 
the cream freezes at the sides of the can, it is con- 
tinually stirred into 
the center, making 
the ice cream al- 
ways even, always 
delicious. It makes 
the best ice cream 
in but three min- 
utes. For all these 


will be more EAGLE MOP WRINGERS sold this year 
than ever. Get your share. 


The Eagle Woodenware Mfg. Co. 


reasons, Peerless 
Freezers sell them- 
selves. 


Order from your 





HAMILTON Sole Manufacturers OHIO jabber 


As easy to 
grind as a 
watch to wind 


PEERLESS FREEZER CO. 


Winchendon, Mass. 


J. C. McCARTY & CO. 
29 Murray Street, New York, General Sale Agents 























Study These Ideal Sad Iron Conditions 
IDEAL Why? 


. Chair 
Tips 


On top of them all— ist. IT IS NOT A 
a - POINT 


2nd. It produces bet 
ter combustion than 
any'.other iron made. 


Srd. It is the sim- 
plest iron made. 


4th. It is the most 
attractive iron made. 


5th. It will last six 
to ten times longer 
than any needle-point 
iron on earth. 


1 Inch 


No. 12. 


For The Sharp Ends 
of Rocking Chairs 
have quickly found favor with 


the trade. A positive protection 
against the sharp ends of rocking 


6th. We sell _ it 
through dealers only. 
7th. We guarantee it 
to give satisfaction. 


8th. But four years 
old, yet 100.000 more 
than satisfied users. 


9th. It is the iron 
that will stand your 
test. % 

10th. Absolutely safe 
and reliable. A child 
can operate it. 





11th. The iron is chairs. Durable and easily fitted 
ve a. be 
nce Baar or to the _ rocker. 


12th. Write us fer 
prices or ask your 


jobber. Catalog, prices 


There are One Million worn-out needle-point sad irons in scrap pile 


NEW FEATURE 


An absolutel tight metal cap on tank — no packing of an 
ying —, — the only one of its kind af 


The Ideal Sad Iron Mfg. Co. 
Cleveland, Ohio 


Made in Canada by 
The Ta ylor-Forbes Co., Guelph, Ont. 





and terms on re- 
quest. 


Elastic Tip Co. 


370 Atlantic Ave. 
Boston Mass. 











No. 13. % Inch 
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| a the Housewife the handy Tongs, Picks ah 
lL asimeantiiatia it Shavers oo —_ F ethoens 21 «el 
* ? . are Standard i lity — 
Gifford-Wood Co.’s Ice Tools 3027378 in, Quality 
you the different tocls sold in yer GIFFORD-WOOD CO. nupson nN. y. 
CHICAGO 


territory. Ask for catalog. NEW YORK BOSTON 
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“VICTOR” “Contraband Perfection” 


COBBLER SETS «4 
Coat and Hat Hooks LASTS od STANDS 
ARE GOOD HOOKS 


A strictly high-grade guaran- 
teed line which you can sell 
at a popular price. Lasts and 
Stands made of Semi-Steel, 
giving you the required 
strength and weight at 25% 
less than the cost of 
malleable. Write for new 
catalog and prices; also on 
Corn Shellers, Grist Mills, 
Riveting Machines, Heel 
Plates, etc. 


The Root-Heath Mfg.Co. 
PLYMOUTH, OHIO 


N. Y. Agents: Winner & Cal- 
houn. 90-92 W. Broadway 


SHOE SLOYD 
KITCHEN OYSTER 
PRUNING RUBBER 
Poser 
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PATTERN 
ANGERS’ 
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Try the “‘Victor."” Packed one dozen in 
a box. Your sales will increase. ithe 

Bright Wire Goods. Mee Late FO 

Brass Screw and Cup Hooks. ROBERT MURPHY’S SONS CO. :: Ayer, Mass. 

Hicks Belt Hooks. 














O. LINDEMANN & CO. 
Manufacturers of 


BIRD 
CAGES. »"*A\”" 


Established 1863 
35-37 Wooster Street, New York 


E. Jenckes Manufacturing Co. 
WORCESTER, MASSACHUSETTS 


SELLING AGENTS: 


JOHN H. GRAHAM & CO. 
113 Chambers Street New York City 


















The Speedy Stitcher “GEM” Nail C 










Is the Best ‘ 9 . 

' ma The famous “Gem is 
. Sa oe oy mounted twelve on a hand- 
Stewart-Skinner Co some counter card. Sells at 
25 cents each. Big 

420 Herman 81 profit. We a make 

a ten-cent nail clip- 

gg gama per. Write, 
Mass. H.C. Cook Co 
THAT’S AWL Ansonia, Conn. - 

















PATENTED 
HAMMOCKS 


The originals of the present day popular cotton hammocks 
were produced by the Palmer Company over 30 years ago. 
Today all hammock improvements, innovations and new ideas 
are embodied in this famous line. 

Always known for their high quality, Palmer Hammocks 
today also lead in originality of styles and patterns. 

Their comfortable construction, handsome design and wear- 
ing qualities are distinctively PALMER features. 

The Palmer line offers the most complete show- 
ing of up-to-date and original patterns of the 
season. Remember that in addition to complete 
hammock: stocks we are headquarters for all 
hammocl: accessories. 


Send today for the free Palmer catalog, containing colored plates of 
over 100 splendid patterns. 


The I. E. Palmer Company, Arawana Mills, 1859, Middletown, Conn. 


























March 18, 1915 HARDWARE AGE 39 











Illustrating the 
Torrington De 
Luxe, designed 
in every detail 
to meet the re- 

quirements for 
CS a _ thoroughly 

high-grade 
cleaner. Retails $8.50. 
Hardware dealers 
everywhere buy Tor- 
ringtons. 






ADOLPH KASTOR & BROS. 
109 & 111 Duane Street, New York 


MANUFACTURERS AND IMPORTERS OF 


CUTLERY 


SOLE AGENTS: 
W. H. MORLEY & SONS 
Imported Pocket Knives, Scissors and Razors 
WADE & BUTCHER’S Celebrated Razors 
THOMAS WILSON, Butcher Knives 


CAMILLUS CUTLERY COMPANY’S 
American Pocket Knives 









= 
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National Sweeper 
Company 
58 Norwood St. 
Torrington, Conn. 


WE SELL TO THE JOBBING TRADE ONLY 














A NEW AND SAFE IDEA : 
Brings Smiles 


Ry: es oc, ot, cutee 
Stern. lei re and Iron, almost inde- 
NA. econ Sr ae pan ans To the user and to 








. i WW AH JN Leal W PAPER and the deal ili 
MOI CMM ‘Siso'a neat Basket ror Wast them. ‘The best made 
HAMAR TEER a: burning of any material or — nitgh tare wee 
TUM aks, Gta mess altgwe ot ag 
yi ik as the open mesh allows of - ten different sizes. 
BOTTI *Kisdie'in“tour'cs) sinew Beucneg? Genuine has our spe- 
a ll Ese 
I} ! HIN ; : ticulars. 
aires see Pennsylvania Wire Works 
sass 123 57538, Edward Darby & Sons Co., Inc. WHITE MOP WRINGER CO. 
a 235 Arch Street, Philadelphia, Pa. FULTONVILLE, N. Y. 





























The 
“Acme Metallic 


Bed Caster 


The “Acme’’ is a ballbear- 
ing caster—it is always ready 
to roll in any direction. 
‘‘Acmes”’ are made es 


The “‘Hustler’’ 
Ash Sifter 


In go the ashes. 
Down goes the 
dust. Out comes 
the good coal to 
use again. No dirt. 
No back breaking. 
Everything oad 
sani and eco 
nomical. That’s 
what the “Hust- 
ler” does for your 
customer. Thi 
what it will do for 
you! 


Hill Dryer Company 
316 Park Avenue 
Worcester, Mass. 






‘“‘Acme” casters are packed 
one set in a box. 

Send for catalogue and let 
us quote prices. 


The Schatz Mfg. Co. 


POUGHKEEPSIE, N. Y. 


Agents: J. C. McCa & Ce. 
29 Murray &t., N. Y. C. 























Guaranteed 
Non - Leakable 


The main requirement of a 
can is that it should not leak. 
C. C. Hand Made Cans won't. 
But we prove this by some- 
thing more substantial than 
mere say so. That some- 
thing is the C. C. Guarantee. 
Shall we tell you about it? 





Keystone Boiler Handles 


ail 





The clips of these handles are made from heavy sheet steel, Bert PHO» (AN 00 Si ae 
eg | ge  allea sates ps cveunt ren “asteigng Lie Aas we 
1 ° , MMAR = a a 
"Write for prices and samples. HH | Hl D elphos Mfg. Co. 
weeoct — — Delphos, Ohio 











Berger Bros. Co., 229-231 Arch St., Philadelphia 
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The Woman Who Wants Aluminum 
Ware Will Prefer Swissalu Ware 


The demand for aluminum ware, as big as it is, 
is still restricted to the well-to-do families, to the 
women who have been educated up to it by the 
home publications. They are of the better class 
in your town, know that the cheap is usually the 
most expensive, and, having money, are not in- 
fluenced by a low price when the article is evi- 
dently trashy, light weight and poorly finished. 











You will find it far easier to sell these women 
Swissalu ware than any other make. It looks 
and feels and is worth more. It is heavier, of 
better metal, has a higher and more lasting finish, 
and is of far better design. 





Let us send you our catalogue. With it in 
front of you, you will be able to decide more 
easily. Write today. 


Geo. H. Bowman Co. 
CLEVELAND, OHIO 


























BERG’S 
SPECIALTIES 


These patented specialties pos- 

































sess new and distinctive features 
that open up to the trade a wide 


























avenue of sales profit. 


“‘Anti-Rattler” 


“‘Sileni Valet” 

SILENT VALET , ANTI-RATTLER 
Makes a wardrobe out of any ordinary chair. A Stops rattling of window sashes. Locks them se- 
necessity in every bedroom. Retails at 75c each. curely against burglars and does away with weather 

strips. Retails at I5c a set. 

FIX-THE-FLY BENT CULTIVATOR TOOTH 
A neat, clean little tablet that kills flies on the spot Makes cultivating of potatoes, corn, beets, tobacco, 
and does not need to be renewed. Safe for children etc., easy. Increases crops and saves labor. Retails 
and house pets. Retails at 10c each. at $1.00 ‘each. 








Every Berg Specialty is guar- 
anteed. 
PFT TP Poa AAPA Write for circulars giving com- 


aa 
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PETIT PTT PIP TFT PE- plete information, with dis- 
counts, etc. 
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Representatives wanted everywhere. 
Advertising matter furnished free. 


The Berg & Beard Mfg.Co. 
“ Fix-the-Fly” 61 Fleet Place BROOKLYN, N. Y. 
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e Announcement 


WE ARE NOW READY TO MAKE PROMPT 
_DELIVERY OF 


MOTOR MOWERS 


The Fenden—25-inch cut, 3/4 horsepower air cooled motor, 4 blades, 
Speed 414 miles per hour. Direct gear drive, large iron rollers, 
instead of wheels, for motive power. Perfect control and ignition. 


List price $225.00. 


The Crestlawn—38-inch cut, two cylinder, two cycle motor, 8 to 10 
horsepower, water cooled, reverse gear transmission, direct drive, no 
chains, double iron rollers. Has driver's seat, automobile steering 
wheel and control. A real motor mower—not an ordinary horse or 
pony mower—with gasoline engine attached. Perfect ignition. 
List price $600.00. Crestlawn ready for delivery April 15. 


Write for Prices. F & N Quality—With F & N Guarantee. 


THE F @ N LAWN MOWER COMPANY 


LARGEST MAKERS IN THE WORLD OF HAND, HORSE AND MOTOR MOWERS 


RICHMOND, IND. 

















How to Sell More Lawn Goods 


This window display is 
only one part of the plan 
that helped 250 dealers 
to boost their sales of 
lawnmowers, hose rol- 
lers, etc., last year. We 
furnish all material for 
the plan free, including 
attractive lithographed 
house, crepe papers, win- 
dow cards and a supply 
of handsome 32- page 
books, “THE PROPER 
CARE OF LAWNS,” 
to get people into your 
store. 

Particulars in our 8-page 
plan book. 








WHY DUNHAM DOES THIS 


Because wherever people are interested in lawns it means sales for 





DUNHAM WATER-WEIGHT ROLLERS 


This roller can be filled with water to just the right weight for any work. The roller bear- 
ings make it easy running. It is a fast seller because people talk about it. 


Write for the Free The H. A. Dunham Co., Berea, 0. 


Number is Limited New York Office 47 West Street 
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rat WK my ig CELLAR TO ROOF aS a Ht I AUD LA iA 
AA : | <UL HW 
BAA il Me Calls on you for paint, and every day in the SU mi WN 

MM ‘ci year is paint day for the paint dealer whose cus- 

Lip tomers have been educated to the’ value of paint— 

from cellar to roof, inside and outside, there is use for 


MARTIN-SENOUR PAINTS 


In this splendid line there is a paint for the roof; a paint for the porch; 
paint for the woodwork ; paint for the walls; the stairs; floor and the furni- 
ture—in fact, there is a MARTIN-SENOUR PAINT for every known 


purpose, and they all put profit in the dealer’s pocket. 
Let us tell you how to make paints produce a profit the year around. 


THE aE Co. 


CHICAGO, aint LINCOLN and WINNIPEG 
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An Aid to Better 
Hardware Advertising 


FE, have a book ready to mail 
you (on receipt of $2.00) that 


is going to put an end to your 





advertising problems. You probably 
don't like to write ads yourself and you 
may not feel justified in hiring someone 


Youre from Missourt to write them for you. But why worry 


| over advertising when 
—at least you pride yourself upon not “‘fall- 


ing” for propositions. Here's one, how- Hardware Advertising 


ever, that works out as well as it reads. 


We know that M.B.C. Paint excels others By William Borsodi 

in point of brilliancy, durability and cov- 

ering power. We know that you don’t : can be obtained so easily ? It’s a collec- 

know it, but we’re going to show you that tion of selling phrases, descriptions, and 

the painters in your town do—or will. illustrated ads as used by successful ad- 

We are going to advertise M.B.C. for you vertisers. It will be a big help to you, 

and your trade in the local paper of your and it’s yours for Two Dollars. 

choice. ’Nuf sed! 
Eagle Paint & Varnish Co. Hardware Age Book Department 


PITTSBURGH, PA. 239 West 39th Street New York City 
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HELLER’S PIVOT DOOR CABINETS 
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SEND FOR CATALOG No. 24 


W. C. HELLER & CO. 








THE SHELVING WITH BRAINS 


MONTPELIER, OHIO 














will pay for themselves in 
a short time by enabling you 
to wait on more trade, save 
the wear and tear on your 
fixtures and goods, as well 
as bring the appearance of 
your store up to date. 


Write for catalogue show- 
ing a large number of styles 
suitable for all kinds of 
shelving. 


Milbradt Mfg. Co. 
2410 N. 10th St. 
St. Louis, Mo. 











BICYCLE 
Step Ladders 


are made in 
many styles 
and to fit 
all kinds of 
shelving. 








Send for catalog giving full 
description and prices. 
THE BICYCLE STEP 
LADDER COMPANY 


62 W. Randolph St., Chicago, Ill. 




















Patented May 14, 1914 





A Long Felt Need Satisfied 


No More Tréuble in 
Handling Screen Wire 


MILLNER’S WIRE CLOTH RACK 


Saves space, time, stock and 
sells the wire. 
Rolls are easily placed in posi- 
tion for use. 
Rack holds 18 rolls for ready 
use and 18 stock rolls. 
Holds any length in any place. 
kes a floor space 31x36 in. 
On ball bearing casters. 
Makes a first-class rack for 
handles, etc:, when wire season 
over. 
Neatly finished and well built. 
R ete $10.00 f. o. b. Miami, 
a. 
Shipped K D Weight 100 


pounds. 

e can make shipments from 
either Miami, Okla., or Ft. 
Smith, Ark. 

SOLD BY ALL JOBBERS 


Millner Wire Cloth Rack Company 
M lah 


ilami, Ok oma 











FIREPROOF Earns You Money 


No matter how big or how little your 

store may be, you need a Schick Paper 
Baler as a safe storage place for waste 
paper and to bale the waste so you can 


sell it for cash. 


FREE 10 DAY TRIAL 


Schick Balers are all steel, absolutely fire- 
proof, backed by a strong guarantee and sold 
on 10 days free trial. If the Schick doesn’t 
‘‘make ’* in your store, you’re not out one 
cent. rite for full information today and 
ask us where to sell waste paper at best prices. 


DAVENPORT MFG. CO. 
Dept. H, Davenport, lowa 
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CHATILLON’S 


Iron-Clad 
Ice-Balance 


OR the accurate weighing 

of ice under all conditions 

the Chatillon Line may be 
fully relied upon. A large and 
plainly marked dial may be read 
at a glance. The cases are of 
malleable iron, black japanned 
and ornamented fitted with a 
brass nickel-plated dial plate. 
As an aid in the handling it is 
packed in an individual paper 




















box. 


There are many other kinds of 
scales in the Chatillon Line— 
styles and sizes for every weigh- 
ing purpose; all are made with a 
detailed care in every particular. 
Then there is our full line of 
cutlery—Foster Bros. brand for 
both butcher shop and house use. 


JOHN CHATILLON & SONS 


(Scale Makers Since 1835) 
85-93 Cliff Street, New York City 


Sole Distributors of Foster Bros. & Chatillon Co. 
Products, Knives, Cleavers, Steels, Etc. 


a ae 




















March 18, 1915 HARDWARE AGE 


45 





HARDWARE AGE 


FOUNDED 1855 


Published every Thursday by the DAVID WILLIAMS COMPANY, 239 W. 39th St., New York 
W.H. Taylor, President & Treasurer Chas. G. Phillips, Vice-President Fritz J. Frank, Secretary M. C. Robbins, General Manager 
Yearly Subscription Price : United States and Possessions, also Mexico and Cuba, $2.00; Canada $3.00; Foreign $5.00 


Subscription remittances should be made by Check, Post Office Money Order, 
Express Money Order, or Bank Draft, payableto HARD WARE AGE, New York 


GEORGE H. GRIFFITHS, Manager 


Editors: Roy F. Soule, E. H. Darville, R. A. Peterson. 
BRANCH OFFICES 


Chicago, Otis Building Boston, Equitable Building Cleveland, New England Building 
Pittsburgh, Park Building Philadelphia, Real Estate Trust Building Cincinnati, Mercantile Library Building 
Worcester, Mass., P. O. Box 696 San Francisco, 320 Market Street 


Entered at the New York Post Office as Second Class Matter 





HARDWARE AGE isa member of Audit Bureau of Circulation 





Hardware Age is a consolidation of Iron Age-Hardware, Hardware Reporter and Western Hardware Journal 


Contenrs - 


Special Articles 








aeons S Seeenie: fia ac ee 2 I kc os 80 Wak ke ho 6 6S A ae oh ww be ee 47 
South Dakota Association Makes Progressive Move .................20cceeees 55 
West Virginia Hardware Association Meets at Huntington ................ Rai 59 
Commercial Opportunities in Latin-America—By E. H. Darville............... 67 


Regular Departments 


The Spice of Life—By ““The Assistant Manager’ ................ peewee ees 50 
The Customer at Laseeo—By Frit B. PEOCRIOT. 6.5. oi ct te cchc cer scciucvencann 54 
BO SE 6 PI. ori. novikic Be nies bce wa ek 0 hawk eee oa ee ee 58 
ES INE iii oS cad ikaw s ebb 62 0 6 he ee Oe ee ee ee 62 
Waoashinaton: Newer Ai: As CIs oi fk i nv oe hea oe ebb th kb ee lees 64 
Wes Fee oF TC BT Soo 5k Sida o ho ie he ols Se eee 65 
es bw Sew e aee 6 as ee ae ea aS 0 0S a eee On Ge a eee 71 
et Dine. Tk I iodo nip acme aie 00 ee a we a eee 72 
‘Ties Cas Ca Phas bo on oo eos. oa 4 he ESS ew Eo ei ee 74 
is anna: Fis Ps 6 eR Ea ew 6K SRR ck wee 79 
Pee Gis ae ee ik 6.6. ook <6 BS RE CERRO Ae owe Rh 82 
nh FN i FS ioe ees 686 Eee Ra ERNE es 88 
Paste: oF Gis Festal. Saas Coa Soda 5s bi reek wh eneh dee tee 94 


Current News and Miscellaneous 


Brooklyn Dealers Hold Annual Meeting..................... Pe ere re 51 
Stuiivinn Force: Lame ii Fie ig 6s ooo 6 isn 6 SESE RO OR 51 
W. K. Morison. & Co. Open Store in Minneapolis ..... 2... 2.2. ccc cc cecces 51 
ied en a Fa Fo i's ak ck ck wa a ke Wow ho oe de ee che ee oe 52 
Wagner Mfg. Company to Share Profits with Employes ........... Mcwaeb eek 4 53 
London Hardware Firm Seeking American Connections ..............2e0e000% 53 
L_atboes Poni: Ga Te os os ork ack 6 PAN ce Eh 3 8 6S BOR ee ei ee 53 
Cunsine Mesdiwasw Camveatiiiite: 5... ks oi kc nck ck soe a a PCRS 66 
Trade Catalogs and Samples Wanted in Greece .............ccccccccccccece 66 
sunet Wintel Aoaiiinns- 6. Sipe MO soo on ne pas ce wieetedeukeuscudbecs 71 
Chicago Spring Batt Company Sulfate Fire Loew .... cc citcccccuccsewovscovecs 78 
Piasep Wiese Wreew om ‘Lame CRUONE cs 5 ie Sei vce ceecécecasun’ 78 


‘The ioaine: Sikes oF REG Gre Fn ook wh CK RES Cab * Be eo 884 80 

















46 


HARDWARE AGE 


March 18, 1915 




















oii addi tt 


= 


== 
2] SSS 
































zdueeeeeteeeeeseezee ! 












—_—— 


ee 
-_---— 
I 


i | 


; 


| 


| 


| 














! 






| 
\) 





















































“NATIONAL 


Screen and 


Storm Sash 


H angers 


You need not look for screen hardware 
business when flies and mosquitos 
begin to fill the air. 


not so much the ferreting out of sales 


Your problem is 


as it is sufficient preparation for meet- 


ing demands. 


Hence, we advise an early investiga- 
tion of National Screen and Storm Sash 
Hangers. They hook up as easily as 
a picture on the wall. Each set comes 
wrapped in a separate package com- 
plete with sherardized screws. A 
handsome working model will be fur- 


nished gratis with your first order. 


The first order should be tended to 
today! 


National Mig. Co. 


STERLING, 
ILLINOIS. 
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SELLING HOUSEWARES IN A 
CITY OF 12,000 


How the Union Hardware Company Secures Women’s Trade 

















A semi-circular display stand is one of the first fixtures seen 


first fixtures seen by the customer who enters 

the Union Hardware Company’s store in 
Marietta, Ohio. This fixture is of particular inter- 
est for the reason that it displays an*assortment of 
household novelties and indicates that the firm 
wishes to interest women buyers especially. Two- 
thirds of the salesroom space in this store is used 
to stock and display hardware usually bought by 
women. 

The main salesroom is approximately 40 by 94 
feet. Shelving and showcases are arranged in the 
usual manner at the sides. In the center is a nar- 
row section of shelving 30 in. wide and 7 ft. high. 
This section practically divides the first floor into 
two departments, with housefurnishing goods on 
one side and the hardware generally bought by 
women on the other. 

Open display stands are used in front of the cen- 
ter shelving in the housefurnishing division. These 


‘ SEMI-CIRCULAR display stand is one of the 


47 


stands are divided into small bins on top similar 
to those which will be noted on the photograph 
showing the semi-circular stand. In this way a 
great number of small items are attractively dis- 
played. Plain price cards are used for all goods 
in the bins. Gas mantles are stocked in the center 
shelving on this side and a line of paints on the 
other side of the same section. 

An unusual feature in this store is that the cut- 
lery stock is divided. Ordinarily all goods of this 
character are placed together. In this case the 
pocket knives are shown in a counter show case in 
the men’s department and other cutlery is shown on 
the other side of the store. 

One division of shelving is used for scissors and 
shears. These are sampled under glass and the 
stock placed in the shelving directly behind the 
sample door. 

Butcher knives and similar cutlery are next to 
the scissors. The knives are sampled on boards be- 
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Sales of wickerwork total 


hind sliding glass doors. When a customer wishes 
to inspect the knives, boards are taken from their 
places and placed upon the show case. Three sec- 
tions of shelving are used to display and stock this 
line. 

The other shelving in this part of the salesroom 
is used for a small stock of housefurnishings, a 
complete line of these goods being shown on the 
third floor. 

For the past few years the business of the Union 
Hardware Company has grown rapidly. Within a 
comparatively short period the amount of stock car- 
ried has been increased from $35,000 to more than 
$100,000. This has made it necessary to secure ad- 
ditional display space. The building is equipped 
with an electric elevator so that it was a simple 
matter to convert portions of the two floors above 
the first into show rooms. 

Last summer the housefurnishing department was 
placed on the third floor and a most attractive dis- 
play room was made. Tables are used for display- 
ing many articles and the shelving is low so that 
the goods may be taken from them without ladders 
by the two saleswomen employed on this floor. 

The woodwork in this room is finished with dark 
paint which with the bright goods that are shown 
produces an effective contrast. 

When this department was ready for biieei the 
firm gave an “opening.” The affair was well adver- 
tised and the store was kept open at night during 
the opening week. This plan of introduction was 
very successful. The proprietors estimate that 
nearly every buyer of housefurnishings in the city 
visited the store for the purpose of inspecting the 
new show room. A thousand souvenir spoons were 
given to women visitors at this time. 

Although sales of housefurnishings have in- 
creased appreciably since the new department was 
opened and most of these goods are sold on the third 
floor, the management expects to maintain the 
housefurnishing department on the first floor as an 
auxiliary until all buyers become accustomed to 


more than $1,000 a year 


going to the third floor for the goods they wish to 
see. Efforts are now made in every case to have 
the buyer do this, but these level-headed hardware 
men do not propose to drive customers away by 
forcing them to visit the third floor. When the 
slightest hesitation is noticed the customer’s wants 
are supplied from the first floor stock. 

China and cut glass were added to the stock of 
this company several years ago. This department 
has assisted in securing more women’s trade. The 
goods are displayed on the floor with the new house- 
furnishings. An investment of $2,000 in china has 
been more than doubled since the line was added. 
The arrangement of fixtures is similar to that in 
the housefurnishing department—tables are used 
wherever possible and the shelving is low. 

Wickerwork is displayed by the Union Hardware 
Company in a most attractive and unique manner. 
A small room on the third floor is separated from 
the housewares department by a glass partition 
which is equipped with a sliding door. Baskets and 
hampers are shown to excellent advantage here and 
the stock, while protected from dust and dirt, is 
always in view of buyers who visit the third floor 
departments. Records of the firm show that sales 
of wickerwork total more than $1,000 a year. 

L. D. Strecker is president of the firm which has 
done these things in a town of 12,000 inhabitants. 
It will be of interest to know that he has only been 
in the hardware business for ten years. At the age 
of 31 he sold his farm near Marietta and moved to 
the city. In order to learn the fundamental prin- 
ciples of merchandising he began as an order clerk 
in a Marietta store. Later he became interested in 
the Union Hardware Company, rising in a compara- 
tively short time to the presidency of the company. 

The store improvements which have been men- 
tioned in this article and the new departments that 
have been added were undertaken at his direction, 
and by such progressive methods he has built a 
business which, considering the size of the city, 
surpasses the majority of concerns of this kind. 
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Nearly every housefurnishing buyer in the city attended the opening of this department 


One of the most important lessons that can be 
learned from this story is that the space above the 
first floor, commonly used for storage purposes, can 


be made to earn money by making it into a sales- 
room. In many cases this involves expenses which 


the merchant hesitates to incur unless he owns the 
building he occupies or a long lease is obtainable. 
However, there are many dealers who can make 
use of this wasted space and the investment will be 
found profitable in nearly every case. 


An investment of $2,000 in china has been doubled 
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THE SPICE OF LIFE 


Variety Builds Barber Supply Business for Big Northwestern Hardware 


House 
By “THE ASSISTANT MANAGER” 
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A barber’s supply winaow that played no favorites. Diversity of stock is considered essential by Warner's 
Hardware of Minneapolis 


OU can’t drive beasts with confetti, nor you 

, can’t control hungry hordes with fine spun 

words any more than you can build a barber- 
supply business on half a dozen different articles. 
Buckshot beats powdered paper on the beast. Bread 
and beans have conversation handicapped with the 
hungry, and a diversified stock spelled in capital let- 
ters, and underscored, is the dope on which barber- 
supply dividends are declared. 

The display herewith reproduced tells the story in 
a nutshell. Warner’s in Minneapolis are big people. 
If they were barbers theirs would be a twenty-chair 
shop with a waiting list. They could do a good busi- 
ness on any one safety razor; they could put their 
pepper behind any one hone, any strop or any brush, 
and do a good business, but they couldn’t do as good 
a business, nor could they enjoy the reputation as 
“Headquarters for Barber Supplies.” 

Size up their windows. Note the different makes 
of razors, see the different kinds of strops, look at 
the shaving sets, observe the soap, cream and powder 
lather producers, then take a look at those mugs, 
that shaving glass, and that alcohol heater. Then 
keeping in mind the fact that we are still inspecting 
the window display of a brother hardware man, look 
long and carefully at those bottles of toilet water, 
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nip producers, makers of pleasant sanitary tingles 
on the face when the shave is over. The barber has 
already introduced this for you. It’s the after ef- 
fect of the barbers’ supplies that pull many men to 
the striped pole for Saturday night shaves. 

Warner believes that “barbers’ supplies” is plural, 
not only in customers but in stock. It is the gospel 
truth that most of the business of this nature that 
goes to the drug store goes there because the drug- 
gist keeps a big assortment and displays it, with a 
certain amount of class. Warner is a competitor 
that will never send the druggist business on this 
line. To copy the ideas of this live store does not 
mean that we must buy a jobbing stock of every item 
we have mentioned. Not a bit of it. If we did 
some item would probably be a rusty memento of our 
mistake ten years from now. We can, however, 
spread a little money over considerable space on this 
line. A hundred dollars is a small investment in 
barbers’ supplies. The dealer who owns a five thous- 
and dollar stock, and has a lesser amount invested 
for the home barber is making the man who shaves 
in the bathroom buy his pink pills and his razor 
blades in the same shop. 

How many kinds of razors, how many different 
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strops, how many soaps and what variety of brushes 
is in our store? Can we fill an order for toilet 
water, talcum powder, witch hazel, Pond’s extract 
or bay rum? | 

If a shaver wants a glass does he go on down the 
street, and do we make him depend on the family 
range for hot water? If he isn’t a family man this 
may be tough sledding. Let’s think it over. If we 
have failed to build up a good barbers’ supply busi- 
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ness there’s a fault somewhere, for whiskers grow 
in every town under the sun and sprout with some- 
thing akin to ferocity out in the country. 

Big assortment is the secret. Big men like War- 
ner have found it out, and they are making money 
at a lively clip as a result. 

You can’t drive beasts with confetti, and it’s a 
tough job to sell Bill Smith old cake soap when his 
appetite has been whetted for shaving powder. 





Brooklyn Dealers Hold Annual 
Meeting 


= annual meeting of the Brooklyn Hardware 

Dealers’ Association was held at its head- 
quarters in the Johnston Building, Brooklyn, Thurs- 
day evening, March 11. There was an attendance 
of over 40, out of a total membership of 90 in the 
association. 

The following officers were elected to serve during 
the ensuing year, viz., R. J. Atkinson, president; 
‘Charles Marlow, vice-president; E. C. Krieger, 
secretary, and E. P. Harris, treasurer. 

The following directors were elected for two 
years, viz., A. Wilkins and T. G. Duncan. 

With all bills paid, the treasurer’s report showed 
a balance on the right side of the account amount- 
ing to $265. Considerable interest has been shown 
in the advertising campaign begun in February in 
the columns of the Brooklyn Daily Eagle, through 
which, on the last Wednesday of each month, Brook- 
lyn manufacturers have used a page in the paper, 
which also calls attention to the merchants belong- 
ing to this association handling the goods adver- 
tised. This advertisement began in February and 
will continue monthly through the year. The mer- 
chants say they are getting the benefit of this enter- 
prise for nothing, at an expense of about $7000 
to the manufacturers. 

One of the helps for retail hardware men taken 
up by the organization is the adoption of a form of 
price list, showing staple lines of goods, printing 
agreed prices of each and per 100, according to 
standard lists, with a blank column in which to in- 
sert each merchant’s selling prices for quantities. 
These lists are mounted in metal holders, 5 by 13 
inches, and swing from the uprights to shelving and 
carry a list on each side. The frames swing in 
two small screw eyes, driven into the shelf uprights. 
These lists, so far, include wood screws, both iron 
and brass, machine, carriage and tire bolts, lag 
screws; others will follow later. The fronts are 
covered with transparent celluloid, to protect the 
printed matter, and they are sold at a uniform price 
of 60 cents each to the members of the association. 


Studying Foreign Trade in Public 
Schools | 


puriLs in the Chattanooga High School and the 
University of Chattanooga have, as a part of 
their Spanish lessons, prepared a Spanish booklet, 
enumerating all of the articles made in Chattanooga, 
accompanied by a description of that city and its 
facilities and advantages as an export center. 

The scholars in those schools also have outlined 
maps of the world with marks showing places where 
Chattanooga goods are sold. They study geography 
in this way, and when the various manufacturers of 
that city desire Spanish catalogs prepared the edu- 
cational authorities of Chattanooga have the pupils 
assist in the preparation of them. 


W. K. Morison & Co. Open Store in 
Minneapolis 


W K. MORISON & CO. opened their store in 
¢ Minneapolis, Minn., on March 5, at 15-17 
Seventh street, south. March 5 was the sixtieth 
anniversary of the birth of W. K. Morison, owner 
and manager of the business since 1888. Sixty 
years ago the business was started in St. Anthony, 
Minn., by John S. Pillsbury, and sixty years ago 
the father of Mr. Morison began the career of the 
family as hardware merchants at Belfast, Maine. 

It is a matter of history that the hardware busi- 
ness founded by Mr. Pillsbury in 1855, when the 
town of St. Anthony was a trading village, was 
really the beginning of the flour industry which 
has made Minneapolis famous. Mr. Pillsbury was 
associated with A.’S. Cross and Woodbury. Fiske 
in the hardware business which was begun near 
where the Pillsbury B mill now stands. Later it 
was traded for a small flour mill and this was the 
beginning of the great Pillsbury mills. 

A. J. Morison became a hardware merchant in 
Belfast, Maine, the year his son, W. K. Morison, 
was born. This business was successfully carried 
on by the father and then the son until 1888, when 
W. K. Morison went to Minneapolis. On arriving in 
that city Mr. Morison purchased a half interest in 
the retail business conducted by Janney, Semple 
& Co., at 107 Nicollet avenue, a continuation of the 
business founded in 1855 by Mr. Pillsbury. In 
1892 he took over all of the Janney, Semple & Co. 
interest. In 1900 he moved to the Goodfellow store, 
conducting the largest retail hardware business in 
the Northwest. The arrangement of the store and 
the display of goods made it one of the finest 
equipped stores in the United States. Hardware 
men from all parts of the country often came to 
see the arrangement of this store. 

The business continued in this building until 
recently, when Mr. Morison purchased the new 
store on Seventh street. 

At present the business is handicapped on ac- 
count of a lack of room, but in a year all of the 
ground floor and basement, 46 ft. frontage and 72 
ft. wide in the rear, extending 159 ft. to the alley, 
will house the business. Mr. Morison purchased 
the building and he has a 100-year lease on the 
ground. Several new lines will be added to the 
already handsomely equipped store as soon as 
more room is available. 

The new store will operate in part under a co- 
operative plan which will give many employees 
shares. Mr. Morison’s nephew, Alton B. Jackson, 
and older employees will soon assume the burden 
of the business. 

Besides managing this business for nearly three 
decades, Mr. Morison has found time to enter 
many fields of outdoor sports. 

The opening of the new store was an occasion 
for a gathering of most of the business men of 
pioneer days at the Morison store. Music and re- 
freshments were furnished during the opening. 














MASTER KEYING A FINE ART 


the last generation, and more particularly 

within a few years in the larger cities, has 
spurred designers and inventors to devise practical 
methods of security. This is imperatively neces- 
sary, not only for hotel guests, but tenants in office 
and other buildings, and officials generally located in 
public and private structures. At the same time 
there must be access to rooms, great and small, by 


: ae. erection of countless fine structures within 
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The new Equitable Building, Broadway, New York 

sce , at present the largest office building in existence, 

representing a total investment of $29,000,000. It 
will be ready for occupancy, May 1 


a legion of chambermaids, janitors, scrub women, 
mechanics and others at any and all times. The 
flexibility of the system must be such that not only 
may employes (each restricted to more or less cir- 
cumscribed areas to localize responsibility), have 
entrée, but in a larger degree the managers must 
control over a still wider area. Finally, the pro- 
prietor or his trusted appointee has one key which 
will unlock all the doors of the entire building. 
Master keying has on special occasion been carried 
so far as to enable an individual to use one key 
for outer and inner doors at home, at place of busi- 
ness and even for trunk and suit case; practically 
every lock. 

Every time a subordinate fails to appear, forgets 
or loses his key; whenever a guest is incapacitated 
from any cause, it is not advisable to wreck the 
building to obtain entrance. 

Therefore, Yankee genius has provided an open 
sesame in a system of master keying, subdivided 
into groups that will enable the possessor to quickly 
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swing a door on its hinges without wastefully ruin- 
ing its appearance. 

The P. & F. Corbin Division of the American 
Hardware Corporation, New Britain, Conn., through 
its contract department, New York, in charge of 
W. D. Holmes, was awarded the contract for build- 
ers’ hardware with which to trim the new Equitable 
Building, 120 Broadway, New York, covering a large 
city square, bounded by Broadway, Cedar, Pine and 
Nassau streets, representing a total investment of 
$29,000,000. 

Briefly, to-enable laymen to partially realize the 
magnitude of what at present is the largest office 
building in existence, it may be said that the site 
covers an area of 50,000 square feet, the building 
having a cubical content of 26,000,000 cubic feet, 
the hight of which, from sidewalk to pent house 
roof, is 40 stories, or 545 feet, not including the 
three basements. The rock bed foundation is 85 
feet additional below the curb. There are 10,000 
doors, 5,000 windows and 53 elevators, the latter 
designed to serve 50,000 people daily, including the 
15,000 regular tenants; the rent payers totalling a 
larger population than many incorporated towns 
possess. 

Naturally, this problem required high-class treat- 
ment, and with such a large tenantry to serve in- 
telligent control of the doors was a prime factor, 
while there was also the convenience and protection 
of the tenants to safeguard. Then there was the 
small army of janitors and caretakers of various 
kinds who must have frequent and instant access to 
the parts of the building where their duties call 
them. This has been accomplished through an expert 
selection of locks and acceptance of a high class, 
flexible master key system. 

The Corbin cylinder locks and the Corbin system 
of master keying, approved by engineers and archi- 
tects for many involved and intricate problems of 
this type, were used in this building. Every ten- 
ant has a key which will unlock the corridor door 
to his own office and will fit no other, and also a key 
to the toilet. These give him access to the parts of 
the building to which he should have entrance and to 
none other. All the inner or communicating doors 
to each suite have thumb-pieces instead of keys, so 
that privacy can be secured in any room desired. 
The janitors on each floor have master keys which 
will admit them to any room on the floor, but will 
not fit the doors of any other floor, thus limiting 
the entrance to the rooms in which work is to be 
done. The janitor’s master key can also be used 
to lock any toilet so that it cannot be used. 

Similar care in key selection is observed in the 
parts of the building devoted to the service. The 
wire men, electricians and plumbers’ keys will admit 
them only to their own particular field of effort. 
The people who care for the telephone service have 
no access to the lighting circuits, and the plumbers’ 
keys will not open doors to either the telephone wire 
shafts or the switchboard cabinets; a division of 
responsibility which is vitally important where the 
best service is required. The supreme head holds 
a grand master key which will fit any lock in the 
entire system and gives his office control of all 
doors. 

It is further said that the Equitable Building will 
carry the lowest fire rate of any structure of the 
kind in the country. The building has a steel frame 
and is composed of material which is not inflam- 
mable. Steel doors and window sash and steel in- 
terior finishing replace the wood of ordinary struc- 
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tures. It has been recognized that fires may grow 
dangerous in fireproof construction because of the 
inflammable contents of the room, and fire cut-off 
doors have been provided for entrances to stairways 
and elevator enclosures, so that if a fire should 
occur it can be confined to the floor on which it 
started. These doors have been fitted with Corbin 
fire door locks, so made that when the steel doors 
close bolts are automatically thrown, fastening the 
door to the frame at six widely distributed points, 
very much as a safe door is bolted, so that no 
amount of heat could so warp the door that it could 
be opened; a provision which meets with the ap- 
proval of the fire underwriters. The same locks are 
used on the fireproof vaults on each floor. 

Other problems besides those of security have 
had their solution in the choice of hardware. The 
heavy steel doors are swung upon butts, which are 
strong and will not wear perceptibly, and hence 
there have been selected solid cast bronze butts of 
ample size and strength, made and fitted to tem- 
plates, so that they are interchangeable and of a 
type suited for steel doors. 

Quietness and freedom from draft are assured 
by the use of Corbin door checks of the latest model, 
in connection with Corbin door stops, to hold doors 
open when desired. The transoms have solid bronze 
transom lifters, and the knobs and escutcheons are 
of a plain pattern with line borders, the knob bear- 
ing the letter “E”’ in relief. The order for finish- 
ing hardware was one of the largest ever placed for 
a single building, weighing over 200,000 pounds. 
Only a small portion of it required special treat- 
ment and this was a factor of importance in sup- 
plying the goods, most of which were ready for the 
building before they were needed. 


Wagner Mfg. Company to Share 
Profits with Employes 


j Wagner Mfg. Company, Cedar Falls, Iowa, 
has inaugurated a rather unique profit shar- 
ing plan. The directors of the company have placed 
it upon an equitable profit sharing basis, as follows: 
The preferred stock of the company, to receive a 

7 per cent. dividend. 

The common stock to be credited with 7 per cent. 
on the book. value of the same. 

The remaining profit to be equally divided be- 
tween the surplus and the company’s employes. 

This arrangement is subject to the following con- 
ditions: 

It went into effect February 1, and each employe 
in order to participate must have been in the employ 
of the company on that date or earlier, and must 
continue uninterruptedly for one full year. The 
Wagner Mfg. Company’s business year closes with 
January 31, and after the annual inventory the pre- 
ferred and common stock will be credited with their 
earnings as above mentioned, and the remaining 
profit will be divided between the surplus and the 
employes who have been with the company the full 
year, each to receive their proportion or per cent. of 
the profit, the employes in proportion to the wage 
received. This arrangement is effective with each 
and every salaried employe, including officers, office 
force, salaried salesmen and factory employes. 


WILLIAM F. WoopDWARD, who has recently commenced 
traveling in New York State for the Simmons Hard- 
ware Company of St. Louis, is the son of Felix Wood- 
ward, who for many years formerly travelled in the 
West for that company and is pleasantly remembered 
in the trade. Mr. Woodward, Sr., retired from the 
hardware business some years ago and now makes his 
home in Brookline, Mass. 
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London Hardware Firm Seeking 
American Connections 


INCHBECK BROS., 24 Garlick Hill, Mansion 
House, London, E. C., England, representa- 
tives of hardware manufacturers for both domestic 
and export trade, are desirous of establishing 
connections with American manufacturers and ex- 
porters interested in expanding their foreign 
market. 

This matter has been brought to our attention 
by James Keeves, of James Keeves & Sons, Ltd., 
who is also president of the Wholesale Hardware 
Club, 14 Finsbury Square, London, E. C. He says 
that Pinchbeck Bros. are among the best hardware 
agents in London, having been established over 
thirty years, and having an entrée into the best 
wholesale houses in the kingdom; also that they 
have a good clientele among first class shipping 
houses, doing export trade, especially to the British 
colonies and South America. 

The European war has greatly interfered with 
their business, which heretofore had originated in 
Great Britain and Germany; that the domestic ar- 
ticle export trade in Great Britain, covering the 
lines in which they have dealt, has been practically 
ruined for the time, anyhow. Also that owing to 
the wants occasioned by war requirements, a large 
part of their home trade has been greatly depleted. 

Pinchbeck Bros. are very anxious to get into 
touch with good American houses who do a domestic 
and builders’ ironmongers’ (hardware) business, 
and Mr. Keeves says he can thoroughly recommend 
them to anybody desiring an agent of position and 
financial means to represent them in the United 
Kingdom. 


Letters From Our Readers 


‘ BLAKEY-CLARK HARDWARE COMPANY, INC., 
ENNIS, TEXAS 
Editor HARDWARE AGE, 
Dear Sir: 

I trust you will keep Heckler out on the road for 
some time—lI enjoy his Customer At Large page 
very much. Since meeting him at the Waco conven- 
tion, I enjoy his stories more. Send him to Ennis 
and I will see to it that he does not have to dig up 
a one dollar bill for wasting our time, as he had 
to do down near Waco. I trust he will not get 
any more receptions like that one while he is in 
Texas. | 

Yours very truly, 
CurRTIS B. KNIGHTEN, 
Secretary-Treasurer. 


NICHOLAS HARDWARE COMPANY, 
OAK PARK, ILL. 
HARDWARE AGE, 
Gentlemen: 

I want to inform you that the Nicholas Hardware 
Company, Oak Park, IIl., closed its branch store in 
Elmhurst March 1. 

The business in Oak Park has been extended and 
is growing so they felt they could do better by con- 
centrating all their trade in one place. 

The sales force from the Elmhurst branch store 


will be transferred to the Oak Park store. 


The Nicholas Hardware Company will continue 
to take care of the builders’ hardware trade in Elm- 
hurst as it has done for the last five years. 

Yours truly, 
M. LAKKEN ANDERSEN. 

















THE CUSTOMER AT LARGE 


‘‘Goods Well Displayed Are Half Sold’’ 


By PHIL B. 


store this week, but I will say a few words 
concerning some of the methods used by hard- 
ware men in different parts of the Central West. 
In a number of stores in St. Louis the hardware 
men don’t pay much attention to their windows. 
They have a poor lighting system and their goods 
are badly displayed. I had occasion recently to 
observe the results of these obsolete methods. 


] x not going to write about any particular 


I was walking along Market street, when I was 
stopped by a man who was evidently in a big hurry 
and somewhat excited. He asked me where he could 
find a hardware store. During his excitement, and 
before I could direct him to one, he mentioned to 
me that he had lost his key and was locked out. I 
directed him to a store of the kind I have mentioned 
above, because it was the nearest one I knew of. 


After this man left me, I went into a nickelodeon 
to pass away an hour or so before taking my train 
for Pittsburgh. After watching the movies for a 
while, I wandered again to the street and there to 
my surprise was the man hurriedly approaching me. 

He was still at least 25 ft. distant when he hailed 
me to stop and coming up to me all out of breath 
said, “Where in H is that hardware store you 
told me about? I have hunted all around this dis- 
trict and I can’t find a hardware store. I went into 
a couple of places that looked like hardware stores, 
but they didn’t have any keys.” . 





It was past seven o’clock and I knew that the 
down-town stores were closed, so I suggested to 
this man to retrace his steps and go in any store 
that had a hammer or a hatchet in the window and 
no doubt he would find someone within the next 
couple of blocks that could supply his wants. 


In Cincinnati, I went into a hardware store that 
had a similar looking front, i.e., poor windows. 


I asked the proprietor if he sold many goods 
through his window displays. He said, “No, we 
don’t depend on our windows. Our customers know 
where our place of business is and it seems useless, 
also time wasted, to trim up in this section of the 
town.” 


I asked him his reasons for making such a state- 
ment and he said that if he made his windows look 
Fifth avenue-like he would not get any credit for 
it, and he very much doubted if he would make any 
additional sales. ‘- 


In Columbus I again had an opportunity to ob- 
serve a store similar to the other two mentioned. 
This time, before I had a chance to make myself 
known, a customer asked for a certain brand of 
saw. The clerk told him they did not handle this 
particular brand, but did not tell the man where 
he could get the saw he wanted, nor did he make 
an effort to sell the kind of saws they carried in 
stock. He just said, “We haven’t got it,” and 
finished up with “Anything else, please?” and when 
the customer said, “No,” the clerk walked away 
from him. 

The reason I mention these three different stores, 


their window displays and their sales methods is 
because I want to show a contrast between these 
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stores and an up-to-date and modern hardware 
store. 


I will now go back and endeavor to show you 
where the St. Louis man lost an order. If his 
store had have been well-lighted, and his name had 
appeared somewhere on the front where the passerby 
could read it, there isn’t any reason to doubt but 
what he could have sold a key and perhaps made a 
steady customer out of the man who was locked 
out. 


The man in Cincinnati can increase his sales if 
he makes a proper display and keeps his windows 
well-lighted, even though his store is in a district 
where there is little transient trade. If he would 
make his store stand out, like a sore thumb, many 
a time he would find people bumping it, or, in other 
words, buying the goods he has on display. 


The man in Columbus with very little salesman- 
ship could have sold his customer a saw, because I 
believe that the customer he was talking to had 
merely known someone else who had owned a saw 
of the name that he had mentioned, and even 
though the dealer could not make a sale he could 
at least have directed this man to a store that car- 
ried the particular brand of saw asked for. 


I am now going to say a few words about our own 
store in Pittsburgh. When I arrived home from my 
little trip we were launching our builders’ hardware 
department. We were undecided as to what par- 
ticular part of our store our builders’ hardware 
office should be located in, and the thought struck 
me that as our windows produce such excellent re- 
sults, through our well-displayed goods, why not 
put our builders’ hardware office up. front? 


I immediately met considerable opposition from 
the rest of the members of our firm, because they 
felt that builders’ hardware customers could be ac- 
commodated on the second floor just as well and 
that the front of our store could be used to better 
advantage for displaying other wares. 


After arguing about this point for an hour or so 
we finally decided to put the office up front, but in 
such a way that it would not interfere with the dis- 
play or other departments. 


We built in a wall case on the right side of our 
store which backs up against our show windows 
and for a partition or railing we put in a couple of 
floor cases. This makes an excellent dividing line 
and is also used to display revolvers, pocket knives, 
razors, scissors, razor strops, silverware and kindred 
articles. Furthermore, it keeps one or more clerks 
at the front of the store where they are mostly 
needed. 


A short time later we put a cashier’s office up 
front, which we placed between the builders’ hard- 
ware wall case and the floor cases, and now we have 
practically three separate departments all in the 
front of the store and occupying but one space. 


This arrangement must be seen to be appreciated 
and we, therefore, extend an invitation to all hard- 
ware men when in Pittsburgh to stop at our store 
and we will be very glad to show them this novel 
scheme. 
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SOUTH DAKOTA ASSOCIATION MAKES 
PROGRESSIVE MOVE 


EK. C. Warren, Secretary for a Number of Years, Engaged to Give 
Entire Time to the Association 


From left to right: A. E. Morgan, vice-president; H 


Parker, president; J. T. Morgans, secretary hiitcheli 
Commercial Club. 


South Dakota Retail Hardware Association 

held a very interesting convention on March 2, 
3,4 and 5. The attendance was reduced by a snow- 
storm, which was said to be one of the worst that 
has been experienced for years. At the close of the 
meeting it had been snowing for 75 hours and train 
service was badly interfered with. 

The association voted to make a progressive move 
which will assure an increase in membership and 
interest during the ensuing year. E. C. Warren, 
who has acted as secretary for a number of years, 
was engaged to give his entire time to the affairs 
of the association. Mr. Warren will spend more 
than half of the year traveling about the state in 
the interest of the organization. It is expected that 
the membership will be doubled during the year. 


Young Men in Office 


A noteworthy feature is that the new officers are 
young men and successful dealers. This should in- 
crease interest in the work. At the closing session 
H. C. Parker, of Murdo, was elected president; A. 
E. Morgan, of Parker, vice-president, and J. P. 
Rummell, of Sioux Falls, was re-elected treasurer. 

The executive committee for the next year will 


GS south Dako in Mitchell, the members of the 


be composed of R: J. Odell, Montrose; H. C. Parker, 


Murdo; J. P. Rummell, Sioux Falls; A. E. Morgan, 
Parker; Otto Mueller, Aberdeen; B. G. Watson, 
Chamberlain, and E. C. Warren, Pierre. 

O. W. Anderson, Lane; H. A. Peterson, Mitchell, 
and P. J. Hanlon, Emery, will compose the trades 
relations committee. 


Mitchell Takes Good Care of the Convention 


The city of Mitchell proved to be an excellent 
host. Members and exhibitors were well cared for, 
and a number of the entertainment features were 
provided by the Chamber of Commerce at the direc- 
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tion of Secretary Morgans. Mr. Morgans devoted 
his time to the convention and was of considerable 
assistance to Secretary Warren. The exhibits were 
placed in the City Hall and the sessions were held in 
the Elks’ Home. 

A representative of the National Association was 
expected to be present at the meeting, but failed to 
come. Secretary Warren was unable to state why 
the National representative had not appeared. 


The Opening Session 


The first session was called to order by Presi- 
dent Odell, of Montrose, who introduced F. J. Her- 
rick, president of the Mitchell Commercial Club. 
Mr. Herrick welcomed the association members and 
turned the keys of the city over to them. His 
welcome was responded to by ex-President Ander- 
son, of Lane. 

President Odell then addressed the convention, in 
part, as follows: 

{* gives me great pleasure and satisfaction to meet 
so many of the members at this the tenth anni- 
versary of our association. 

The thing that impresses me most of all is the in- 
creased interest shown by our hardware merchants in 
up-to-date methods of doing business. This is a day of 
progress, and we are beginning to realize that competi- 
tion is such that we must carefully consider our every 
move. The time of hit and miss is of the past and 
success comes only to the merchant who is studying 
his business. 


Advise Close Study of Trade Papers 


The method of few sales at large profits per sale is 
being replaced with that of many sales at small profit 
for each one. This being the case, it will require more 
care and greater attention, and, above all, far more 
knowledge. Where can we get this knowledge? 
Answer: In our National Hardware Bulletin, trade 
papers, conventions and the Price and Service Bureau. 

There are hundreds of men who have made a success 
by reading trade papers. We have our National Hard- 
ware Bulletin, HARDWARE AGE and other trade papers, 
and we should avail ourselves of the great opportunity 
to keep posted on issues concerning our business. I 
believe that the merchant who fails to take advantage 
of these golden opportunities will sooner or later be 
compelled to surrender to the man who knows what he 
is doing. 

Suggestions 

A few suggestions: First, that the members use the 
Price and Service Bureau, established and maintained 
by the National Retail Hardware Association, which is 
doing a god work wherever it is used. Not many in 
this state seem to be taking advantage of it. 

Second: The Stevens Bill, No. 13,305, if passed, will 
help to eradicate price-cutting evils, and every member 
should do all that he can through his representative in 
Congress to help the passage of this bill. 


Secretaries’ Conference 


Last week I received a copy of the proceedings of 
the second annual meeting of the National Association 
of Hardware Secretaries, held in Chicago in October. 

There were 28 states represented. The topics and 
discussions of that meeting must have been very inter- 
esting and profitable. The question of convention buy- 
ing was taken up and considered one of the most power- 
ful influences for enlarging the scope of our annual 
conventions. 
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One thing I am sure you will and do feel elated over 
is that the South Dakota Retail Hardware Association 
was honored by the secretaries’ association in the 
- election of our E. C. Warren as president of the secre- 
taries’ organization for 1915. 


Appreciates Honor Conferred 


In closing I want to thank you all for that great 
honor conferred upon me in electing me as president. 
I have enjoyed the work very much. It has been an 
education to me. I want to say also in behalf of our 
worthy secretary that we cannot appreciate his work 
too highly. 

The report of Secretary Warren followed. Mr. 
Warren said, in part: 

HEN the membership 

can be made to 
realize that this organiza- 
tion is for the exclusive 
benefit and use of the 
hardware dealers of South 
Dakota, and they take ad- 
vantage of that fact, then 
and then only, will your 
secretary be even partial- 
ly satisfied with his part in 
this work, and the mem- 
bers appreciate its value. 

We can be of no value 
to you, if you do not in- 
terest yourself enough to 
give the secretary a 
chance to assist you with 
your problems; he is not 
able to correct all the evils 
that the trade has inher- 
ited or absorbed, but, with 
his connection with the 
National Office and the 
secretaries of 28 states he 
can surely help if called 

E. C. Warren, secretary onsotodo. I believe that 
each person can do some- 

thing that no other can do quite so well and I hope that 
every one here will make it a special order of business 
to quiz every other man here to the full extent of his 
ability, and give and take all the information possible. 

















Get Acquainted with Your Competitor 


Any association that tends to create co-operation in 
a community tends to the general welfare of that com- 
munity. 

Get to know your competitor and learn to pull with 
him rather than against him, have a constructive policy 
and not a destructive policy; it is a good deal more 
profitable and comfortable. 

Use your association, put something into its work, 
and you will receive it back many times over. 


The Parcel Post 


The time is coming when the retail merchant must 
take an‘active part in the affairs of state, in order not 
to be legislated out of existence. The tendency is for 
all of us not to look for trouble, believing that enough 
of it finds us anyway; but a carefdl study of one.item 
alone, the parcel post, cannot help but impress a person 
that the large mail order houses, with their millions of 
capital and organization, are strongly favored, to the 
detriment of the retail dealers of the country, whose 
influence would be enough to secure for themselves an 
equal chance, if they would only support and encourage 
the work of their associations. I hope that the mem- 
bers here will take this matter seriously, and decide 
to assist in matters of general interest, when asked to 
do so. 

Have Freight Bills Audited 


I hope to be able to convince many more of our deal- 
ers that it pays to have freight bills audited, and trust 
that all of you will send them to me. It costs nothing if 
no errors are found, and it must be worth the trouble, 
to have the satisfaction of knowing that your freight 
bills are correct. 
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Collection Department 


Our collection department has been taken advantage 
of by very few of. the members, and we have good 
average success with those that have been submitted. 
Every dealer in the state must have more or less of 
slow accounts, that can be collected through this de- 
partment, and I trust that you will secure the blanks at 
the desk and send your slow ones to me. 


Hardware Mutuals 


I will be glad to give anyone full information, along 
our Hardware Mutual Insurance lines, and hope that 
you will ask for it, and if you are not carrying it, I 
would like to know why you are turning down a profit 
of 50 per cent. on your purchase of this essential com- 
modity. 

The Association’s Need 


An association of this kind should have a paid secre- 
tary whose entire time and work should consist of 
attention to your association business, and the associa- 
tion business will be large enough to employ a man 
adapted to this work. No one with a personal business 
to care for can give this association the proper service 
without neglecting his own business, which is always of 
paramount importance. The personal affairs of one 
man should not interfere with the interest of all the 
membership of this association. 

I believe that there should be a personal contact be- 
tween the secretary, who is the managerial officer of 
the association, and the membership, and would recom- 
mend that those present help us to so increase our mem- 
bership so that this can be made possible. - 


Secretaries’ Conference 


In October of last year your secretary attended the 
annual meeting of the National Association of Hard- 
ware Secretaries at Chicago, 28 state associations were 
represented at that meeting, and much that was valu- 
able to the work of the secretaries was secured by 
those in attendance, and the results of that meeting 
will be a great help to this association, which was 
honored by having its secretary elected president of 
the association. 

I wish to thank the officers for their valuable and 
willing assistance during the year. 


The report of Treasurer Rummell, supplementing 
the financial report by Secretary Warren, showed 
that there had been an increase in the surplus of 
the association during the year. 

George Rew, of Mitchell, a retired hardware man 
and one of the organizers of the South Dakota 
Association, was elected an honorary member for 
life at this meeting. Later the same honor was 
conferred upon Noah Keller, the first secretary of 
the organization. 


Addresses Feature Second Session 


An address by Frank Stockdale on “Keeping Up 
with the Rising Costs” was the feature of the sec- 
ond session. Mr. Stockdale’s remarks were heard 
with interest and served to emphasize the import- 
ance of turn-overs to profits. 

Mr. Stockdale called attention, among other 
things, to the fact that the dealer received help 
from associations in accordance with the amount 
of effort he exerted. He also showed how by close 
study of conditions in other countries Japan had 
made more rapid progress than other nations dur- 
ing the past few years. 

Regarding turn-overs, he stated that the competi- 
tion which was causing retailers most concern was 
from firms doing a quick turn-over business. 


Members Abuse Price Information 


O. W. Anderson, of Lane, made the report of the 
trades relations committee. He stated that the 
proper amount of co-operation had not been re- 
ceived from members during the year and that 
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sufficient interest had not been shown. Mr. Ander- 
son emphasized the fact that dealers must seek 
assistance if they wished to be helped. It was im- 
possible to distribute price information indiscrim- 
inately for the reason that the confidence was 
abused. 


H. C. Parker Conducts Question Box 


A very interesting question box discussion was 
conducted by H. C. Parker, of Murdo. Dealers 
were advised that perpetual inventories would as- 
sist them in turning their stocks more frequently. 
Comment regarding premium plans was unfavor- 
able. 

At the close of the question box session talks 
were made by R. A. Peterson, of HARDWARE AGE, 
and E. J. Mannix, of the Commercial News. 


Practical Co-operation Salvation of Small Town 


Thursday afternoon S. D. Benthuysen, of Mitchell, 
delivered a very instructive address on the subject 
of “Practical Co-operation.” 

Mr. Benthuysen has been active in community 
development work and believes that work of this 
nature is necessary to enable the small towns to 
live. He stated that we have reached the breaking 
point between competition, which is destructive, and 
co-operation, which is constructive, and he believed 
that the latter must be undertaken. 

Men recognize now, said the speaker, the futility 
of a life lived for self. There must be mutuality, 
a man could not co-operate by himself. Co-opera- 
tion would do away with the practice of sending 
money away from home for goods which could 
often be purchased from the local merchant at 
equal prices. The man who sent his money to an- 
other city fosters no pride in his home town and 
leaves a breach for powerful interests to enter. 
The day of competition would pass when the era 
of true co-operation was ushered in. 

Co-operation was defined as being the associa- 
tion of members of a community for social and 
economic benefits, these benefits must accrue to all, 
not to individuals or classes. 

The speaker believed that proper co-operation 
destroyed economic waste. The instance was cited 
where under present conditions a county in Kan- 
sas shipped its corn half-way across the state to 
Kansas City and the same corn was purchased there 
by residents of an adjoining county and shipped 
back. This occasioned a waste that could be elim- 
inated through co-operation. The same thing was 
said to be happening with numerous other products. 

It was shown that merchants are offenders in 
sending to mail-order houses for merchandise. That 
the grocer bought his dry goods from the mail- 
order house, the dry goods merchant purchased his 
hardware from the same source. These were things 
which would be eliminated, said Mr. Benthuysen, 
when co-operation was brought about, when the 
“My Town” spirit had been properly developed. 


Mr. Schultz on Mutual Insurance 


Mr. Schultz, of the Hardware Trade, talked to 
members on “Mutual Insurance.” He corrected the 
impression which he said existed that the mutuals 
experienced difficulty in declaring a 50 per cent. 
dividend this year. He showed that the Minnesota 
Mutual had added a considerable sum to its surplus 
in addition to declaring a dividend of the amount 
named. He saw no reason why every hardware 
man should not use mutual insurance and urged 
that they patronize such companies. 
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Ed. Ryan Conducts Question Box Session 


A surprisingly large number of dealers partici- 
pated in the question box session which followed 
the talks. This session was conducted by Edward 
Ryan, of Spencer. 

A number of opinions were given on the joint 
question: Does the jobber help the retailer by in- 
creasing his credit limit? Does long-time credit 
add to the cost of the jobber? 

H. A. Peterson thought that this was of service 
in many cases, but detrimental as a general prac- 
tice. He thought it best to discount bills. Mr. 
Warren called attention to the fact that the jobber 
gets interest when accounts are extended, while 
few retailers do the same with their customers. 
Mr. Ryan stated that he had reduced his costs from 
5 to 25 per cent. since he began discounting his 
bills. Mr. Anderson stated that he made it a prac- 
tice to discount his bills and when unable to do so 
he stopped buying. Mr. Rummell suggested atten- 
tion to collections when unable to take care of bills 
that were due. Mr. Pixley stated that when collec- 
tions were poor he bought only the goods he was 
compelled to have and that he gave especial atten- 
tion to collections at that time. Mr. Culligan stated 
that sometimes he could borrow money from his 
jobber at lower rates than from a local banker. He 
did not believe that the jobber should be blamed 
for existing conditions, but that the dealer should 
concentrate his purchases and justify the jobber giv- 
ing him right prices. 

Regarding the best method for eliminating long- 
time credits with desirable trade Mr. Pixley stated 
that he secured notes from such customers and 
charged interest. A number of dealers stated that 
they were charging interest on past due accounts. 

Mr. Schultz thought that 2 per cent. was approx- 
imately the right amount that should be spent for 
advertising. Mr. Ryan believed that newspaper ad- 
vertising was the best method of advertising. He 
advised using prices and illustrations of the goods. 
He told of selling six lard presses this year by 
advertising them in a local paper at mail-order 
prices. This was the first time he had gotten any 
of this business and it showed that the purchases 
were being made of mail-order houses. 

On Friday afternoon reports of committees were 
made and the new officers weré installed. 
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J. P. Rummell, re-elected R. J. Odell, retiring presi- 
treasurer dent 














To the Point 


ESPITE the efforts of his parents, little Johnny 
has not added the word “please” to his vocabu- 
lary and voices his desires in the imperative unencum- 
bered. While out at dinner recently the hostess asked 
the little fellow if he would have some baked beans. 
John shocked his parents by shaking his head and 
bluntly saying “No.” 
“No what,” prompted his mother, visibly embar- 
rassed by her son’s discourtesy. 
“No beans,” was Johnny’s instant response.—Kan- 
sas City Times. 


Dear! Dear! 


HE preacher was a young man and nervous, but in- 
teresting. He was making an eloquent plea for 
the home life, and was descanting eloquently on the 
evils of the club, telling his congregation that mar- 
ried men in particular should spend their evenings 
at home with their wives and children. : 
“Think, my hearers,” said he, “of a poor, neglected 
wife, all alone in the great dreary house, rocking the 
cradle of her sleeping babe with one foot and wiping 
away the tears with the other!”—E xchange. 


The Day of Reckoning 


¢¢ TOHN, you owe me 17 cents.” 
“Yes, but I paid the gas bill and you owe me 

$1.23.” 

“But I paid the groceries and that made you owe 
me 51 cents.” 

“True, but I paid 45 cents for telephones.” 

“I know, but you borrowed 86 cents—” 

“Caesar! Here’s $2; let’s begin all over again.”— 
Exchange. 


Content 


éé OW wouldn’t you like to walk with your husband 
to the polls and cast in your vote with his?” 
asked the city lady of Mrs. Bean. 
Mrs. Bean shook her head, as she said, wearily: “For 
the land sakes! If there is anything a man can do 
by himself, let him do it.”—Puck. 


Brute! 


. ‘T WISH I had money enough to get married,” he 
remarked 

She looked down and blushed. “And—what—would 
—you do?” she asked, looking very hard at the carpet. 
“I would spend it traveling,” he replied —Exchange. 


A Problem Solved 


éé A NY HOW, there’s one advantage in having a 
wooden leg,” said the veteran. 
“What’s that?” asked his friend. 
“You can hold your socks up with thumb-tacks.”— 
Columbia Jester. 


Eloquent 


Mss B—“Paul, write a short theme on the subject 
of baseball.” 

Paul handed in the next day—“Rain, no game.”— 
The Eclogue. 


How It Came to Pass 


ééTT\HE deceased came to his death from a railroad 
in the hands of a receiver.”—From the Verdict 
of a Coroner’s Jury. 
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On the Wrong Side 


AT, who was left-handed, was being sworn in as a 
witness in the West Side Court of Denver, Colo. 

“Hold up your right hand,” said the judge. Up 
went Pat’s left hand. 

“Hold up your right hand,” commanded the judge, 
sternly. 

“Sure and I am, yer honor,” declared Pat. “Me right 
hand’s on me left-hand side.”—The Advance. 


Precedent Established 


¢¢ TOHNNY,” the teacher asked, “can you tell me 
anything about Christopher nacacwnentall 
“He discovered America.” | 
“Yes. What else did he do?” 
“IT s’pose he went home and lectured about it.”— 
Exchange. 


Forethought 
66 WISH Ingomar to think only of me.” 

“I would not distract his thoughts too much 
from business, my dear,” counseled her mother. “Re- 
member, you will need a great many expensive things.” 
—Louisville Courier-Journal. 


Considerate 
éé HEN you didn’t have the fare, did the conductor 
put you off and make you walk?” 
“Oh, no; he merely put me off. I could have sat on 
the curb, so far as he cared.”—Ezchange. 


Safety First 
¢¢ A REN’T you afraid of hoi polloi?” the erudite re- 
porter asked Senator Cashem. 
“Oh, no,” replied the statesman, “we boil our drink- 
ing water.”—Exchange. 


He Wouldn’t Desert Her 


é¢ TAMES, there’s a burglar down stairs. I’m going 
for help.” 
“Wait a minute. I'll go with you.”—Harper’s Maga- 
zine. 


It’s Just the Same in London 


HE girl at the exchange, after you have waited fully 
ten minutes: 
“They don’t answer. What number was it you 
wanted?”—St. James’s Gazette. 


| Logical 
ARSON—“How is it I haven’t seen you at church 


lately?” 
Hodge—“I ain’t been.”—New York Sun. 


The Difference 


¢¢ POP, why do they call a man ‘mister 
“To distinguish him from a woman, who is a 
mystery.”—Exchange. 
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The Iconoclast Speaks 


oe may be room at the top, but it’s a darned 
sight more sociable at the bottom.—Ezchange. 


The Lesser Brave 


You don’t have to go to war to prove yourself a 
hero—try a dentist —Exchange. 























WEST VIRGINIA HARDWARE ASSOCI- 
ATION MEETS AT HUNTINGTON 


Small Attendance—Sessions Unusually Profitable 





‘yy HE tenth annual con- 
vention of the West 
Virginia Retail Hard- 
ware Association was 
held in Huntington, W. 
Va., on Tuesday, Wed- 
nesday and Thursday, 
March 2, 3 and 4. The 
headquarters was in the 
Frederick Hotel, while 
the sessions and the 
hardware exposition 
were held in the Ar- 
mory building. Because 
of the generally de- 
pressed condition of 
business, and the fact 
that profits in the hard- 
ware trade have been at 
low ebb for some time, 
the attendance was not 
very large, only about 
50 members being pres- 
ent, but interest in the 
proceedings was keen 
and the sessions were 
generally voted as being 
unusually profitable. 
The city of Huntington is a live, wide-awake 
town, containing very beautiful homes, fine wide 
paved street, splendid hotels and carrying an air 
of prosperity. The city is named for Colis P. 
Huntington, the well known railroad magnate, who 
did much for its development in the early days. 
It is said that in 1880, choice corner properties in 
Huntington could have been bought for $2,000, that 
have sold within the last year at $100,000. Hunt- 
ington is the county seat, and has beautiful large 
county buildings, a Carnegie Free Library, several 
fine parks and splendid trolley service. In 1900, 
the population of Huntington was only 11,197, and 
in 1914 it was 48,000. The hardware merchants 
of Huntington have fine stores, and they did all in 
their power to make the visit of their brethren in 
the hardware trade pleasant and profitable. 


The sessions were all executive, except that of 
Thursday afternoon, and the convention was called 
to order in the Armory building at 2 p. m. on Tues- 
day, March 2, by H. W. Sinsel, president. After 
an invocation by Dr. Newton Donaldson, pastor of 
the First Presbyterian Church of Huntington, an 
address of welcome was delivered by D. B. Daugher- 
ty, who represented the mayor, who was unable 
to be present. Mr. Daugherty extended a cordial 
welcome to the visiting hardware men, and ex- 
pressed the wish that their stay in Huntington 
would be profitable. He extended a cordial invita- 
tion on behalf of the Chamber of Commerce to 
visit its rooms, and assured the members that any- 
thing the city could offer was theirs for the ask- 
ing. 

The response on behalf of the visiting merchants 
and salesmen was made by E. R. Showers, after 
which the appointment of committees by the presi- 
dent was the first work taken up. 

The meeting then adjourned until Wednesday 
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at 1:30 p. m. At this hour an executive session 
was held, and F. C. Secrest, a director of the Na- 
tional Retail Hardware Dealers’ Association, was 
present, and made a very interesting address. He 
took for his subject “The Price and Service Bureau 
of the National Association,” and Mr. Secrest told 
the members of the West Virginia Association that 
they could secure at any time prices from the 
bureau, also credit ratings. Mr. Secrest stated that 
while present conditions in the hardware trade were 
none too good, he believed improvement was near 
at hand, and that business was daily growing 
better. 

H. R. Ogden, a leading hardware dealer of Ash- 
land, Ky., and president of the Kentucky Retail 
Hardware Dealers’ Association, followed Mr. 
Secrest. He brought greetings from the Kentucky 
hardware men and talked of association work. He 
said that while interest seemed at times to lag, yet 
this often acted as an incentive for harder work, 
and he believed that the West Virginia Association 
had only started to grow, and in the near future 
would be more helpful and have a much larger 
membership than it has now. At this session, E. 
R. Showers, a leading hardware dealer of Elm 
Grove, and second vice-president of the West Vir-. 
ginia Association, was appointed a delegate to 
represent the association at the National Associa- 
tion meeting to be held in St. Paul in May. F. R. 
Cleland, of Fairmont, was named as alternate. 

The annual address of H. W. Sinsel, president of 
the West Virginia Association, was then read and 
was as follows: 


HILE foreign nations are busily engaged in war- 

fare, killing men by the thousand, tearing down 
civilization that has taken hundreds of years to build 
up, we as retail hardware merchants have met at this 
our annual meeting to devise and plan to make matters 
easier for each other. 

To try in some way to so concentrate our ideas that 
we will be the better enabled to serve our respective 
customers, to furnish them with the best products in our 
line at prices that are right. 

Before proceeding further, I wish to explain, lest I 
be misunderstood—I am not putting up a fight, nor an 
argument against the jobber, but I wish to present mat- 
ters just as they are, and in so doing both the jobber 
and those of us who are retailers, may see that certain 
conditions do exist, which are unfavorable to the re- 
tailer. 

Any condition that is against the interest of the re- 
tailer in the way of price is likewise against the job- 
ber, from the fact that the smaller the amount of goods 
the retailers sell in any particular state from year to 
year the less the amount will be that they will pur- 
chase from the jobbers in that state. 

So long as the present system of distribution is in 
force, it is up to both the jobber and retailer to so 
systematize their businesses that they can be run on 
a more economical plan, in order that prices can be so 
adjusted that competition can be met. 

Our problems to-day as retail hardware dealers are 
altogether different from those that existed twenty 
No individual business has the competition 
that the retail dealer has. 

He not only has the competition of the jobber, who 
because of the fact that the retail dealer in any par- 
ticular town will not buy his particular brand of cut- 
lery (and it is impossible for each dealer to stock them 
all), will sell it to a drug or jewelry store; this also 
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applies to flashlights, and a number of other articles 
which could be enumerated. 

Also, the small jobber often sells our customer, who 
needs a roll of poultry netting, or hardware for his 
new house. 

In addition to the above the retailer has the compe- 
tition from the canvasser; corporations which give 
premiums as means of inducing customers to purchase 
their goods; manufacturers of such goods as farm ma- 
chinery of all descriptions, stoves and ranges, gas and 
gasoline engines and many others. 

The retailer has the competition of his fellow hard- 
ware man in the way of cutting prices, because he im- 
agines if he sells a little cheaper (not that he can afford 
to) than his competitor, that he will gain a new cus- 
tomer, or sell all the goods that are sold in his com- 
munity. 

Last, but not least, the competition of the catalog, or 
mail order houses. A jobber has said that if the retail 
dealer would not get out of heart, he could devise some 
plan to help out. 

This jobber probably does not know that the retailer 
has been trying for the last six years to figure this 
out, but so far has not arrived at any definite conclusion. 

Also it is just as much up to the jobber to get busy 
devising some plan to help out as the retailer. As we 
have already said, under the present system of dis- 
tribution, our interests are the same. 

As we all know, the jobber has told us for the past 
seven years that he would do all that he could to help 
us out, and while he has done many things that have 
helped out, yet conditions in that time have so changed 
that his help has been largely offset by the opposition. 

Some one has said that not a single retailer buys 
right. I would like some one who is thoroughly posted 
on this matter to inform us where, or how we can buy 
right, in order to meet competition. 

We are all aware of the fact that the catalog scone 
gets the cash—that the retailer gets the credit (busi- 
ness), that the firm which did the one hundred million 
business last year had something like four million dol- 
lars of their customers’ money on hand the greater 
part of the time, on account of goods that were not 
shipped. 

I do not think I would be far wrong in estimating 
that the retailers of the country on a basis of the same 
amount of business, would have forty million dollars 
out on credit. 

With the splendid system that this mail order house 
has, they are enabled to handle seventy thousand orders 
each working day, each order being made up in the 
office, and it is so scheduled that the goods leave each 
department at the same minute, and in that way are 
easily assembled for packing. 

To the average of the retailers’ customers the fact 
that he has to send the cash to the mail order house is 
not taken into consideration fully in most cases, but 
I have known of merchants lending a customer money 
which he sent to a mail order house for goods that 
were carried in stock by this same retailer (this fact 
of course being made known to him later). Neither 
does the customer consider that he has to pay the 
freight on his purchases from the mail order house. 

Here is another factor that the retailer has to com- 
bat, as in cases where the price is the same that the 
merchant has agreed to order goods for, yet the mail 
order house generally gets the order. 


We have been told to talk quality—this we have sone 
for years, but largely price counts on such staples as 
barb wire, poultry netting, fence and many items of 
standard brands of merchandise that are sold by the 
mail order houses at about the same price as the re- 
tailer pays for them, and as the customer orders these 
he also includes in the order any other items of mer- 
chandise that he may need. 

As often happens, many items in our stock may ad- 
vance from 2 to 5 per cent., and as it would not amount 
to much on each twenty-five-cent sale, yet in the course 
of a year it would be quite an item, and in case this 
advance would be prohibitive, the merchant would be 
compelled to advance his price. All the arguments that 
he could bring to bear on the matter would not satisfy 
the average customer, because the catalog houses are 
enabled by their special buying contracts, to sell at 


Hardware Age 


prices printed in their catalogs for a period of six 
months. 

The catalog houses of the country distribute about 
15 per cent. of the hardware sold, while the jobber and 
retailers distribute something like 85 per cent. Why, 
then, do we allow them to dominate in the matter of 
price? This is a serious matter for both the jobber and 
retailer to thrash out. The mail order house is the 
same kind of distributor as is the retailer (to the con- 
sumer), and should be treated the same by the manu- 
facturer. 

In addition to what I have already said, another mat- 
ter presents itself, and that is, at the present time one 
large mail order house manufactures about one-fifth 
the amount of goods in volume that it sells, which, if 
it was produced as economically as the same class of 
goods are produced by other manufacturers, would even 
place the jobber in a position that he could not compete 
were he compelled to go into the mail order proposi- 
tion. 

I wish to make a prediction. Unless conditions 
change during the next ten years, if the catalog houses 
continue to encroach upon the business of the jobber 
and retailer, either the jobber or the retailer will be 
eliminated from the field. 


A Few Words to the Retailers 


In a way we are like the farmer (and I do not in the 
least mean to be disrespectful to him), we will not stick 
together. The farmers in my community had agreed 
to hold their wool for a certain price. One farmer 
sold his wool for 1 cent per pound more than his neigh- 
bors received (which was less than the price agreed 
on); of course, he could not refrain from telling his 
neighbors after they had sold for less, as he wished 
them to know how shrewd he was. 

Many times we are given a confidential or special 
price, by a jobber on some article, and when his com- 
petitor comes along we ask his price on the same arti- 
cle; his quotation being higher, what do we say? Oh, 
you are too high; we just purchased the same article 
of Smith & Jones for a certain price. This practice is 
wrong, and should be discontinued. If we get a price 
that is lower than usual on an article, we should keep 
it under our hat. You can bank on the catalog house 
keeping to themselves the prices they pay for goods. 

By peddling prices, we are not only injuring ourselves 
but are betraying the confidence reposed in us, and 
eventually we would be classed in the line of “Cheap 
John” merchants, whereas, if the same source would not 
be enabled to sell us, not knowing the reason, he would 
very soon get busy to find out the reason. 

Then it is our duty as retail merchants, to purchase 
the best goods that we can at the lowest prices, to en- 
deavor to reduce costs and expenses as much as pos- 
sible; not to be satisfied with the same amount of busi- 
ness that we did the year before, but to steadily in- 
crease our business from year to year; to display our 
goods in a better manner—putting more thought into 
our advertising—to be courteous to our customers, 
showing them that we really appreciated their trading 
with us, and always endeavoring to render them the 
best possible service, and if conditions permitted, as we 
were enabled to purchase cheaper to also share the 
same with them—thus gaining their confidence, which 
never betrayed, is a valuable addition to any business. 


In Regard to Our Work as an Association 


While our association is small in number in compari- 
son to the large associations of some other states, yet 
we can largely make up for this by being vitally inter- 
ested in our association; by attending each annual meet- 
ing, and especially by giving our secretary every as- 
sistance possible, informing him of new stores being es- 
tablished, or any changes being made in our locality; 
in fact, offering any suggestions that will enable him to 
better serve the association. 

In conclusion I wish to thank the directors, secretary 


’ and all the officers and members of this association for 


the loyal support they have given me in my feeble ef- 
forts as president, and I know that they will extend to 
my successor the same helpfulness. 

The report of the secretary, A. A. Doak, of Graf- 
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ton, W. Va., for the year, was then presented. Mr. 
Doak said: 


SS and co-operation in trade circles 

was an early manifestation with hardware people 
which has since become popular with all classes of 
merchants and is but a great natural law exhibiting 
itself in the evolution of society as the result of those 
improvements of the arts and sciences which have 
brought mankind closer together by the more rapid 
means of exchange of commodities and communication. 

Therefore, when we ask your attention to any de- 
partment of association activity, we are simply invit- 
ing you to get in touch with things as they are and to 
forget the old notions that were the stock in trade of 
the successful merchants of twenty-five years ago. 

It is true of associations as of the men who compose 
them, that mistakes are made, and efforts are unavail- 
ing; but the general results are a forward movement 
and a betterment of our environment. Merchandising 
as a pursuit has always attracted men of keen minds 
and ambitious spirit; particularly is this true of those 
who deal in tools and the devices of iron and steel used 
in the building and constructive arts of mankind. 

It is but a natural sequence therefore, that the crafts- 
men of the hardware trade have been progressive and 
quick to adapt themselves to the changing conditions 
which have marked the course of commerce and trade. 


Trade Conditions 


West Virginia has been hit pretty hard by business 
depression the past year, and especially is this true in 
the hardware trade, but I believe we should all be opti- 
mists for indications point to better business before the 
flowers bloom. If you talk hard times those with whom 
you come in contact will be imbued with the same spirit. 
“A little leaven leaveneth the whole loaf.” 

I am sorry that more of our members cannot or do 
not attend our conventions, for here in convention ses- 
sions is where we derive the most benefit by coming in 
touch with the meri who have had many years experi- 
ence in hardware merchandising and are willing and 
ready to give us their experience. We have come here 
at an expense to ourselves and we should get all the 
benefit we can out of these sessions, and we hope all 
members will feel free to express themselves on all 
questions and to ask any question that will be of bene- 
fit to the membership of this organization. 

In preparing the program for this meeting the com- 
mittee have eliminated prepared speeches almost en- 
tirely, believing that the question box and personal ef- 
forts of our members will prove of greater interest and 
value. 

It was the pleasure of your secretary to attend the 
meeting of the Pennsylvania & Atlantic Seaboard Hard- 
ware Association and one of the questions discussed was 
the importance of district meetings. I believe that this 
would be a good move for the merchants of our state. 
The state could be grouped by counties and have one 
or two meetings a year. This would keep the mer- 
chants in the same community in touch with each other 
and create a better feeling of friendship among our 
members. 

While the amount of mutual insurance carried by our 
merchants of the West Virginia Association is increas- 
ing we cannot refrain from again urging upon those 
of you who do not carry this class of insurance, that you 
give this matter your careful consideration. At the 
last meeting of the National Retail Hardware Associa- 
tion it was agreed by all the Mutual Insurance Com- 
panies that if you were not in good standing with your 
state organization that when your policy expired it 
would not be renewed unless dues were paid to your 
state organization. All applications for insurance will 
be submitted to the state secretary before issuing the 
policy. Let me impress on the members of this associa- 
tion the importance of having your policies written 
right. An insurance policy is worth no more than can 
be collected on it in case of loss, for several reasons. 
Some of which are: written portions of policies are not 
alike; no permit for additional insurance; wrong de- 
scription of property, for failure to comply with an 
iron safe clause. Most policies state that they are void 
under certain conditions, yet these conditions in many 
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cases are not complied with. How many merchants 
know that they cannot keep or use gasoline in any 
quantity under standard policies? Yet many times this 
condition is grossly violated. We find that a number 
of people who carry insurance never read the conditions 
of their policies. Not all companies will take advan- 
tage of these defects or omissions, but experience of 
some of our members teaches us that others will. This 
has also taught us that mutual insurance companies 
are more liberal than most old line companies when it 
comes to technicalities. 


The report of the treasurer was next presented, 
and showed that the balance on hand a year ago 
was $1,039.20; receipts during the year were $1,002, 
making a total of $2,041.20. Disbursement during 
the year amounted to $1,418.09, leaving a balance 
on hand in the treasury of $623.11. The associa- 
tion then gave a unanimous vote of thanks to Pres- 
ident Sinsel and Secretary Doak for their work for 
the preceding year. At this session, A. A. Doak 
presented his resignation as secretary, stating that 
his business demanded so much of his time that 
he was not able to give the office of secretary the 
attention it should have. His resignation was re- 
ceived with regret by the members, and a meeting 
of the executive committee will be held early in 
April, at which time the vacancy in the office of 
secretary will be filled. 

This completed the business for the Wednesday 
afternoon session, and on Wednesday evening all 
the visiting hardware men and their salesmen were 
guests of the Huntington hardware merchants at 
a theater party given at the Hippodrome. 

On Thursday at 2 p. m. the members assembled in 
the Armory for the final and most interesting ses- 
sion. The question box was in charge of T. B. 
Fry, of the Chillicothe Hardware Company of Chilli- 
cothe, Ohio. One of the questions that came up was 
the cost and selling price of goods. This was very 
fully discussed, and it was the consensus of opinion 
that on some lines of hardware, the profits charged 
by merchants were entirely too low. 

Another question was “What would you do with 
a competitor who will not attend conventions, and 
cuts prices?” This was also fully discussed and the 
opinion expressed, that particular attention should 
be given by members to this merchant, and all 
efforts possible made to have him join the associa- 
tion, and also to point out to him how foolish it 
is to cut prices without any necessity for doing so. 

Resolutions of sympathy were then adopted by the 
association on the death of Emil Neflin of Piedmont, 
W. Va., a member of the association, who died re- 
cently. It was ordered that the resolutions be 
placed on the minutes, and a copy mailed to the 
bereaved family. 

The report of the nominating committee was 
then received. The committee nominated J. R. 
Kemper of the People’s Hardware & Furnace Com- 
pany, Elkins, W. Va., president; E. R. Showers, 
Showers Eberley Hardware Company, Elm Grove, 
W. Va., first vice-president; A. J. Groves, Groves & 
Stark Hardware Company, Huntington, W. Va., 
second vice-president. F. R. Cleland of the Marion 
Hardware Company, Fairmont, W. Va., was named 
as a member of the executive committee to succeed 
A. G. Baker of Morgantown, W. Va., whose term 
expired. 

After hearing the report of the nominating com- 
mittee, elections were held and the above named 
officials were duly elected. 

A determined effort will be made before the con- 
vention of next year to secure more members and 
more interest in the association. Charleston, W. 
Va., was selected as the place for the next meeting 
to be held in the first week in March, 1916. 











KDITORIAL COMMENT 


Fallacies in the Moral Risk 


OR reasons too well known to enumerate, 

business during the year just passed has 

been decidedly below normal. Manufac- 
turers have been operating their plants at about 
65 per cent of their capacity. Wholesalers have 
worked with tireless energy to keep the balance 
on the right side of their ledgers, and retailers 
have faced business problems that were more 
than perplexing. There has probably been no 
year in the history of the hardware trade in 
which more failures have been recorded, and 
right now great numbers of dealers are skating 
on thin ice. This is particularly true of com- 
paratively new stores where the owner’s entire 
capital or a little more has been invested. In 
many such stores the proprietor is inexperi- 
enced and the trials of 1914 and 1915 will be 
remembered in years to come as a period that 
demanded much, even of those splendidly 
versed in all details of the business. 

The past eighteen months has been a time in 
which more hardware stores have been offered 
for sale than in any similar peried in the his- 
tory of this country. Store bargains have been 
the order of the day. To trained men, with a 
little money, it is a good time to buy a hard- 
ware business. To an untrained man or a poor 
business builder it is a time when “getting out 
of business” is imperative. There are more 
sellers than buyers. This is true in most States 
in the Union. 

So far this editorial has been a statement 
of cold facts. From now on it will be a state- 
ment of warm facts. 

For years past the State retail hardware asso- 
ciations have been growing in numbers, effi- 


ciency, power and usefulness. The growth in 
new members and the retaining of old members 
is due more to the mutual hardware insurance 
department than to anything else. It is concrete 
evidence of the cash value of membership. It 
returns in dividends to members from 30.to 50 
per cent of the fire insurance premiums. In 
most cases this profit or saving is decidedly 
greater than the annual association dues of the 
member. Practically every State Association 
secretary can recall many examples of members 
who relinquished their membership on the be- 
lief that their mutual insurance policies could 
be kept in force, but promptly renewed their 
membership when they discovered that mutual 
benefits were for members only. 

It is common convention talk to say that not 
only the physical but the moral hazard of hard- 
ware mutual insurance risks is exceptionally 
good, but the reports of the hardware mutual 
companies for the past year show in black and 
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white that the moral hazard talk must be taken 
with a grain of salt. It is a regrettable fact that 
with business dull, with more stores for sale 
than ever before, and with fewer buyers than 
sellers in evidence, that fires have decidedly in- 
creased in numbers, and that the amounts paid 
out by the mutuals for fire losses during the past 
year have increased alarmingly over former 
years. 

It is certainly a time in which those who 
issue mutual fire insurance policies should use 
extreme care and finely balanced judgment. 
It is also a time when those who adjust losses 
for the mutuals should realize their great trust, 
and investigate more carefully than ever before 
the cause of each fire. It is a time when the 
mutuals will have to be more rigid in their de- 
mands, as the books have shown what appear 
to be fallacies in the moral risk. The hardware 
business undoubtedly numbers a very high per- 
centage of business men who are above re- 
proach, but to be a hardware dealer does not of 
necessity make a man more honest than the 
butcher, the grocer or the second-hand dealer. 
The sole purposes of this editorial are to cause 
good business men to make and rigidly enforce 
rules that will minimize the danger of fire on 
their premises, and to bring as forcefully as 
possible to those who act for the mutual hard- 
ware insurance companies in adjusting losses, 
the great trust which has been placed in them 
in the past and in the present year. 


Farmers as Financiers 


HE European war has emphasized the im- 
portance of farmers in the financial affairs 


of the world. 

First, when almost every line of business is 
greatly depressed by the conditions in Europe, 
the growers of food spring into prominence 
as the one class of individuals who are making 
more money than usual. 

Second, the business and financial world has 
suddenly discovered that the much wanted re- 
turn of prosperity to the country depends 
largely on the farmer. His shipments and pur- 
chases are expected to start things on the up- 
ward trend. 

And finally, it seems that the easiest, if not 
the only way to correct the world’s balance 
sheet by offsetting the enormous destruction 
of wealth now going on in Europe, is to in- 
crease agricultural production. And that sim- 
mers down to America, because the farmers 
of Europe are now bearing arms, and those of 
South America, Australia, etc., have no means 
of exporting their crops. 
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When President Wilson urged farmers to in- 
crease to the maximum their crop production, 
he probably did not have in mind merely an in- 
crease in the yield per acre. 

The greatest increase must come by putting 
every possible acre to work. The millions of 
acres of reclaimable swamp and stump land, 
once under cultivation, would rapidly produce 
all the wealth needed to offset the European war 
destruction. And until this is offset, enduring 
prosperity here or anywhere else will be impos- 
sible. 

Every wet spot, every stump, is costing the 
farmer yearly the taxes he pays on unproductive 
land, as well as the value of salable crops he 
might raise on that ground after reclaiming it. 

He now has a greater incentive than ever 
before, in the high prices of farm products, and 
he has the money to pay for the work. All pro- 
gressive farmers will rise to their opportunity 
and help themselves while being of great serv- 
ice to the rest of the world. 

In this work hardware merchants are vitally 
interested. Not only does it mean the imme- 
diate sale of axes, saws, files, drills, dynamite 
and a score of other items, but an increase of 
tillable acreage will mean a greater population 
and an increased demand for many lines of 
hardware. 


Business and Education 


ATHER more than a generation ago it be- 
k gan to be apparent that the oldest and 
most fundamentally important business 

in the world—that of agriculture—needed not 
only to put more in practice the things of ex- 


perience, but to learn much from science and 
experimentation, if it was adequately to fulfill 
its real function to mankind. So there is fast 
coming into being and recognition the business 
of farming as a pursuit which comprehends not 
only the experience of all ages but equally the 
results of study and experiment. 

A similar thought is just taking hold of the 
business world, which heretofore has been large- 
ly given over to the belief that the ways of com- 
mercial life were to be learned only in the school 
of experience, and that all other methods were 
mere fantastic theories. The commercial world 
today is not the pioneer affair our fathers knew 
when industry and thrift, initiative and native 
intelligence, energy and happy opportunism 
were the surest, if not the only requisites to suc- 
cess. These qualities always have been and al- 
ways will be invaluable in business life, but they 
are no longer the only things needed. It is al- 
ready trite to say that this is a commercial age, 
and the commercial spirit is touching and color- 
ing every pursuit and every calling, and it is in 
turn being profoundly influenced by this con- 
tact. 

The days of local trade and barter have given 
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place to a broadening commerce that has the 
whole world for its scope. So world wide oppor- 
tunity has brought the need of both analysis and 
vision if success is to be had in like proportion. 
The manufacturing of steel and iron has become 
a varied matter of the knowledge of metallurgy, 
of chemistry, of both foreign tariffs and foreign 
peculiarities, of local facts and world wide 
conditions, of money markets, of labor develop- 
ments, of social problems, and of political com- 
plications. We have long ago abandoned the 
archaic notion that any of the professions or 
sciences could be adequately learned without a 
previous school training. So the coming genera- 
tion will more and more, within certain limita- 
tions and for certain positions, apply this prin- 
ciple to commercial life. It is obvious that it 
can never be of general application, but it is 
equally obvious that we have not as yet so much 
as sounded its possibilities. 

How fast this idea is spreading can be seen 
by the straws which indicate its rapid growth, 
the flotsam and jetsam of magazine advertising. 
There are innumerable “schools of efficiency,” 
“institutions that teach scientific management,” 
“experts in business psychology” and the great 
array of quacks and confidence game men whose 
numbers attest the growing demand for the real 
article. Fortunately the matter has been seri- 
ously taken hold of by the great universities and 
colleges of the country as a matter of training 
for that increasing number of graduates who go 
into commercial life: Very wisely there is in 
general no attempt to teach the details and ma- 
chinery of any special line of business, because 
it is neither feasible nor necessary. These 
things must come from contact and experience, 


and will be absorbed all the more readily and 
quickly by the mind trained to analytical re- 
ceptivity. 

The things that can be taught and that are 
more and more being taught in these schools of 
commerce are analysis and vision. In other 
words, the exercise of those thinking faculties 
that discern both the inherent nature and possi- 
bilities of every problem that presents itself. 
For after all the problems of various lines of 
business are essentially much the same, and it 
has been well said by the Dean of the Hardware 
World that “Business is a thing of Ideas.” 
Changed conditions in the commercial world 
have brought new problems that puzzle us sore- 
ly, especially as they are being constantly com- 
plicated by the injection and interweaving of 
social and political questions. The best minds 
of the day are unable to find the way out of the 
maze of unrestricted competition, of legislative 
prohibitions and regulation, of the best methods 
of distribution, and of a proper adjustment of 
the tariff. And we shall need all the help that 
trained and disciplined thought can bring to the 
solution of the perplexing questions. 
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Controversy with the Railroads Possible—Important Pan-American 
Trade Conference—Credits Necessary to Secure 
South American Trade 


By A. A. 


WASHINGTON, March 14, 1915. 

VERY merchant in the country will have a 
HK direct interest in the provisions of the so- 

called full valuation law, which was rushed 
through Congress during the last days of the recent 
session, and which becomes effective on June 4 of 
the present year. It requires all carriers to pay 
full value for any loss or damage suffered by ship- 
ments in interstate transportation, and is the cul- 
mination of a long campaign that has been waged 
by the commercial interests of the country against 
the limited liability clause of railroad receipts and 
bills of lading. 


Railroads to Pay Full Actual Loss 


The new law provides, in effect, that any common 
carrier, railroad or transportation company receiv- 
ing property for interstate transportation shall issue 
a receipt or bill of lading therefor, and shall be liable 
to the lawful holder thereof for the full actual loss, 
damage or injury to such property caused by it or 
by any common carrier, railroad or transportation 
company to which such property may be delivered, 
or over whose line or lines such property may pass 
on a through bill of lading, notwithstanding any 
limitation of liability or limitation of the amount 
of recovery or representation or agreement as to 
value in any such receipt or bill of lading, or in any 
contract, rule, regulation or in any tariff filed with 
the Interstate Commerce Commission. Any such 
limitation, without respect to the manner or form 
in which it is sought to be made, is declared to be 
unlawful and void. 


Special Provision for Boxed Merchandise 


The law provides, however, that if the goods are 
hidden from view by wrapping, boxing or other 
means, and the carrier is not notified as to the char- 
acter of the goods, the carrier may require the ship- 
per to specifically state in writing the value of the 
goods, and the carrier shall not be liable beyond the 
amount so specifically stated. To cover this provi- 
sion the Interstate Commerce Commission is given 
authority to establish rates for transportation, de- 
pendent upon the value of the property so shipped. 

It is intimated in certain quarters that the rail- 
roads may very possibly attempt to collect the 10 
per cent. additional rates, as provided for under 
the rule carried in practically all tariffs, to the effect 
that the published rates are applicable only in case 
the shipper accepts the terms of the carrier’s uni- 
form bill of lading containing the usual limited 
liability clause. 


Controversy with the Railroads Possible 


The point is made by certain traffic experts here 
that, under the tariffs now in force, the operation 
of the new law would automatically put into force 
the 10 per cent. increase, as provided by the rules 
now on file and approved by the commission. 

There is considered to be little chance, however, 
for any such action, even if it is contemplated by 
the carriers, being permitted by the Interstate Com- 
merce Commission. The more general opinion in- 
clines to the belief that the railroads will acknowl- 
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edge the justice of the new rule, and very likely put 
down any appreciable resultant burden in the matter 
of claim settlements as an added reason for permis- 
sion to increase rates—but not anything approach- 
ing the 10 per cent. suggested. 

There is the possibility, in any event, that an 
interesting controversy may develop when the time 
arrives for the full valuation law to become opera- 
tive. 


Important Pan-American Trade Conference 


Officials of the Administration, and others inter- 
ested in the foreign trade of the country, are pre- 
dicting large and lasting results for the conference 
that is to be held in Washington on May 10 be- 
tween representatives of the United States and the 
various South and Central American Republics. 

The Ministers of Finance, and leading bankers 
and business men of the South and Central Ameri- 
can countries, have accepted the invitation of this 
Government to meet the leading men in American 
banking and industrial circles in an endeavor to 
develop practical ways and means for opening up 
the channels of trade between North and South 
America. 

The Department of Commerce, after careful sur- 
vey of the field, has concluded that the time has now 
arrived for the inauguration of a concerted and 
intelligent campaign for the opening up of new 
markets in South America. It is stated that the 
Southern Republics, with possibly two exceptions— 
Brazil and Chile—-are recovering from the recent 
depression and are now on the up-grade. Argen- 
tina and Uruguay are discovered to be fast ap- 
proaching normal. 


Credits Necessary to Secure South American Trade 


One of the big questions which, it is expected, 
will demand the intelligent and sympathetic consid- 
eration of the American delegates to the forthcom- 
ing conference is the matter of credits. It is now 
clearly recognized that this country will have to 
substantially reorganize its methods of doing busi- 
ness if it is to succeed in gaining any large measure 
of the South American field. Not only will longer 
credits have to be given, but the American financial 
interests will have to respond to the needs of the 
various Southern Republics in the matter of loans 
and investments. 

It is now pretty well understood, however, that 
certain big banking interests in this country are 
prepared to meet the necessities of the Central and 
South American countries in this matter of finance. 
The several American branch banks, moreover, that 
have been established in South America will facili- 
tate in very large measure the arranging of satis- 
factory credits, and, altogether, it appears as if 
the financial side of the undertaking should admit 
of a comparatively easy adjustment. 

President Wilson is taking a deep interest in this 
matter of strengthening the trade relations with 
the countries to the south, and there is little doubt 
in the opinion of those here who are active in pro- 


(Continued on page 78) 
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Background suitable for a window display of garden implements 


S the spring season comes..on the foremost 
A thought in a great many people’s minds is 

that of gardening. This offers an oppor- 
tunity for the hardware store to put in a window 
entirely different from the ordinary run, in order 
to more firmly impress the need of purchasing 
garden implements on the public. 

Our illustrated design shows a background that 
may be readily constructed at home at slight ex- 
pense which embodies simplicity in its arrange- 
ment. This -simple background is a home-made 
scenic design painted to represent a garden wall. 
It can be readily painted on muslin, first treating 
the muslin with a coating of glue size, after which 
the entire background should be painted in stone 
gray. 

The next thing would be to outline the various 
stones and paint in each stone with the aid of 
black. You will be surprised how easy it is to 
paint a background design of this kind and how 
effective it will be for a showing of garden im- 
plements and seeds. It would also be advisable 
to cover the floor with moss in semblance of grass. 
Place flowers here and there to add to the realistic 
effect. 

The upper portion of this wall may be treated 
with a piece of 2 by 2 lumber also painted in gray 
stone or slate color. A large sign can be tacked 
across the background which may be painted right 
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on the muslin reading “Everything for the Garden,” 
or some other suitable catch phrase. -Directly at 
the back of this sign you will notice a number of 
children’s heads posed as if in the act of peeping 
over the wall. 

At first thought this idea may seem impracticable 
for the small merchant to place, but, like many 
things that look complicated, if you once know 
how it is done you can easily manage a similar 
arrangement. 

In this case I would suggest that you go to your 
local bill-poster. These men usually have a large 
stock of bill-posting material that are of no further 
value. Very often if you “stand in” with them they 
will be glad to give you these bills without any 
charge. As most of these heads are life-size, they 
can be easily cut out and mounted on card or compo 
board and posed in the desired position. These 
bill-posting sheets will give the alert window 
trimmer many suggestions which he can use to 
excellent advantage in window trimming. It would 
be a good idea for you to cultivate the acquaintance 
of your bill-poster. 

Sign-Painting Suggestions 

An excellent idea, which will no doubt assist a 
number of our card-writing friends in making and 
painting a glass sign, is as follows: First take a 
piece of common paper and lay out the sign, but 
underneath this be sure and place a piece of carbon 
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Combination of slant and upright letters and an illus- 
tration taken from a HARDWARE AGE advertisement of 
the Syracuse Chilled Plow Company, Syracuse, N. Y. 


paper with the right side up. This you readily un- 
derstand will reproduce your sketch on the other 
side of the paper in the way necessary to make a 
reversible sign, or on the same order as type looks 
when it is in the original form. Next place this on 
the table wrong side up and place over it the glass 
to be lettered. This will give you your outlines, 
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Combination brush and Soennecken pen lettering and an 
illustration taken from a HARDWARE AGE advertisement 
of the Groswold Mfg. Company, Erie, Pa. 


after which it will be no trouble to fill in. This 
method will answer for making signs for both tem- 
porary and permanent use. 

Our accompanying show cards show the use of 
black lettering on white backgrounds, quarter-sheet 
show card layout. The descriptions in each case 
are quite clear from the reproduction. 





Coming Hardware Conventions 


CALIFORNIA STATE RETAIL HARDWARE ASSOCIA- 
TION CONVENTION, San Francisco, March 17, 18, 19, 
1915. L. R. Smith, secretary-treasurer, Oakland. 

TEXAS HARDWARE JOBBERS’ ASSOCIATION CONVEN- 
TION, Houston, March 19, 20, 1915. A. B. Hudson, 
secretary-treasurer, Fort Worth. 

SOUTHERN HARDWARE JOBBERS’ ASSOCIATION CON- 
VENTION, in conjunction with the American Hard- 
ware Manufacturers’ Association, New Orleans, La., 
April 20, 21, 22, 23, 1915. John Donnan, secretary- 
treasurer, Richmond, Va. 

AMERICAN HARDWARE MANUFACTURERS’ ASSOCIA- 
TION CONVENTION, in conjunction with the Southern 
Hardware Jobbers’ Association, New Orleans, La., 
April 20, 21, 22, 23, 1915. F. D. Mitchell, secre- 
tary-treasurer, Woolworth Building, New York. 

MISSISSIPPI RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Jackson, May 5, 6, 1915. John E. Som- 
mers, secretary-treasurer, Clarksdale. 

FLORIDA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, St. Petersburg, May 11, 12, 18, 1915. G. E. 
Noblit, secretary, Tarpon Springs. 

AMERICAN IRON, STEEL AND HEAVY HARDWARE 
ASSOCIATION CONVENTION, San Francisco, Cal., May 
25, 26, 27, 1915. Headquarters, St. Francis. Hotel. 
John G. Purdie, secretary-treasurer, Marbridge 
Building, New York. : 

GEORGIA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Macon, June 15, 16, 17, 1915. Headquarters, 
Hotel Dempsey. J. L. Moore, secretary, Madison. 

CAROLINAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Isle of Palms, July 13, 14, 15, 16, 1915. 
T. W. Dixon, secretary, Charlotte, N. C. 


HERE’S an awful lot of preaching, and writing, 
and lecturing, and scolding going on all over the 
world all the time on the subject of success. But did 
you ever stop to realize that success is accomplished 
in a thousand different ways by thousands of different 
men with thousands of different objects in view and 
wonder whether success lies with the man or with his 
methods?—Exchange. 


Trade Catalogs and Samples 
Wanted in Greece 


HE recently organized Athens branch of the 

American Chamber of Commerce for the Levant 
has opened offices at No. la Sophocles street, 
Athens. It is the desire of the officers to have on 
file in that office catalogs of American exporting 
and manufacturing establishments, and especially 
directories of such concerns; it is also the intention 
to exhibit samples of articles of American manufac- 
ture. Such matters should be forwarded either to 
the “‘American Consulate General, Athens, Greece,” 
for transmission to the Chamber, or directly to the 
address here given. American trade papers are also 
wanted. Where practicable the printed matter 
should be in French. 

Ch. Philaretos is the secretary and treasurer of 
the new Chamber. The American Consul-General 
at Athens, Alexander W. Weddell, is the honorary 
president of the new organization. 


THE MorGAN SPRING COMPANY, Worcester, Mass., 
is gradually widening the scope of its business as shown 
by the numerous articles of bright wire hardware which 
they now include among their products. This company 
long made only wire and springs but from time to 
time added various articles made from wire to its 
line. The Morgan Spring Company has been making 
wire for over thirty years and the plant is particularly 
well adapted for the manufacture of wire products. 
To this end the managers have been working for over 
a year with the result that they are now in the 
field with an exceptionally well designed and complete 
line of light and heavy bright and brass wire hardware 
and kitchen utensils. 


THE AMERICAN ROTARY VALVE COMPANY will on No- 
vember 1, move its general offices to Anderson, Ind., 
maintaining a sales office in Chicago, Ill. The com- 
pany are manufacturers of Jenney motors and gener- 
ators and stationary vacuum cleaning machines. 




















COMMERCIAL OPPORTUNITIES IN 
LATIN-AMERICA 


What Business Now Demands in South America 
By E. H. DARVILLE 


ARGENT & CO. have long 

S been building up business 

in Latin-America by a sys- 
item of resident agents, which 
they believe were as good as that 
i type of representative could be. 
i It has been found, however, that 
}no one can adequately look after 
} not only the development of busi- 
iness, but the vital question of 
’ credits, so well as one of their 
William H. Spen- own force, who can devote his en- 

ee tire time to the line. 

William H. Spencer, of the foreign selling staff 
of Sargent & Co., New Haven, Conn., and New York, 
left New York for Buenos Aires, Argentina, early 
in October, to make Buenos Aires his headquarters 
for a term of years. Mr. Spencer has been covering 
South and Central America and the West Indies for 
over a decade and is thoroughly familiar with trade 
conditions in that continent, as well as the prevailing 
language, having translated Sargent & Co.’s big 
catalog into Spanish about two years ago. 

With his family he will live in Buenos Aires, 
and cover the entire East Coast of South America, 
from Pernambuco southward, visiting the princi- 
pal trade centers in Brazil, Uruguay, Argentina 
and Paraguay. Then across the continent to the 
West Coast, taking in Valparaiso, Santiago, Con- 
cepcion, Valdivia in southern Chile and all northern 
Chile. From there northward, he will look after La 
Paz, Oruro, Uyuni, Cochabamba, Potosi and Sucre, 
all in Bolivia. In Peru he will visit Lima, Arequipa 
and all coast towns of profitable size in Peru, which 
is as far north on the West Coast as he contem- 
plates covering. 





What Business Now Demands in Latin- America 


Mr. Spencer has arrived at the same conclusion 
as Frank A. Vanderlip, president of the National 
City Bank, New York City, that the present world 
situation requires that a house should be repre- 
sented in South America, not so much by a hustling, 
high tension salesman, who is a fit in the United 
States, but more often a misfit with Latin-Amer- 
icans, as by a “commercial and financial statesman.” 

The situation in that half of the hemisphere re- 
quires a careful study of credits and of the needs 
of the market. Those who believe that the cutting 
off of supplies from Europe means a walk-over for 
American manufacturers are sadly mistaken. The 
financial dependence of Latin-America on Europe 
and the necessity of a complete readjustment will 
for perhaps a year or more reduce the purchasing 
capacity of South America in some lines by two- 
thirds, and particularly along the line of tools and 
builders’ hardware, owing to the fact that the first 
operations to cease were building construction. 

But the real opportunity for America today is 
that the South American merchant is at least forced 
to give American merchandise consideration. In 
the past he has been, particularly in Argentina, 
so satisfied with the quality of goods obtained from 
Europe and the low prices named that he did not 
care to be bothered by considering a product he be- 
lieved would be very difficult of introduction, espe- 


cially as, being a jobber, he did not need to meet 
the demand of a consumer for American articles. 


South American Merchants More Anxious to Trade 
With Us Now 


Since the beginning of the war, with his stock 
steadily being exhausted, he must consider the 
American product, even though his initial orders 
are of the hand-to-mouth character, in order to be 
able to sell any goods at all. 

He may still have decided prejudices against pur- 
chasing, particularly against the American cast- 
iron article, compared with European wrought-iron 
goods, but the American who has confidence in the 
quality of his product will now have the chance of 
placing it in the hands of the consumer and will 
have to rely on the satisfaction which it gives to 
the ultimate user for his anchorage in those 
markets. 

To a certain extent the American manufacturers 
may have to adapt their goods to those markets, 
but a great deal has been said on this score that 
is exaggerated. 

In the past, the Germans have been willing to 
accommodate themselves so very freely to the de- 
mands of South American markets that they have 
established a reputation for having the lowest 
grades of goods to be found. There is, however, 
a happy medium. 

It is also possible at this time to stiffen up some- 
what our terms of sale, thereby pulling away from 
the very long credits aecorded in the past by Eu- 
ropean manufacturers. 

There is likewise the expectation of establishing 
a determined value for the American dollar in 
exchange, so that a reasonable rate in terms of 
United States currency may be had eventually, 
which will be as satisfactory as the rate in pounds 
sterling. 

However, readjustment along these lines will take 
time, and the American manufacturers will do well 
to be very considerate of their customers in making 
any changes, particularly with customers whose 
financial standing is reasonably good. 

Since August 1 there has been tons of informa- 
tion and misinformation as to how, when and where 
to increase our over-seas trade. Much of it needs 
critical examination and should not be acted upon 
precipitately or without thorough study and in- 
vestigation. 

Financial Sense by an Expert 

In striking contrast with many well meant but 
crude suggestions, is the eminently sound contribu- 
tion to this vital subject by John E. Gardin, vice- 
president of the National City Bank of New York, 
and manager of its foreign department, who is a 
veteran, experienced banker. The National City 
Bank is the largest bank in the United States and is 
opening branches in South America, under author- 
ity of the Federal Reserve Law. He says regarding 
advantages of direct foreign trade: “England for 
many years has performed a great service for the 
world in international trade operations, through 
its functions as a clearing house. In considering 
and discussing plans for South American trade 
developments, the United States must not lose sight 
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of this service, nor fail to give due honor to England 
for the facility, integrity and dignity with which 
she has rendered it. With just pride in our own 
country, however, and with all modesty, we feel 
that with regard to our own trade extension, bank- 
ing and exchange facilities can be adequately fur- 
nished here and the tribute which has been paid 
to the pound sterling can now, through a course 
of evolution, be paid to the dollar as the instrument 
of exchange operations. England has the prestige 
of ages of international banking service. From the 
inception of banking, as we understand it now, 
which took place primarily with the founding of 
the Bank of St. George in Genoa, at the time of the 
Medicis, and developing through the Bank of 
Sweden and Bank of Amsterdam to that great, 
time-honored institution, the Bank of England, the 
financial focus of the world has been centered upon 
London. 
The Goldsmith Bankers 

The Jewish race and the goldsmith bankers of 
London must receive a great deal of credit for the 
institution of the banking system which has de- 
veloped so remarkably, and given to the world the 
facilities upon which civilization has been so depend- 
ent. Through the efforts of the Jews, rendered 
necessary largely by persecutions to which they 
were subjected, the system of exchange of credits 
was initiated. Their resources were centralized 
in London, in which place they had the greatest 
confidence, and when persecution was severe in.other 
parts of the world, oftentimes wealth was trans- 
ferred by means of orders on London. 


Beginning of Bills of Exchange 


This was the first instance where bills of ex- 
change were put into circulation throughout Europe. 
The goldsmiths of London also were obliged, 
through the vicissitudes of the times, to provide 
means by which their valuable stocks were made 
secure. London, in those days, was subject to 
bands of robbers, and it was nothing uncommon 
for a gang of these people to go through the streets 
of London, and locating a particular treasure house, 
lay siege to it and loot it. The fact that the gold- 
smiths were able to protect themselves caused other 
people to have confidence in them, and the custom 
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grew up among the goldsmiths of taking people’s 
valuables on deposit. This, coupled with the inter- 
change of credits through the Jews, gave rise to 
various banking institutions. Later on they issued 
what are called goldsmiths’ notes, which sub- 
sequently developed into notes of issue. Still later 
on, the Bank of England was founded with certain 
privileges, and the other institutions gradually came 
together to form the great joint stock banks of 
London. 
Origin of Joint Stock Banks 


The first of these was formed in 1834, and was 
known as the London and Westminster Bank. These 
banks gradually assumed particular privileges, some 
of which were subject to harsh litigation before 
they became firmly established as just prerogatives. 


How London Became the International Financial Center 


The bill of exchange began to be more commonly 
used, and the result was, that London, in the in- 
genuity and safety of its methods, became the 
leader of the world’s finance. Combined with this, 
the breaking up of the Hanseatic League, the genius 
of the English for colonization and the building 
up of maritime power, caused the trade of the 
world to center in London, and quite rightfully 
confidence and trust in the financial operations of 
the English was strong and enduring.’ Is it to be 
wondered then that the pound sterling has become 
almost a financial talisman? The English traded 
over the whole world, and they carried into all parts 
of the world familiarity with the pound sterling 
as a medium of exchange. Through hundreds of 
years, then, this process of education has gone on; 
not only a process of education, but an extension 
of credit facilities following the channels of com- 
merce, which have produced such a friendship for 
the pound sterling, and such a general market for 
it, that it has even become the common denominator 
of finance, even as French has long been the lan- 
guage of diplomacy. The United States has reaily 
just begun to have a history in comparison with 
a nation like England, and while our history is 
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A typical wharf scene in Callao, Peru’s main seaport, 

6 miles west of Lima, and starting point of the great 

Oroya railway. The earthquake of 1746 wrecked the 

town, and destroyed nearly 4000 people, largely because 
of an earthquake wave 
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Bit of silver mine at Cerro de Pasco, Peru, 130 miles 
northeast of Lima (capital), where are some of the most 
important silver mines in Peru. Elevation above sea, 
over 14,000 feet, showing sacking and loading of ore in 
foreground and mine entrance in middle ground 


replete with events of which we may well be proud, 
commercially and financially, we have not yet 
rendered to the world that indispensable service 
which England has done for centuries. 


Premiership of the Pound Sterling 


The pound sterling is, therefore, in a high place 
in the world’s estimation, which it will take a long 
time for the dollar to attain, but with all due defer- 
ence and regard for the just prestige which the 
pound sterling has gained, it is not logical that 
the American commerce with South America should 
be charged on the settlement of its balances, 
largely because of tradition and sentiment. At 
the risk of being too elementary, it may be of 
interest to explain what is meant when it is said 
that dollar exchange is at a disadvantage when 
compared with the pound sterling. Owing to the 
fact that exchanges are not quoted very widely in 
dollars, a buyer can never tell what he may expect 
to receive in the equivalent of other countries’ 
money. The pound sterling has a broad quotation, 
but the dollar has long been at a disparity, ranging 
from 11% to 2 per cent. either way, whether in buy- 
ing or selling. This is a direct handicap. There 
is also an indirect handicap arising out of the fact 
that because. we do not have direct exchange rela- 
tionship merchants of other countries, in consider- 
ing our trade prices, are not only in doubt as to the 
equivalent and exchange, but must take the trouble 
to compute our prices in English money. Either 
that, or our own merchants must quote prices in 
pounds, shillings ‘and pence, and owing to the fact 
that our trade has not been extended in the way 
that the English have extended theirs, there is only 
a vacillating demand for New York exchange. 
Naturally, therefore, quotations are subject to wide 
fluctuations. Moreover, now, when a buyer in 
South America wishes to purchase direct exchange 
on New York, he will find that many of the banks 
have not large balances in New York, and cannot 
sell him the exchange at as favorable a rate as 
they can exchange on London. It has become the 
custom, therefore, for exporters, say, from the Ar- 
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gentine, that are shipping to America, to require a 
banker’s credit which will permit them to draw 
drafts on London in settlement which has a firm 
quotation and which they understand. 


Dexterity in Arranging Exchange 


To give another example, not in connection with 
South America, but thoroughly illustrative of the 
present method of financing our trade operations: 
Perhaps a merchant desires to purchase wool in 
Australia and asks us to arrange the matter in such 
a way that the seller of the wool can obtain pay- 
ment therefor without the buyer paying the cash 
until he has received the wool. The arrangement 
is made as follows: The Australian seller is author- 
ized to draw on the National City correspondent of 
the National City Bank of New York, at ninety days 
sight in sterling. Drawing a draft in sterling the 
Australian is thoroughly familiar with. We, at the 
same time, notify our bank correspondent in Lon- 
don that we have authorized the Australian vendor 
to draw for the amount of the invoice, and the Lon- 
don representative informs the Australian shipper 
through a banking representative there that it, the 
London bank, stands ready to accept the draft in 
sterling. The seller of the wool, therefore, issues 
his draft, attaches the shipping documents required 
by the terms of credit, and takes it to his local 
banker. This banker discounts the draft and gives 
him immediate credit. The Australian banker then 
forwards the bill to his correspondent in London, 
who holds it until maturity, or discounts it for 
ready cash. The firm and favorable quotations in 
sterling have made this transaction readily under- 
standable to everybody connected with it; have made 
the draft quickly negotiable, practically in any for- 
eign bank, and have made the transaction easy and 
expeditious. Whereas, had the endeavor been made 
to transact the business in the medium of the dol- 
lar, it would have been fraught with much uncer- 
tainty and delay, and in South America and every- 
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Famous Island of the Sun, one of several in Lake 
Titicaca, Peru, celebrated in Peruvian history as 
where Manco Capac, the first Inca of the last Peruvian 
dynasty, miraculously dppeared. Lake Titicaca, larg- 
est lake of South America, a natural boundary between 
Peru and Bolivia, is 130 milvs long, greatest width 35 
miles and approximately 700 feet deep; 12,500 feet 
above the sea | 
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where else transactions in dollars have been penal- 
ized because of this difficulty and delay. 


Great Responsibility Thrust Upon Us 


With the breaking down of the world’s exchanges, 
owing to what can only be termed the terrible 
and inhuman situation in Europe, the opportunity 
has come for the United States not only to pro- 
mote and foster its own trade, but to render a 
humanitarian service to the world. It must aid its 
neighbors by furnishing to them products and man- 
ufactures which have formerly been obtained 
through sources that the European cataclysm has 
now cut off. United effort and sound judgment will 
make this possible, and as trade extends, there will 
come the need for means of direct payment to 
United States exporters; there will come the neces- 
sity more and more for dollar credits in New York. 
As more of our goods are shipped out and people in 
South America become more familiar with our 
manufactures and units of value, they will learn 
the advantage of direct financial exchange with the 
United States over what has been an effective, but 
in the final analysis, a rather illogical three-cor- 
nered transaction on London. 

The people of the United States have no feeling 
of exultation that a particular opportunity has been 
furnished for concentrating attention upon our prod- 
ucts and exchanges through the terrible misfor- 
tunes of the nations of Europe, but it is inevitable 
that in rendering the international service we are 
now in a position to render, we shall inculcate in 
the minds and sentiments of our friends in South 
America a greater confidence and a clearer under- 
standing of our commercial plans and operations. 


Increased Friendship Through Closer Business 
Relations 


We must then extend our trade and establish our 
banking facilities on a broad, friendly, co-operative 
basis. With the extension and upbuilding of trade 
there must be the institution of branch banks; 
there must be personal contact; there must be that 
harmony and mutual understanding which grow up 
through personal relations. The friendship of daily 
business transactions and a working understanding 
must be promoted. If we rightfully win the confi- 
dence of our neighbors in Latin-America they will 
trade with us, and in trading with us they will be 
willing to conform to a large extent to our methods, 
as we, to a large extent, must conform to theirs. 
There will be a common ground of mutual advan- 
tage upon which we can meet, and on this common 
ground the prominence of dollar exchange will con- 
stantly increase. Economy and efficiency will be de- 
veloped by means of branch banks. The parent 
bank in the United States knows and deals directly 
with the merchants here. The branch banks in a 
foreign city will know the merchants there. The 
merchant from the United States going to South 
America will make his quotations in pesos, or such 
other monetary unit as may exist in the particular 
country. 


Fostering Commercial and Financial Intimacy 


Both sides of the transaction, through the cre- 
ation of better understanding and more thorough 
knowledge, brought about by this direct representa- 
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tion, will have no hesitancy about making financial 
settlement directly. The branch bank in South 
America will have, through its credit with the 
parent bank, unlimited exchange to sell. The parent 
bank will itself be able to sell practically unlimited 
exchange on the branch, and transactions of bank- 
ers can be greatly expedited by cable transfers 
whenever it is of advantage to do so. With a con- 
stantly increasing interchange, disparities in prices 
should be eliminated. A service should be developed 
which will promote commercial extension, social in- 
tercourse and political amity. 


Utterances That Will Stand Investigation 


It is well to remember that, according to Frank 
A. Vanderlip, president of the National City Bank 
of New York, with resources running into several 
hundreds of millions, that there are but two cities in 
the United States as large as Buenos Aires; that the 
Banco de la Nacion Argentina (National Bank of 
Argentina) has more deposits than any single in- 
stitution in the United States; that there are many 
capitals and commercial centers in South America 
that already make favorable comparison with some 
of our best cities. 


Financial Standing of the National Bank of Argentina 


In August last the National City Bank arranged 
an exchange of credits with the National Bank of 
Argentina, which is a single institution with about 
150 branches in Argentina, located in every part of 
the Republic. 

The total amount of discounts of this bank and 
its branches in 1913, calendar year, was $515,293,- 
082 drafts bought, and $827,399,139 drafts sold. 
The bank also accepts saving deposits, which in 
1913 were $215,259,969. 

The bank’s statement as of December 31, 1913, 
showed its cash to be $32,272,702 in gold and $180,- 
056,047 in paper. Deposits at the same time were 
$2,564,484 in gold and $439,423,321 in paper. Dis- 
counts and advances amounted to $1,834,629 in gold 
and $415,429,677 in paper. The reserve was $14,- 
565,407 in gold. This shows that the cash in hand 
maintained by the bank has been much greater than 
required by law and averaged 39.35 per cent. of its 
deposits throughout the calendar year 1913. These 
are exceptionally strong statements, but they were 
obtained from officials of the National City Bank, 
which has already established a bank in Buenos 
Aires, and may be accepted as facts. 


Cultivate Latin-Americans 


We should avoid anything in speech or manner of 
patronizing character. James Russell Lowell a half 
century ago in his observations “On a Certain Con- 
descension in Foreigners” directed the attention of 
Europeans to the manner in which they were in- 
clined to “pat this (American) continent on the 
back with a lively sense of generous unbending.” 

It is sometimes charged, by our own people, that 
we have on occasions patronized Latin-Americans. 
This is neither wise nor justified. They fully ap- 
preciate our good qualities and often copy them, 
especially in their national constitutions. More 
and more as each day passes they are anxious to do 
business with us and present opportunities are un- 
exampled. 
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Obituary 


FORMER Mayor, CHARLES A. SCHIEREN, of Brooklyn, 
died March 10 at his home in Brooklyn of pneumonia. 
He was taken ill a week before on his return from the 
South. His wife, 73 years old, contracted the same dis- 
ease three days after he was stricken, and died two 
days after he did without knowing her husband had 
passed away. Charles A. Schieren was born in Neuss, 
across the Rhine from Diisseldorf, Germany, on Feb- 
ruary 28, 1842. He was the only son of a cavalry offi- 
cer who was compelled to leave the country as a result 
of the revolt of 1848, as did Carl Schurz and many 


others. Mr. Schieren’s father left his wife, son and . 


daughter to follow later, and Charles A. Schieren was 
14 years old when he came here and joined his parents 
in Brooklyn. For some years Mr. Schieren assisted in 
his father’s cigar and tobacco store, attending the 
Cooper Union night school. In 1864 he went to work in 
the leather belting factory of Philip Pasquay, a French- 
man, whose place of business was in the “Swamp,” New 
York. He became manager of that business, and in 
1868, having saved a little money, he started for tim- 
self at 90 Gold street, establishing the firm of Charles 
A. Schieren & Company, with a capital of $1,000. The 
business grew steadily, and in 1895, a ten-story building 
was erected at the corner of Ferry and Cliff streets. In 
1908, the Schieren company was incorporated. Mr. 
Schieren was prominent in the club life of the city. He 
was a member of the Union League Club for many 
years, and was the President of the Young Republican 
Club of Brooklyn. His intimate connection with that 
organization had very much to do with his nomination 
for Mayor of the old city of Brooklyn in 1893, before 
consolidation. He was nominated by the Republicans 
and endorsed by the Independent Democrats, being 
elected by a plurality of 33,000. 

A good gauge of Mr. Schieren’s true worth as man, 
citizen and neighbor, for bettering conditions, whether 
in business or social circles, will be gathered from a 
mere enumeration of some activities, initiated and exe- 
cuted, by this forceful, determined, successful man. 

Mr. Schieren was prominent in many financial or- 
ganizations. He was chief organizer of the Hide & 
Leather National Bank, was a Director of the Brooklyn 
‘Trust Company and the Germania Life Insurance Com- 
pany, and was President of the Germania Savings 
Bank. During the Spanish-American war, he was treas- 
urer of the American Red Cross. He was also promi- 
nent in philanthropies, and in this work was assisted 
greatly by Mrs. Schieren. He was a trustee of the 
Young Men’s Christian Association, a trustee of the 
Union for Christian Work, a director in the Society for 
the Prevention of Cruelty to Children, and an advisory 
member of the Y. W. C. A. At one time he was active 
in the affairs of the Brooklyn Sunday School Union. 
He was an organizer of the Brooklyn Academy of Music 
and was its president until ill-health forced him to re- 
sign. He was first vice-president and a trustee of the 
Brooklyn Institute of Arts and Sciences. Many of the 
best paintings in the museum on the Eastern Parkway 
were presented by Mr. Schieren. He was also a member 
of the Metropolitan Museum of Art and the Chamber of 
Commerce of New York, the Hamilton Club, and the 
Downtown Association. 


WILLIAM T. GUMMEY, for many years active in the 
tin plate and hardware industry of Philadelphia, Pa., 
and founder of the firm of Gummey, McFarland & Co., 
died recently at Atlantic City, N. J. Mr. Gummey was 
considered an authority on the manufacture of tin plate 
and sheet metal, and is credited with numerous inven- 
tions that were used in revolutionizing methods of pre- 
paring these materials. He is survived by a widow and 
two daughters. 


F. S. BREYFOGLE, a prominent manufacturer, and 
president of the Peerless Mfg. Company, Louisville, Ky., 
while in New York, on his way from a convention in 
Baltimore, was taken suddenly ill, and died shortly af- 
ter reaching Louisville. Mr. Breyfogle had been con- 
nected with the above company since 1890, acting as 
president for the past 12 years. 


71 


GEORGE J. B. SKINNER, pioneer hardware man of 
Springfield, Mo., died at his home in Cuba, Mo., aged 
73 years. Mr. Skinner established the first wholesale 
stove and hardware business in Springfield, where he 
remained until 1895, when he moved to St. Louis, and 
became associated with his five sons in conducting the 
Skinner Mfg. Company. 


J. LLOYD WAYNE, 82 years old, retired, who was in 
the hardware business for many years, died at his home 
Avondale, Cincinnati, Ohio, recently, of infirmities in- 
cident to old age. He succeeded his father in business 
and was a veteran of the Civil War. Besides a widow 
two daughters and three sons survive. 


JOSEPH W. NAFTEL, the pioneer traveler of the Glid- 
den Varnish Company, Cleveland, Ohio, died in that 
city. Mr. Naftel was the first traveling man of the 
Glidden Company, and was actively on the road until 
within a few months of his death. 


G. W. JOHNSTON, of Chicago, Ill., ahd Northwest 
manager of the Detroit Stove Works, Detroit, Mich., 
died suddenly. Death was due to heart failure. Mr. 
Johnston was 40 years old, and leaves a widow and 
two children. 


HENRY W. PUTNAM, head of the firm of Henry W. 
Putnam, dealers in hardware specialties at 108 Cham- 
bers street, New York, died recently in San Diego, Cal., 
where he had lived for many years. He was in his 
eighty-ninth year. 


D. WARREN Day died at his home in Paterson, N. J., 
aged 86 years. Mr. Day established the first hardware 
store in Paterson, organizing the firm of Adams & Day. 
The business was later taken over by the J. Cleveland 
Hardware Company. A widow, one son and five daugh- 
ters survive him. 


DAVID BRUNE, aged 60, a well known hardware mer- 
chant of Hartsburg, Mo., died at his home in that city, 
following an illness of several years. 


JAMES A. GRAY, formerly connected with the hard- 
ware firm of Sims & Gray, died at his home at Miles, 
Iowa. 


JOHN S. SORENSON, a retail hardware dealer of Bel- 
field, Minn., died at the Minneapolis Hospital, in his 
forty-first year. 


H. L. MuNrRo, senior member of the hardware firm 
of Munro & Haskell, Bellingham, Wash., died recently 
following an operation. 


EDWARD BRENEMAN, a manufacturer of farming im- 
plements in Dayton, Ohio, died in that city recently. 


Sheet Metal Association to Give 
Banquet 


HE Master Sheet Metal Contractors’ Association 

of Cincinnati, Ohio, will hold a meeting and 
banquet in the fountain room of the Hotel Gibson 
on the evening of March 24. The wives and 
women friends of the members will be present and 
invitations have also been sent the officers of the 
Ohio Master Contractors’ Association, recently or- 
ganized at Columbus. The speakers for the occa- 
sion have not yet been selected, but will doubtless 
include the officers of the state and local associa- 
tions. 

The entertainment committee is composed of 
Charles Kobmann, chairman, who is assisted by 
John Weigel and Adam Andler. Nothing except 
routine business will be transacted, as the affaii' is 
intended to be a social one entirely. 











PUBLICITY FOR THE RETAILER 


An Ad That Heralds the Planting Season—Cash Rebate Ad 


Starting the Gardening Season 
No. 1 (2 cols. x 414 in.) —As the early bird catches 
the worm so will the hardware dealer, advertising 
garden supplies early in the season, catch the buyers 





: HIGH. COST OF LI LIVING REDUCED a | 
By Partnership z 









rine Oe 


iF 





1 O'NEIL & YOU 


Get at O’Neil’s a Garden Plow, $1.75}to $3.50; a Rake, 
1Sc to 76Gc; a Hoe, 20c to S0c; a Hand-Cultivator, 
7&c, a Pitch Fork, 40c to $1.00; a Wheelbarrow, $2.00 


* Then you get busy-Plant the Garden, and 
S : Nature will 


Feed You All Summer. 
EVERYTHING()’ NEIL,’ Sn sarpware 


IF YOU°CAN’T FIND IT AT O’NEIL’S QUIT LOOKING. 
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No. 1—The copy thought is somewhat unusual 


who are getting things in shape for the spring cam- 
paign with old Mother Earth. Maurice J. O’Neil, of 
O’Neil’s, Henderson, N. C., believes in early garden 
supply advertising, and here’s his ad—a good one 
too. The copy thought is somewhat unusual and 
the heading is bound to attract attention. The list- 
ing and prices make the appeal definite, although 
it would have been well to have cut down on the 
size of the display somewhat and devoted the space 
gained to very brief descriptions of the supplies 
listed. This could have been done without inter- 
fering with the novel appeal of the text. The 
two store slogans are excellent. The last one is 
graphically indicative of the completeness of O’Neil 
stocks. The third slogan in the border is also very 
good. The design makes the wording legible and at 
the same time forms a pleasing border. 


A Trade Stimulator 


No. 2 (1 col. x 5 in.)—The Perth Amboy Hard- 
ware Company, of Perth Amboy, N. J., has here 
an ad which should have given them a good line 


on the pulling power of the Perth Amboy News. 
We think this is an excellent type of ad to run 
from time to time. The absolute cash value of the 
ad brings in the people. And among the callers 
there is bound to be now and then a person who 
has never visited the store. Furthermore, an ad 
like this one impresses the regular customers with 
the store’s progressiveness. The dealers should al- 
ways keep in mind that a special offer ad like this 
always creates sales on other lines. The time limit 
makes for quick action and gives the ring of sin- 
cerity to the offer. 


Too Much Display 


No. 3 (1 col. x 4 in.).—Another ad sent us by the 
Perth Amboy Hardware Company. This ad is too 
small to carry so large an amount of heavy dis- 
play type. It is not necessary to repeat the firm 
name in an ad of this size so the first two display 
lines could be dropped. It would have been better 
to have devoted the entire ad to the incubators, but 
if the reference to the metal polish was to be left, it 
should be run in as a note and not displayed. Ina 
small ad where a big subject is introduced, it is 
always the best policy to stick to that subject 
exclusively. 


FREE 


THIS ‘‘AD.’’ I8 WORTH 


Bring it to the store «with 20¢ 
more and We will give you 2aP . 


Half Gallon 





The Perth Amboy 
Hardware Co. 


There is Big Money in 


Now is the time to start an ‘in- 
eubator and hatch 144 chicks in 
three weeks. 


We are Selling Agents for 


WaxFloor Dressing THE CYPHER'S’ 
that sels INCUBATOR COMPARY 
at sells regularly for 35c. 
This dressing ‘is for all 


Have you ever tried 


“The King” Metal Polish 


It is the best on the market for 
Copper Brass, ‘Silver, ete. 
Try a Sample 


Perth Amboy Hardware Co. 


166 SMITH STREET 


‘hardwood floors and iture, = 


is a polish as well as 
Good Only Until January ist, 1915 





Perth Amboy 


‘*Phe Stere With The Guarantee’’ 
163 SMITH STREET 

















From left to right: No. 2—The absolute cash value of 
the ad brings in the people. No. 3—This ad is too 
small to carry so large an amount of heavy display type 
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4 That new house or | 
addition will require 

hardware in keeping. 
You can make this part 
easy by consulting us. 
We have the stock and 
can show you how to 
get the best value for 

Reonns money. a 





in a single season.. Come in and look 


arrange for your grass, clover, -tim- 
othy, flower and vegetable seeds. We 
carry nothing. but what we can rec- 
ommend, and you will make no mis- 
take by purchasing your-_supplies or 
"4S. 











POULTRY NETTING. 


A good seed sower will vave its cast’. 


them over anyway; at.the same time — 


A STORY WITH A MORAL 


No — you've heard your grandma 
Say 

That things are not the same today 

As they were when in days of yore, 

She wed grandpa before the war. 


In years -to come, when youth has 


You'll say the same as grandma said, 
And _= with pride to things that 


Bough : rs a bride, and still are true. 


me Sy vs 


oh Ane rn 

1, 
eres at 
ra gage SP RAG 
wy i en 


. l= 
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A fence is like a chain in that it is 





only as strong as the weakest link. h— 
Vigilance is the price of security. 

If you need fencing, wire-stretchers = Lig ee a) 
or fencing pliers, you will find a large 
variety in.our-assortment. Now is the Tithe, , trickle little streams, 
time to put your fencing in order, and Seaeten Se seek aloes a my 
this.is the place to go for assistance. Doing ¢ emage everywhere. 


But I'll make it waterproof, 
ou’ll never come agai 


We have everything in the way of Zeon yoa'h come aga 
: mB, soot anc & a. 


. e . i 
wire fencing that you may w sh and ou can never get back the money Coot by 
ish 


Y 
can assure you the .lowest ruling damage to house, furniture and furo 
the — leaks, but you can prevent farther ieee 


prices. and every minute is precious. Wecan help you. 








Clipping’ -is almost as necessary 





Whether you are making poultry a 








The moral ‘here is very plain; 
Lest we forget we'll say again: 
The things that last and stand thé 


test,. 
In any: age, are always—BEST 





nowadays as cleanlinness. It relieves 


the horse, contributes to his appear- 
. ance, and avoids the constant stream 





























business or not, you will probably 
need an abundance of netting. 





Right here, we wish to state that 
we carry the very best grade and in 
various widths, which we can furnish 
at extremely low prices either cut or 
in full rolls. 


WAGON HARDWARE 
Here is a line of goods for which there 
is a large sale. Single trees, neck yokes, 
wagon rods.and seat springs are in 
constant.demand. We merely wish to 














Do-not wait until your annual trim- 
ming must be done before equipping 
yourself with proper tools, 


Come in and+sexamine our assort- 
ment of articles for this purpose. 


You will save both time and money: 
by being properly equipped. 

Increase your yields by judicious 
tree surgery and let us help you. 


h ! 

a stra caw, ara ne Pay — call your attention to the fact that ‘we 
runer, pruning knife, hedge shears, 2%¢ well equipped to supply you with all 
ush hook, and to get down deep. a> goods of this chaacter, and to — 

grub hoe or mattock that you call on us when in n 





No. 4—Illustrations 


A Wealth of Illustration 


No. 4 (9in.x12in.).—Here is another store 
paper page altogether of a different make-up than 
the Krupp page before mentioned. Here, illustra- 
tions play the leading part. Interest is sustained by 
the chatty treatment of the various panels of text. 
Other pages of this store paper, however, contain 
reading matter and just one or two small ads so that 
the idea behind the Krupp store paper is in reality 


The inferior articles that were purchased during your’ grandma's’ 
time have disappeared, as will the cheap trash of today, but the good 
will still be on the job many years hence. 


collars and pads. 
with a lot of similar artieles. You 






and other goods of this character. 


- of. flying hairs. 
We can equip you with a machine 
.that will be a joy to work, or a pair 
‘. of hand clippers at a very low figure. 
Toilet: Clippers, too. 








PLOW HARNESS 
Come to us for’ your trace chains, 
We.can equip you 








If you have but a single cow, there 
are.many articles which you need in 
this line, ° 

‘Dairy ‘pails, strainers, milk pans, 
churns, . butter molds, ladles, bowls, 
etc, ' 

Of course if you have seyeral cows, 
a cream separator is a necessity. This 
is a story in itself and right here we 
wish you ‘to ‘promise not to purchase. 


need some of these goods, and we ‘wish until you have seen us. 

you to’ remember that this is the place 
th . 

to ay Oe If so, see us first. 


How aboutG@@ churn? Perhaps this, 
is the article you are most in need. 
We carry a large line of halters, ties we carry everything for we ape or 
preparation of dairy prody 


play the leading part 


followed out by Mr. Lyon. But this page is by no 
means a faulty make-up. The diversity and number 
of the articles listed, the snappy illustrations and 
the readable text form a combination that is not 
easily passed by even the hurrying reader. This 
paper together with the Krupp page should be 
studied well by all of you who issue papers or con- 
template adding the store paper to your advertising 
activities. This store paper comes to us from F. C. 
Lyon, Rock Rapids, Iowa. 














Trade Conditions and Iron, Steel and Hardware Prices 





General conditions in the steel trade con- 
tinue to show betterment. 

Foreign orders for steel products are com- 
ing in at a good rate, especially for barb 
wire. 

The ferromanganese situation is still criti- 
cal. 

Heavy snows in the territory west of Chi- 





MARKET SUMMARY FOR THE BUSY READER 


cago have handicapped traveling hardware 
salesmen and retailers recently so that the 
volume of sales at this time is not as large 
as if better weather conditions had pre- 
vailed. 

Crop conditions so far are reported excel- 
lent generally. 

The feverishness of the spelter market 
has affected materially many lines of goods. 








PITTSBURGH 


Office of HARDWARE AGE, 
Pittsburgh, March 15, 1915. 


EVERAL of the large steel companies state that as 

yet the amount of new business placed with the mills 
on plates, shapes and bars at the new price of 1.15c., 
which went into effect on March 1, has been relatively 
small. This no doubt comes from the fact that in De- 
cember and early January most large consumers of 
plates, shapes and bars covered their requirements for 
first quarter delivery at 1.10c., and in some cases at 
1.05c., and all the material specified in these contracts 
has not yet been taken out. On all new orders for 
plates, shapes and bars the mills are quoting 1.15c. for 
March shipment, and 1.20c. for delivery in second quar- 
ter. The mills state that quite a number of contracts 
have been placed for second quarter at the 1.20c. price, 
and if present improved conditions in the steel trade 
continue there is a reasonable certainty that the mate- 
rial called for in these contracts will be taken out. 

An interesting feature of the rail situation is that re- 
cently the Algoma Steel Company, which has large 
blast furnaces, open-hearth steel works, rail and plate 
mills at the Soo on the Canadian side, has sold 35,000 
tons of open-hearth rails to the Illinois Central railroad. 
This business naturally belongs to the Illinois Steel 
Company of Chicago, but the Algoma Steel Company cut 
the price $2.60 per ton and took the order. The Algoma 
Steel Company has also sold to the Canadian Pacific 
80,000 tons of rails and probably has orders from rail- 
roads in this country amounting close to 100,000 tons, 
wll for delivery before the close of the navigation season 
n 1915. There is a good deal of disappointment over 
the fact that the Canadian rail mill has been able to 
take this important order, but there seemed to be no 
remedy for it. American rail mills absolutely refuse to 
cut the price, and it is not believed that the Algoma 
Steel Company can take very much more business in 
this country and make the deliveries wanted. There 
have been other rail sales during the week, including 
11,000 tons for the Lake Shore and 9000 tons for a new 
railroad line being built in Canada. The Baltimore & 
Ohio placed 7000 tons with the Carnegie Steel Company, 
which will be rolled at the Edgar Thomson works, and 
the United Railways has placed 14,000 tons. Reports 
are that Russia has just placed 40,000 tons of light rails 
in this country, the business being divided between the 
Carnegie Steel Company of Pittsburgh and the Cambria 
Steel Company of Johnstown, Pa. Confirmation of this 
report has not yet been secured. In spite of the general 
depression in the steel trade it is a fact that the steel 
rail mills probably have more orders on their books for 
steel rails for delivery during this year than they had 
at this time in 1914. It is known that the Edgar Thom- 
son rail mills of the Carnegie Steel Company at Besse- 
mer, near Pittsburgh, are pretty well filled up on rails 
to July. 

General conditions in the steel trade continue to show 
betterment. Last week the steel works of the United 
States Steel Corporation were operating at an average 
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of 67 per cent., while the Homestead steel works of the 
Carnegie Steel Company was running at about 85 per 
cent. Whether this increased rate of operations will 
continue and get larger depends on how early spring 
trade opens up. It is now very close to the time when 
spring demand should start, and expectations are that it 
will be heavy. Since January 1 the Carnegie Steel 
Company has started up 17 blast furnaces, and the com- 
pany certainly would not start these furnaces unless it 
had the business in hand or in sight to take their out- 
put in the various forms of finished steel. 

Another feature of the market is the heavy orders 
that are pouring into the Eastern ship yards. Recently 
five vessels were placed, for which Pittsburgh mills will 
furnish 15,000 to 20,000 tons of plates and shapes, and 
inquiries are out for five or six more boats. Lake ship 
yards also have inquiries for two more vessels, which 
will take about 3500 tons of plates and shapes each. 

Foreign orders for steel products are still coming in 
at a good rate, especially for barb wire, and during the 
week 40,000 to 50,000 tons of steel have been sold for ex- 
port shipment, including 1500 tons of galvanized sheets, 
which the American Sheet & Tin Plate Company se- 
cured for shipment to Japan. The foreign demand for 
barb wire continues very heavy, and if is claimed that 
since the war started, American mills have sold from 
125,000 to 150,000 tons of barb wire for foreign delivery. 
The new demand for wire products is dull, as consumers 
are covered for several months at prices $1 to $2 a ton 
less than are now being quoted by the mills. The de- 
mand for structural steel has been quiet, but is a little 
better; the indications are it will be heavier as soon as 
outside work starts. 

The ferromanganese situation is still critical, the 
English makers having advanced their price to $78, sea- 
board, deliveries to be made when available. A small 
amount of domestic ferromanganese is being made, but 
it does not help the situation very much. The pig-iron 
trade all over the country is dull, and the recent large 
increase in output is due entirely to the starting up of 
blast furnaces belonging to steel companies which do 
not sell their pig iron in the open market. 

Reports from the hardware trade are not of a reas- 
suring nature. Business is dull and as yet does not 
show signs of early betterment, due to the opening up of 
spring trade. There is a disposition on the part of re- 
tailers and consumers to buy only such quantities of 
hardware as are needed and for actual use or to fill out 
stocks. Some local hardware concerns have found it 
necessary to lay off some employees, due to dull condi- 
tion of trade. The money situation is very satisfac- 
tory and collections are reported as fairly good. 


WirE Naiis.—The new demand for wire nails con- 
tinues very dull. Jobbers and retailers are covered by 
contracts at $1 to $2 per ton less than new prices now 
being quoted by the mills. Specifications against these 
contracts are coming in quite actively to the mills and 
shipments are heavy. Some small orders have been 
placed at the $1.60 price, but the aggregate is not large. 
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The mills state that nearly all contracts placed some 
time ago at the $1.50: price have been filled and that 
most of the wire nails now going out are at the $1.55 
price. 

We quote on new orders: 
nails 1 in. and shorter taking an advance of $1.70 over this 
price, or $3.30, and galvanized nails 1 in. and longer, an ad- 
vance of $1.20, or $2.80. 

The above prices are in carload lots to jobbers, 
freight added to point of delivery, jobbers charging the 
usual advances over these prices for small lots from 
store. | 


Cut Naits.—The new demand for cut nails is 
heavier, due to the starting up of outside building 
operations in the near future. Quite heavy shipments 
of cut nails are being made to the South, where they are 
used in some cases more largely than wire nails. Prices 
are reported firm. 

We. quote nails $1.55 per keg in carload and larger lots 
to jobbers; carloads to retailers, $1.60 f.o.b. Pittsburgh, 


terms 60 days, or 2 per cent. off for cash in 10 days, freight 
added to point of delivery. 


BarRB WIRE.—Local makers report that foreign de- 
mand for barb wire is again quite active, and heavy 
shipments are being made right along to the countries 
engaged in the war. One estimate puts the amount to 
fully 150,000 tons, and possibly 200,000 tons, of barb 
wire shipped from this country abroad since the Euro- 
pean war started on August 1 last year. The domestic 
demand for barbed wire is good and shipments by the 
mills are heavy. It is believed that spring trade this 
year will be active and mills report prices are firm. 

We quote painted barb wire to jobbers $1.65; galvanized, 
$2.15 in carloads to jobbers, usual terms, freight added to 


point of delivery. Jobbers charge the usual advances for 
small lots from stock. 


FENCE WIRE.—Jobbers report that orders for fenc- 
ing from the consuming trade are quite heavy, and the 
mills state that business coming in from manufac- 
turers is also active. It is belieyed that spring demand 
for wire fencing this year will be quite heavy. 

Prices are as follows: Annealed fence wire in carload lots 
to jobbers, $1.40 base: galvanized, $1.90, with the usual ad- 
vances charged to jobbers for small lots from store. 

IRON AND STEEL BarRs.—The new demand for mer- 
chant steel bars is heavy and shipments by the mills 
are very active. The new price of 1.15c. on steel bars 
for March delivery is being quoted by the mills, and 
1.20c. for second quarter delivery. Some large con- 
sumers are covered through first quarter at 1.10c., and 
in some cases 1.05c., and shipments against these con- 
tracts will have been pretty well cleaned up before this 
month is out. Some fairly large contracts have been 
placed for second quarter delivery at 1.20c. The Car- 
negie Steel Company has recently put in operation at 
its Duquesne steel works some new designs of bar mills, 
which are making a very heavy output. The new de- 
mand for common iron bars is fairly active, but prices 
are not showing much betterment. 


We qucte steel bars at 1.15c. for March, and 1.20c. for 


second quarter delivery. 
We quote common iron bars at 1.10c. to 1.15c. f.o.b. Pitts- 


burgh. 

Tin PuLaTe.—Due to the higher prices on pig tin, 
which was quoted last week at 50c. per lb., and also on 
account of the uncertainty as to whether deliveries can 
be made, the American Sheet & Tin Plate Company ad- 
vanced its price last week on 14 x 20 coke plates from 
$3.20 to $3.35 per base box. Other mills are still quot- 
ing $3.20 for prompt shipment from stock. The new 
demand for tin plate is dull, as practically all con- 
sumers are covered. Very heavy shipments of tin 
plate are being made on contracts, mostly to Pacific 
Coast points, much of this going via the Panama Canal. 
Freight rates are higher and it is very difficult to get 
space on the boats. 


We quote 100-lb. coke plates at $3.15 to $3.20 per base box, 


depending on the order 
We quote 100-Ib. sarne plates at $3.15 per base box, f.o.b. 


Pittsburgh. 

Nuts, Botts AND Rivets.—Makers report the new 
demand remains quiet, and is mostly for small lots to 
cover current needs. Jobbers and consumers covered 


Wire nails, $1.60, galvanized. 
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some time ago for first quarter and first half delivery, 
and specifications are coming in at a fair rate. Dis- 
counts on nuts and bolts are still more or less shaded. 
The new demand for boiler rivets is fair and for 
structural rivets is very dull. 

We quote structural rivets at 1.40c. and boiler rivets at 
1.50c. in carload lots, small lots taking an advance of about 
lc. Discounts on nuts and bolts are as follows in lots of 300 


lb. or over, delivered within a 20c. freight radius of maker’s 
works. 


WROUGHT PIPE.—As yet, the expected advance in 
prices of galvanized pipe has not been made, but possi- 
bly will be announced this week. Prices on spelter have 
remained about stationary in the past week, and should 
it start to decline it is possible no further advance in 
prices of galvanized iron and steel pipe will be made. 
The new demand for tubular goods of all kinds is get- 
ting heavier, due to the fact that outside work will be 
started up in a short time. Several very large gas and 
oil line projects are in the market that will take large 
quantities of pipe if they go through. Mills report 
that discounts on iron and steel pipe are firmly held. 

WrRouGHT Pipe.—The following are the jobbers’ car- 
load discounts on the Pittsburgh basing card on steel 
pipe in effect from February 11, 1915, and iron pipe 
from February 12, 1915, all full weight: 

















‘ Butt Weld 
e 
Inches Black Galv Inches "Seats Galv. 
Kk, 4% and %*% 73 5 %and &%...... 66 ' 
a os s'Sh ee nek ig dartaty Divenvesnse tach 65 
 % & Streep 80 69 ss cued badivwis 69 b4 
4 OD: Bae faa ves 72 59 
Lap Weld 
Sra ee CA 77 66 &% eM ie al Dibtacee Deke 56 43 
oa tek. 79 68% aR se -cehes 67 54 
he SRR 77 SB a Rewer Pee 68 56 
BS ome 366.6 es 6314 2 SF aera 70 59 
D pewter ak tanwés Ok Ae: 70 59 
S Stas Wen cee 68 58 
Reamed and Drifted 
1 to 3, butt..... 78 67 1 to 1%, butt... 70 57 
i AAS 75 64 a es a Sonata 70 57 
2% to 6, lap.. 77 66 1%, lap bheckhots 54 41 
SR Be ot a vex 65 52 
2. oe Seeman 43.8 66 54 
2% to 4, lap..... 68 57 
Butt Weld, extra strong, plain ends 
%, %and *&. 68 55 ee te 63 50 
on Weranenes ae 73 64 vetetesteuss'c ae 58 
Ste eee 77 ~—«68 RES” Seseeloky 71 60 
We. Bike 430k a 78 69 and. 2%...... 72 61 
Lap Weld, extra strong, plain ends 
Ds pases btwaen 74 63 | ey Ps ts a wees 65 55 
rf fae 76 65 eee ere 66 57 
4  s Seer? 75 64 a eee 70 59 
pe SP ra 69 58 4 — ko Aer eee 69 58 
D We Bless cu 64 53 ee 2 Pye 63 53 
me Bana éék eee 58 47 
Butt Weld teeter extra strong, plain ends 
ee er ey 63 if <b haakwds code te 47 
BO tah 66 57 & io. Se | Reap 60 50 
DS Oe Dee ve tikex 68 69% | 2 and 2%...... 52 
Lap Weld, double extra strong, plain ends 
©  nstacdwiend Sees 64 |) 3 eee 58 47 
: ee | Far 66 57 2 Aap eere 60 52 
4 O16 sei cewee 65 56 4 Ors bbb owe 59 51 
ere ry 59 48 eS Saar 52 42 





To the large jobbing trade an additional 5 per cent. is 
allowed over the above discounts. 

The above discounts are subject to the usual variation in 
weight of 5 per cent. Prices for less than carloads are two 
(2) points lower basing (higher price) than the above dis- 
counts on black, and three (3) points on galvanized. 


BoILER TUBES.—Discounts to jobbers, in carloads in 
effect from May 1, 1914, on steel, and from January 2, 
1914, on iron, are as follows: 


Lap Welded Steel Standard Charcoal a 


Ce FS ere | 2M IM, cece cccccccccces 

SO Ue wanadetoeocersdes Oe i. BS: GOS Wie. c cc scetne. 49 
2% and 2% in.......... 65 | 2 I ea ee 45 ~ 
3 and 3% in ‘CER SRR Male 10 | 2% to 2% ines sss... 54 
Si GM S96 BM. cic ce ccee 72 3 and ica kacucs abiert 57 
5 i RG os + twebe wes 65 3% and 4% in.......... 60 
7 OR 2G TM 6 iddvcoseuwir GB i @ QU GOR. voc cscs cbse 49 


Locomotive and steamship special charcoal grades bring 
higher prices. 

2 in. and smaller, over 18 ft., 10 per cent. net extra. 

2% in. and larger, over 22 ft., 10 per cent. net extra. 

Less than carloads will be sold at the delivered discounts 
for carloads, lowered by two points for lengths 22 ft. and 
under to destinations east of the Dagny o River ; 
over 22 ft., and all shipments going west of the Mississippi 
River must be sold f.o.b. mill at Pittsburgh basing discount, 
lowered by two points. On standard charcoal iron tubes for 
desirable orders the above discounts are shaded an extra 5, 
and occasionally two 5’s by some makers. 
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SHEETS.—No further advance in prices of galvan- 
ized sheets was made during the week, but a few mills 
are asking 3.50c. for No. 28 gauge, for prompt ship- 
ment from stock. The new demand for galvanized 
sheets is dull, due to the heavy advances in prices. 
Jobbers who have stocks on hand bought prior to the 
advances are now offering galvanized sheets to retailers 
and the consuming trade at less than prices being 
quoted by the mills. The market on blue annealed and 
Bessemer black sheets is very firm, but prices have not 
yet shown an actual advance. 

SHEETS.— Makers’ prices for mill shipment on sheets 
of U. S. Standard gauge, in carload and larger lots, on 
which jobbers charge the usual advance for small lots 
from store, are as follows, f.o.b. Pittsburgh, terms 30 
days net, or 2 per cent. cash discount in 10 days from 


date of invoice: 
Blue Annealed Sheets 
Cents per Ib. 


SE FCM ie sn ag eke we ele. 6 eee 1.25 to 1.30 
i gk ies bes 1.30 to 1.35 
Neen eee cin wees bd wa 1.35 to 1.40 
GE CIE ME SG Dh ie ee bah ew ies 1.45 to 1.50 
i I ee oh wee 1.55 to 1.60 


Box Annealed Sheets, Cold Rolled 
Cents per Ib. 


a ee ee a a ake ow 1.45 to 1.50 
Se a a ee ae bigs eee wibous 1.45 to 1.50 
Se Ee cee beWeaeseened 1.50 to 1.55 
Ne i es gree 1.55 to 1.60 
I NS i an in ig gk ow eS ge 0-00 ws 1.60 to 1.65 
gp” SERPS EE Saag Tek rere arenas 1.65 to 1.70 
a ae Se Gilbig bo 1.70 to 1.75 
Te ee ee Gea ga ie 1.75 to 1.80 


CHICAGO 


Office of HARDWARE AGE, 
Chicago, March 15, 1915. 
ALES totals for each week reveal slight increases 
in purchases by retailers, though the total does 
not compare favorably, as yet, with previous years. 

Heavy snows in western territory have handicapped 
traveling salesmen and retailers recently so that the 
volume of sales at this time is not as large as would be 
obtained with better weather conditions prevailing. 

Merchants in smaller communities report that road 
conditions have prevented farmers from visiting the 
towns in which they purchase their supplies and the 
natural effect upon business is noticeable. 

The farmers have marketed most of their products 
and collections are showing improvement. This, in 
turn, is affecting favorably the payments of retailers 
to wholesalers and manufacturers. Demand for goods 
for spring sale is improving, but orders generally are 
very conservative. 

All heavier products of galvanized iron are being 
affected by the spelter situation and prices of these 
goods are very. firm with advances in many instances. 
The smaller products of galvanized iron are not being 
affected, however, and there seems to be little indication 
of such changes unless the present spelter situation 
should continue for some time. 

Wire Naiis.—Orders for the past week have been 
fewer’ and smaller in quantity than for the past few 
weeks. The hardware stocks are fairly complete and 
the demand by consumers is not large. We quote wire 
nails, f.o.b. Chicago, as follows: 7 


NEW 


Office of HARDWARE AGE, 
New York, March 13, 1915. 
RADE shows some signs of improvement and while 
business is much below normal in general, there 
has been nevertheless a noticeable betterment during 
the past month in staple lines, and that business barom- 
eter, the iron and steel market, is taking on new life. 
This is apparent at the mills where there is an increase 
in producing capacity. 
The manufacturers of bar steel have been more suc- 
cessful in maintaining the market price, based on $1.15 
for 100 Ibs., than was anticipated, and there is more 
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UE OS so 3s ual bab bb oe ace eh ede aed Kees 1.80 to 1.85 
Us BD aa ok be Ken 00 0 4 6o 00 bb ie edo om 008 1.85 to 1.90 
Pe Se a coe Coren hin 60 064 we Rese hb tees 1.95 to 2.00 


Galvanized sheets of Black Sheet Gauge 
Cents ~~ Ib. 


a ete ee eee heck s 6 eee .50 
ce ee eee h keh ee be ae 2.50 
ee a Se a eubte kh oe oe owe se 2.60 
NS ee al oi 6 ea bikb cede adabevmes 2.80 
Sa I dk es gle aie a oie wae 2.90 
i a a OS oe ks oes ob bE S hee ka oe ME Ce 3.05 
i I a et ae 3.25 
RE ERIE eS DORIS SPR a PR nc NRE Sa ROR Op ag in con Ma ae! 3.40 
St SN = Pe tg ne ie oe & ik elu h bob eaweo es 3.55 
Ss ae ah a hie 0 We to OOK 6 ba Rk he Rk bo whe 3.70 


CORRUGATING ROOFING SHEETS BY WEIGHT 
Gauges, cents per Ib. 





Painting: 29 25to28 19 to 24 — to 18 
OS ER a Sa a 0.15 0.10 05 
eee, SUE. oe cc wc cee’ 0.25 0.15 o. 10 

Forming: 

2, 2%, 3 and 5 in. corru- 

a a taal at Gh ce iw ee ei 0.05 0.05 0.05 0.05 
2, V-crimped without sticks 0.05 0.05 0.05 lees 
5g to 1% in. corrugated... 0.10 0.10 0.10 
3, V-crimped without sticks 0.10 0.10 0.10 
Pressed, standard seam, 

MEE ia. yok oe 050.6 0.15 0.15 
Plain roll roofing, with or 

Meeemns, GONG 6 vie ke ee 0.15 0.15 0.15 
S/O I. GROMMOG ....cacecors 0.20 0.20 0.20 
Weatherboard siding ......... 0.25 0.25 
OE an on i ee ee 0.25 0.25 
Rock face brick and stone 

SEP SRE ca RRS Tat SR a nar 0.25 0.25 
Roll ae cap roofing, with 

caps and cleats ........ 0.25 0.25 
Roofing valley, 12 in., and 

a Te et 0.25 0.25 
Ridge roll and flashing 

(plain or corrugated)... 0.65 0.65 0.65 

Ce ee ie bw eee os $1.789 base 

Ss bk a pine os 1.839 base 

Less than carloads to retailers.......... 1.939 base 


STAPLES.—We quote staples, f.o.b. Chicago, bright, 
same price as nails. 

BARB WIRE.—A heavy export business in this product 
is still being done and the domestic demand continues 
good. An advance of 10 cents in prices of galvanized 
wire was announced in this report last week and it is 
reported that an additional advance of 5 cents for all 
galvanized wire products is being considered. We quote 
barb wire, f.o.b Chicago, as follows: 


Carloads to jobbers, painted............ $1.789 base 
Cereenee GO SODMOTE, GOIV... occ ce ctccccces 2.289 base 
Carloads to retailers, painted....... ++. 1.839 base 
Carloads to retailers, galv.............. 2.339 base 


An additional advance of 10c. for less than carloads. 


FENCE WIRE.—Retailers are completing stocks for 
the spring demand for fencing and very satisfactory 
orders are reported. The consumer demand is light. 
We quote fence wire, f.o.b. Chicago, as follows: 


Carloads to jobbers, galvanized............. $2.089 
Carloads to retailers, annealed.............. 1.639 
Carloads to retailers, galvanized............ 2.139 
Carloads to jobbers, annealed............... 1.589 


An additional advance of 10c. for less than carloads. 


LINSEED OIL.—We quote, f.o.b. Chicago, strictly pure 
old process oil: 


i he pebbe tek ate seins sake 
RR RR ROPES Ge ete GT te Pee ee 60c. 
ee es as sb wa ee Oh ae dade 61c. 
i ne Ce oe ecb whee 6 2c. 
Less than 5 barrels, \) APE Ee ee oc. 


Less than 5 





confidence now in their ability to hold the advance to 
$1.20, base, to become effective April 1 next, and proba- 
bly $1.25 later. If this works out as expected it will 
help to tone up the situation appreciably. 

On general principles when the sap starts in the 
spring humanity usually absorbs some of the impetus 
of nature, and more is expected from the general awak- 
ening preceding warmer weather than in the fall when 
life is preparing for winter quarters, so far as most of 
our country is concerned. 

While the improvement in business conditions gen- 
erally is moderate there are evidences of gathering 
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moméntum with a better demand from the West, as 
well as for export trade, especially in finished products. 
There are also a number of contracts under way for the 
furnishing of various materials in the building of steel 
ships. 7 

The numbers of steamers and sailing vessels con- 
tinually going to the bottom through the activity of 
raiders will unquestionably compel the laying down of 
hundreds of thousands of tons of steel seagoing vessels 
somewhere on earth. 

The railway interests are buying very conservatively 
and so far there seems to be few signs of special ac- 
tivity in that direction. Until this group of buyers, 
the greatest by long odds in the U. S. A., and probably 
anywhere, do come into the market on much broader 
lines, there will not be the swing to business that all 
manufacturers and merchants have been patiently 
waiting for. While there are many important factors 
to be reckoned with beside railroad buying, when pur- 
chasing agents for transportation interests are author- 
ized to make their specifications in anything like long 
wanted quantities, there will be a revival worth while. 

The feverishness of the spelter market has affected 
materially many lines of goods, such as brass, of which 
it is an indispensable component part, and all galvan- 
ized goods. Europe, most largely Germany, ordinarily 
has supplied, it is estimated, something like 40 per cent. 
of the world’s demands, much of which has long been 
curtailed or cut off absolutely, thereby causing greater 
pressure on our domestic output. Some brands of the 
foreign article were highly refined and exceptionally 
good for making high grade brass, whether for am- 
munition or innumerable peaceful purposes. 

There is also an enhanced demand for leather 
products, which is likely to continue for some time, oc- 
casioned by the war, although just at present there is 
some weakness in the market for hides. 

Crop conditions so far are reported excellent gen- 
erally, and this condition will necessarily help along 
a revival. 

Bank clearings at the principal financial centers of 
the U. S. A. for the latest week were $2,481,926,638, a 
decrease of 12.3 per cent. compared with $2,828,312,211 
of the similar week a year ago, and of 13.9 per cent. con- 
trasted with the relative week in 1913 when the figures 
were $2,881,716,516. This unfavorable comparison is due 
principally to a falling off in New York of 15.0 per cent. 
and 17.8 per cent. respectively from corresponding 
weeks in the two immediate preceding years. The 
cities outside of New York make a more favorable ex- 
hibit by comparison. 


WIRE NaiLts.—The demand in this product seems to 
improve and business has a little more vigor to it. 
March so far in this territory is running ahead of Feb- 
ruary in output on out of store business, and quite gen- 
erally there is a more encouraging movement in the 
consumption of wire nails. 

Wire nails, out of store, are stronger, and the price is 
being steadily maintained at $1.90 per keg base, which is 
but a fair profit, figured on $1.60 per keg, Pittsburgh, carry- 
ing 16 9/10c. per cwt. freight, with cartage and handling at 
this end. 

Cut NAILs.—Cut nails are doing a little better, along 
with wire nails, for domestic trade, while there is a bet- 
ter export business than has been received since Jan- 
uary 1. 


Cut nails, out of store, are held at $1.90 per,keg base. 


BINDER TWINE.—If the Carranzista brand of gov- 
ernment in Mexico maintains the embargo on sisal 
hemp, raised in Yucatan and exported through the port 
of Progreso, much longer, the harvesting of cereal 
crops will be greatly embarrassed, if not prevented, in 
considerable territory. 

Where harvesting machines are used they are built 
to use binder twine made of sisal or Manila hemp, or 
both, and there is no other fiber of suitable texture to 
work in the machines to replace either sisal or Manila 
fibers. 

Cotton won’t work even if the price was not a factor, 
we are told, and jute won’t either, because of its char- 
acter, even if it was available. 

The whole situation depends on what the government 
officials at Washington can persuade the Carranza gov- 
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ernment to do by allowing the exportation of sisal. It 
cannot be held up very much longer and reach this 
country for manufacture and delivery in time for this 
year’s crops. Such of these two fibers as are on hand 
are being carefully nursed by those who have them. 
Some manufacturers have already withdrawn all quota- 
tions on sisal products and advanced the price lc. per 
lb. for the present, while not accepting any orders from 
outsiders or large quantities from anyone. No sisai has 
left Progreso since February 13. 


Rope.—Locally this trade in some quarters is run- 
ning fairly good and is about a tie with last year for 
the first half of March, although it is subject to fits 
and starts; one day encouraging and the next day slack. 
Prices so far for Manila rope are still about what they 
have been, but the situation as to raw material is get- 
ting to be more tense, and in sisal products it is critical. 
Some of the manufacturers of anything containing 
sisal have withdrawn all quotations and advanced the 
price lc. per lb. on, for instance, sisal rope, etc. Like- 
wise telegrams have been sent to salesmen, giving spe- 
cific instructions not to take on outside customers for 
rope, the policy being to take care of their regular 
trade so far as possible. 

Freight charges on Manila hemp from the Philip- 
pines are up 50 per cent. to the United States, and 
about 100 per cent. to London, on the raw material. 
Shipments to Sweden, so far as freight is concerned, 
have advanced from a normal of 30c. per cwt. to $4.00 
per 100 lbs. 


NAVAL STORES.—Naval stores are unusually quiet, 
and the demand is very light. 

Spot turpentine, in yard, is quoted at 45 to 451%4c. per gal. 

Rosins are nominally quoted at recent levels and there is 
very little doing. 

Common to good strained, on the basis of 280 lb. per bbl., 
in yard, is held at $3.40, and D. grade, at $3.55 per bbl. 

LINSEED. O1L.—There is a very fair consumptive de- 
mand for linseed oil in this territory, and the market 
at present is stronger than it has been for many weeks, 
the coming of spring naturally favoring this line be- 
cause of better opportunities for painting out of doors 
and preparing generally for spring work. The flaxseed 
market advanced 2c. per bushel in two days recently, 
and that market in the Northwest continues strong. 


Linseed oil, city brands, is at the same level, but there is 
much less irregularity, card prices being 60c. in 5 or more 
een 6lc. per gal. in less than 5 bbls. and better main- 
tained. 

State and Western oil, raw, shows advances also in the 
past week, 57c. having been named for carload lots in ex- 
ceptional cases, while 58c. per gal. is much more commonly 
asked for car lots. 


WINDOW GLASS.—The window glass consumption in 
the Eastern market is still very inconsequential, and 
such orders as are given to jobbers cover only light and 
very necessary requirements. 

So far as the manufacturers of window glass are 
concerned, however, there is a prospect for much 
greater sales in some foreign markets because of the 
destruction of the industry in Belgium, early in August 
last. 

While Canada is reported to have taken more glass 
and glass manufactures from the United States in the 
last two years than from any other one country, there 
is a good prospect for American glass companies to ex- 
pand to an even greater extent there, their trade in 
common window glass. The enforced suspension of 
imports from Belgium has cut off the Canadian supply, 
47,000,000 sq. ft. having been imported during the fiscal 
year ended March 31, 1913-1914. 


The discounts in the New York market are unchanged at 
90-10 to 90-15 per cent. on single thick, and 90-15 to 90-20 
per cent. discount on double thick, from jobbers” list. 


W. E. VAN VALKENBURGH, formerly of New York, 
has taken charge of the New England territory for the 
Allith-Prouty Company, Danville, Ill., and the Cronk 
& Carrier Mfg. Company, Elmira, N. Y., with an office 
and wareroom at 136 Pearl street, Boston, Mass. Mr. 


Van Valkenburgh is well known to the hardware trade, 
having covered New England, New Jersey, Pennsyl- 
vania and New York for the Cronk & Carrier line for 
over ten years. 
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(Continued from page 64) 


moting the conference that certain definite plans 
will be outlined that will make for a clearing up 
of the larger obstacles now standing in the way 
of an immediate development of Pan-American 
trade, 


Helping the Townsman as Well as Farmer 


To the average person not closely informed as 
to its activities, the Department of Agriculture 
expends its $25,000,000 yearly appropriation for the 
exclusive benefit of the farmer. This is a very 
decided misconception, as recent bulletins of the 
Department will very clearly show. A glance over 
the list of larger activities shows just how much 
this department of the Government is doing for the 
city and the town man. 

A recent project that is developing into an im- 
portant factor in the economic life of the country 
is the so-called office of markets, which deals with 
the transportation and distribution of food for 
cities. The city garden movement promises to 
become a popular establishment throughout the 
country within the next year or two. Public schools 
and many private organizations are co-operating 
with the Department in promoting the home and 
school garden idea. 

The meat inspection service, as well as the cam- 
paign to prevent the waste of farm products, is of 
direct benefit to the city consumers. <a recent bul- 
letin sets forth the perils that befall the city man 
who starts out to be a farmer. 

Some of the most interesting as well as valuable 
information on a great variety of subjects is con- 
tained in the hundreds of bulletins published by the 
Department of Agriculture. A list of these docu- 
ments from which a selection may be made can be 
secured by addressing the Secretary of Agriculture, 
Washington, D. C. 


Chicago Spring Butt Company 
Suffers Fire Loss 


IRE of undetermined origin caused a loss esti- 

mated at $50,000 to the plant of the Chicago 
Spring Butt Company last Sunday. The plant 
was so badly damaged that it will probably be nec- 
essary to completely rebuild. Temporary quarters 
have been secured and the company expects to be- 
gin making shipments this week. 


AT THE ANNUAL MEETING of the National Sweeper 
Company, Torrington, Conn., F. P. Weston became 
president, succeeding C. W. Curtiss. L. J. Ross was 
elected treasurer, and G. Q. Porter was re-elected sec- 
retary and general manager. F. P. Weston is president 
also of the Standard Company, and both organizations 
are conducted by the same management and in the same 
plants. Mr. Ross, the new treasurer, has been active in 
the.company for some time, 


MaTuHiAs KLEIN & SONS, manufacturers of linemen’s 
tools, with office and salesroom at 562 and 564 West 
Van Buren street, Chicago, Ill., is now represented 
throughout the United States and Canada by.Surpless, 
Dunn & Co., New York and Chicago. The company 
states that this action is taken with a view to more 
general representation in a broader market. 


AT THE ANNUAL MEETING of the Peck & Young Mfg. 
Company, Forestville, Conn., the following officers were 
elected: William L. Humason, president, and Lawrence 
C. Humason, secretary and treasurer. The latter suc- 
ceeds Alvin M. Young as secretary, having previously 
held the office of treasurer. The above named company 
manufactures springs and screw machine products. 
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Hamp Williams Writes on 
‘Leading Citizens’’ 


HoT SPRINGS, ARK. 
Editor HARDWARE AGE, 


Dear Sir: 


There are many things necessary to make a suc- 
cess in business and to make life worth living. 

I know men who have made lots of money in busi- 
ness but have done nothing for the community in 
which they live. I consider them miserable failures. 
It would have been better had they not been born. 
These men are too stingy to subscribe for a journal 
and if they did they wouldn’t take time to read it. 
They are ignorant on every subject except how to 
skin everybody that has anything to do with them. 
They pay their help just as little as possible and 
work them late and early. They contribute nothing 
except as policy demands. If they can gain trade 
by a contribution, they contribute the smallest sum 
possible to gain that point. They fuss and fume 
all day about having to pay too much for goods and 
at the cierks for not getting enough profits; freights 
are too high; the goods are too heavy; the jobbers 
are all robbers and the manufacturers are too slow; 
the traveling salesmen are all bores ‘and are only 
sent out to worry the trade. These men are all 
smiles when they are selling and all frowns when 
they are buying; they are despicable’when giving 
and “perfectly lovely” when receiving. 

Most every town is infected, more or less, with a 
few wealthy men whom some people call “Leading 
Citizens.” The reason they are called “Leaders” 
is they are the first to the trough and the last get- 


.ting away. You never see them in a public gather- 


ing where there is any money to raise. They are 
usually old citizens who took up a homestead in the 
town and held on to it until it grew into a fortune. 
They are just exactly like a big fattening hog, they 
got their wealth just like the hogs get their corn; 
it was fed to them, and like the hog, they are worth 
more to the community dead than alive. 

If I was young and starting in the hardware busi- 
ness, I would first subscribe for two or three leading 
hardware journals. I would read the opinions of 
those who contribute to these journals. I would 
also study the editorials as the editors are men of 
varied experiences. 

You take the leaders and attendants at our na- 
tional and state retail hardware meetings; they are 
by odds the best hardware merchants and the best 
men we have in all this country. I did not say the 
wealthiest, for they are not, but they are the kind 
of men I like to pattern after; men who are trying 
to help the other fellow; men who are giving their 
talent and experiences to others without pay. They 
are foremost in the hardware business, foremost in 
the upbuilding of their individual communities. 
They write articles to the hardware journals to help 
you and me and not for pay. You couldn’t hire 
them to do the work they are doing; they are not 
out of a job and never will be. They are creators 
of jobs; they create business; they create a demand 
for their goods and give employment to others; 
they scatter sunshine; they are optimistic; they be- 
lieve in the “Live and Let Live” policy; they are 
willing to leave their business and go out to battle 
against your enemy and mine. They are the men 
whose examples I wish to emulate. 

All aboard! for the greatest business in 1915 we 
have ever had in this country and a much greater 
business in 1916. 

Yours for all goods manufactured in U. S. A. 


HAMP WILLIAMS. 
































HOW TO MAKE PAPER CASES 


By A. F. MUELLER 
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Patterns for making paper cases 


HE smaller sizes of these cases are made of tin 
+ and the larger sizes are made of light galvan- 
ized iron. They are used to hold rolls of paper, 
such as drawing paper, blue prints, detail papers, 
etc., and are the containers when drawings are sent 
by express, as well as when they are used in shop 
or office. The larger sizes are used in buildings for 
the blue prints and to hold full rolls of paper. 

Fig. 1 shows one of the smaller sizes, from 21% 
to 31% inches in diameter and from 10 to 20 inches 
long. Fig. 2 is one of the larger sizes, shown with 
tying eyes and a handle for carrying. It is made 
shorter than the paper for which it is used so that 
the paper can be easily removed. Fig. 3 is the cover 
and this is made to slip snugly on the case. 

Fig. 4 is the pattern for the case whose circum- 
ference is calculated from the diameter, and the 


79 


length of the pattern is about 3'% inches shorter 
than the paper. From the top a distance of 3 to 4 
inches draw the line G-G’, which will be the edge 
of the single bead as shown by the section. Allow 
material for grooving as shown by the dotted lines 
on the sides, and notch the allowances as shown at 
F’ and F. Fold the edges for grooving in the bar 
folder and straighten out the parts E and E’,:one of 
which in the smaller cases can be cut away on the 
net line. Form the case cylindrically and groove 
the seam, a section being shown in Fig. 10. At the 
top where the cover slips on the case make a lap 
seam that is quite smooth. Put the single beading 
rolls in the beader and bead the case deep; this is 
done by turning down the set screw a little at each 
revolution of the case while it is in the beading 
machine. 


? 
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Fig. 5 is the pattern for the cover whose length 
or whose finished hight will be half an inch longer 
than the part of the case above the bead and the 
projection of the paper above the case, as shown in 
Fig. 2. The allowance for the seam is shown at H, 
which is an allowance for a lap seam. The piece is 
then formed and drawn tightly around the case 
above the bead and marked. The seam is then 
soldered, a section being shown in Fig. 9, and this 
will give a snug fit. The cover can also be grooved, 
but it would fit the case more or less loosely, which 
in some instances would not matter. 

Fig. 6 is the pattern for the bottom of either piece 
with an allowance for a snap or slip seam, a section 
being shown in Fig. 11. Fig. 7 is the pattern for 
the bottom when it is double-seamed to the case or 
cover, to the net patterns of which there must be 
an allowance made for this seam, a section of the 
same being shown in Fig. 12. 

At C in Fig. 2 is shown the handle with a larger 
size in detail in Fig. 8. Sometimes to prevent the 
case from swinging, two handles are put into the 
same clip about 1% inches apart, and these two 
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handles are then used in the same manner as if 
there was only one handle. 

B and B’ are the tying eyes through which the 
strings of an address tag are passed to tie the cover 
to the case and also afford the opportunity of fast- 
ening the tag to the case. In Fig. 13 is an enlarged 
size of the eyes and they are made of tin, double- 
hemmed and formed as shown, being from 4 to % 
inch wide when finished. 

When there are full rolls of paper, weighing 100 
pounds or more, it is impossible to put them into a 
case in the usual way. This kind of a case is usually 
made so that the case is an inch longer than the 
paper and the cover not over 3 inches deep. This 
cover is set on the floor and the roll of paper is con- 
centrically set into it, as is shown in Fig. 14. The 
case, shown in Fig. 15 ready to be placed over the 
paper, is then slipped over the roll and the end into 
the cover or cap. Now tip the case and roll, or if 
there is a full roll, lay the case on its side on the 
floor and then raise it to an upright position, setting 
on the bottom and the cover on top. The case can 
now be rolled, on the edge of the bottom, to any 
out-of-the-way place. 





THE LOSING SIDE OF MAIL ORDER TRADING 


ANS GARBUS, a German farmer of Iowa, has 

discovered that the benefits which appear on 

the surface as attaching to the mail order plan 

sometimes spell disaster and has written a very in- 

teresting story of his views in a certain farm paper. 
Here is a part of his story: 

“We farmers need awakening to the fact that we 
have unmistakably reached the period where we 
must think and plan. I am one of the slow Ger- 
man farmers that had to be shown, and I am now 
giving my experience that others may profit, for 
knowledge is more expensive now than ten years 
ago. 

“Twenty-nine years ago I began my farm career. 
I had an old team and $50. Our furniture was 
mostly home-made—chairs, cupboard and lounge 
made from dry goods boxes, neatly covered with 
ten-cent cretonne by my girl wife. We rented 
eighty acres. Being a boy of good habits I got all 
needed machinery and groceries from our home 
merchants on credit, until fall crops were sold. The 
first year was a wet season and I did not make 
enough to pay creditors. I went to each on date 
of promise and explained conditions, paying as 
much as possible, and they all carried the balance 
over another year. They continued to accommo- 
date me until I was able to buy a forty-acre piece 
of my: own. 

“As soon as I owned these few acres the mail 
order house began sending me catalogs, and gradu- 
ally I began sending my loose change to them, let- 
ting my accounts stand in my home town where I 
had received my accommodation when I needed it. 

“We then had one of the thriftiest little villages 
in the state—good line of business in all the 
branches, merchants who were willing to help an 
honest fellow over a bad year, and a town full of 
people who came twice a week to trade and visit. 
Our little country town supported a library, high 
school, and ball team, and we had big celebrations 
every year. 

“A farm near a live town soon doubles in value. 
I sold my forty acres at a big advance and bought 
eighty, gradually adding to them until I had 200 
acres of the best land in Iowa. I then felt no need 
of asking favors, and found it easy to patronize the 
mail order agents that came almost weekly to our 


door. I regret to say that I was the first in the 
county to make up a neighborhood bill and send it 
to a mail order house. Though we got bit every 
once in a while, we got in the habit of sending away 
for stuff. 

“Gradually our merchants lessened their stock of 
goods—for lack of patronage. Finally we began to 
realize that when we needed a bolt quickly for ma- 
chinery or clothing for sickness or death, we had 
to wait and send away for it, which wasn’t so pleas- 
ant. One by one our merchants moved to places 
where they were appreciated and men of less energy 
moved in. Gradually our town has gone down; our 
business houses are tacky in appearance, a number 
are empty. Our schools, churches and walks are 
going down; we have no band, no library, no ball 
team. There is no business done in town, and 
therefore no taxes to keep things up. The hotel is 
closed for lack of travelers. Go down to the depot 
when the freight pulls in and you will see the sequel 
in mail order packages. 

“Nine years ago my farm was worth $195 an 
acre; today I’d have a hard matter to sell it at $167 
an acre. It is too far from a live town—so every 
farmer has said that wants to buy. He wants a 
place near schools and churches, where his children 
can have advantages. I have awakened to the fact 
that in helping to pull the town down, it has cost me 
$5,600 in nine years.”—T. P. A. Magazine. 


KENDALL CrRIST has become a salesman for George 
H. Bishop & Co., Lawrenceburg, Ind., and covers terri- 
tory adjacent to Cincinnati, demonstrating the com- 
pany’s line to local dealers. Mr. Crist obtained his 
first experience in the hardware business when he 
acted as clerk in his father’s store. He succeeded his 
father, who retired from active life a number of years 
ago. Mr. Crist continued the business until he sold 
out. Later he became connected with the Pickering 
Hardware Company, Cincinnati. Recently he was asso- 
ciated with E. Barrott, first vice-president of the In- 
diana Retail Hardware Dealers’ Association, from 
whose employ he resigned to accept the position with 
the Bishop company. 


THE CARBORUNDUM COMPANY, Niagara Falls, N. Y., 
will open its exhibit at the Panama-Pacific Interna- 
tional Exposition on February 20. This exhibit will 
occupy 1400 square feet in the Machinery Building. 
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rlHE Progressive 
| Hardware Dealer 


@ can appreciate the 
value of a “Self-Selling’ 


proposition. 
Stanley’s Hinges One 
PairinaBox with Screws. 


Clean Hinges, 
Honest Weight, 
Strong Boxes, 
Correct Screws, 
Quick Service, 
Reduced Labor, 
Increased Profits. 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market by Hardware Manufacturers 


“Quaker” Crimp Crust 
Bread Pan 


The W. H. Mullins Company, Salem, 
Ohio, has recently brought out the 
new “Quaker” crimp crust bread 
pan, which has an exceptionally large 
heating surface. The many folds of 
the surface offer a large space for 
the even distribution and application 
of the heat. This pan bakes bread 
with a crimp crust over the whole 
loaf, and the company states that 
bread so baked will remain moist be- 
cause the moisture is kept in the loaf 
by a complete coating of crust. 

Any two halves of the “Quaker” 
pan will fit together, forming a com- 
plete round pan. It can be used also 
as a half pan, in the same way as an 
ordinary bread pan, if desired, in 
which case the crimp will be marked 
only on the bottom of the loaf. The 
pan can also be used to bake ‘cake, 
and for making ginger bread. 


“Spiral” Carpet Beaters 


The Hussey-Binns Shovel Company, 
Pittsburgh, Pa., has placed on the 
market the new “Spiral” carpet 
beaters, which are illustrated here- 
with. The company states that these 
new beaters are exceptionally effi- 
cient, being a departure from the 
straight or crossed wire types. The 
“Spiral” beaters are made in three 














From left to right: the 36, 34 and 3s- 
inch models of the ‘Spiral’ carpet beaters 
sizes, 34-inch, single; 36-inch double 
and 38-inch double, from either gal- 
vanized steel or coppered wire. The 
ends of all wires are securely locked 
together by a patented method and 
clinched at the lower end, thus doing 
away with the possibility of the han- 
dle slipping or coming off. 

The 34-inch single strand beater ‘is 
made of No. 9 wire, and furnished 
with a plain ash handle. The list 
price of this size is $8.50 per gross 
and the shipping weight is 100 pounds. 
The beaters are packed in crates or 
70 pounds in buflap. The 36-inch 
double strand type is made from No. 
11 wire, and it is equipped with an 
ash handle re-inforced by a steel fer- 
rule. These beaters list at $16 per 
gross, and the shipping weight is 130 

















The new “Quaker” crimp crust bread pan 


pounds in a crate or 95 pounds in bur- 
lap. The 38-inch double strand model 
is made of No. 9 wire. It has an ash 
handle, re-inforced by a steel ferrule, 
and lists at $21 per gross. 


Cutler Hardware Company’s 
Catalog 


The Cutler Hardware Company, 
Waterloo, Iowa, has issued a new 
catalog, which it is distributing to its 
customers. The pages of this book are 
of the usual size ‘of wholesale hard- 
ware catalogs, but-the cuts are much 
smaller and the descriptions con- 
densed, materially reducing the num- 
ber of pages and the size of the book. 
These catalogs give manufacturers’ 
standard lists, with prices of products 
and weights of same, including parcel 
post and other tables and lists that 
will be found useful. The aim of the 
company has been to produce a book 
of convenient size, with necessarily 
concise information, which makes the 
catalog valuable to the dealer, in mak- 
ing up his mail orders, and especially 
useful in making sales of goods not 
carried in stock—a catalog that can 
be made a quick, handy reference 
book, meeting the usual requirements. 


Ever Ready Catalog 


The American Safety Razor Com- 
pany, Inc.,.Brooklyn, N. Y., has just 
issued an attractive catalog featuring 
its Ever Ready safety razor, Ever 
Ready safety razor radio blades, Ever 
Ready shaving stick soap and Ever 
Ready automatic stropping machine. 
The covers are attractively printed in 
colors, and the catalog shows illustra- 


tions of the display stands of the Ever” 


Ready blades. 


“Diamond Edge” Automo- 
bile Supply Catalog 


The Shapleigh Hardware Company, 
St. Louis, Mo., has published its new- 
est catalog of “Diamond Edge” auto- 
mobile supplies, No. 163. This book is 
well printed and illustrated and it 
contains 258 pages. 
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. brought out by the W. H. Mullins Company 


New B. & S.- Adjustable 
Wrenches 


The Billings & Spencer Company, 
Hartford, Conn., has recently placed 
upon the market the new B. & S. ad- 
justable angle wrench and the B. & S. 
adjustable alligator wrench. The 
angle wrench follows the lines of the 
company’s regular automobile wrench. 
The jaws, however, are placed at an 
angle of about 25 degrees, insuring 
convenience to the user in reaching 
nuts located in narrow spaces, etc. 
The thin jaws and nurl are of ample 
size, adding to the utility of the tool. 





























The B. & 8S. adjustable angle wrench is 

shown at the top of the cut; the lewer 

view shows the B. & 8. adjustable alli- 
gator wrench 


This wrench is drop-forged through- 
out, and it is made of open hearth 
steel. It is manufactured in sizes of 
6, 8 and 10 inches, and in semi-fin- 
ished, full finished and nickel plated 
styles. 

The B. & S. adjustable alligator 
wrench is also a modification of the 
company’s automobile wrench. The 
bar, with the serrated jaw placed at 
an angle, is drop-forged from tool 
steel, insuring great durability. The 
sliding jaw is also a drop-forging and 
it carries a nurl of ample size. This 
wrench is stated to be both strong and 
convenient. It is made in the same 
sizes and finishes as the company’s 
angle wrench. 
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A man using tools in 
his work must have good 
tools that will carry a sharp 


cutting edge. ik ona 3 ee 





And to keep that sharp cutting edge : 
he must have a strong, handy grindstone frame carrying 


a stone of first quality. 


Look over these two members of the line of 


R-W 


(Berea Grit) 


Grindstones 


No. 07 »° No. 013. 


Frame, heavy angle steel. Ball bearing dust Stone 134 x 14 inch best quality Berea Grit. 


and grit proof journals. One-piece gray Tubular Steel legs. One-piece gray iron 
iron water pan with drain cock water pan with drain cock. Ball-bearing 
journals with dust shields. Wide pedal 


which can be operated with 
; one foot when standing, or 
m. By 22 to 26 both feet when sitting. 

in. best Berea 





Stone 214 to 3 To solve oo Senge gretian, 





. Counterweighted crank so it 
Grit, will not stop on dead cen- 
, ters. Adjustable tool rest 

, Pulley 6 in. by and drip tray, draining back 
3 in. face. into water pan. 












MANUFACTURING Co. 

AURORAILL.US.A. |@ 
a RICHARDS - WILCOX CANADIAN 

No. 07 R-W Mogul COMPANY, LTD., LONDON, ONT. 
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Watrous Screen Hangers 


The Watrous-Acme Mfg. Company, 
Des Moines, Iowa, has added to its 
large line of screen hardware two new 
hangers for screens, which are illus- 
trated herewith. The No. 118 is a flat 
hanger, and this model is intended to 
be used where the screen and rabbet 
are of the same thickness. The part 
which goes on the rabbet is attached 
with nails. Screws are provided for 
the part going on the screen frame. 
The hanger is of great simplicity, and 
it is very easily set in place. It is also 
strong enough for bearing five or six 
times the weight which is put upon it. 

In cases where the screen frame is 
lighter than the rabbet, the No. 119 
hanger is used, this model being the 
same as the No. 118, except that the 
part for attaching the screen frame is 
offset % inch. Both styles of hangers 
are packed one dozen sets in a carton, 
complete with screws and nails, and 
they are furnished in either black 
japanned or hot galvanized finish. The 
company states that it will be glad to 
submit samples and quote prices upon 
application. 


Reid Dise Bracket 
Separator 


The A. H. Reid Creamery and Dairy 
Supply Company, Philadelphia, Pa., is 
manufacturing the Reid disc bracket 

















The Reid disc bracket separator, which 
may be either attached to the wall or a 
stand, as shown above 
separator, which is extremely con- 
venient and simple. Efficient opera- 
tion is one of the points of this device 
upon which the company lays particu- 
lar emphasis. The gearing is claimed 
to be very simple and it contains as 

few parts as it is possible to use. 

There is no dead space in the bowl 
of this separator. The discs reach out 
to the shell of the bow] and there is no 
place for the accumulation of dirt. 
The dirt and slime in the milk fall 
into passages for the skimmed milk 
and are washed out with the skimmed 
milk. The milk is evenly distributed 
to the discs. In the Reid device, these 
discs are exceptionally strong. 

The disc bearings of the Reid sepa- 
rators are made of a number of phos- 
phorous bronze and steel discs. The 
steel discs are a little larger in diam- 
eter than the bronze ones and they 
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The Watrous screen hanger No. 118 is ett 


No. 1 


are made exactly to fit the neck of the 
frame. The bronze discs are smaller 
and thicker, and they are made to fit 
the spindle, and the whole is clamped 
together by three spring bolts. The 
space between the discs acts as an oil 
reservoir, so that there is no need of 
an oil cup. One oiling before starting 
will be sufficient for several hours’ op- 
eration. 

The clutch used in the worm wheel 
of the Reid separator allows the 


crank, gear wheel and pinion to stop 


as soon as the operator ceases turning 
the crank. All of the gears are thor- 
oughly protected and covered. 

Reid separators are made in three 
sizes, as follows: No. 1, with a capa- 
city of 300 to 350 pounds per hour, 
weighs 35 pounds net and sells for 
$45; No. 2 has a capacity of from 450 
to 500 pounds, weighing 37 pounds 
net, and retails for $50; No. 3 has a 
capacity of from 600 to 650 pounds 
per hour. This model weighs 45 
pounds net and is priced at $65. 


“Aluminox” Aluminum 
Cleaner 


In a description of “Aluminox,” 
which was published in the March 4 
number of HARDWARE AGE, the com- 
pany’s address was given as St. Louis, 
Mo. This mistake was due to a typo- 
graphical error, and the address 
should, of course, have read The Alu- 
minox Company, Kansas City, Mo. 

The accompanying illustration show§ 
the new style packages in which 
“Aluminox” is being marketed. The 
retail price of this product is 10, 25 
and 50 cents, depending upon the size 
of the package. The company states 

















The new style package in which “Alu- 
minox”’ is being marketed 


n at the left; the right-hand cut shows the 
9 hanger 


that it is no longer necessary to form 
a paste of “Aluminox,” but that this 
compound is merely applied with a 
cloth which is dampened with hot 
water. 


“Tiger Grip” Fence Post 
Clamps 


The Carswell Mfg. Company, 816 
North Third street, St. Joseph, Mo., 
is manufacturing the “Tiger Grip” 
fence post clamps, which are made for 
fastening a wire fence on a tubular 
post. The company states that the 
use of the “Tiger Grip” fence post 

















Showing “Tiger Grip” fence post clamps 
in Use 


clamps solves the problem of securely 
fastening any kind of wire to a tubu- 
lar post, and that these clamps will 
always maintain the wires where they 
are placed. 

It is claimed that these clamps are 
strong, durable and cheap, and that 
they will not slip or become loose. 
They are easily attached to a post and 
are practical for ornamental or field 
fencing. The “Tiger Grip” clamps are 
made from galvanized steel wire to fit 
the following sizes of pipe and tubing: 
1144-inch, 15-inch, 1%-inch and 2-inch 
(outside diameter). 

The clamps are tightened on the 
post with 4% by %-inch stove bolts. 
The company states that, by using 
these clamps, a strong, inexpensive 
and lasting fence post can be made 
from overhauled pipe and boiler tubes, 
giving a suitable post for farm and 
railroad fencing. 
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“Nobody Home” 


Some stocks have the appearance of “Everyone 
gone visiting —wasting time, money, energy 
and happiness. Why continue such agony? 


We are constructionists— 

We plan, design and build— 

We master any problem of Store Equipment with which you may 
have to contend— 

‘We are reliable, experienced, sincere— 

We are always “‘on the job” and always “At Home.” 

Whenever you desire to get out of the Darkness into the Sunshine, 
we are just as near you as a one cent postal card or a two cent 


stamp. 


J. D. WARREN MFG. COMPANY 


503 MASONIC TEMPLE, CHICAGO 


Eastern Display Room, 253 Broadway, New York 
The Largest and Most Experienced Designers of Hardware Store Fixtures in the World. 
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Graetzin Alcohol and Kero- 
sene Lamps 


The American Graetzin Light Com- 
pany, 25 West Fourty-fifth street, 
New York City, is marketing an ex- 
tensive line of alcohol and kerosene 
lamps. All of the brass work of these 
lamps is finished with the Graetzin 
non-tarnishable lacquer, which is 
guaranteed for 2 years. 

The No. 5241 lamp is a powerful 
table lamp for use in the dining room, 
parlor or library. The company states 
that this lamp produces a satisfactory 
reading light, and that it is of simple 
and effective design. It is made in 
two sizes, either nickel plated or pol- 
ished brass, with a glass reflector 
and a clear globe and mantle. 

The No. 920 lamp is an alcohol out- 
door lamp, which the company claims 
gives exceptionally good service in 
spite of wind and weather. This 
lamp is stated to be entirely safe. 
There is no pumping necessary. The 
casing is made of black enameled 
steel, and all parts are replaceable. 
This lamp is rated at 300 candle- 
power. 

The flatiron shown in the accom- 
panying illustration uses alcohol for 
fuel. The company states that it is 
adapted for general household use 
and that the handle never grows hot. 
The No. 923 fan is a breeze fan which 
is operated by a very small hot-air 
engine. This fan is nickel plated, and 
it is made complete with a safety 
guard. 

The No. 901 “Rusticus” alcohol in- 
candescent burner may be screwed 
into any kerosene lamp base. The 
company states that this burner gives 
a soft yet powerful light with no odor 
or smoke. 

The “Petromax” kerosene, high 
power lamps are intended for either 
indoor or outdoor lighting. The com- 
pany asserts that these lamps give a 
light of from 150 to 1,000 candle- 
power, and that they are storm and 
frost proof. These lamps are suitable 
for factories, construction works, 
stores, streets, etc. 

The “Graetzin-Petromax” inverted, 
incandescent kerosene table lamp is a 
200-candlepower lamp, finished in 

“highly polished brass or nickel plate. 
It has a green glass shade with pear! 
fringe. The generator used with this 
lamp is of a very simple type, and it 
can be easily removed for cleaning. 

The company also markets kerosene 
cooking stoves, one of which is shown 
in the accompanying illustration. 

These cooking stoves operate either 
with or without pressure, and they 
are stated to be absolutely odorless. 


Luther “Best Maide” Sickle 
Grinder No. 264 C 


The Luther Grinder Mfg. Company, 
81 Point Street, Milwaukee, Wis., is 
marketing the Luther “Best Maide” 
grinder No. 264 C, which is adapted 
for farm use. The company states 
that in the quality of the material and 
workmanship the new Luther grinder 
is exceptional. Extreme speed and 
smoothness in running are obtained by 
the use of worm gearing, with the 
shaft cut out of steel and a gear cut 
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From left to right, top row: The “Graetzin-Petromax” kerosene table lamp, the No. 

923 fan and the No. 5241 table lamp; second row: one of the *‘Petromax” high power 

kerosene lamps, the No. 920 lamp and one of the Graetzin 100-candlepower lamps; bot- 

tom row: the Graetzin alcohol flatiron, the No. 901 ““Rusticus”’ alcohol burner and one 
of the Graetzin kerosene cooking stoves 


from the best quality of iron. Ball 
bearings are provided to take up all 
end thrust. The gears are entirely en- 
closed and they are dustproof. The 

















The new “Best Maide’”’ sickle grinder 
No. 264 C 


grinder can be clamped to any bench 
or mower wheel. 

This machine is equipped with a 
cone shaped Carborundum sickle grind- 
ing wheel that will give the same 
bevel to any section that the section 
had when new. This machine shar- 
pens Lalf of two different sections at 
once. The sickle-holding device is 
stated to be very satisfactory. Al- 


though this device is partly auto- 
matic, the grinding of the sickle is 
at all times under the full control of 
the operator and it is easy to grind 
clear down to the heel or out to the 
point. 

In addition to the sickle sharpening 
wheel, this grinder is equipped with 
a medium grit carborundum tool- 
grinding wheel, measuring 4% by 1% 
inches in size, allowing the machine to 
be used as a tool grinder. The No. 
264 *C grinder weighs, boxed, 22 
pounds, and it is priced at $4.25. 


National Builders’ Hard- 
ware Catalog 


The National Mfg. Company, Ster- 
ling, Ill., is sending out to the trade its 
1915 catalog, descriptive of the com- 
pany’s line of builders’ hardware. 
This well-arranged catalog contains 
many illustrations. It is attractively 
bound with a green cover, printed in 
two colors. 


THE GOODYEAR TIRE & RUBBER CoM- 
PANY, Akron, Ohio, has established a 
factory branch at 774 Commerce 
street, Tacoma, Wash. C. B. Reynolds 
is the manager. 
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Here’s Your Spark 
Plug..Stock 
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This Display Case is proving the biggest thing ever offered the hardware 
dealer for his Accessory Department. 


Though it stands but fifteen inches high on the counter, it holds a com- 
plete spark plug assortment—the right type for every kind of motor. 


The handsome Case attracts trade. The plugs it contains are the famous— 


_ BETHLEHEME32-SPARK PLUGS 
Guaranteed for the Life of the Car 


They give your customers real SERVICE, and at the same time pay you 
a liberal profit. $1.25 each—and worth it. 


Full instructions for selling in the Case—also a complete line of adver- 


: tising matter, for distribution. 


This Case is a real friend to the hardware dealer—it is a Stock, a Display, 
a Salesman—all for $25.00. The Case itself costs you nothing. 


Send in your order today. It will mean more profits—others are proving it. 





| VOVUYOCUOUGGGGDUOAGO MAMA AA HOU NAEPUANE LU UALOUUAQURAAAENUAAAEOUNONE HSU OUOGSOUAGSUOOOEAAALSUOAEDUHSAOO0HGGGdOUEOGH SONGONDOGURAULEEONOEAGOHGNOGLAASEGAAEOEEOERSURALEGRUGEOREDLUUEORUUUEAL 


THE SILVEX COMPANY 171 Madison Avenue, NEW YORK 
FACTORY So. Bethichem, Pa. PACIFIC COAST BRANCH ; Oakland, Calif. 


W. N. DAVIDSON, Manager 
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Increasing Gasoline Produc- 
: tion 


ANKLIN K. LANE, secretary of 
the Interior, recently announced 
that the Bureau of Mines had made 
two very important chemical discover- 
ies. It is said that the first of these 
will greatly increase the production 
of gasoline, while the second will 
render this country independent of 
other countries as regards the ma- 
terials essential to the dyeing industry 
and to the manufacture of high explo- 
sives. 

According to a statement made on 
behalf of the Department of the In- 
terior the first discovery promises to 
enable independent refiners in the 
United States to increase their output 
of gasoline from petroleum by some 
200 per cent. No details, however, 
have been given out. The second in- 
cludes the manufacture of toluol and 
benzol from crude petroleum, both 
substances having been heretofore ob- 
tained exclusively from coal tar, it is 
stated. As toluol and benzol are used 
as mordants in dyeing processes, and 
as bases in the manufacture of nitro 
and other high explosives, the value 
of the discovery of this second process 
can be fully realized, especially as 


‘Great Britain and Germany have here- 


tofore supplied a large percentage of 


- such materials for use here. Benzol 


can be used as a fuel and an additional 
source of supply is thus opened up. 
The processes are the result of close 
research on the part of Dr. Walter 
F. Rittman, chemical engineer of the 
Bureau of Mines. His work was done 
at the laboratories of Columbia Uni- 
versity, New York City. President 
Butler, of that institution having 


-given the doctor ample facilities for 
‘the purpose. Application has been 


:made by Dr. Rittman on behalf of the 
‘government to patent these processes 
in order to prevent any monopoly of 
their use, the patents to be dedicated 


for the benefit of the whole American 
people. 

Any process which will increase the 
production of gasoline, the one recog- 
nized fuel for all sorts of motor-pro- 
pelled vehicles other than electrics, 
will be welcomed, and if the processes 
alluded to above justify the hopes of 
their discoverer, the motor vehicle 
world will be indeed greatly benefited. 
With the cost of producing automo- 
biles and accessories gradually going 
down, a decrease in the cost of the 
operation of these vehicles will stimu- 
late the trade in accessories by in- 
creasing the number of motorists. It 
is to be hoped that Dr. Rittman’s pro- 
cesses prove to be practical. 


Globe Steel Motor Car Boxes 


The Globe Machine & Stamping 
Company, Cleveland, Ohio, is manu- 
facturing some thirty-five different 
stock sizes and styles of steel boxes 
for motorists. In the list are included 
battery boxes, tool boxes, tank boxes, 
refrigerators, suitcase boxes, special 
boxes for Ford cars and general 
utility boxes of various sizes. These 
goods are sold to manufacturers and 
jobbers and the discounts depend en- 
tirely upon the quantities involved. 
Two -grades are made, the regular, 
which is the standard, and the 
“Rival,” which is of less expensive 
material; the workmanship and finish 
is exactly the same in both grades. 
The prices of the “Rival” grade are 
from 10 to 15 per cent. lower than on 
the regular or standard grade. All 
boxes are finished in black enamel and 
they are equipped with locks. 

The covers are of one piece and they 
are pressed to shape with a raised 
panel on the top. The bottoms are 
electrically welded to the lugs, which 
are integral with the bodies, and the 
back seams are electrically welded. A 
box designated as style B, which is 
comparatively high for its length and 
width, is made in 14 sizes, ranging 
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from 10% by 5% by 9 inches to 28% 
by 10% by 10% inches. The prices 
run from $2.75 to $7 each; wood lin- 
ings may be had at from $1 to $2 per 
box, according to the size. The three 
larger sizes have two cover catches of 
the suitcase type and all have locks. 
For from $1.25 to $3.50 per box an 
aluminum mat can be fixed on the 
cover. Style C is a longer-propor- 
tioned box and it is made in 9 sizes, 
from 9% by 7% by 12 inches to 
26 15/16 by 10% by 12, and the prices 
for the plain style are from $3.25 to 
$7. With wood linings an extra 
charge of from-$1 to $2 is made and 
aluminum mats are priced at from 
$1.50 to $2.75 extra. 

Ford boxes, which are quite long for 
their hight and width, are made in 5 
sizes, from 15 by 7% by 6% inches to 
23 15/16 by 9 13/16 by 6% inches. 
The prices for the plain boxes range 
from $2.85 to $4.25 for the plain style 
and wood linings are priced at from 
$1.75 to $2.50 extra. Gas tank boxes 
are designed to hold acteylene tanks 
of the regular B size, the idea being to 
protect the tank from thieves. 
Springs are provided for holding the 
tank securely to prevent rattling, and 
there is a glass window in the end 
through’ which the gauge can be seen. 
The size of these boxes is 20% by 
6 3/16 by 6% inches. They are 
priced at $4.50 for the plain style, an 
aluminum mat being furnished for 
$2.25 extra. 

A box that will hold a B size tank, 
tools and battery and yet will go on 
the running board measures 22 by 13 
by 10% inches; the tank is housed 
partly in a round, projecting part at 
the back. This box is priced at $10 
while an aluminum mat lists at $2. 
A running board trunk box measuring 
30% by 14% by 16 3/16 inches weighs 
40 pounds. It is large enough for two 
30-inch suitcases. This box lists at 
$10. Refrigerator boxes are made by 
the company in four styles at prices 
ranging from $10 to $25. 
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This Display Cabinet is made of metal, handsomely lithographed to resemble Circassian Wal- 
nut, with gold lettering; heavy glass front; || in. high by 12% in. wide. Given with introduc- 
tory $11.80 assortment, consisting of 2 Silver Plated Penn Safety Razors and 2 dozen Packages 
Penn-Sheffield Blades. | 


HIS Display Cabinet is another of the store helps 
the retail merchant has to constantly remind his 
customers that he has for sale the Razor they are 


hearing about and are interested in—Ihe Penn 


Safety, “The Razor With Perfect Blades”. 


Ask your jobber or write to us 


SELLING AGENTS 


A. C. PENN, INcoRPORATED 


100 Lafayette Street, New York City 
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“Pyrma” Aluminum Heel 
Plates and Matting 


The Metallic Automobile Matting 
Company, 281 Mill street,- Rochester, 
N. Y., is manufacturing the “Pyrma” 
aluminum heel plates and_ the 
“Pyrma” aluminum matting. The 
heel plates are intended to prevent the 
wearing of unsightly holes in the 
floor covering back of the pedals, or 
they may be used to cover up holes 
already there. These plates are made 
of a special heavy, tough aluminum, 
having %-inch pyramids with %4-inch 
plain borders. These heel plates 
have a white satin finish, and the 
company states that they are orna- 
mental as well as useful. They are 
6 by 10% inches in size, with screw 
holes drilled, making it possible to at- 
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From top to bottom; “Pyrma” aluminum 
matting and two styles of the “Pyrma” 
aluminum heel plates 
tach them in a short time. The 
“Pyrma” aluminum heel plates retail 
for 75 cents. The “Pyrma” Ford 
aluminum heel plates are priced at 50 

cents. 

The “Pyrma” aluminum matting is 
made for motor car running boards, 
foot boards, motor boat floors, etc. 
The company states that this mat- 
ting does not tarnish or stain from 
the effects of oil, grease or gasoline, 
and that it can always be restored to 
its original brightness when washing 
“the car. The matting is supplied in 
widths of 9, 10, 12, 14, 15 and 18 
inches, in rolls of about 50 lineal feet. 
It is also made in sheets 24, 30 and 
86 inches wide, and 84 inches long. 
Other special sizes can be supplied to 
order in quantity. It is stated that 
this matting is very easily applied, as 
it can be cut up with a tinner’s snips, 
or with an ordinary pair of shears. 

The company also manufactures 
aluminum moulding or binding of 
various shapes, the most popular of 
which is the regular running board 
moulding, which is stocked in 10 to 
14 feet lengths. 





The “Unique” Ratchet 


Will. B. Lane, 180 North Dearborn 
street, Chicago, Ill., is marketing the 
“Unique” ratchet wrench, which is 























The “Unique” ratchet wrench 


made exclusively for close work on the 
smaller sizes of nuts. The ratchet 
wheel being the diameter of the small- 
est, or %-inch socket, enables the 
user to turn nuts located very close to 
the wall. 

This wrench fits three standard 
sizes of nuts, namely: the United 
States (bolt), A. L. A. M. and cap 
screws, and in range of sizes it em- 
braces nearly all of the nuts used 
about an automobile or small machin- 
ery. The entire tool is machine-made, 
the sockets being turned from steel 
bars, cold-broached and case-hard- 
ened. These sockets are warranted 
not to break or spread. The ratchet, 
pawl and screw driver bits are milled 
and hardened, and the manufacturer 
states that the material and work- 
manship are of the best. The ratchet 
is reversed by shifting the wire on the 
handle from one side of the lug to the 
other, and an extension can be made 
by using standard %-inch hexagon 
bar, using one end in the small socket 
and the other in the small opening of 
the other sockets. 

The “Unique’ ratchet wrench is 
strongly and compactly made. The 
complete set consists of 10 pieces. This 
wrench set is packed in a heavy 
leather case, and it weighs 22 ounces, 
selling for $2.50. An extension bar, 
measuring 7 inches in length is sold 
for 50 cents extra. 


The “M-E” Tire Tool 


The “M-E” Company, 915 Great 


Northern Building, Chicago, IIl., is 


manufacturing the “M-E” tire tool. 
The company states that this tool was 
designed for use with tire repair kits, 
and that it is useful for car owners 
who do not wish to go to the expense 
of vulcanizing all surface cuts and 














The “M-E’” tire tool 


tears. This tool may be used with 
any good cement or tire repair com- 
pound. The tension of the opened cut 
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or tear is the automatic tension of the 
“M-E” tool, and it is so light in weight 
that it does not require holding in 
place. 

To use the “M-E” tire tool, the jaws 


‘are closed and the too inserted into 


the cut or tear to be repaired. The 
cut is then drawn open with the trig- 
gers, as shown in the illustration. Ce- 
ment is applied thoroughly to clean 
the surface, and the tool is removed 
by pressing up on the lower trigger, 
thus releasing the ratchet pin. 

The “M-E” tire tool. weighs 1% 
ounces. It is made entirely of pressed 
steel, heavily nickel plated. This tool 
retails for 25 cents. 


Koban Two-Cylinder Row- 
boat Motor 


The Koban Mfg. Company, 271 
South Water Street, Milwaukee, Wis., 
is marketing the Koban two-cylinder 
detachable rowboat motor, in which a 

















The 1915 Koban rowboat motor 


few improvements and refinements 
have been made for the 1915 season. 
The company states that, although the 
rated horsepower of the 1915 Koban 
rowboat motor is 3 horsepower, as a 
matter of fact this engine slightly ex- 
ceeds that figure. It is fitted with a 
10-inch propeller, and is built strictly 
on speed lines, the company claiming 
that it is exceptionally fast. ; 

It is claimed that the 2-cylinder fea- 
ture of this motor eliminates the vi- 
bration, so that the motor does not 
shake the boat at all, thus doing away 
with the annoyance occasioned by a 
shaky tiller handle, which has to be 
held constantly by the operator. The 
company states that these are the 
main features of the 1915 model, and 
that they add 50 per cent. more speed 
to the new motor. 


“At Last” Washer Catalog 


The At Last Washer Company, 
Perry, Iowa, has published its 1915 
catalog, featuring the company’s 
washing machines. This catalog is 
well illustrated. 
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Sparton Warning Signals made a tremendous hit with 
motor car owners, motor car manufacturers-and hard- 


ware dealers during 1914. 

Motor car owners found the Sparton always ready, always 
willing to give the proper and dignified warning so 
essential to safety-first motoring. 

Motor car manufacturers find the Sparton a wonderful 
asset to the sale of their cars because of the Sparton’s 
high standing among buyers who know. 


- Hardware dealers find the Sparton a quick seller—a per- 
manent satisfaction giver. 
Right Now is when you should send in your 1915 order. 
If you are not a Sparton dealer send for our 1915 dealers’ 
proposition. Don’t delay—send now for complete 
details. 
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Sparks-Withington Company 
Jackson, Mich. 
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The “Sly Perfect” Combina- 
tion Tire Holder 


The New Era Spring & Specialty 
Company, 870 Woodward avenue, De- 
troit, Mich., is marketing the “Sly 
Perfect” combination lamp, number 
plate, tire holder and lock, which is 
especially made for Ford cars. The 
“Sly Perfect” is made of pressed steel, 
which is black enameled, forming a 
snug cradle for each tire, which avoids 
chafing it in spots. 

This device also is equipped with a 
lock which is stated to be thief-proof, 
and a deflector plate, which affords 
protection to the tires against the ex- 
haust heat, smoke and oil. Either tire 
can be removed in a few seconds with- 
out disturbing the other. This device 
can be attached to a Ford car in a 
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The “Sly Perfect” combination tire holder 








short time, and it fits any Ford model. 
There is no drilling or cutting, as the 
“Sly Perfect” is clamped on. 


The “Midget” Motorcycle 
Tail Lamp 


The Randall-Faichney Company, 
Jamaica Plain Station, Boston, Mass., 
is manufacturing the “Midget” motor- 
cycle tail lamp, which is stated to be 
exceptionally small, neat and practi- 
eal.. This lamp has a 1%-inch para- 
bolic head, which is fitted with a ruby 
lens, throwing a very good light. 

It is claimed that the “Midget” mo- 
torcycle tail lamp is unaffected by 
wind or rain. This lamp is made to 
fit all makes of motorcycles, and the 

















The “Midget” motorcycle tail lamp 


company states that it will last for 
years. It is furnished complete with 
a tungsten bulb, a switch, a bracket 
and wire. It is listed at $1. 


The Sessions 8-Day Motor 
Car Clock 


The Sessions Clock Company, For- 
estville, Conn., has placed upon the 
market the new Sessions 8-day motor 

















The new Sessions 8-day motor car clock 


car clock. The company states that 
the face of this clock has a remark- 
ably clean-cut appearance and lies 
very close to the dash, as only the 
rim and bezel of the clock appear 
above the surface. 

The movement is stated to be a re- 
liable one, being the same as that 
used in the company’s No. 2 clock. 
This new clock measures 3% inches 
from rim to rim, with a 2%-inch dial. 
It is 3 inches deep, and it is finished 
in highly polished nickel plate. These 
clocks retail for $4.25 each. 


The Hartman Dimmer 
Switch 


The Hartman Electrical Mfg. Com- 
pany, Mansfield, Ohio, is marketing 
the Hartman dimmer switch, which 
contains a headlight dimmer of a 
novel type. The dimming is effected 
by changing from parallel to series 
connection, which gives half the volt- 
age at each lamp and thus cuts the 
current consumption in two. 

The company states that, with a 
dimmer of this kind, side lamps are 
not needed, as the dimmed headlamps 























The Hartman dimmer switch 


can be used when the car is standing 
at the curb. It is also stated that the 
current consumption with the Hart- 
man dimmer switch is less than that 
of the usual side lamps, which use 
4 candlepower electric bulbs. 

The switch, which is shown in the 
accompanying illustration, is sup- 
plied for motor cars which are 
equipped with side lamps. This 
switch gives side-tail at the first step, 
head-tail, with headlamps dim at the 
second step and head-tail, with the 
headlamps bright at the final step. 
This combination is also furnished 
with a push buiton for meter or inside 
lainp, and also with a terminal ring 
on the back of the switch for connect- 
ing in all the horn, ignition and light- 
ing wires. 
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Link-Belt Silent Chain Data 
Book No. 125 


The Link-Belt Company, Chicago, 
Ill., has recently published a Link- 
Belt silent chain data book, No. 125, 
which contains data forms, etc. This 
book is attractively bound in red 
cloth, stamped in gold. It contains 111 
pages and is well illustrated through- 
out. 


The “Glaroscope” 


The Randall-Faichney Company, Ja- 
maica Plain Station, Boston, Mass., 
is manufacturing the “Glaroscope,” 
which is stated to be a simple head- 
light glare remover. The “Glaro- 
scope” is placed on the windshield in 
a position slightly out of the range of 
vision, as shown in the accompanying 
illustration. The suction cup is moist- 



































The “Glaroscope,’ made by the Randall- 
Faichney Company 

ened slightly and the “Glaroscope” is 

attached by a firm pressure of the 

thumb. 

The company states that this device 
instantly adheres and stays in place 
without the use of clamps. It may be 
detached just as quickly. The “Glaro- 
scope” retails for 25 cents. A special 
“Glaroscope” for motorcycles is priced 
at 50 cents. : 


Ford Combination Crank 
Holder 


The Unique Findings and Supply 
Company, Providence, R. I., is manu- 
facturing a combination crank holder 
and number bracket for Ford cars. 
The company states that this device 
has a hard rubber finish, and that it 
is easy to attach by the same nuts that 
hold the front spring clip. It is also 
stated that this device positively locks 
back against the radiator, allowing the 

















Combination crank holder and number 
bracket for Ford cars, made by the Unique 
Findings and Supply Company 
spinning of the motor without danger 

of engaging the crank handle. 

This device holds the crank handle 
in an upright position, protecting it 
from road obstructions and mud. 
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MONG the 
first makers 
of motor acces- 

sories, The Sharp Com- 

pany predicted the ac- 


tivity of hardwaremen 


in these lines. This com- 
pany was among the first 
advertisers of accessories 
to 


ever since. 


Firmly Established Among 
Hardware Merchants 


SHARP SPARKS PLUGS 


These plugs come to you under a guarantee offered by no other manufacturer (see cou- 
It is because they are made differently and sell differently. 


and “Sharp Spark Plugs for 1915.” 






















INCE their first intro- 


duction to hardware 







men (among the first motor 
accessories) Sharp Sparks have 
been the prominent plug in the 
hardware trade. Two of the big 

leaders we show here, the 

Sharp Regular and the “‘Ford 
The first is a 


year-in-and-year-out 










Special.” 





divi- 







dend payer for all cars, 






the second is a phenome- 






nal new seller to the Ford 







army. Below is our new 


book for you, the finest 





ever issued on spark plugs. 
“Ford 


Special” 











for 1915 


Write for full data 





The Sharp 
Spark Plug Co., 


3388 Broadview Rd., 
Cleveland, 
Ohio. 










Kindly send 
me “Sharp 

Spark Plugs 
for 1915,” and 
the Sharp Protective 
Guarantee to dealers. 





the hardware trade and 
has sold steadily to the trade 
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NOTES OF THE RETAIL HARDWARE TRADE 


BURLINGTON, Ia.—The firm of Sutter & Gamble, whole- 
salers and retailers of autemobile accessories, baseball goods, 
cutlery, fishing tackle, mechanics’ tools, sporting goods, gaso- 
line engines, etc., has been dissolved, Joseph Sutter retiring. 
His interest has been purchased by Bert F. Waggener, and 
the firm name changed to the Gamble Waggener Company. 


De._ta, Ia.—The Taylor Hardware Company is now in 
possession of the hardware and implement stock formerly 
owned by Frank Dugger. Catalogs pertaining to Automobile 
accessories, baseball »goods, bathroom fixtures, belting and 
packing, bicycles, buggy whips, builders’ hardware, children’s 
vehicles, churns, ‘cream separators, cutlery, dairy supplies, 
dog collars, dynamite, electrical household, specialties, fishing 
tackle, furnaces, galvanized and tin sheets, gasoline engines, 
hammocks and tents, harness, heating stoves, heavy farm 
implements, hardware, mechanics’ tools, paints, oils, varnishes 
and glass, plumbing department, pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, silver- 
ware, sporting goods, tin shop, toys and games, wagons and 
buggies and washing machines requested. 


ESTHERVILLE, Ia.—Gaylord & Ross have disposed of their 
hardware stock. H. L. Klocow is the purchaser. 


FAIRFIELD, I1A.—R. H. Spence, whose stock comprises belt- 
ing and packing, gasoline engines, lubricating oils, washing 
machines, etc., .has transferred his business to the Allen- 
Streed Company. 


Fort Dopae, Ia.—The Fort Dodge Hardware Company has 
passed into the hands of J. D. Fleck and W. S. Kaufman. 
The new proprietors will continue the business under the 
name of Fleck and Kaufman. 


KeEntT, Ia.—The Thomas Hardware Company which recently 
was ——— by Patch & Worthington, has been repurchased 
by C. ,» Jd. M., H. M. and A. W. Thomas, who will continue 
the business without any change in the firm name. 


LeMars, I1a.—The Koenig-Bowers Hardware Company has 
been incorporated to carry ‘on both a wholesale and retail 
business in baseball goods, bicycles, buggy whips, builders’ 
hardware, building paper, children’s vehicles, churns, cream 
separators, crockery and glassware, cutlery, dairy supplies, 
dog collars, electrical household specialties, fishing tackle, 
furnaces, galvanized and tin sheets, gasoline engines, ham- 
mocks and tents, heating stoves, heavy hardware, home bar- 
bers’ supplies, kitchen housefurnishings, lubricating oils, me- 
chanics’ tools, paints, oils, varnishes and glass, poultry sup- 
plies, prepared roofing, pumps, ranges and cook stoves, re- 
frigerators, sewing machines, shelf hardware, silverware, 
sporting * goods, tin shop, toys and games and washing 
machines. Catalogs requested on the above items. 


LIBERTY CENTER, Ia.—H. B. Flesher is now owner of the 
hardware stock of John Thompson. 


LOGAN, I4.—The Seabury-Iddings Company is successor to 
the Seabury Carson Company and requests catalogs on belt- 
ing and packing, cream separators, dynamite, heavy farm im- 
plements, lubricating oils, pumps, wagons and buggies and 
washing machines. 


MARCUS, Ia.—George S. Tutt has bought the hardware stock 
of Day & Tutt. 


MERRILL, Ia.—Frank Null has purchased an interest in the 
implement business of Hauff Brothers, who operate a chain of 
stores at Strubble, Hinton and Craig, Iowa. 


MIDDLETOWN, Ia.—The hardware and implement business of 
A. W. Streed has changed hands. J. R. Rankin is the new 
owner. 


RADCLIFFE, IA.—Arthur Thorson is now in charge of the 
Johnson Implement business. 


Sac City, Ia.—A deal has been closed whereby the Wilson 
Implement Company mes the owner of the C. F. Brobeil 
hardware stock. The invoicing has been completed and the 
new owners are in possession. Catalogs requested on bath- 
room fixtures, belting and packing, buggy whips, builders’ 
hardware, building paper, churns, cream separators, cutlery, 
dairy supplies, dog collars, dynamite, electrical household 
specialties, fishing tackle, furnaces, galvanized and tin sheets, 
gasoline engines, hammocks and tents, harness, heating stoves, 
heavy farm implements, heavy hardware, kitchen cabinets, 
‘Kitchen housefurnishings, linoleum, lubricating oils, me- 
chanics’ tools, — oils, -Warnishes and glass, plumbing 
department, poultry supplies, prepared roofing, es ranges 
and cook stoves, refrigerators, sewing machines, s elf hard- 
ware, silverWare, sporting goods, tin shop, toys and games, 
wagons and buggies and washing machines. 


ATHOL, Kan.—Rowe and Albright have secured the imple- 


“ment ‘and hardware’ stock of “‘Windscheffile & Borgmann. 


CLypg&, Kan.—The interest of P. N. Slipsager in the Clyde 
Hardware & Implement Company has been purchased by Fred 


Slipsager. 


s CENTER, KaSi—Ray);Hendersop has assumed an 

interest in his father’s hardware business, which will hereafter 

known as R. E. Henderson & Son. Catalogs requested on 
cream separators and electric householt specialties. 


HIGHLAND ParRK, Micu.—The North End Hardware store, 
located at 2211 Hamilton Boulevard, has started in business 


1 
here, carrying a complete line of hardware, oils, paints, cut- 





lery, baseball goods, washing ma“hines, mechanics’ tools, 
hammocks and tents, fishing tackle, etc. 


JACKSON, Micu.—The Finch Hardware Company has been 
incorporated with a capital of $15,000, to deal in the following 
lines: Builders’ hardware, building paper, children’s vehicles, 
churns, cutlery, electrical household specialties, furnaces, 
galvanized and tin sheets, heating stoves, kitchen housefur- 


nishings, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, prepared roofing, pumps, ranges and cook 
stoves, shelf hardware, silverware, tin shop and washing 
machines. 

CakO, Micu.—The stock of Arthur Huntley, consisting of 
fishing tackle, sporting goods, mechanics’ tools, bicycles, etc., 
has been sold to R. E. Lawrence, who in addition carries mo- 
torcycle accessories. Catalogs requested covering sporting 
goods, motor and bicycle accessories. 


CANBY, MINN.—Louis R. Ochs has established himself in 
business here as successor to Poulson & Lupfer, dealing in 
the following articles: Baseball goods, belting and packing, 
bicycles, builders’ hardware, building paper, children’s vehicles, 
churns, cream separators, cutlery, dairy supplies, dog collars, 
dynamite, electrical household specialties, fishing tackle, fur- 
naces, galvanized and tin sheets, hammocks and tents, heat- 
ing stoves, heavy hardware, home barbers’ supplies, lubricating 
oils, mechanics’ tools, paints, oils, varnishes and glass, pre- 
pared roofing, pumps, ranges and cook stoves, refrigerators, 
shelf hardware, silverware, sporting goods, tin shop and wash- 
ing machines, on which he requests catalogs. 


Fort RIPLEY, MINN.—Grimes Brothers is the title of a 
hardware business recently established here. Among the 
items handled are: Automobile accessories, bathroom fixtures, 
belting and packing, bicycles, buggy whips, builders’ hard- 
ware, building paper, children’s vehicles, churns, cream sep- 
arators, crockery and glassware, cutlery, dairy supplies, dog 
collars, dynamite, fishing tackle, furnaces, furniture depart- 
ment, galvanized and tin sheets, gasoline engines, hammocks 
and tents, harness, heating stoves, heavy farm implements, 
heavy hardware, iron beds, kitchen cabinets, kitchen house- 
furnishings, lime and cement, lubricating oils, mechanics’ 
tools, paints, oils, varnishes and glass, plumbing department, 
poultry supplies, prepared roofing,. pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, silver- 
ware, sporting goods, tin shop, wagons and buggies and wash- 
ing machines. 


FRAZER, MINN.—The implement and hardware business 
heretofore conducted by Schmitz & Poppler -rhas been trans- 
ferred to Poppler Brothers. 


GEORGETOWN, MINN.—A. J. Ostby has opened a store here, 
carrying the following stock: Automobile accessories, baseball 
goods, belting and packing, buggy whips, builders’ hardware, 
children’s vehicles, churns, cream separators, cutlery, dairy 
supplies, fishing tackle, galvanized and tin sheets, gasoline 
engines, harness, heating stoves, -heavy farm implements, 
heavy hardware, kitchen cabinets, linoleum, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, plumbing 
department, pumps, ranges and cook stoves, shelf hardware, 
mec oan gt sporting goods, toys and games and washing 
machines. 





LAKE City, MINN.—The Miller Abraham Hardware Com- 
pany is now located in its new quarters. 


Rep LAKE FALLS, Minn.—Brockoff & Shockley have dis- 
solved partnership. Laurent & Shockley are the successors, 
and carry a full line of hardware and implements. 


Repwoop FALLs, MInN.—The implement stock of D. E. 
Laird has been sold to Jackson Brothers, 


Rounp LAKE, MINN.—E. G. Smith has opened a hardware 
and implement store here, and requests catalogs on motor 


trucks. 


SANDSTONE, MInN.—R. A. Hawley will engage in the hard- 
ware business here, with a full line of automobile accessories, 
baseball goods, bicycles, bug whips, builders’ hardware, 
building paper, children’s vehicles, churns, crockery and glass- 
ware, cutlery, dairy supplies, electrical household specialties, 
fishing tackle, hammocks and tents, heating stoves, heavy 
hardware, kodaks and supplies, lubricating oils, mechanics 
tools, paints, oils, varnishes and glass, poultry supplies, pre- 
pared roofing, ranges and cook stoves, silverware, sporting 
goods, talking machines, toys and games, washing machines, 
on which he requests catalogs. 


WittMarR, Minn.—August Hoglund, owner of the Lewis 
Hardware Company, has installed a set of hardware fixtures 


in his store. 
WINSTED, Minn.—The stock of John Salmon & Co., com- 


rising baseball goods, cutlery, silverware, heavy hardware, 
ohine tackle, etc., has passed into the hands of Joseph Bick- 


mann. 
BRECKENRIDGE, Mo.—J. C. Arnote has sold his harness 
stock and a portion of his farm implement stock to B. J. 
Frank. 
“EMDEN, Mo.—W. L. Simmons has purchased the interest of 
his partner, Charles Carlisle, in Carlisle & Simmons, and will 
continue under his own name. 


GREENWOOD, Mo.—The business pon owned by Phillips 


hers has b ~ bought by C. hillips. A line of 
peteaecoas OMA ay Win Ae has been added to the regular stock. 


Nn, Mo.—Frank Parrish & Son have leased part of 
a building: and, as soon as the necessary alterations can be 
made, will occupy it. The main store room will be 44 by 100 
feet and an annex will be built for the storage of heavy 


bardware and supplies. 


MARYVILLE, Mo.—W. O. Garrett & C. J. Eckert are propri- 
etors of the Cc. A. Barbour hardware store. As soon as the 
inventory is completed the new owners will take charge. 


puRG, Mo.—The Streiff & Peterman Hardware Com- 
sakes hon been succeeded by the Peterman Hardware Com- 


pany. 


» 
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Do you know that it is now in 
use all over North America, not 
to mention other continents? 


Do you know that leading 
garages everywhere use it to 
repair radiator leaks? 
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Do you know that it is simple, scientific, i 
: SAeaY: 


sure, saving the time, trouble, money cost ’ 
of the old way of taking the radiator off and ooh Caan 
going at it with torch and solder? ey eS 

Do you know that the demand for it 


grows every day, and that it is a healthy 
demand due to actual merit? 
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Do you know that other dealers are profit- 
ing by this demand, and that the same 
opportunity is open to you? 
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It’s the truth. 


The Northwestern Chemical Co, 
Marietta, Ohio 
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HARDWARE AGE 


March 18, 1915 








An unsolicited testimonial of a Liner Ad. 


‘The advertisement on the sale of our fixtures has brought a 
number of inquiries and we would be pleased if you will 
duplicate the advertisement, doubling the space. 

‘Made one sale of $700 today as a result of the advertise- 
ment in HARDWARE AGE. 

“Yours respectfully,” 

Name and address upon request. 


, 2c. 








Situations Wanted 


mum rate. 


Help Wanted 
2c. per word—$1.00 mini- 
mum rate. 

Business Opportunity 

* 2c. per word—$1.00 mini- 
mum rate. 


per word—50c mini- 








Help Wanted 


Situations Wanted 


Situations Wanted 





Original letters of reference should 
not be enclosed with replies to ad- 
vertisements appearing in these col- 
umns, as they are Naan mis- 
laid and lost. A copy of the refer- 
ence will serve the purpose. 





MANUFACTURER of full line 
household specialties wants local 
representatives in all important cities 
to handle line on commission. De- 
partment stores, hardware dealers, 
instalment houses, premium  con- 
cerns, are all big users. State ex- 
perience, lines handled and territory 
covered. We want none but those 
who can “make good.” For such 
our proposition is an excellent one. 
Address “S. H.,” care . HARDWARE 
Ace, New York. 


TRAVELING SALESMEN 
WANTED by a long established 
concern manufacturing a large line 
of high grade tools and specialties, 
for Montana, Idaho, Wyoming. Ne- 
vada, Arizona, New Mexico and one 
for Illinois, Indiana and a portion 
of Ohio. Right commission paid men 
who can get orders from the larger 
retail housefurnishing goods and 
hardware trades. Keferences re- 
quired stating age, number of years 
selling experience and other lines 
handled. Only men of experience, 
who can secure orders for complete 
lines, not single items, need apply. 
Address “L. M.,” care HarpWare 
AcE, New York. 








WANTED—A . young man for re- 
tail store with experience in cutlery 
and tools who can make a small in- 
vestment. Fine opening for a live 
wire salesman with character and 
ability. Location 150 miles north 
of New York. Address “M. U.,” 
care HArpware Ace, New York. 





WANTED—By a live hardware 
dealer in a city of 10,000 in south- 
ern Vermont, a thoroughly honest 
party without bad habits who can 
act as bookkeeper, collector and 
business getter. Auto furnished for 
outside work. A capital opportunity 
to progress. Must be able to furnish 
good references. Middle aged mar- 
ried man preferred. Address ‘‘M. 
V.,” care Harpware Acer, New York. 





WANTED — Up-to-date window 
‘dresser, ad writer and hardware 
salesman in up-to-date hardware 
store, about 20 miles from New 
York City. A good chance for the 
man that can produce results. Ad- 
dress “N. I.,” care Harpware AGE, 
New York. 








Situations Wanted 





AS SALESMAN for reliable con- 
cern who wishes a clean, thorough, 
persistent representation over Ohio 
on a commission or salary basis by 
man of good standing, habits, per- 
sonality, with some manufacturing, 
office and road experience. Address 
ade se care Harpware Acre, New 

ork, 





HARDWAREMAN, past 7 years 
with New England wholesale house, 
good experience in hardware depart- 
ment, most of time in charge of 
prices and billing department, de- 
sires change with reliable house as 
outside salesman or charge of orders. 
Address “M. M.,” care Harpware 
Ace, New York. 





HARDWARE MAN wants a job; 
fifteen years’ experience wholesale, 
retail hardware, housefurnishing, 
paints, etc.; outside New York Cit 
preferred; good references. Box “*M. 
H.,”’ care Waaniiaie Aces, New York. 


SALESMAN ealling on the hard- 


ware and department store trade in 
New York State, and representing a 
large firm at present, can arrange to 
take on a first class line with an es- 
tablished trade. I am well known 
throughout the State and have an Al 
record. Reference from present firm. 
Commission. Address “M. T.,”’ care 
HArpWARE AcE, New York. 





YOUNG MAN with 16 years’ prac- 
tical experience in general and 
builders’ hardware (can figure plans) 
from clerk to road, and with 4 years 
as buyer and manager, desires to 


represent reliable concern in terri-|— 


tory adjacent to Chicago or Twin 
Cities. Is absolutely reliable and 
trustworthy, a worker and has vim. 


References “gilt edged.’ Address 
* sai Rael care HarpwareE Ace, New 
ork, 





YOUNG MAN of 23 with over 
four’ years’ experience desires posi- 
tion as clerk or salesman; references. 
Address “M. X.,” care HarpWare 
Ace, New York. 





WANTED—POSITION as travel- 
ing salesman with reliable hardware 
or furniture house. Can furnish best 
of reference. Address “M. Z.,”’ care 
HarpWARE AcE, New York. 





SALESMAN of ten years’ experi- 
ence desires connection with re- 
sponsible concern by or before April 
Ist. Reference furnished. Address 
*“N. A.,” care Harpware Ace, New 
York. 





YOUNG MAN, 24, single, would 
like position with Western house, 
Montana preferred; four years’ ex- 
perience as clerk, window trimmer 
and stock man. At present em- 
ployed. Habits very good and can 
furnish best of references. Address 
Ma care Harpware Ace, New 

ork. 





A No. 1. 
Ad Writer 


Man who can write attractive and 
convincing advertisements seeks po- 
sition with concern of good stand- 
ing. Or, will do piece-work for you 
at reasonable charges. 

Eight years with present em- 
ployer, but desires to make change. 
Thoroughly experienced in getting 
up hardware and cutlery ads. Par- 
ticularly strong on razor “copy.”’ 
Originator of a number of catch- 

hrases used by large advertisers. 

ight now I have in mind a short, 
dignified slogan for some paint 
manufacturer. It’s a dandy—one 
that rings in the mind and is hard 
to forget. Will submit to any re- 
sponsible paint company on request. 
Price $50.00. Investigate! 
find that I am clean-cut and reliable 
in every particular. References 
A No. 1. Let me call or mail sam- 
ples of work, references and full 
narticulars. Address “K. j.,” care 
Harpware Ace, New York. 


You'll) | 





WANTED—Position either hard- 
ware, stoves, sheet metal or farm 
implements; have had road expert- 
ence; best of references; would ac- 
cept manager of retail store. Ad- 
dress “N. G.,”’ care HarpwaAre AGE, 
New York. 


EXPERIENCED SALESMAN 
desires position after April Ist; ex- 
tensive acquaintance blacksmith and 
horseshoe trade. Eastern territory. 
References. Box “N. H.,” care 
HaArDWARE AGE, New York. 





YOUNG BRIGHT HARDWARE 
CLERK (age 32, married) wants po- 
sition with a good firm. Have had 
seven years’ experience handling sup- 
plies of different branches. Al ref- 
erences. Address ‘“‘N. F.,” care 
Harpware AcE, New York. 


EXPERIENCED order department 
clerk, age 29 (married), wants good 
reliable position. Ten years’ experi- 
ence. Excellent references. Address 
“N. E.,” care HArpware AcE, New 
York. ) 








Business Opportunities 


IF YOU ARE DESIROUS of 
buying, selling or exchanging a 
stock of hardware we can be of 
great service to you on account of 
our intimate knowledge of these 
matters in every section of the 
United States. Address “H. B. G.,” 
care HArpware Acre, New York. 








FOR SALE—Hardware, harness 
and implement business in Arizona, 
Doing about $50,000 business per 
ear. For particulars address ‘H. 
fe care Harpware AGE, New 
ork, 





DO YOU WANT TO BUY, SELL 
OR EXCHANGE a business of any 


kind? If so, write us for quick and 
satisfactory results. No charge to 
buyers. ess than 1 per cent. to 


sellers. Our System of Service 
means quick results. Send for par- 
ticulars. System Service Co., St. 
Louis, Mo. 





FOR SALE — Hardware _ store, 
about 200 miles from New York 
City. Good selected stock, compris- 
ing shelf and builders’ 
mechanics’ tools, cutlery and mill 
supplies. To be sold for cash to set- 
tle estate. Liberal discount from 
inventory figures. About $20,000.00 
required. Old established location 
and trade. Good lease. Address 
“J. I.,” care Harpware Ace, New 
York. 





FOR SALE—A clean stock of 
hardware, harness, implements and 
groceries, invoicing about $6,000. 
Located in a good growing irrigated 
country, fine climate and _ water. 
For particulars address Mesita Hard- 
ware Co., Mesita, Colorado. 





FOR SALE—A hardware, plumb- 
ing and tinning business in a well 


settled part of Cleveland. Old es- 
tablished business. Can sell tinning 
if neces- 


and oo ange | separately 
sary. Refer T. C. Keller. 324 Engi- 
neers’ Bidg., Cleveland, Ohio. 


hardware. | __ 





Business Opportunities 


ATTENTION, MANUFACTUR- 
ERS! Manufacturers’ Agent, with 
offices in one of the principal manu- 
facturing cities in the South, and a 
city with a great future, solicits 
correspondence from manufacturers 
of any articles handled by the hard- 
ware and mill supply houses, with a 
view of representing them in this 
territory. An excellent distributing 
point for the entire South. “A live 
wire in a live city means success.”” 
Address “M. R.,” care HARDWARE 
AcE, New York. 








FOR SALE—Good clean stock of 
hardware, stoves and implements; 
best opening in Ohio; stock about 
$7,000. Address A. Augsburger, re- 
ceiver, Kenton, Ohio. 


FOR SALE—Controlling interest 
in old established hardware business, 
located in the best town in Virginia. 
Clean, up-to-date stock. Inventory 
January 1, 1915, $32,500. Auto de- 
livery. Yearly sales $50,000 to $60,- 
000, and can be largely increased. 
Reason for selling, other interests. 
An exceptional opportunity. Ad- 
dress “M. Y.,’”’ care HARDWARE AGE, 
New York. 


WANTED—Good_ general hard- 
ware man with $5,000 to invest ir 
pert interest in a good hardware 
usiness, located in New Jersey town 
of 12,000 population, 12 miles from 
New York City. Business and build- 
ing conservatively invoiced $40,000. 
Will sell $5,000 worth of stock. Do 
not want money without the man. 
Write “N. C.,”’ care HaArpWArE AGE, 
New York. 





FOR RENT—Store 20x135 in the 
busiest section of Fort Wayne, Ind. 
Excellent location for a hardware 
store. Address Box “N. D.,” care 
HarpDWARE AcE, New York, 


FOR SALE—Old established hard- 
ware business in a city of 6000 in 
the best wheat county of North Da- 
kota. Stock consists of builders’ 
hardware, stoves and paints. Janu- 
ary inventory between $8,000 and 
$9,000, all clean and salable. No 
farm machinery. Three to five years’ 
lease of brick block at low rental. 
Exceptional opportunity for one or 
two young men. wner wishes to 
retire on account of his health and 
age. Address “C. A. H.,” Mandan, 
North Dakota. 





Hardware Age 
Book Department 


offers its services in selecting 
and supplying technical and in- 


dustrial Books to our readers 


239 West 39th Street 
New York 
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Upon 
Your 
Shelves 


Pp rice : oan ae 
(Cards 


know you will 

find ae ready 
sale for. Every 

Time Savers 

Energy Savers 

Money Savers 


Brass Bound 

































bit of stock that 
you have diff- 
culty in moving 
means a loss to 
you some way 
or other. It’s 
the reputation 
for sterling 
quality, for 
keen fast cut- 
ting, for long 
efficient lasting, 
behind crucible 
steel 


Delta 
Files 


That makes 
their sale s0 
easy, their 
handling so 
profitable. 








HERE are nine 

styles, all with. 
heavy cardboard 
body, linen bond 
facing and brass 
edging for protec- 
tion. 10. per cent. 
discount on orders 
for 2 doz. cards— 
send for descriptive 
circular and sample 
card. 


Stock up well 
with “Deltas.” 
Your customers 
will be asking 
for them all the 
time. 


But when you 
order from your 
jobber be sure 
that you look 
for this trade 
mark on the 
tang. 





DELTA 


It safeguards the 





interests of dealers 


and customers 


Hardware Age renee 
Delta File Works || 
Book Dept. “Philadelphia, Pa. | 




















239 West Thirty-ninth Street + bebe mbes : 
New York nae Sate eae 
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Current Metal Prices 


The quotations given below are for small lots, as sold from Stores in New York City by merchants Carrying stocks. 

S there are man consumers whose requirements are not sufficiently heavy to warrant their placing orders with manufacturers for shipment in 
carload lots from mills, these prices are given for their convenience. 

On a number of articles the base price only is given, it being impracticable to name every size. 













































Copper Sheets— 
Sheet copper hot rolled, 16 oz. (quantity 


Russia, Planished, &c. 
Genuine Russia, according to assortment 


IRON AND STEEL— 
Bar tron and Soft Stee! Bars— 



































































































Refined iron: Per Ib, Per Ib., 15S@17%c lots). ase price, per Ib. 193s. 
1 to 1% in., round and square... -1.80@1.85¢ Patent Planished, \v. Dewees Wood, Sheet copper, cold rolled, 14 oz. and heavier, 
1% to 4 in. x a BTS A 1.80@ 1.85¢ Per Ib. A, 10c; B, 9c net 0 in. wide, Ic per lb. advance over hot rolled. 
1% to 4 in, x 74 to 5/16 in...._ | 2.00 @2.05¢ Galvanized Sheet copper polished, 20 in. wide and under, 

Burden’s H. B. & S. Bar Iron, base price, Nos. 12 and 14: m -+++Per Ib. 3.15¢ | le per sq. ft. extra. 

| ce. 2 1S 305 | Nok 13 and EEG Slay og cg ag tT polished, over 20 in, wide, 2c 

Burden’s Best bar iron, base Price. .3.15@3.25¢ No. 26 Per lb. 3.70c | per Sq. ft. extra, 

Norway pare PASOUE hee ceex a oas Lc: 3.40 @ 3.50c Re. Neate tees ce PER eee Per Ib. 3.85 Tinning, one Side, 3%c per sq. ft. 

Soft steel: No. SE REI at so tc METALS— 

%4 to 3 in., round ase ace hehe 9+ +57 a el - SRE ORC came, Per Ib. 4.40¢ Tin— 

; to 6 in. x 4) to yore Pee cces Id pe No. 28 gauge, 36-in. wide, 10c. higher, Strai . Per Ib., 53@55 
edocs ally aed 5 ee 90g eee iii min. << ss Ny PO sv eicetccien ce: er 1D., 53@55¢ 
Bands—i to 6 x 3/16 to No, 8: -2.10@2.15¢ 2%-inch corrugation, 10c ee 100 Ib. ever | Lake ingot se: On Ib., 1614 @17¢ 

Shapes at sheets, Electrolytic waree ee Per lb. 16% @16%c 
me and channels—3 to 15 in.... 1.85@1.90¢ Corrugated Roofing—Painteq— dcxestrms HPT ee Per Ib., 16 @ 16x 
ngies: ; 2¥%-in. corrugation. Speiter— 

3 in x % in. and larger Ste teress 1.85@1.90¢ AE. Re gece Per 100 OG. Pisa... oc cae $3.75 ee ge ° PIES. Per Ib. 12 @15¢ 

3 in. x 3/16 in and \% in 2.30@2.35¢ No. 26 Per 100 sq. ft 2.85 ; . 

. | an: J Me +s « » . WG. SSe BOs ove lve cai e PP SRS’ 50.6.6 oars ° 

124 to 254 in. x % in... oT $-05@2.10c | No, 28......°°""° we aoe 0G. 0050.5... a. 2.50 Zinc— 

1% to 2% in. x 3/16 in, and thicker, ine tr heets— ce > Bene, coskes..;..” 5. Per Ib., 14¢ 

1.95@2.00c ae "Coleanton —_— We D hae, agen... s.... Per Ib., 14%4¢ 

1 to 1% In. x 3/16 Mt Mee 65s 000% 2.05 @ 2.10c Rie 9 iss .Pe lb 6.00 OM 

1 to 1% x i 2.10@2.15¢ no » llawsg ee CERT ES > .e oor Lead 

Deh eetti tage! ns ite SYR gre ey age EE aR nc skies er ed, . . : 

Be. BERG © aba es 2.20@2.25¢ No 58 Per tb. 7.50c | American pig..........000 Perlb.,5 @5i%¢ 

5 Ede, To SRS « obese. pereeeee 1 Mose ccccee cag Eek, iy Bese et Per lb. 6% @6546 

56 x 4 in. . £4050 bG tb nkées 06, aso ee ‘Tin Plates— Solder— 

T Ya to EE Me ons én Oh oniess oie 9 @4.55¢ : American Charcoal Plates, 7, *, 4%» guaranteed........... Per Ib., 31%4¢ 
rer 1 ‘ 2.35@ 2.40 AAA charcoal: FR ere taie Neehac Per Ib., 28 4c 
Prat 4 + eiie tk: eee ‘Soe roe : 4 x 20 efatehdedaed cd Peet POPC RET “ 50 Pe seen ee ee SR Re Per lb., 234¢ 
ree to 2% x MM Misseeiacs.... 2.00 @2.05¢ A chatecat- ESI abattin k lhae de ibe Prices 6f solder indicated by private brand 
32,00 2% x 3/16 in... 2222.7" ete) item... $5.45 | "ty according to composition. 
9m. and larger... . 10°25 °' "°°" 1.90 @ 2.00c OER Mid nnvescc seen tee 6.55 Antimony— 

Merchant Stee|— American Coke Plates—Bessemer Hookson’s duicioy KELL Terre eee Nal ~ 29 @ 32¢ 
: Tamer ee ann Ti: poets sens es Loee ree IC Vnih~ Gpeqedbtae EE Te ee $4.20 aka seik: YA ed 0 8G Nw éd de ue hed ms esi 
est ana? tire and slzigh shoe...” Passe | OR ccs cag gee tT oorteeg sks) PL ns hii ee eral, gr'sees +» 27 
cast steel, base price in small lots... . 7c i Pr Bismuth— 
American Terne Plates. Per Ih $3.75@ $4.00 
Tank Plates—Steei— IC 22 x 28 with an 8-Ib. cog, hh Qe acd eos Ree ace “9 @$4. 

4% in. and heavier,,.....___ Per Ib., 1.85@1.90c IX 20 x 28 with an 8-lb. coating...../ °° 11.30 Aluminum— 

3/16 i he $0 06S e's 65s 2a ahd i Yah Fey Seamiess Brass Tubes— No. i aluminum (Suaranteed over 99 per cent. 

pecan ee | Lit February 18 1915 ee ab pail ns, £0F Femelting “(on Tot) 

Shee , porass Tubes, Iron Pipe Sizes— pica tar beens Tete ear Meee 23@25¢ 
ee Blue Annealed. eth oan List February 15, 1915 ase price, 19¢ O00 tedeede. 

OM SNES 9 Sb 0S ebb e csk 4 b¥u ene: er Ib., 2. 

i eae 29 hs . Copper Tubes— : : aye . 
ne - ae ee Se ae Toe Oe eae i Seid os et List February 15, 1915 Base Price, 22¢ Dealers purchasing prices paid in an y ore 
No. Mitess oneons Cee seer ees POF Ib., 2.30 Lin She 7 gre a ied Copper, heavy and crucible........~ pati ihe 

Box Annealed—Black. ist February 15, , © | Copper, Seeey ee wive,...,.- soc 72°****: 12.25 
One pass, C. R. R.G. et Brass Rods— . Copper, light and setiraneag eh PEER Otc 10.75 
soft steel. cleaned. List February | » 1915 Base Price, 17'%4¢ Brass, SPR ap \citde AR ET oe 8.50 

Nos. 18 to 20.........._ Per Ib. 2.40...... — Roll and Sheet Brass— Brass, light. ely bacenins eS pt EEE Te Te 6.75 

Nos. 22 and 24..//7°77' rer te, 2.45...... 3.30¢ List February 15, 1915 Base Price, 173%4¢ Heavy machine Sent iene c, 10.25 

Ee A epaaigaishaaete Per Ib, 2.50... ._- 3.40¢ Brass Wire— No. her rod brass emia, eee 7 

| SES eaataees rer ie, 2.55...... 3.50¢ ‘ : ica Yo. 1 red brass Or composition turnings. . 9.50 

No. _. SES Semen Per Ib. 2.60... ... 3.60c | List February 15, 1915 Base price, 17 %¢ Pep BOTs oss... .50 

Sates er iD. 2.80...... Copper Wire— ; | conga AERO EBDIOE RE Base 104 ae 3.25 

etme, Cee TORE MEE: = Per Ib. 3.00... ._" ——— Basic prices, arload lots, mill... ... l6éc Zinc, scrap......__ | DUTP Rb Seen smed on... 5.25 

PAINTS, OILS AND COLORS. 
Fish and Ve etable Of color --+-@ ton 13.00@15.00 ee — @24 | Blue, ne ee ge nominal 

onena . Chalk, English.) °% ton $3.50@ — “yaa Nae RES B5 tot 12 @14 |Blue. Prussian, Domestic.46 @48 

French......._ P ton nominal! Venetian oo agi ee ND 6 @=8&8 lue, Prussian, Foreign. .— ) — 

Linseed, Raw, Carload lots . .58¢@— China Clay, Imported ae, Mie tt 12 @15 |Blue, Soluble cet ee ee. DO @S5 

mer) five-bbl. lots and over. .59¢@— # ton 14.00@16.00 praia,’ Borat’. 05" °* 12 @15 {Blue Ultramarine |‘ ***’ 3% @13 

t-of-town, five-bbl. lots and Pe os. 100g 2:90] Umber, ‘Raw. 022255! ij @it | Brown, Spanish ‘°° **: %@ 1 
Seon. “bt 6 be Hb 66 de cunt 58¢@— Cobalt, Oxide ‘PB DM 1.00@ 1.05 Gmber, Barn¢ . |. -°.°°*: 11 @l4 Carmine, No. 40. bulk... -3.50@3.75 
my Rd Opal. advance on aay. Whiting day (Toto te ees P ~ = Chrome Xellow .... 537%" 16 @20 Green, Chrome. ordinary. . 34%@ 5 
’ og een Oe OS 6a ee Si i Osh Ob we oie a ek 5 a , G "nh, Cc ° ree ‘ 
 ~s Riaegll eeEEeES™ samen Loe TESS White and Red Lead, @c.— _| Metgriic Paint. P ton, "7% G30 
Ath BS NAS RAY Oe Re ee ume Ex. Gilders ote e eee e eee e SOM ’ . Tae Sess hk ai’... 18.00@ 20.00 
Cotton-seed, Crude, f.0.bz nts P ™m ed 14 00@18 00 
mill 2°39 9459 066 6e0s 41 @42 Pp r lali— Lead, English White in 011.10 1, @-— Oo : o~  #0¢606s 6 K ° 6 ; se ares + » 

Yellow, Summer, Prime’ ane 6% utty, Comme c Amer. White Dr on 5@5Y,¢ “Ameriemetican 3 rey: @'s 

White, Summer ..... | 74@ 8 In bladders $1. 7008 In Oil White, Best Brands: 100, Foreign, Golden, #9 D..3 @ 4 

Yellow, .Winter || ||" 74@ 8 In bbis., tubs. 100 th!) Lis@i -750 and 500 D kegs -6% @7¢ TOO sd ge Eng a, 1%@ 2y, 
alow. Oll, Acidless 62 @ In 1 D to 5 tins 2.65@2 25 _ ~ alg. eS IGE A¢ German Po SO OD ie eee os — @— 

en nh, wo . "50 % Ha.’ = Oem ear ERROR Sin gien 7% ¢| Orange. Mineral. English | 10 @13 

Los oy OE 388 -~@—39 In 12% to 50 Ih ee 1.50@1., ; . 3 and 5 tb cans assorted French 12% @13 

Northern Crude Peeees 3T  @— [100 in a ‘or rand ee Pe 9¢ German Wega tenne aa *@12 

—. ~ am <se.apehe > O35 Spirits, Turpentine— © gal, | Litharge - American ne ae ee abe TY, ir 8Y, 

Yellow Bieachea "”***'49 43 |In Machine bbls. ....._. i @— in 100 D gtehs......... Benue aie nipidian, Annelish....—" @— 

White ‘Bleached Winter.44 @45 : » Ip lett 50 ® kegs. °°" 6 ¢| § merican @ , 

j 1 11 Giue— ~ In lots of less than 500 Ibs. AS RY $1.50@5.00 

Cocoanut, Ceylon spotPm.11 Iq advance over Red, Turkey. English... .— — 
genre. leet Ae ee. eee isteit (See Current Hardware Prices) above prices of White Lead Red, ypuscan FP. SO 0 i 6 a-ak sc 4@ 12 

Wo WM te ¢ PIS - and Lith . | Red Venetian, 

Cod, Domestic, Prime. ** .38 @ — Gum Shellac— Terms: Ou tans of 500 Ibs, and A merican . -P 100 mh $0. T5@1 75 
Newfoundland ‘Ae ews 40 @42 Wa 18ver,- G0 dae on 2% for cash if] English ..’ “4 +05 » — @- 

si hole. oth  eaee Bone fee yeommercial ieee Gin |Pald in 15 days Soom: date of invoice. Stenna, Teas merteaD. 8 @12 
Olive, denaturea ‘***" 2 eet | Diamond 1°" !2°'°°*"-*: 22 @23 Zinc, Dry— "| powdered”, Purnt and 4 @7 

Mie spot "per ib. $34, 9° + ing | “eur ib etched kek 14% O19 2 th coat ee he eriats oe 3%@ 6 

- : <> + wttheteetiteeesaa tet ee ee Din . ais anan, Raw. Powdered. 4 @ 7 

Soya Bean, English, spot” _. Operant alae 26 @27 Red Sealy pres Broe:).10%@—| American’ Kanon arred. 24 @ 3 

_.., SE Seas 64% @ 636 | Second PREP EE EE: 15% @16 Green Seal (Fr ch 10% @ American. Burnt and 

Manchurian, spot,’ bbis!: 61, 6% |Kala Button .:)2/'""* — @— White Seal (Frenct pees) 1g 6— Powdered .,.... 24 @ 8 ob 
Mineral Olis— . r’ nN oir ‘3 ‘s eee sore -23 @ 4 German Red Seal (Frene Tale, French. - .-P ton $15.00@25.00 

lack 29 gravity 25@30 p I . Je A process ) ‘4 hii ys oe nominal] American ees -2@ ton 15.00@20 00 

cold test.’ 12% 613 ME nec 14 @14% Green Sea] "°° °° +++: nominal|,,, Italian ..""* ton 35:00@40.0) 
ape Se ‘ , aE. 96 8008 wae cs co Re @14¥% "patie ab ah Terra Alba, 

20 gravity, 15 cold test.13 G14 Vv O ° @23 reat ee: i MP OES bh oe oe ote hominal! French - 100 Ih 80@1 00 

wayne AE ee é tye tae ae hee ; ce OPA 06 Newent, nominal Eneltieh ©'"’*: . 
“Nglish ... ||. 100 -90@1.00 

Cylinder, qitzht aitered. = O25 Colors in O1— ee Green te hewn cits. *+-- Domina! | 100 ® No. 1 75@ .80 es 

Pa ait? 907 sp Black Lampblack 12 @14 Dry Colors Umber, 4 ” Parke B mt @ 85 

> 2empolack ...... pao rT, : urnt 

908 — bases es +4 2 eit. Black, Coach, Japan." 20 @30 P and Powdered wetness 3 @ 3% 

885 sp. gravite cutee 10%@11 Black, Lampblack -ee-.12 @14 Black, Carbon NR Aa... 3 4@6 Raw and powdered... _- 2% @ 2 
Red Paraffine ee pein: 12%@14 Drop Black Kae eS eee ss 14 @16 Black, Bone o:0'F ea de sd +++. 24@ 5 Burnt American — 2 @ 2% 

Miscellaneous... wal Bo Blue, ae 9 Pt Rb he ee 4 36 ose ey PU Sabawciace tt S @ S pee. temps. fo @ 4% 

ue, _ Sa Se Pee - nn gee Powe ee é tale OOTY ee eee. 2Y 

Barytes: Blue, Ultramarine _* ‘°°’ 13 @16 veel: all Re 8 @12 | Yellow, Chrome, Pure “p 10% 2 13 4 
White, Foreign P ton.$19.00@23.00 Brown Vandyke ...° °°" 11 @14 | Mineral Blacks ® ton 18 @25 eee Meee 2 @10 
Amer. prime white or | French Ochre ..::/ "°°" 6 @8 Blue, Annona RR Re ae nominal | Vermilion. English ||| *’ — - Pm | 

floated ..... -@ ton 17.00@18.00. Green, Chrome |; 7°!" °°": 12 @16 Blue, presen EOE Sp nominal recta dee Leer -@1. 
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DANN 


Lubricated Automatically-Guaranteed 

















Build Your New 
Accessory Dept. with 
Standard Goods 


Car owners have been taught 
the recklessness of using cheap 
brake lining. The above illus- 
tration with suitable text will 
be seen by nearly every car 
owner in the United States. 


Fivery Day 


That you don’t offer Dann Oil Cushion Springs 
to your trade adds to the loss of profits which 
you might have reaped through the sale of these 
tine springs. 

Every Dann Oil Cushion Spring sold sells 
another and another. Be the first man in your 
locality to offer Dann Oil Cushion Springs to 
your trade. 

Drop us a line; we'll tell you more about our 


selling plan. 


Dann Oil Cushion Spring Insert Co. 
2285 Indiana Avenue, Chicago, Ill. 


| 
TE Hig 










hermo, 


HYDRAULIC COMPRESsep 
Brake Lining -100% 


Every owner in your city knows 
that Thermoid is the best and safest 





SAAT 





K C S f, , Brake Lining that’s made; that it’s 
- a ety 100% brake lining; that it will hold 
even though worn paper thin. 
Lock That is the sort of brake lining it 
Patch will pay you to sell. 


If you handle a cheap, friction shy 
brake lining, you run the chance of 
being held morally responsible for a 
bad accident. 

Is it worth the risk? 


Costs 


Less You can make more money and 
Than more friends selling Thermoid than 
V | —" ' you can make on any other kind. 
uicanizing. 
g Write for full particulars 





A vulcanized. section costs from $3 to $6, The K-C 
SAFETY LOCK PATCH is practically a new section 
—at one-third the first price and NO SECOND 
COST—NO COME BACK ! : 


The K-C SAFETY LOCK PATCH completely en- 
circles the inner tube. The Lock, formed by edges 
dovetailing and secured with a wire key, makes 
spreading or bulging through the blowout hole an 
impossibility. 


and selling helps 





Cannot be burned out nor affected 


— by pin by oil, heat, water, gasoline, dirt. 
Dealers and 


Largest Blowout! PC:ru' THERMOID 
SOS ae RUBBER COMPANY 


casing from bead 


to bead and this 

patch, safely locked | & Rubber Co. TRENTON, N. J. 

in, will hold its “America’s Largest 

own pressure; made Tire Accessory 

of highest quality Makers.” 

tire fa fi oe fo rg a City Our Guarantee : 

sizes to every 

make and style of Mo. THERMOID WILL MAKE GOOD—OR WE WILL 
} tire, 
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SPECIAL GOODS.— 





GENERAL GOODS. —Goods which are made by more than one 
manufacturer are printed in Jtalics. 
those obtainable by the fair retail Hardware trade. 
orders and broken packages often command higher prices, while 
lower prices are usually given to larger buyers. 

uotations printed in small type (Roman) 
relate to goods of particular manufacturers, who request the publica- 
tion of the prices named and are responsible for their correctness. 


he prices named represent 
Very small 


March 18, 1915 











wraerunes evenness men = —— Semenensadlleaemecepne= esac 
Current Hardware Prices 


being generally obtainable by the fair retail trade, from manufacturers 


or jobbers. 
STANDARD LISTS.—‘“‘The Iron Age 


Aes D pages, price $2, prepaid, contains the list prices of many leading 


XDDITIONS AND CORRECTIONS. 


to suggest any improvements with a view to rendering these quota- 
tions as correct and as useful as possible to Retail Hardware 


| 


Standard Hardware Lists,” 


—The trade are requested 

































































They usually represent the prices to the small trade, lower prices Merchants. 
Sa 
folic ) (eemmmemomsons | fame) (CA) [aee) [mene | (5) 
Boxes, Axie— Rubber— BROILERS— 
DJUSTERS—Blin ee ak , 
Avs : d— ia Common and Concord, not |Competition (Low Grade), _| Wire Goods Co. : 
Up bia Manne otc 25 Go|. tUTMED coreeecseeereree lb., 5@6¢ 7035 @70510%' Broilers, Common ........... 75% 
pson’s 5 a Ne OA oa eat Common and Concord, turnea, |Stendard ........ 60S 10@00G10&10%| Broiler, Sherwoods .......... 50 % 
Ives’ Paten bs ii eit ego 8 5% ., 6@7¢ Bee GOES ok cdnc voces 50 @N& 104 BUMPERS—Barn Door— 
ives’ Stop Bead Screws and Wash- Half Patent ..+++++++-bb., 9¥2 @10¢ BICYCLES— a5 —, Cs. No. 16 Barn Fg 
occ eds ee voeesecuveseeecees 25% . . umpers, ee 20 
Iver Johnson’s Arms & Cycle Works: 
Taplin’ s Perfection eeeereeeeeer -25% £3 ‘Truss — each $30. 0U @ $55. 00 BURNISHERS— ; 
ADZE— : ALANCES— Boy Scout....each $20. peck ye Charl 5 rage oe 
es. a Eee. »+ Smee Spring— Motorcycle ........:. $250.00 at Sup mig Rag ge Tool Co..... 30% 
7 -? $10.50 @ $12.50 Cae cera alances...50 5 10@60%| BLOCKS—Tackle— Burnishing Steels, per doz... .$1.30 
Railroad, per doz...... $9.50@$11.00| ~ Light Spring Balances.......... Common W oo 12.0088 75510 @80% BUTTS—Brass— 
B60 WEED Negacecewupsen $3.25 @ $3.50 50&10@60%| 4 h01 Machi ae _ GE SPE aR ane 50& 10% 
ANTI-RATTLERS— Straight Balances... .40&10@50%|"" Drill Blocks en eae 25% | CAST IRON— 
Fernald Mfg. Co. Burton Anti- Page Balances..... Som SORIOS Lane’s Patent Automatic Lock and | Ornamental, Loose, Pin. gto 
erg a ¥ a . 2’ tet Re ai rsig dated: 3 . DUNE ces 0 vee ouweess odbesbe 30 % Wrought  § Steeil— 
1:00; 6, $0.50. isedee BARS—Crow— BOBS—Piumb— Light Narrow ... 75& 5% 
Fernald Quick-Shifter, » % Steel Crowbars, 10 to 40 ib....... ROUTE & BMGT OB... - 20006000 50% | Reversible and Broad.75&10&5% | tm 
at oe hcate ae e bo@ss.00 z per lb., 2%¢ BOLTS— ‘|Back Flaps............06%4&5%| ® 
spitait. “Quick-sh ter S5@31.75 Towel Carriage, Machine, &c.— | Table and Chest Hinges.6624&5% | % 
REO yep aia lnasiens No. 10, Ideal, Nickel Plate a ee eee Lene wenes BRONZED * 
mee — No, 10, ideal, Nickel Plate....... § « 6, and smaliiler........... 80 ’ S 
Fisher & Norris, Eagle, B ete. @ gro. $8.00 arger and longer.......... wbSe Light, Narrow,, Loose Pin...50%|® 
Hel Werris & Co. Fee ¢ BATTERIES—Dry— Common Carriage (rolled threaa). | Light, Loose Pin, Ball Tip, 
Hunt, Helm, Ferris @ doz., $13.80] Manhattan Electric Supply Co. : 4 «x 6, smailer and shorter, 75& 104 
Imported— . Ked —y “0 inte, os Lee cgi lo¢ Sa ae ew - 604 
Nungesser Carbon attery Co Phila., Eagle, $3.00 ee antes 80& 10% 
seer De aie: 3 350. to Moo 11 4¢ Acme, No. 6 (bbl. lots) ea...15%4¢! Bolt "boas 1, we P. Nu ee ae Caces—sira— 
Anvil, Vise. and Drili— 1900" No. 6,.¥.0.5. Cleveland, Machine (cut Banc og 0. Lindemann & Co.: 
Millers Falls Otes -ORc ct veges $17.35 iy x 4 iy ae Ma smeeinne Snaney ikh cease ee ee on 
AUGERS AND ITS— BEAMS—Scale— arger an onger SNS Near gia I & y 4 SS a ary Se eeosereeocieseoevevcedse 0 
Ordinary he ges - Spur.. .75&10@804 Some ee e¥ecscees nee le sae Door and Shutter— — ae, Aviaries, ee 
s Pat., Bright Se le Ek ek Sas ee Ye Gi ATES ESLER SCREENS (REGRESS 3. oo i gph hip taellot pede Ee Raat s Hehe Noe ~~ 
octane B05 10 @ 60& 10& 104 Ree © TO Deccacvsescesec 40% ena aval Japanned CALIPERS AND DIVIDERS— 
Black Lip or Blued. .60@710&10@70% ‘ Athol Machine Co. : 
Boring Mach. Augers 15@75710h ——a—“... Barrel Bronzed ......... 608 104 — A. M. C. and rbd 
Re ep nepal toe oO 40 Some. ‘ eddie cwevetevisciane 0&5 
ely ang Sie: soaeiase| Ne. 12 Wire Coppered ®@ dos. ee ee eer aes Teeth See ane tee 
Peed's Atwer and Car Bits.....60% $0.80; ‘Tinned ........... ages SBE | Ab Ss I ea eR = oe 
Forstner Vat. Auger Bits....... 25%) Noi Wire < “Coppered *¥ ’ dos. PORIEE cmewiening. io cmmmeees bank ane gee Medium, 1 prong, per 
> s) . 5; n eeereveeveeer it / : oteeeeee eee ereeneeeeeee 
C. R a ia nat te oo list .40% No. 10 Wire aeecd ® doz. eS 50| Ives’ Mortise Door............. 2% | Sharp, 1 prong, per 100 ib...... $4. 25 
No. 30, standard list....... - 50% thentend:: Bane on. ee manele pe sussin #2 int 4 29% | CANS—Ash— 
ee ee ee 081085 9% Sthteen Gnd Richards-Wilcox Mfg. Oo... . .60&10% Htichardson Scale Co.: a 3 
Pugh’ i I oe. ee eae oS 60S 0% Holt, per doz i. No. 5, Jap’ d Stove— De, Meee bheuse . 
Pugh’s Jennings’ Pattern. .35 9% $0.80; No. A, Jap’d, $1.15; Stowe BONE oe cvcccks 855 10& 10& 104 Ice— 
Heeli’s, Mxtra ...222-cseess 65&10 % No. B, Jap’d, $1.85; No. 6, Tire— P, Wall Mfg. Supply Co.: 
Snell’s, Jennings’ istics, ‘. Jap’d, $1.65. seepage PK 6b Kew nin s es Peitete Three liundred pound size, ~— 
Ox n, Jap’d, Gomi. Bi: Bi BREE F vikint ca dee conde 2Y4810&5: 
Snell’s, Jennings’ Pattern, Blued.70% "$1: 5. 4 ape sagt aeaitinds Screw Co.: 0 : CAPS—Primers— 
10&10@ 50610610810 Taplin Mfg. Co.: Norway Phila., list Oct. 16, ’84. |44/ Nos. 100 in bor, $2.00....... 20% 
Snell’ 8 I i at iy ois & ik 50@: ) V&10 % io. yroved Dover, per gro., No. 60, 80%} All Nos. 250 in box, $2.00........ 
tenet ~ — — No. 10 TO@iT5% go de — Ti ree" —_ j No. 100. Eagle Phila., list Oct. 16, ’84. Riobin Hood, all Nos., 100 in box. 
n’s T'wis » MBE Konécawoess .00;: No 2 Tin’d. 50: ‘ 
_ 50 @50K10&5 % No. 150, Hotei. $1 1.00; No Rar State, list Dec. 28, 199.° ba CART RIDGES—N.etallic— _ 
Swan’s Jenning’s Pattern, No. 152, Hotel Tin’d, $17.00; No. Shelton Co.: Black Powder, 22 kim, $1.40 
60 @60&10 % 200 Tumbler, $8.50; No. 202, Tiger Brand, list Dec. 28, ’99. Blank ‘ ‘ok. a ne 
Swan’ s Jenning’s Pattern, Black, . ‘umbler Tinned, $9.50: No. 80%] 32 Rim, $2.75 Blank ....... 10&54¢ 
BEF EO GR RS ae 663% @ 70 % es. per doz., Phila., Eagle, list Oct. 16, ’84. mi Moe peg tS eat oo 3 
swan’ s Jenning’s Pattern, Biued, 3500 * 821% % 32 C. 5 $5.50 Blank 10.55% 
Sei nee eesti 162 #3 B10 % BORERS—Buna— 38 C. F. $7.00 Blank........10&54 
Swan's Single Twist, No. 20...... BELLOWS— wy igh “ey Mfg. Co., Je, 1, $1.25; 7 B. Caps, Con. Baill, $2.00...5% 
Expansive 31 0 a IO% Blacksmith, Standard List: » $1.75; No. 8, $2.50 each. | BB Cops, Round a, rf 15.05 
_ “ert. , . B ° n ong, 
©. E. Jennings & Co., Steer’s bs ton pee ill reeveesnes “ee PMT. iveebeyscceasceveseses 35 % Black and Lesmok... .50&5&10% 
ini ieee me mee) Mee Beige *| BORING TOOLS—Automatic— |¥. F., .22 Long Smokeless, 
ua Pag on $20 00 &. 30 0ai0as % : and— Millers Falls, ges 3 & 5, per doz., SOE 5& 10% 
Le a Pat., ‘smail ‘size, $18.00 ° $8.40; No. $10.20; Nos. 4 &7, R. F., .22 Long Rifle, Black, 
s gne —s "00 , 63 % OS ery ae 7 $9.60; No. 6 $13.80; No. 45, Lesmok and Smokeless...... 50% 
s a a eee) oe 8 SNe aes OF 60 % Doz. . “$5. 00 5.60 P00 750 $12.30] All other sizes.....cccscocess 50% 
wane ieee eee oot * "Molders— BOTTLES—Milk— C. F. Pistol and Rifle....... 25% 
(See Gimilets and Genet Bits.) OR a eines 12 6 gr tetas = ah ® gro $4.50 Military —_ Sporting..... 15&54 
Hollow Augers es cceuus $7.90 10.00 into 18.00| Pint Rottles, ~ gro...) 2... $2.75 Pe sone eee We “ * cela 505 20& 10% 
Ronnies Pat., per doz.. "$5. “satan BELLS—c Half Pint Bottles. @ gro... .$2.50 aoa.’ fens smokeless. 
aes eeoveseseees ae “* . seat: % sS-- ow— . BOXES—Mitre— . 5 20% 
Ship Augers and Bits— hig ih oom BOMB. :05 ce even sss 7071 C. EB. Jennings & Co........... 25%| C. B. Caps, Semi- a, 
si AN 60@ 60104 | Tex88 Star ....... hikev.c tieé wand 50%| Millers Falls, New Langdon No. 1, 2.00 10% 
. oA UGETS «ee eawreves 40&10% $3.75; Langdon Acme, No. -22 Short Semi-smokeless....... 
. J ennings & 0). : Ba Sindh xe “ Han ig 50: New Langden, Imp. No. 50&5&15% 
ot . Jennings wna |Poltshed Brass ......+..004. EE CE Wen side mekiwecn oa oheuKe $4.35 -22 Long, Semi-smokeless....... 
Shean: ypipeey piacere 50 @ 50810 % White Metal ... 66. cecceses 50& 104 Shelf— 5O0&5&15 % 
OS” SEES St 50@ 30&10%|Nickel Plated ........22.44. 50&104| A. H. Green Co.: -22 Long Rifle, secon, 
Snell's, Solid Center... sec ee Mee De. “Uubteshécitethieeuad 50 @50& 54 —, a Front. < nm only. Fr. =e ae 
vibe a hebaetow 5 n ere angea e ce Jorner. eeereeve eee eee eeeeeane 
Sin le Bitt, base weights: Per doz.|Farm Bells ............ ib.. 2% @3¢ 5, 25 356: 
Farst Oual -, Meee ere Ae 4h Church and School 60 @60& 10 509. 18¢; 23, * 208; 24," 25¢; 25, 22 rin at lengths, Black Pow. 
lit Pp eesece ° 9 2 
Double’ Bis base wtih yy] BELTING Leather BRACES ad tae lee 
First Quatity ....... $9.00@$10.00| From No. 1 Ozk Tanned Butts. Common Ball .......... 1.75&$2.00| 22 Rim Short Smokeless. 50&40&4% 
Second Quality....... $6.50@ $7.50| Extra Hvy. Single and Dbie., Barber’s ...... . 50&10&10 @ 60&10 % 22 Rim Blank. Black Powder. .20% 
AXLES— 506-103 Fray’s Genuine Spofford’s.......¢ 0%| 32 & 38 C. F. Blank........2 % 
Iron or Steel.| Heavy, Single and Double. d ok —_ 61. 166. 206, 614.. 50% All C. F. Smokeless....... 25&10% 
Concord, Loose Collar... .4% @4'%4¢| Medium, Single and Double. “Gosi0s ennings & Co........ .50&5% casters” rates eeees 25£10% 
Concord, Solid Collar..... 14@° 1 Seat Sree eae aS a ae RS eee 70¢ | SRACKETS— Rod 
Ne tt Common, pros 4@4%4¢| Shoulder, Single end Double, ee , ree A 804% Pi, OS, Later s tents Re oo bo ees 
No. 1% Com., New Style. .4U%@4Kue 7&5.) Atlas Mfg. Co.,Metal Gem. 1 AIEEE thevicnue wens 0&5 @70& 104 
No. 2 Solid ae. ok 4¥,@4%¢|Cut Leather Lacing, Strictly Griffin’s Pressed & pesca! 2 Wautvioe, eh replat eee ee 
Half on 8 eiosiiiea as on ao 1, od list . po ans: ee Gites Welling Breckes... 70%| Faultless (Pivot Bearing), 
and 12.......+++: eathe cing ides, per sq McKinney Pressed Steel........ 80 % 65@70% 
Nos. EP ge Be 70¢; ft. Raw Hide, No. 1, in sides |Stanley’s Pressed Steel........ i ee ee eee eee a 60 @65&5 % 
Nos. 15 = 18... .70&10@70&10&5%| 17 sq. ft. and over........... 38¢ | Stanlev’s Folding Bracelets....70%]| Glass (Insulator)..... 60 @60&5 % 
Nos. 19 to 22.. 70 10 @ 70& 10& 5% ES 2 eee pr 37¢|R. & E. Wrought Shelf.....70@75%| Leather wheel ....... 60 @60&5 % 
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This 1-ton Rapid Truck is used by the Pioneer Iron and Wire Works, Denver, Colorado. 
When this picture was taken, the truck had a record of 7,000 miles of trouble-free service on 


GOODRICH WIRELESS 


TRUCH TIRES 


The Pioneer Iron and Wire Works is one of the many firms in their line which have changed their truck 
tires from other makes to Goodrich Wireless. During the past three years there have been over 21,000 tires 
of other makes discarded for Goodrich, “The tire that makes the truck efficient. 





Department H ; Factories: Branches in 
The B. F. Goodrich AKron all principal 


Company 





Ohio cities 

















Successful Dealers Stock Successful Goods! 
THE 1914 OFFICIAL TRAP-SHOOTING AVERAGES 


BOTH AMATEUR AND PROFESSIONAL WERE WON WITH 


‘‘steel where steel belongs’’ 


Peter =} FACTORY LOADED SHELLS 


The superior skill of Mr. Woolfolk Henderson, and his equally 
superior ammunition, which were the sensation of the 1914 
Grand American Handicap, have very consistently scored another 
great victory. Mr. Henderson leads all Amateurs and Pro- 
fessionals in the 1914 averages with the fine percentage of 96.63. 


Among the professionals, Mr. L. H. Reid, formerly of Ohio, but now 
located on the Pacific Coast, wins the highest honors with 96.44. He 
has also won the Pacific Coast High Professional Average three successive 


years, 
A Fitting Close for a Year of PETERS Victories, including— 


The 1914 Grand American—98 ex 100 from 22 yards. = won by 
Mr. Henderson 





The 1914 Amateur -Championship—Single Targets—99 ex 100 from 16 yds. with PETERS 
The 1914 Amateur Championship—Double Targets—90 ex 50 prs. from 16 yds. | spells 


The Five Big Honors of the Year, All Bagged with the P Brand 
Use the shells that WINNERS choose—the P Brand. They insure satisfaction and results. 


The Peters Cartridge Co. :: Cincinnati, Ohio 


Branches: New York San Francisco New Orleans 
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M. B. Schenck Oo. : CLEAVERS—Butchers— CRAYONS— EXTINGUISHERS—FI 
' re— 

Gem (Roller et og 1081085 % UN TDs oo ow cnareb i tnies ca 30% | White og SS Cases, 100 a — ait 
Henry W. Pesbody & Co gro., $8.00, .50, $9.00 and $10.00 ca, “a4 sete ee eewees 50 % 

ee of nn, ‘ : CLIPPERS—Horse and Sheep—j| cording to grade, ea ea. $15.00....... + 50% 

ere Chicago Flexible Shaft Co. : ANS—Advertisina— 

Inch of a Toe om 1 4 wie No. 2 Chicago Horse, each Se ee National iia te, 

POD ocr bk 2 - ) see 270% Lightning Belt Horse, each os ee vegan y.: a6 ~~. Pindar es and adver- 

Yale (Double Wheel) low listi40é10% Re EOE SOO a 5 * ON Rogers Bros.”".....% doz. $3.50 1,000, for $16.75; 2 006 

Universal Caster ry. Co. 08 egy ~s Star, Eagle. Rogers & Reuiiooe $31.00; 3,000, $45.00; 5. 
tandard Ball Bearing........ 60 % sino igs rte G Po aS af and Anchor........ doz $72.00: 0.008 ee Ry me. 

cae ARE se New Model Sheep +S Wm. Rogers & Son... .% doz. $2.50 20,000, $242.00; ” 35,000 
Cc we rass—. "$12.75 | 8 3260.00, f.0.b. factory. 
Specialty Mfg. Co.: Stewart Enclosed Gear Shear- S—Cord— 

— Bmptying. Nos. 1, 1G, 2, ing Machine, No. 8 each pein iets “ ord FASTENERS—Blind— 

ee a rere 25&25 % $9.75 | | Victor M. Grab Co.: oe Le... Saree eee 25 % 

Easy Riupiying, Nos. @, 0G, 11, | Stewart Ball Bearing Baclosed | SOOT erie. eet | Been re ane Weight— 

‘ , x p spe MAa- ODiMeO?, 9 OLA TR OD O88 @ @ & Rie  § Ob O00 pb 8 » Obie Mik ae es x 259 

Easy Emptying. gd raw, oe chine, No. 9 each... .$11.50 Cutters ‘ind Giuitene Titan ... ah Sis i ES Sade tooo ooo . 

’ me orrugated— 
Rollman_ Mfg. Co. : Acme Steel Goods Co. 

Detachable, No. 16G....... 4085 % CLIPS—Axie— Nos. 7 and 9 Apple Cutters and Saw Edge ~ayie , ie id mie & es 0eI0% 
CATCHERS—Screen-Door— Regular Styles .....00e 80805104 Corers, @ dos............. $2. Cary Mie te. Kah ieeho%s ooo Ke 80% 
Hunt, Helm, Fer & ie Se ie Se Se Ces op eo oth hee een 

. # gross, $9.00] ¢1 oc KS—Alarm— Meat and Food— AaB a Smallwood Mtg." Co. 70&10% 
CHAIN—Proof Coil— E. Ingraham Co. : es 5 e a H Flt Oe eee il 80% 
> pape lots, “Cot strav a. ID. : tape —~ lots, ea.... See 1 Rech $1. 75 $2. * Pe 25 $4 35 paetonnt Safety Snap Co.: 

agg + ae on raig in neh, case lots, e@........ . - 4 Hame F 

7 + io ert4 “a Indian, —— — (eye Py Se 49% Nos. 501 602 2) @25&7 lg % os ng e asteners, Pe) doz. $2. 00 
7 5's 45 4. ’ utomobile— , UCETS— 
8, 1tol% Motor Car a a age Co. : Each $1.25 $1.50 $2. 25 40&7 % % Cork Lined .. : 
3.30 3.20 Roadster, 8 day. ea og) ee 3 + sch age Megat Sond Peel O@O0E 58 
sh40 l....70@70&10% ee Nos. 11, $4.00; 12, $6.00; 15, etallic Key, Leather Lined 
Genuine German Coi ‘ ie $9° 6555 @ 70654 
Ojo to? ehper Pattern Coi 394 | CLOTH—Garnet— = rere Sat By ey .00 ; a ow pena eucdiags rey pers 
O £2/Ue eee e erent aneeereeeeee — . RE AID as Stee ¥10@75% 
aw ean eeasgaees jays See Paper and Cloth, John Sommers Faucet Go. : a 

rf L Seibeebdesnessees vvees 70@7 Slaw and Kraut— Perfection Cedar ...... aes «et 

q eseeeveee oles eeeeeee a he Henry Disston & Sons: Peerless Tin an. 40% ; Dia- 

5, sseeeceeges covers: &10@654| COASTERS— Slaw and Kraut Cutters..... 35 % pont MOE dae cke aa ess én 40% 

eae 50& 10658 _— a Ferris & Co., Sonion Oy MS “Ri ddccdccoo cease 30% Metal “Keys, 50% “7 Duplex 
lron CR ng cs @ an TP sceesceseeeeeses (7) C k ema s vw ©; Ps ° ™ 
Brass Chain .... .50& 10 @0& 108 5% Tobacco— Ork, 00% ; O. K Cork..... 50% 
Bat Ch Haiter— 608 5 @ 60610 cocKs— RE a aT ar 25@30% ze RR ay ! 55% ; Vie. ™ 
ter a i“ a ee i vic: 
Genuine German Oc RE ae 704| Brass Hardware list: Od theation Soe % 
et SE Ws sev adods he 5s 70% _ a % in ee it pov Diacers—Post Hole, &c. i leasaring | Measuring and 
chalbiee tilestiansas— See Linnor, S164; Bottling, 65| Disston’s: Pump, @ doz., $42.00....... 0% 
Niagara Falls Metal Stamping. Works:} fz. q 9, Rapid. @ doz., $24.00....... 25% 
Premax Coll Cb gd teed Combbdasion Bibbe oz | Samson, @ dos, $34.00...... 25% hee eee ee, 
Premax an |e bt tate bf pete Mbt es x es rand$.,... 10 @70& 10& 104 
Ahi ee ere re 75% ‘ | Standard Brands. .8& 
cetevoes eeree © rands. .80&5 
ve mp— Ce veel SoaP— liower Grade... 8&5 0061085 
Galvanized Pump — tease 4%, @5¢| COMPASSES, DIVIDERS, &c.— co wen $20 00. No. 1 AMEFICAN «++ sees ee eee ee. 75&10% 
Safety, Br Safety— 75% Ordinary Goods ........-: 775 @ 804 slab, $36.00; No. 2 wall, 33 Binek Diniend Madsen” Son gh Bo pian 
afe Ven mare | ettangigia ss 00 ; oo 2 slab, $33 os | =| Delta Brand ............... "704 
; : a © ‘ig ae ald hs | ESE epee popeete 
6563, ‘Stroight, with ring. $2600) CONDUCTOR PIPE— Fiabo! Nos ain, ‘g2X'u: | | Bisston's “Saperdie “22213112 Boge 
t, with 7.00| Corrugated, Round or Square: as , eee DD. 3. as bes 6 wa higkcdhad od calc T5R10 % 
16 8 Sererghe with ring. Fie. 00| Galvanized Steel ......6.e2000. 75% hr an egrg Kniied in wesis oi ; 
6'%4—10-2, Straight, with ring.$38.00| Galvanized Charcoal Iron....... 604; DOOR LOCKS, LATCHES, earner i % aj: TORIb@T6610810% 
Mat Traces add ber pour for Now. 2| "ea aise Rave Frougha. NOPE.—Net pric yten| EITCTIEME Bros... Gold’ Medat. “70% 
° per r ; . J .—_Ne es are very often| L ight BR 
and 3, 2¢; No. 1, 3¢; No. 0, 4¢ t made on these foods. veright Bros., Blue Ribbon Special 
grove of Ss Te Wagon COOLERS—Water— Russwin, new list ............ 50% Liveright Bros., Electric....... 70 

astern , Cordley & Hayes: CRRIOOR © 6600 6s vets CC PLE 0&10% 

Chain, ete. ....+--+++- 10@—# ~ sag + pgp oie DRILLS AND DRILL 7 tere ae ay) ea 70% 
CHAIN—Sash— ae. eee F Swiss Pattern ....1.1140&10% 
Niagara Falls Me Metal ftamping Werks: All other styles, f.0.b. New York. pep wy aa Common a * Tacony Seige Tt oye pita 70% 

Premax teel ain right ; 30 BEGCRIRES se ceveciccsccccocs acony Swiss ...... oe a 

Electroplate Copper, Nickel, Bottles extra. ”| Twist Bit Stock 40£10% 
Brass and Zinc...... oo+++- TOMI L. & G. Mfg. Co.: 70& 10&5 @70& 10&5&5¢ | F\XTURES—Blind— 
CHALK— — Lined, ae handles, Twist Taper ane Bt 6 Fade mek ge s Automatic: 
@ 5% 0. 2, for Wood, 
Carpenters, Bine.....»+ gro-, W@9¢! Hach $1.30 1.60 2.00 2.30 3. 1 Wood Drills vey F Bratt Mase tn No. 3; for Brick, $11.50... 10% 
Carpenters’ Red......-+. gro. soso White Enameled Lined, Side | | Goodell Automatic Drills Fire Door— ~"" : 
Carpenters’ White. ....- gro., @ Handles i 50810 @ 60810 % Peters’ Fire Protection Hardware, 
Gal. 2 3 4 6 S_ (1 Ratchet, Parker's 50&10% 
CH ECKS—Door— Each $2. 40 2.80 3.50 4.50 5. 60 PR teat te ety ey %o a ora wie Ox Mfg. Co. : o 
Beenie gi Ug Ga: -<"°0%] Aft Wed fide Hands: |, | oRIVERS—serew— “irateal Memes Az. We, 2 
Door: . 334 Bach 300 3.40 4.30 5.30 6.60 Buck Bros.’ Screw Driver Bits. .30% ; Be gs ES RS $e 
waar eee — Charles Buck Edge Tool Co... .30% cajgomat, $6. 7057 ‘Speci os 

Worcester-Blount ..... 30@33 4 % COPPERS—Soldering— i jg rs  omapyane fren Fusible Links, BS sages «58 50% 
o'r. he ne 2s Co.'s Machininte’ Soldering Coppers, 3 lb. to pair. | Ford’s Brace Screw Drivers... .50%| Net Nels oe 

Tool aoae. , 20% one re tee 19@19¥2¢; ee wie sae a SPS FRE ae lae tae 17 19 27 

*“e © eee eee *-*e t n i wr. Cig 1 @ ers ‘a Ss o~ os *eee 
CHISELS—Coid— a oi ng @25¢ $1 65; 12, $14. 70: "20, $8. Per doz...$3.00, $3.25, $3.55, $4.00 
Cold Chisels, good quality. ..13@15¢| CORO—Sash— Se th Reese. "#1845 FIXTURES—Window Display— 
+d 12¢| Braided, Drab....... ooeeeseold,, 37¢] Nos. THO! Oscar Onken Co. 
Cold Chisels, fair quality... @ ¢ 7565 to 7568, 60%; 7561, 
Cold Chisels, ordinary..... . 9@10¢ Brelées, Nog 20156." Noe 204 ue TOR: 008, 70&10% ; 7540, Wooden “Window Piztare, Yountts 
iets r » 4VO. 2, 4VO 2 . rge ; small 
Bes Framing and F . — a, Cord, Tw'td iz @24¢ 4 $25.00. 6 
Socket Framing........-..- 66344 | Patent Russia ......+-++.+-- O¢ E FRAMES—Wood Saw— 
Socket. Firmer .., . 80&10& 10&5$, Cable Laid Russia......+...- lo. 21¢ AVES TROUGH— White, S’g't Bag, doz...80 
India Hemp, Braided lb. 19¢ Galvanized Steel 80&5%| Red, S’’t B per doz.. @$1.00 
eeeeeseeseeeeeeeeeee . ~ ~ 4 ~ **eeeeee eee a ‘ 
Charles “Buck dee Tool Co..... 30% — bag be if scsmr ‘ — re tn ‘ ralvanized Charcoal Iron. Sheers - Red, Debi. hy Mg $32. eel $0 
. B. UO. : , *- PPE |. caqecssccvececesccesses Grind n 
Socket Aneel ~ "152.7 38810% — a og oa i2. @ wae also Conductor Pipe and El- Atel Machine Co.: ey 
No. ‘ we. ron Grindstone Frames. 2 
Swan's Socket Firmer, Pw 4 Ag UE IR Behera eo apt I eae et eel oe eo we 5% 
80 8081085 % Hemp, 55¢; inen, 65¢; s— —_ 
\Swan’s Socket Framing, we eek & White Cotton, 50¢; Spot > ELBOWS AND SHOES— aan eee ae Ice Cream 
cesses nase eas cnet 4 | Galvanized Steel: Acme eel doz., 1 
rn Pea 50s ~ ser er ence } hao gy ? - 453 . ran Round and Corrugated, vd $8.00: at., Y, Gon. 3 7 
eR SO. oe ee eases Phoenix, White, N - GM GOS 00 BO. ce cvicidocs qt. etaes 
Charles Buck’ Bdge Tool Co. | 30% si see Sioa oe Noe 8S Square and Polygon, all sisesio. | ruse — 
Cc ™ Nos. 191, 181 ver SE ee Geet Game, 5 ee ee oS Cerra ee eases ; Ensi -Bi . 
C. E. Jennings & Co. 5 a. ore > ae bot be gas oy S Copper, Gll SIZES wine cence se 508 mene L nae bond $3.00 )? 
eee 40@40&1085 % 50¢;_ B. te, +S oa Sees aeresars : 
CHOPPERS—Meat, rea “| $343) Mtattan” Hemp, (53¢; [8] EMERY—Turkish— Ree» a 
Rollman Mfg. paapeens, Braided, Nos. 8 to 12 .. aw pocket po » ~~ eS oa ia 
Meat and Food, each, Nos, 11, 24¢; 7 ~ 220: Flour. and Safety... .. 55 | 8 
cat 8 00: . "50 ¢; 7. 2444: G......... 25 44] lb. ¢ 51%4¢ 3%¢ Crescent Brand ih 4.55 
$4.00; 12, $6. 15......89. Wire, Picture— x ip ghee gs 3 +.|Reliable Gutta Percha. 4.55 
CLAMPS— eer 906 ye eos +++. = Sue see ame 
Ao Mochine a4 Tool Makers’ . .25% as & Stanton Co. Wire ‘Picture Pe ae ie o. aS 8 y : yi GATES—Molasses and Oill— 
a rs’. “see eee we eeeeeeerenese . hy , 
Sy. s’ a 00 NOTE—In lots 1 to 3 tons @ dis-| Stebbins’ Pattern ......80@80&5¢ 
Adjustable, |" PA Seg % COUNTER SINKS— count of 104 is given. GAUGES— __ 
40&5%| Charles E. Buck Edge Tool Co. .30%| ENGINES—Chemical— Marking, Moftise, etc. .50@50&104 


Myers’ coapeees and wees 


BT SN: a chad ods Cees ap cake 
J. Hi. Williams & Co.: 

Machinists’, Agrippa...... 45&10% 

Machinists’, ulean......45&10% 
Hose Clamps, see Hose Attachments. 


Saw Clamps, see Vises, Saw Pilers. 


wees. ss a ee — renin - a eaaiapetapsebeeatin 





CRACKERS—Nut— 
Rollman Mfg. 

No. 40 Nat Crackers, # doz. .$4.00 
CRADLES— 

BP HEH TELELE TTT PT EET es 504 








O. J. Childs Co. : 
Copper Tank, 40 wis ea. 
175.00 @ $300.00 


EXTENSIONS—Bit— 
Ford’s Auger ‘Bit Extensions. .50% 











Athol Machine Co.: 
Depth, Screw Pitch and Center, 
25% 


Chapin-Stephens Co.: 
Marking, Mortise &c.. -50&50&10% 
Disston’s Marking Mortise, &c., 
60410 % 
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Do You WantTo Increase Your Batting 
Average on Sporting Goods Profits? 


Then let us demonstrate our ability to more economically 
and more satisfactorily supply your Base Ball and Sporting 
Goods needs. 
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The opportunity once granted, we know will be repeated, 
because we can and will faithfully please and satisfy you. 


Write To-day for our Sporting Goods catalogue 


WITTE HARDWARE COMPANY 


ST. LOUIS,. U.S. A. 
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omLere AND GIMLET HANDLES ees CSP 
S Scree Ser prs cae 
Per Gro.| Agricultural Too} Handies— National Mie ooeerm™ Sash— Wrought Iron Hinges— 
Conia Cut Axe, Pick, &.... 60&10@70g| S°reet and Storm Sash Hangers, | Stra? and 7 Hinges Pap 
erman Pattern aR ig “oe Hoe, Rake, Spade, &c., . No. 80, Automatic, # doz. .50¢ 7 pa Strap Hinges... .7 0& 10% 
10--... .$5.50; 11 to 13, $6,50|° 9%. Shovel, Spade, &., Light Tie ftinges: «7585 
Single Cut Gimlets Asst per gro. DH, Handles eters eee -40 @40& 10% HASPS— ps , 7 pinges.. ** ee -6634&5¢ i 
Nail, Metal, No. 1..$2.50;°2, $3.00 I eb bes eet 40 @40cr 104 | Griftin’s Security Has 70&1 Evins H INES... - .ISE1WE 54 Lz 
Spike, Metal, No. 1, $4.00; 2, $4.30 McKinney’s Perfect No.’ 'g°%10% covy I Hinges, S 
Nail, Wood Handled, No. 1, Bro. ....... haw ae 06 Spee $4.25 Hinge H 1051 Y2& 54 ~ 
Spike, Wood Handiegill’ % $325] CF0ss-Cut Saw Handies— ee a Heavy Sirap. 708 WEE . 
Bi jaa say EP ee 85 Cor. Ex. Heavy T.¢ 
No. 1, $5.00; 2, $5.50 Disston’s Handles and Saw Tabs ane Screw Hook dad 005 20& 10% 
a 1. ae. and Strap 
soap teas tg, as ee ORS ESE SOSES: EE eee a ees Dermat haa cat te ar 6 to 12 in. .1b.314¢ 
, are 14 to 20 in. .lb.3¢ 
Chapin-Stephens Co. .65 Mechanics’ Too! in, 1b. 3 
Disston & Sons foci ote ee aan Auger, assorted - ++ -8T0.33.00@$3.50 RATCHETS— Mathe 22 to 36 in. lb.2y%¢ 
Brad Awi gro. ..$1.65 @$1.75 b Pena list, first qual.. .40&10@504 waded 7 pol & Sons: 
GLUE— Chisel Handles, Meth tae econd quality........_ | 50 @ 50& 104 R — a Eye Hinges. 
Cabinet Oe P| as, ‘Hickor menage s x jin. per 100 pag 
mgpghta oo PPE NN ceees 16 “OY, s1ICkory - ++ -$4.50@$5.00 ; n., % US..... 5.95 
Common Bone pease: 934| Socket Firmer, Appie. 1L3@ Chicago een ec eage— . : ee 100 Ibs. 4.95 
Extra Clear Hide ......14 @wls $1.95; Hickory. .-++. .$2.75@$3.50 Clark, No. 5 $1.25: N. yk ie Se 
Fish, liquid, bottles or cans, Socket Framing, “Hickory, No. 3, $1.75; No. 3p” ae: HODS—Coai— 
with trush ........... @50 $3.25@$4.00| No. 1° $3.00.".... pesimeiiescs <M Net per dozen 
Fish, liquid, 50 gal. bbis., File, assorted ..... gro. $1.25@$1.50 Big Hit Assortment, ® case $13.80 Inch....15 16 
Per Galion + -eeerees 80 @1.40| Hammer, Hatchet, &c..70Si0e101| Leader, @ cass tts seeeeee. .$9.00| S@lv., open .....399 3.49 oft, 18 
Foot Stock, White ...... 12 @14 and Saw, Varnished, doz., 75¢ Clark Pe MR ct .$0.75|/9?., open -°°°° 1.65 1:75 2.55 2.80 
Foot Stock, Brown...... 9 @il Not Varnished .......... 70@75¢| 4 B C Coal, doz. ..732'22°"": $0.60 | Galv., rao os ae 2.9 phe 
German Common ........ 10 @14 |Plane Handles: Tank— Jap., funnel °°°** "200 os 3.10 3.35 
German Hide .......... 12 @18 Jack, dos., 25¢: Fore, doz....40¢| Hunt, Helm, Ferris & Co. : 19 2.40 2.60 
POONER. OS ss onion o Ko 10 @25 |Chapin-Stephens Co. : ls CRON sisck veic »+.-$13.00 Masons, Etc,— 
IIH ooo sceccscecceeees KOI Carving Tool ........ 30 @30&10% “| Cleveland Wire Spring Co. : 
Low Grade ...... “ues 8% @10 na Ee 60@ 60&10 % Steel Rick: No. 162. . each $1.05 
Medium White ........10° @15 heed 60 @ 60&10 % | HINGES— cer Mortar, No. 158.Jeach $1.35 
; Se PPE 90 @30&10% j 
ad Driver tet eeee 30@30&10% Surf Gravity Eee ee HOES—Eye— 
GONGS—Stee!— Nicholson Simplicity ‘File’ Handice ” oz. Sets with Famentags” No.| 2f0vtl and Oval Pat... .60&10&5¢ 
P. Wall Mfg. Supply Oo. : ® gro. $0.85@$1.50 1, $0.75; No $1.40; No. 5,| G7", list Feb, 23, 1899. . 75% 
Foot or Hood Street Railway, Bay ee Spun Ferrule “File N Saag ? D. & H. Scovil.... inks ale 37 ig oy 
33% % PE Be cheaviun esr ioes 40 ‘North's’ Automatic Blind 
Spring or Locomotive... -60£10% _— en ae 6g Pe $9.00; Mares HOLDERS—sit— 
or br ck, Ps chabate na 10% Angular, # doz. 9 - 
GREASE—Axie— Pott’s Sad tron— Parker Wereet C0. on. F6@ 75% me 
Common Grade..... TO, $6.00 @$6.50 ae, Hale ee wel aa N . seit 
Dixon's Everlasting, ° 10-Ib. oe fmnee or Japanned, per doz .45¢ Blind Hine?” tite ‘Star Beco ae a 
ea. 96¢; in boxes, @ doz., 1 th. | 7 "MCF «+--+ eee eeee, per doz., 70¢ Hale’s Blind Awning. ‘Hinges No To oom Holders, 
$1.20; 2 m......... Voie Saws $2.00 for wood, $9.00; No. 111. 7 ee SETS 
Stanger geTick, $9.00... )% | Empire ayia 
Stanley’s steel G Li Witten he +h os son. 5s, SOE 
GRIDDLES— HANGERS— Hinges, No. 164714. 39 oz ym Highards- Wilcox Mfg. Co.: No. 111,” 
Pike Mf nape Note.—Barn Door Hangers ar without | screws, $0.80; — with 119, Sun. 1081085 % ; Nos. 118. 
g. rete eres eresees bow erally quoted per pair, without tenok screws, $1.10. “ Superior ree ad ve ls lbh pad ae 
26-6 @ bs 6 > JO 
















Gate Hinges— 


and Parlor Door Hangers per double W ester 
n: 


File and Tool— 














t with track, & 

GRINDERS— Chi Mt Be “7 Nic 

icago Spr . / cholson 

Athol Machine Co.: Friction we Butt Co.: i hong MOE Ge ecce. | doz. $2.00 Henting “_ Holders and File 

Bench Grinders Sana Oscillating "tte 25% tt «i NCR ic weak doz. $1.38 Wie ec 2 (Mera: 40&10% 

Luther Grinder Mfg. Co. Bi win Seopa Sek thie: shea 4 (4) iscellaneous— an ein— 

Dimo-Grit: each Grithn ESS lial es BRS dle, 25 % Griffin Mfg. Co., Fleur de Lis Fernald Double Trace Holder Fr 
No. 14 (Mechanic Special, No. Solid Axle, No. 10, $12.00 7T0&10% Surface Hinges, ® doz. — Dan ee ea + $1.25 
noo (atetnasie agcens'S ‘ Roller Bearing. No. il. $15.00 0 $0.80@$1.05 ash Rein Holder, 8 doz...’ cq 
. 15 anic Special, No. 70&10 Pivot Hinges— a 
Nejyg® (lecaie “Special, No.2] Mere geen BX Hy., No; 2, "/Rommer Bros, Piyot, Bail B'r'ng.40% [HOLLOW WARE— 
Sea Tecate oe Bull Dog, $24.00.°° °°" "7" Tee Standard ‘for Double Acti See Ware, Hollow, 
No. 17X (Mechanic ‘Special, Hunt, Helm, Ferris & Co.: °°” sit WE; Nokes. 10&5 % HONES—R 
Yeo | EMD aa I eee: 4.75 annon Ball ; SSO ; —Aazor— 
as SE Catetieede Mnecins ae ee RED nko i oriceccccne , % Spring Hinges— 
a BSS chosen est bee Fie. eos ei ‘- Foc at: 26-40 Holdback, Cast Iron... - $5.50 @ $6.00 “e site. eos Belgien and Swaty, 
No. 35 Compact .....°°°*' $3.25] 20th Century, # doz t.$3.96] Von-Holdback, Cast Iron, Strop Hone . 2 ******e: 33 le % 
No: 63 (Fare Special, Noo are 20th Century, B. D. Track. ed MIS. tees 006006 8314 % 
3 arm cial, No. __ Rt ; ome 
pe 0. 3) ri? Nike oad $7.00] Bommer Bros. : HOOKS—Cast— 
. ».00 ar Hangers, No. 300 $6.30: Coat 
No. 83 (Spartan) ....... $2.45 No. 400, $7.35: No 500, $9.00’ Spring Butt Hinges...... 40% Win and Hat, Grab & Co... 40% 
No. 104 Multigear +. °° °°" 3.00] Barn Door, Standard... ..’.G0&16¢,| Surface Floor, Bail " Bear. ire Goods Co. : ++ -40% 
No. 271 (Hummer) aI ‘Tee Hinged nthe Avance arte sadtgs <- t vO Ree ro ee ee 40% Wro t Screw & Wro’t Eye Bolt 70 
No. 309 (Power Bench Grinder). Covered a Nets Mortise Floor, Ball Bearing, > Wire— oe 
4 5.25 3 ial, . ‘ lo. 25. ¢: =o 
No. 310 (Power Bench Eng "oe 30. 64 eS a $ be ert abt ag, re 40% 6d Seg ‘a 15 - 505 10@ 806208 
= lo. 5 > en am eee e ngin se Spri : . S.. 

Pike Mfg. Co.: $6.50} Xo 30, $6.40; No. 60; $8.00; wand Latches reves. Sig | | Atlas Mig. Go,” aictat Gina, * 805108 
closed Gear Machine: T “pate von-Holdback 5& : 
ce vente Attinn De McKinney Mie te and Track. . .50% ‘ No. 2000. oe oe «ct be Parker Wire Goods Co., King 290% 

estic, Household and Whirl- Roller B ™ Yon-Holdback Screen Dp . 75 
wind. 33%4%. Chain Driven Anti-Friction vo 1 2nd °--70%| Hinges, No. 2100..... 40% Shelby Spring Hinge Co,; ‘°*10% 
Machines; Nos. 1 2, 8 Pike Hinged Hangers, aaa CGharsaane Non-Holdback Screen Door Wi tg. Cer a at a 80% 
Grey Hound... 2.0... 33% % PE. Myers & Bro., Stayon; 0. K.:-— inges, No. 900, ® gro. CT “Wiillainsn at: x; + 80810% 

Adjustable; Sure Grip: sued 10.50 Wa te Novelty Co. : 

‘ Grip Adjustable: Sue, Gap, ig Holdback Screen Door, No. ee ll ge roel i? a eewSSS da.) 40% 
G INDSTONES— dem, Sure Grip Tandem Adjust- Chi oe ks a og ents = Thumb Hooks GP" it Sita 10% 
Pike Mfg. Co. - New wandem Adjustable... ¢o0,| “dcago Spring Butt Co. : S| Molding or Cornice ‘trig. - 40% 

Improved Family Grindstone, # New way Tandem Tubular. : 50%] Glicago Spring Hinges. .25% | 3 Punch Bowl tiuge, Hooks. : | 40% 
- Rea P doz., $2.00......33 le % New Way Tandem Adj. Tubular, ~ Chinas, Spring eeeee. « oege | Wire Goods Co “‘Mopner eae eee 40% 

chards-Wileox Mfg. Weed 56 } se Floor (5000) |! o Ti py ey 

Cycle, King, Velox’ Chatienge to Giant Tandem Tubular...... 2922 Chi 50% | & "Chiett ggg td Chief, 75%; 

max, Eli, No. 011; 014 Ball Rear. “ant Tandem Adj. Tubular’ soa cago Relax Floor (6000) 3. Any 10% ; Czar Har: 

tn ; Ball Beur-| National } ular. .50% ° ness, 60%; Favori , 

&. mounted ......... 30 : nal Mfg. Co., ® doz. : 60% | * > *avorite Ceiling. 
*eee+eB80%) Big 4. $7.00:' No. 66 Storm Chicago Premier (4000). .40% | = 75&10% 
GUARDS— Proof, $11.00; No. 77 Sto Chicago Ajax (3000)....30% | F Miscellaneous— 
Proof, $12.00: Silent’ Purtec Chicago Engine House. ..25% |% | Hooks Bencl 
Supericr Door ....... 33% % ae RRR $2.5 Lavatory Door Hinges... 50% | 3] Bucy, Light, dos $5 405s Bench. 
gre oti nishards- Wilcox Mfg. Co. Sap - Chicago Screen Door (2000) 5 nits: 1054 56,00: Medium, 
angers, Nos. | 7 ~ 60 % UY; Heav 

Hacters ano ties— Roller Bearings. Nox: 31's ie | Chleago Screen Door (3000) ” +3 German ee, EFAs, Ber doz.” $333 

Cow Ties...... +2 +++ 2055@70&104 41, 43, 44, Sizes j and 2" Non Hold % |e eo Pattern Grass, best all 
Bridgeport Chain Co. A T0&7%%| Steel. 8K Sereem Door, | 3] Ses, per doz ......”. $2.50@ $2.75 

BrogmPh Coil and Halters. 40%10% ‘sises Sie "ann: 42; No. 44." | Richards-Wilcox Mfg. Op). °°°” | 2 Grades, all rine oT@ss: Common 

town Soll and Halters. .60&10% | Hing: ede? 60%} Super! iow | g “ses, per dos 

al 606 ged Tand N Ye uperior Double Acting FI 5 

Brown The-out Giaing,”-00810%| "Folding Door’ 2° p!8sic, 0085 % Shere MeN? 215--4081085% | =| Hooks and Eyes: $1.25@$1.50 

808108108109, me 35 No. Ppa Beep aed aresi' -m hae ne pny : ; = Se ORE ane % 
Niagara Falls Metal Stamping Work. 5 ‘Dderwriters FF. D. No. Screen Door ee oldback - Malleable Tron PESTON % 

Premax Halter Chains... 40% NPP eta wik cing cg. 3 O% No. 777. Shoet sent Bt,87-50 |. Disston’s Pruning Hooke” O05 108 

Premax Special Halter Chains.60% Troller BD's 2% and 3 60&5 % 2 pis Sneet Steel Hokib’k. = 2 00 Siac Th ar — 
Premax Cow Ties "40 ey % : No. 17, $1.25 - N i ED abe A Se eee 7.50 S Turner & RBtanton no * 25% 
m. T. Rugg & Co: “"""°***** 7] By No 120, $2.95; "No. ot” | No 888, Non-Holaback, 4 | Shoulder..." ©9 Cup and 
Web Halters, Peeka, cee 50% T $2.45 ms No. 150 226668 &~ . .$2.50 Chict’ BR i 7 22S: be 632 © a 7.! & Bench Resta. PR ano © ae 85&10% 
Jute Rope Halters ane Mane”: Boe eee B. D. sae , $1.15 Hi a Bearing Floor Corn Hooks—sSee K “ning Stops. 

Steal Hope Halters and Ties.50% Tere: No. 24. $1.15; No. | Ball Bearing’ ‘Spring’ Boe.” ; Katie gens 

on Halters and Ties... . 50% Pony et ee ee Oras oe Ti - HOR 
Cotton Livy ry ++ «00% nt: wise ws $400 s a Yee NS—Automobile— 
Leather Halters <=... °7* 730% cree na, Devt Hinges,” | | Motor Car Bauipment ‘Go. 
H a H Standard Mfg. Co.: 15 % oninental Electric Vibrator, 

neta abiaiai Handied Mam. ANGERS—Garment— Standard " Floor Hinge Randall-Faichney Co - ea. $2.50 

aed Victor Foldin ouble Acting .....__ 50 Jericho Mot . te: 
Heller’s Machinists’ . + «.70@70&10% £ Coat amt arent. Junior Floor H nge, Doub.” Less than.  nbends i 
Heller’s Farriers’ .""*’ AS Hehe, Victor Trouser Hangers pana $9.00 NE 50&5 % ak # Beeetedipaeke 25% 
Victor Magnetic Tack. | % gro. .$7.75| ~22P'd. $6.50: Nickel’ Plated’ $7.5 Standard Checking ‘Hinges Oe 8B oo eS 
Heavy Hammers and Sledges—| Wire Goods Co.; . - $7.50 Double Acting |... . sues: 6 ME SEO RN BRS Ae ute Lat ail 
ee Oe 75c,,| Common. 17 in. No 0410 Superior Spring Binge Co. : HOSE ATTAC 
Over 5 Ib., 306... see 75& 10% os, EPR : ny Superior Floor Hinges .40£10% ‘tuber & K HMENTS— 
gens % | Tourists, toiding’ nickeled: per’ doz. 75¢ “"Binges .'Urface "Floor Hose Menders. ® 4 
ges... teens 4 MO% % In. $0.75. ©" % 10.80.70; 
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Hose Co 
Willing uplings, ® doz. % 
coo Yerdon : , in.,| LATCH 
sizes lamps, Gard Roggin’ aoe 
All hy — Svinte en Hose Ad Ay s Thumb L B 
# Air, etc. sizes, Water, 206 @25¢ t Screens . wena” Jap’d 25¢ f Grade, 104 
tt teeeeees rp team, | N ++ +2044 +d0,35@ ak 
Gorton Ee 10&5@75%| Washburn =. pried r each sise” > *dvance| PAP 
5-ply uarantced... Richard el, No. 28 | per doz. .$1 oldwell La - $4.50 4.75 6 18-in uilding P 
7-ply Guaranteed. ines 0% dae ee 5¢ Bull tag Mtge ¢ doz... ‘boos Imperial ‘as oe Co 5.00 5.25| Rosin aper, L. CG. L 
ig Mardnteed...... 00.006. "sr + . a 2 . ’ a . ° . —_— 
Garden Bae a I PAR ROe € 6¢ rump. No. “Io” No. 125..50& Park nd Low Wheel rolis ag? Sheathing - Per Roll 
Competition M4-inch: erseerves 9¢ LEADER be ai Win eich all 6 Regal * Tt eteeeeeees 60&5 % 25 lbs. to mM. Wide. 9g; 500 Sq. tt. 
ply Guaranteed... i¢ Ate a 0) Grand ewe... +151-g0085%! 40 Ios. to ve abcde 
‘oo ¥ Guarant see -£t.8y% @9i 2¢ *s 5 @50¢ ; 1 Che roved Excel C6> 46.c'cms r 10% 0 dbs. GO POS es Nbnccdasane x 40¢ 
ton G eed....f d9IY4¢e| LIF arge, § ain R lsior : 60&5% Deaf roll. re 
eh Garden, Win. 19 @ Wie TERS— , 55@60¢ Geared wid omen a 33 in e10%% %6 agg Felt 50 NEC re ig ta +4 
Bp te eee 7 orse Ras iss = 40&5% in. wide, p PREG piace ¢ 
Good Quality cceece ft.74 +a 4 R, & E Transom Posy. Lawn Mowe Eye A aera senna Kooking. Rubb per Bond yd. rolls 
REED SCE RES i ft-12@ 144 - new list.....,. Supplee-Biddle H “Speen 4085 % | int Pape er, see Roofing. 47.00 
INCUBATORS .122@14¢| L'NES— tte eee eens pplee-Biddte’ Fidwe! Go." 40&5%| Emery P waa 
‘Style Incubator © Wire Cloth .++.50%| Great American ca, foe Saher ane —_, 604 
~vyle A Nos = mie * wie eke r and Cloth....°°°*' 
Each, $6.65. as - 2 3 75 J neh Sh ie oe Py 9 2 N beauces GO&T ie . aa = 
1 : 97 15.30 19.95 2328) ~ Mak SE es 60 2.45 AILS— 6% | 1-ply arred F 
Rene -See— 95 23.281 Bal Eien: Gatton cc 2.35|Wire Nai 2-ply, her ten. ae 
Mee bs to 10. ay Mee lb. og 14 -lb. ° 1.80 ho and Brads Mi 3-ply, poe roll. oe : ; ei ° - $32.00 @ $33.00 
. Fotts, Rely ee lb. 244,@3 Balls ines, + Pda Ans $5006 25 @ 30 Cut and WwW Ra er 1scel- Slater’s F as a ty Pees is tet ee 
Jap’d A ete eer ¢} Samson’ onl Mics Ya-lb. ¢ | Hungarian gee Tene ST M4 P - eS” “SR acaetiee. 68¢ 
ae Caps. — " 50 55 60 Solid B ordage Works . bn eee ecw a 47 ers’, &c. tinishing é Report ARERS— SCPeeeceses 65 3 
Tin’d Caps... 0. a eatws raided Chalk. N et ne Goodell Ga. PP le— ¢ 
ee yote—Some SD "73, 70 83 Solid B » Nos. 0 to 3 Jobbers’ § Horse— Family B 
ote low _ V estern 0%, ,80| Sil raided ; becial improved i. Sta 
Chicago Pixtbte un. ine f'g’r’s., 0 6 Lake oor gi ae a0 % Brands, Naty aes Bay Stabs -®8 doz. $15 
ideal Soe ~ eB ge Ay t ‘7 00 he 2 se ‘$6 ou "ie Pict ber lb., 8@9%¢ Whi Table "oe: suas ae tm $36.00 
-Iro Ibs. Masons’ ines #50. 3 No. 2, ure— ig och, See @ doz. $7.0 
I Dn MN ‘ » e ° The Ss “ee. , e- 0 
"ak ie uealieg” ‘Sed RT ae Cornet: Shade Gora 2° Brass Hd 1% 2 ena punta 2.9 dow ye 
Dressmakers, Size, 6 In. wry. Colors. $2.00 ; No. : , $1°50: er Head, ane 45 .55 2% 3-in. Ranger mee. -each ao eo 
Royal ailors” Goose, 1 Pg ., a 35: $2.25 ; Ne at $1.92 $2.50; Brace Uahotsent? me Rapid Appic “Bivcor’”* — $20.00 
“on ° : = en VO. : : 9 =~’ a tet 3’— *° «re cer... .@ 30. 
omestic ae Co. 8 » $5.50. No. rt de $2.50; ahi Linen, Plated 220° ©] Goodell Co Orange— -each $100 00 
» 6% Ib., per doz ‘ent and Awr Rt oe a hia gaa 4041 G +» Success... . .eac 
Bar am $95. White one fal tee .30%| 7 UTS—Blank -- 40&104 =o Co. - Potato— -each $20.00 
Richards- Wilco d Corner— 00/ Cotton, $8 tton, $7.50; Me. & Cold Punched or Tapped Saratoga 
x 0 \ cme ee , : — White Mountain’ 
rag 60£10% Mfg. Co., Ba St. ee Whit. athe so au 30% a — O . Victor Mountain Cease: # doz. $7.¢ 
. 77 and 79" Corner Peto $3.75: 53 eo ft. 3 Cotton : 50 0 Pegg “a ba SO Tea apc ty ér> PIC ' egetable..-°*” ® doz. ee 
e 6.6. e's. 6% ’ 4. —e t., ? o. v5 7 re ies Be ee y é ee0e+22.@ = 
Jacks—aut ated $525 20 tt. $3.75, 80. ft Square =. Sve rese. 5.008| List KS AND MATTO ones 
- rowageh quit ease ge Solid & Stanton’ C a o. Gaines eee arene Of ‘ist. BINS —Escutenecs: “team 
"0 pm idem, 8 Coe REM pale taemeeear tae " eee 
ei iecserce,, og Acad Metin Te Chalk M _— SS eae ae ana 6786 Brass Escutcheon— ow 
cscnasaie ttt 4 $6.00] Twisted areata SF In 50-Ib. Bale Rake nt tte Aes 
s- ileo a s ed Lan TAS RR Rae ag O% est . Ss. TR PE Manet  * a 
St oo PRL erik Stee nsec. o ara i ae 50 
Wilcox, No!" Mis. 0. tiger] suaae coca, ie Re eS be gig ate toes ae ini 
7.00: — . 28: 1° $53 50&10% b ott ts 0 “aie page ‘ 4¢ 
; 3, $12.85: Pris $3.75: iag ade Cord. Cotton “30810 i AER a lb. ais bie L Eastern pend 
Richards-Wiieos der— de ies x $28'50 RoC KS—Padlock or Linen. . 30% bale .. Spun Oakust 5G ead Pipe bevy 
acks . fg. - és Sn tee. se ER, er , lbs. 
te TPO ee eee pees Ladder and B Mfg. Co. aba eee ye iS ee $1.75 Black Stentee! Threadeq 5.65 
JO sees rass » Wrou Gal el Pi ded 
SOINTERS— ...50% Soe gaara ght Steel Pike Mfg. Co.. Pi v. Steel Pipe’ % to 3 in ; 
g. Co., ; Re iy 75% - Co., Pike » % to im... ./8% 
| Saw Jointers, $6.00 Ives’ patent: » &c.— o}OIL TANKS— Oll......., 40% | St Vitrifi 3 in... 69% 
Ki fo, | “Sreseat ont See Ta ondardV piped Sew 
' iILLER 33 14 % Autom os) s 6 66 ERS— nks Oil to 24 ° tpe and ~* er— 
S—Fly— : Wi atic Gravity Mote? aan ; pare in., C Fittin 
Watso y ndow avity Metal Sach ono, | fee! factory: arload gs, 3 
n Co.: Ventil fetal § i % » Coppe ictory lots, f 
Wond a ating ash.25% Chace B ‘ r Plated First- A ° e. b. 
er, per POE ee ol Ch , rass a . Fl Ss class 
KNIV Oi ce wseccn $10 ACHINES— --.25% y rms Zinc nd Copper 10& 54 eA cee ST al ete Ia sh 
But -$10.50/ Com. Upright “Boring— Rig Brass Pe aia 30% | p Pek hie iia sau 76% 
Foster 5 Sag Kitch pate Angular. without An Ratleont Zinc.. Copper..... Sialic 78% 
i . ’ 7 *- 4 Dipor cobhe eet eee ‘ 
Nichole a ee en, &c. Jennings’ Nos. without deen Meee MOY, CIE ow evo ne everice 45% WAND PLAN 
and Stick in Satine wee Sean Walle No “nea” ugers. .'3.00| Matleona, Crass Obs 50 svivacens ‘ee Bench, first — E IRONS 
ee ws » Skinni ’s Improved 9 25 able H PERSE q| Pench, PS fans 
ertadece L Drawing— vee 50810 % Seen eee ‘6 ’ each. 35,40 col = a ta improved, _ Molding... OS RS yh Se 
1 gs ; > » srGe. , , 4 : , a pi is 6 Obit als uaa gd & 
J E. Jennings & Go.; ‘Nos.’ 45, 40, yO Forming ge es. "spring Mtg. Sup iy é 50%. 0 Bench, First’ Quali Ses 25 25654 
enni ” . 45, 4 n y endin otto 0.: é ench. Secc uali 
anings © | Griffin 25416 each, $15.00 ne Hae, Grimp- mets m Cans. Molding con wality.........30% 
Swan's =. 42... » YTevised list Re Oe tee Power, road Oilers 80&10&10 Toy and and Miscelhy eP8e Fess 40% 
50 @60 egular Grad eee ee ees 30 Chand Ice Cc 7 Se oe a's 0% OPE *eees 7081081 ene? German. aneous. s “ong, 
wisp) ‘Sxtra "Oem 1480, ” — oe ooo 08&5%| Wood Bench Pe ga ae 30% 
S06 6-* 6% e, No. eee eeesens s N se Bu nch Pl s— /€ 
dad te et er. ee o 1, ck B an 
Serrated nye Tice Aa 50% Easiest —<eo 20 % =) Doz. $14.50. 33% % re Beck ‘inns seek Frome isaveke 25% 
» ber doz and , ’g Co.: ACK . pin-St ge Too Oe we ws a 30% 
KNOBS ? - $5.00 @ $5 50 Water-Motar 0. : 4 ING— ephens Co ] Co. ° 3 -O 
Base, 24-4 : cee eter... sees. $7.50] sbestos, Packi Spi ail car ee 30% 
, “ aes & ee ++ -$%4.50 R ’ ackin . Fell 2+ 20% 
Rubbe , inch, Birch in 0 CE eee Peer 10.00 ope, any 9g, Wick and ee 0 
Door, Mi Tip...... or Maple, Grinnell W with Wringer.°*"* 16.50 quantity... ES ROE IR eae lb 
oor, Mineral +27970. $1.40@ $1.50 ashing Machine ‘Go.: 36.00| c,.,¢° ai" a. BEIERS AND N . 3% @4¢ 
or. Jap’d -.-doz.65 Elmo e Co.: Sh ualit on Plier IPPER 
Door, Por fr§ SMa tcgka “3 or" G-EM > Lowie. Biect 2 ina Shoot’ C. f" Kies goods.) Gas Daveer, > ey LAME: saa 
. Nickel. .doz. $2.05@$ ¢] Speed or. Lewis, Powes..”°*42:20 ert: © O. Boy... 2. veel $1.30; 6 in., $1 dos, Sin, S120 
po" 05 @ $2.15 Nineteen in wer.... 18.75 Shoee’ c ) Ter ache eee iain Gas Pipe ... $1.45@ $1 50 n., $1.25@ 
R ravi red Washer C.,’ = de ne ee ¢ eee ; 
Bicycle mate era ee Sener a cen toons asher Co.’: 7.50|Sheet, Red.. GW. i ye en Heller’s PI ne 32°05 Py 22 tee 
Ladders, e aati Company : ‘a 1900 ‘Btenaera: og’ tt 8 pre Miscelia PN ‘0G 500 and Tools — Nippers, Pine — 
mgtack, per ft... ee tietelnn Pelbeanec.s <t ‘00 |Gmerican Packin neous— , AE aaa 40@ 40810 
Mi oiseless 0 6% 6 ae 15 -50 Hi meee i 7.00 on Pac , Jus. lb. iS—S a ele 0% 
Rolling one — Ladders. 50% Elomestads tee eens — P pies fesoaths lb. 72 * ¢ a ar Spark ‘Plug C 
and ess on: oe each Tinners’ 1 ae ee < REDS ee eae 50% Duane. er pe : PEAS db. 9@10 ¢ Regular by M. C. Primi Each 
ft., Ractocst ne Track gm wood ickory and "Apple .. 508 Packing..... og 34%@ 745 cresting Pia = Long a. ... 
| ra at gy met SSR ae ataaly . re ie > 10° 7 Mic. 42 
LADLE , ck, 15¢ oan at. MATS—D SCeeeeeses ce PAILS—G . 9@10 ¢ Ford, a: ‘3 a aaa are ate OO “ 
L. & G. oe ee Acme Fl oor— 2. 50% alvanized— Ford. es dL ctvicl dase <td 37 ‘ 
and Plumbers’ se ’s list, Melting Cary’s Seedtentine a; a4 L Quarts week. per dozen Walt rete, pe a Mica & IS .47 
a ie ee 4 it se . 7 ssman ES ee e 
LAMPS .++425%| Hlastic Steel (Ww Piexibie Stee,” Ex. A Pedr eh in ke 2 oe M'f'g. “Go. 3°" * 42 
. S . ~*e —— . 6 > . : > »~ « OS 606 
L * M. I. Hand.. McKinney Mfe © . G. ©o.), new i Bottom - 247 2.59 ory nen Poin SE OT ae 65¢ 
ANTE estes cst Gle meee Me a ee Ww tre Pail 2.81 riming, e csmeeo  Tete 40¢ 
Sid ° RNS—T %o n Foldi 0. : »--50% Weill ° we. 2 Jeffery-D a. tee 
Hine Lift, No. 0 ubular— Glen Folding stock sizes . Pails. 1.96 50 2.33 2.54 Edison Dbl Oa ttt teeees ese 
Other Globe, No. 0.. doz.$3.25@3.50 | Slee eq. ft. net’ SGainn — Fi : 2.43 2.67 Motorcycl le. System ! 
R. E. Styles... 0: doz 8375.04.25 ‘and ae et, 50810% 2 Ig tsa. “1 Sp va standard, ae 
D-Lite — Co., ner ‘s 5@40& 108 M shapes per ~ special ae 5¢ Star Pails ayes: I-D viaiehe ea 00% vanes -35¢ 
Wiz hort. Globe...’ ILLS— ar. ft., net..2 ie ie Pa ke JD Platinim Pts, ea 2002": 65¢ 
Little Wines Gieke ttteeeees $8.00 Enterprise =. Corn, te et. .25¢ z. f.0.b. home River, Site - éen Nia ae 
Mion 3 rd Short Globes.’ 7.05 a fg. Co.: C— emcee roued 2.40 . re, Platinum tice . .80¢ 
el er eee ee -- 6.25 6: Bhatt ont ixon’ pit-Fi , 
J Sis eat See a edo Parker’ oil ‘ané. Coen’ ** on’s Si re H ea.. 
gg, Een errep iss Parker’s Bax. and ‘Gorn... '29a10% Ee rn Oraphite, in 75 vy. Nickel Pointe #1? 
Seckee Deak x LL? peels 5.50|MO ox and Side Siore..33%44%| $1 ry kegs,” $1.60: 10 0 gal.| Vesuvi 25¢ ea. .50@ 
vie 2 Blizzard Lamps 5 oe a 6.50 mientage ere “608104 yet ts gt . AR 10 gl hone Motereycle ee P< 5206 en. 
or W. ash Lamps .50 on, 9 onta S., $1.30 + $1.85; 56 a tb de sa ee Superior 
Junior Waren Lam mps..10.50 per 1 » 12 and 15 D uk Paint Mfe "Tl eherp Pie Gee ea. 25 or 
No. 2 Wisaca” (oda 8 er b., 111%4@22 lb. to d i-metine kien ae fiue Oo: la a 
Octo D izard Wago DS S.@-e @ ee 9.75 MOWER ¢. 02., Gold and P uminum, E Firefl, Primer Mi 45¢ 
Union miving Tae n Lamps .12. 5} on S—Law repared P namel, Sh Pg en Core 4 
ps. -12. O n— Di- aint: arp, “Sy er A. : 
og eiving Lamps SeGpne 4 - quoted. et prices ar * ele Stove Sige rah: $9.60 Fires ; peceoee on Mica a os ‘Bee 
sididi acl 2 : e » ea. : Mica, , Mi ee 
weal Hand Lam om an LER EEE 11 50 teapest, 10-i generally Pp per gro... creep | Mic Ford Spe ca Core.. ib¢ 
Street Lamps. 83:35 ie iChews. akin eb ig tn: ie $9.60, Mica, Gollan Ban won e ss “308 
AGG Gach for nek = as advance|>'"dard List ‘i sa tiak foliath 1/ Special... .35¢ 
or each size, °° mo Stan: Range BS anmeines kt 
Size, dvance 10¢ Jack frigerator, Gaivesin eeésee 75¢ Athol Machine Go LEVEL 30¢ 
Per acre . 12 14 y ed— er’s and Machini 
ovis ee 6 Plum 4 nists’ 
2.25 18 Cc bers Iron 
29 275 4 hapin-Steph Pocket 40 
.00 ephe ee % 
Plumbs and. tg Rea at 25% 
Levels. : 80 . 
-80@308&10% 
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Wickwire Wire Cloth? 
None Better 


“I'll back this Wickwire ‘Premier’ wire cloth 
against so-called galvanized cloths or any of the 
steel wire cloths on the market. Of course it isn't 
as good or as lasting as ‘Wickwire Bronze,’ but it’s 
a Wickwire product and that’s a biblical assurance 
to me. It’s much heavier, fully 50%, than the 
standard grades and is galvanized by the hot process 
before weaving. 


‘| was through their plant in Cortland, N. Y., 
last year and | saw how carefully they make their 
wire products. They own ore mines, blast fur- 
naces, and have their own Open Hearth Steel Plant, 
Rod Mill and Wire Mill. They control every step 
in the manufacture of their product and you can 
take my word for it that nothing but the best ever 


gets past. 


“Yes, sir, Wickwire products come as near being 
perfect as anything | know.” 


Suppose you handle it? Ask your Jobber for 
prices. 


Wickwire Brothers, Inc. 
Cortland, New York 
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Chapin’s Imp. Brass . 














40&10% 
Pocket Levels ......30@30&10% 
Extension Sights ....30 k10 % 
Machinists’ vels ..40@40610% 


Disston & Sons: 
Shafting Levels .........60&10% 

Pocket Levels .........-.-60&10% 

Plumbs and Levels.......60&10% 


Track Level and Gauge. ..60&10% 


POINTS—Glaziers— 
Bulk and 1-ib. papers.. 


A-[d, PAPlT$. ccccccesccceces 
4-lb. papers.. TSS 1l¢ 


POLISH—Auto Body— 


Morgan Mfg. Co. ;: 
Morganbrite 
$9.00 4.380 3.00 
Gal. ™% Gal. Qts. 


$ = 50 . 
oP % pts. 
Stove— 


2.10 
Pts. per doz. 
.60 per doz. 


Joseph Dixon 
Dixon's Plumbago 
Fireside 
Gem 
Japanese 
Jet Black P 
Black Silk Stove Polish Works : 
5 oz. cans, paste, No. 5. @ doz. 
¥% Ib can, paste, No. 10.3%) doz 
1 Ib can, paste, No. 15. 
5 ID can, ste, No. 20.4 
6 oz. can liquid, No. 6, 
4 pt. can, Mauia, No. 5. 
1 pt. can, ‘liquid, No. 12. 
\% pt. air drying enamel, 


1 pt. metal polish, No. 
1 qt. metal polish, No. 
6 oz. metal polish, No. 
% gal. 
1 gal. 


metal polish, No. 50, 
doz. $7.00 
metal polish, No. 90, 

doz. $12.00 


Case lots 40 % 
POPPERS—Corn— 
1 qt. Square...doz. $0.75; gro. $8.00 
1 qt. Round. . doz. $0.80; gro. $9.00 
1% qt. Square.doz. $1.00; gro. $11.00 
2 qt. Square...doz. $1.40; gro. $13.50 


POTS—Glue— 


Bmameled .cccccccccccccececesc$en 

Jinned and ce Se | 
POWDER— 
Black Sporting 

Kegs (25 ib. % - Fa) 00@5.5 

Half Kegs (12% Ib.) & 

2.75@3. 00 ey 

Quarter Kegs (6% /b.), 28 

$1.50@1. “ a5 

Canisters, pounds...... i On 

Canisters, % pounds.. 3s == 

Canisters, 1 pounds. 15 ~ w 

M-) 


Black Blasting, 25 Ib. ‘Saad 
$1.40 


NOTE.—Prices vary according to 
territory. 





Wrightsville Hardware Co. : 

Acme, No. 335, 1% in., 16¢; e. 
Eas ecb Mewes OS 6a venneccens 
Niagara, No. 25, “1% in., 16¢; 
DB. ee bh cnedbeeeeanecerésy ee 
No. 26 Troy—1% in., 14%¢; 

i seenneeuaeaen kh kee 16%¢ 
Star, No. 26, 1% in., 16¢; 2 
De Diuich shhh a pia’ ae w Ae oe .18 
Tackle Blocks—See Blocks. 
PUMPS— 
SE et cic awee 60% 
Pitcher, Spout... rapa 751085 @80 
W ood Pumps, Tubing, Deveccssaen 
Barnes Mfg. Co.: 
Dbl. acting (low list). »2-00% 
Peemee GOR .cvwssc vooce -- 80% 


Goulds Mfg. Co.: 
Double-Acting “Thresher Tank. $5.00 
Diaphragm No. 3, Side a 


to 
on 


Empire Advance, Seneca, D. 
+s ad and Deep Well (low 


ME citate eth ingde tae wewuk Yo 
Ro Fig. 1129 and White- 

WEERIME -ccoccbccovcvseeues 75 
fF. E. Myers & Bros. (low list) 
Double Acting Force and Lift; 
Cistern and Well; House; 
Wirdmill; Ratchet Handle; 
Pump Stands; Hydro-Pneu- 
matic Bulldozer Power; Hand 
and Power Spray; Ashland 

paren. Gee TA... <svkicnave 50 % 
Thresher ‘tank—Myers and Fault- 
less Low Down Tank, — 
Dk Se. awehebss ane soe 
Myers and F'aultless Low Dawn 
Ratchet Handle Tank, Nos. 

ee Sob web ns ee + a $5.25 
eer Low Down Tank, reg 
Century Low Down Ratchet Han- 
dle Tank, No. R470....... 5.5 

ump Leath rs— 


P 
hea and Valve Leathers—Per 


Cylinder, Diam., 
Inch. 2% 2% 2% 3 
$6.50 8.00 8.50 10.00 _— 
3% 3% 3% 
$13.00 15.50 17. 00 #s 00 
Cup Leathers—Per 100: 
Outside Diam. 
Inch. 2 2% 2% 2% 3 
4 $6.25 6.95 "9.00 Fay 11.45 
| 9A 


3% 3% 
22. 85 17.00 20.15 51. 90 99. 80 34.00 


WN 
S 
~ 


PUNCHES— 


Saddlers’ or Drive, good, 
doz. 60@75¢ 
a single tube, good qual- 


ei gcte ui ds Lit «ama e $1.85 

Rez ca ung (4 tubes)....... doz $4.00 
wa ~ 2 4 Call Co.’s Cast “oo 
oseeeeerereeveeer eee eevee oO 


Morrill’s No. 1, Doz. $12.00..3314% 
Hercules, 1 die, each $4.00. 
3314 % 
National Sewing Machine Co.: 
Center Punches, # doz., $2. 00. 60 % 


_Smokeless— Rai ae 
Robin Hood, bulk; Peerless, bulk, See Track, Barn Door, We. 
'50&20% | RACKS—Whip— 
Tiveked in Tots €'i60' ibs. ‘or more.| John H. Best: 
; . ; : 
Delivered Tee Portable nae tae 4 pid ~ 
Ss— each; No.1, wit isplay Shelf, 
pirrense sR Co. : $1 12 00: No. 2, without Dispay 
" Domestic .... Rie 25% Shelf, $10. 00. 
Enterprise Mfg. Co., Fruit, Wine 
ns oa se ao oo bee ee hag RASPS—Horse— 
” ew’ or a . i 2 ee oy Vf, ¢ % | Delta Hand Punched Crucible Steel. 
Victor “Mi. Grab & Co., Yale Wine : 70% 
and Jelly RRR ser org coecee LIL a@tsato% 
4 eller TOS. cescsesecs » re 
i Presses and Sausage a" , ne Spce ie 70&10@75% 
"Seal Presses— __ See also Files. 
p\ “ill’s N ° d ** 
m16.00 me Se Se RAZORS— 
American Safety Razor Co.: Per doz. 
Morrill’s Pocket, Jap’d, $16.00 .3314% Ever Ready, 12 blade........ $8.40 
Morrill’s Pocket Nickeled, .00 Ever Ready, Comb. No . 18.00 
Wer GOB. « cccccsveesecscess 314% Ever Ready, Comb. No. 3... 27.00 
Ever pony A ~~ _ = benes nye 
—_ aps rimer. Ever Ready, Com s B.s Oe 
PRIMERS—(See Caps, P ) Ever Ready, Pom No. 6. dees 
LERS—Nai et ; Strop. Mch. Strop....0+.- . 
Miller's Falls, Now 3, ie .$7.70| Ever Ready blades, per gro. 5.30 
OO No. 1, Nail Puller, B dor. a 
16.00 . 2. ccececceceresens 2 ?| REAMERS— 
Pearson clone Spike Puller, 
sath. 300 Site pgnerlnds gee %| Charles E. Buck Edge Tool Co..30% 
ds 2 gaia arate ete 3 , REELS—Hose— 
Aaming ot Pathe, Specialty Mfg. Co. : 
d $0.30 45. 60 1.05 DED 66 0's cb waa waewe % 35% 
Jap’ OS. +0 . Handy Hose Rack and Carrier. 
Awning or Tacktie, Gai., 50&25 % 
nch ee esteness Li 1G - REGISTERS 
Hay Fork, Swivel or Solid B : gi) roe Electroplated and 
doz., 4 én., $1.25; “91.5 Bronzed ....++...-- -75& 10 @ 80% 
Hot House, doz..... ig "78 1.20) 4 hite’ ‘Porcelain Enamel, 
Inch .. 1% 1% 1% 2 : "70& 10@75% 
Screw, dot.....+- $0.16 19 .23 .30|Solid Brass or Bronze Metal, 
GE an 2 244 2% 40& 10& 104% 
Side; GaBcccness ; 40 55 6 
Sash Pulleys— ge el eae 
ingle gr 1. 
"Round Sit ees Page + Pe Double Action, except 44 cal.$2.00 
SEQBE, CL ee ORS 17@20¢| Double Action, 44 caliber...... $2.25 
Pelee ‘Mostise, no Face Plate. Automatic whichis nade sabes ain 4. 
per doz., 14% and 2 in....20@21¢|Hammerless .........2+0+00:- $4.50 
> Falls Metal Stamping Works:| U. S. Automatic Revolvers. Hammer, 
PE: Che. a we wad aes 8 oe 65% | $4.00: U. S. Automatic. Hammerless, 





$4.50; U. S. Double Action, $2.00 
Iver Johnson Safety Automatic Ham- 

mer, $6.00; Hammerless, $7.00; 
J. Model 1900 Double Action, 
5 Champion Single Barrel 
Shot Guns, $5,00. 


RIDDLES—Hardware Grade— 


16 in, .-per doz. $2.50@$2.75 
a a ee per = $2.75 @$3.00 
18 in.. doz. $3.00@$3.25 


.per 
For Galvanized, add 50¢ per doz. 


RINGS AND RINGERS— 
Bull Rings— 
2 2% 3 inch, 
Steel *®eerves .$0.70 0.75 0.80 dos. 
Copper cecceee$ll0 1.35 1.65 dos. 
Hog Rings and Ringers— 
Hili’s Rings, per gro. boxes, 
@$4.50; 48 doz. 
-35 @410¢ 


— a 
55 @60¢ 
Hill's Ringers, Malleable Iron, 
doz., 75 @85¢ 
Blair's Rings..per gro., $5.00@$5.50 
Biair’s Ringers.... per doz., 65 @70¢ 


RINGS AND HOLDERS— 


C. T. Williamson Wire Novelty Wks.: 
Key Rings and Holders, No. 07. 
gro., $7.20 - 40% 


RIVETS— 


Copper Rivets and Burrs .50&10@ 60% 
linners’ and Miscellaneous 


boxes 
Hill's Ringers, iain Iron, 


ER io" geht 
Structural, base, ¥%-in. 
larger, large ) Page Sa one 2 25 @ $2.50 


Boiler, cone head, base, %-in. 
and larger, large lots. . $2.25 @$2.50 


Bifurcated and Tubular— 
Assorted in Pasteboard Boxes. 


Bifurcated, per dozen boxes, 50 
count, 40@45c; 100 count, 50@ 
63c. 

ROASTERS— 


Empire Enamel Co. 
Corona, Bnasioled. $12.75@$15. ef 


Corona, Glazed, $10.25@$11.5 
ROLLERS—Stay— 
OPPO EET ee . .60% 


National Mfg. Co.: 
Barn Door Stays, No. 18, ®@ doz., 


90¢ 
Richards-Wilcox Mfg. Co.: 
Handy Adj. and Reversible No. 
03 756 


eeeeveeeeeeeeeneneneeeeeeee 


L ag Screw, Nos. ao 
Underwriters’, Nos 59, 60.. rr 
Favorite, No. 54 1 


ROOF ING— 
Roofing, Rubber, 108 sq. ft. rolis, 
32 in. wide, per roll: 
First Quality: 


*“eeeneneeeeeee 


1 ply—35 ib. rolis........$1.15 
2 ply—45 Ib. rolis. — 1.65 
3 ply—55 Ib. rolis.......4. 2.00 
Second Quality 
1 ply—35 Ib. rolls......-. ee 
2 ply—45 Ib. rolis.......- 
3 ply—55 Ib. rolls.ceceeees 130 
ROPE— 


Per Pound. 


Eastern Retail Trade. Per lb. 
Manila, % in. diam. and larger; 
Pes GES  dckccdeweseeées 12¢ 
NR "re 1ll¢ 
Hardware Gradé ...cececscces 9¢ 
|Sisal, ¥g@ in. diam. and larger; 
Freee. GOES 8i 0 va scanecoeass 8¢ 
a eo ee 7YA¢ 
pO ge eae 7 
Sisal, Hay, Hide and Bale Ropes, 
Medium and Coarse: 
Pe: SUED bs cckceeaess vases &¢ 
Sisal, Tarred, Medium Lath Yarn: 
First QUGHEY seccees : 0 f KE 
Cotton Rope: 
Best 5-16-in, and larger...... 17¢ 
Medium, 5-16-in. and larger, 
16¢ 
Common, 5/16-in. and larger, 
In coils, va¢ advance. 
Jute Rope: 


No.  # 14 -in, and up oy cite ns <I 
NO. 2 cccccccccccccesceces OG 
No. 3 


ot cues Sbacebebcsoce creat 


Wire Rope— 


Galvanized coc cee AM ASS4 





Bright eeseeeevae'@eeeeioeeeevee b5&5¢ 
RULES— 
Boxwood eeeeeeeeeeeeeeeeeeneneee 
Oe OCR eee 
Chapin-Stephens Co. : 
PT -ceceds ite as bs c¢4a 60% 
Ps cvhecs ochbdebens ae 40% 
: swosedeses hive ) 5 @2: 5&106 % 
Miscellaneous ....... 0@50&10 % 
Stephens’ Combination ow oe 
PE 50@50&10% 
Kenffel & Esser Co.: 
DE, SEU .eescsceaesue 35&10 % 
le OS re ee 3314% 
Handy Shrinkage ...........35% 
Lufkin’s Steel ......... ----50&10% 
Lufkin’s Lumber .......... 590410 


cites: 
BE. C. Atkins & Co.: 
0 Ry ere er 50 % 
pe adn vec ee ee 1 50@50E19% 
Butcher Pn ssovseee errr 
Cress Omte .ccceccecsce Miikedes 35 Ge 
One-Mapn Cross Cut.......... 35% 
Narrow Cross Cut....ccccses 35 % 
Hand, Rip and Panel...... 35&5 % 
Miter Box and Compass...... 40 % 
Mulay, Mill and Drag........ 45% 
De. Sn whe bacweeese a 40&10 % 
Chapin-Stephens Co.: 
Turning Saws and Frames, 
30@3S0&10% 


Henry Disston & Sons: 


Prices east and west of Rocky 
Mountains: 
Circular, Solid and East. West. 
Inserted ‘Tooth.50&16 % 50% 
Bad., 2 to 18 in. 
wide 0&1 GF 60% 
sand, “: to Sa. -60&10 Jo 60% 
Crosscuts . 0&10 Fe 40% 
Narrow crosscuts. 50&10 % 50% 
Mulay, Mill and 
SU tes Gita eos 50&10 % 50% 
Framed Woodsaws.25& 7%% 25% 
Woodsaw Blades..25& 744% 25% 
Woodsaw R ods, 
| RPA 25& 7%4% 25% 
Hand Saws, Nos. 
12, 99, 9, 16, 
d100, D8, 120, 
lk y a re 25& 74% % 25% 
Hand Saws, Nos. 
7, 107, 107%, 3, 
1, 0, 00 om- 
bination .. &7%% 30% 
— Keyl jole 
5d aa aie ae a 25& 7%4% 25% 
Hani Ice Saws...45&10 % 45% 
Butcher Saws and 
Sy 60's och 30& 7%% 30% 
C. E. Jennings & Co.: 
OSS eee 25 % 
ee 30 % 
Compass and Key Hole Saws. .25% 
Framed Wood Saws.......... 40% 
a ie eee 30% 
Wood Saw Blades............ 40% 
Millers Falls Company: 
Butcher Saws: 
Per gro. $9.90 $11.00 $12.10 
14&16 in. 18&20in. 22&24 in. 
mene MAW Bees. oc cc ces 15&10% 
James Oblen & Sons: 
Band Saws San a'd- a6 aes 60 % 
rr eee baa 50 % 
Two Man Cross Cut.....cccee 40% 
Simonds Mfg. Company: 
I es 50 % 
Bay State Cross Cut Saws....40% 


Crescent Ground Cross Cut Saws. 


% 
Inserted Point Saws.........? 70% 
One-Man Cross Cuts.......... 40% 
Bay State Crosscut.......... 40% 
Gang Mill, Mulay and Drag 
_ . MEER TEE Pee T Tere eC 
I SO So - 50&10 % 
TNE. os «6» pie 6a 25 @25&10 % 
Butcher Saws .......: 35 @ 3 IK 10% 
Oar 25 @25&10% 
Hand Saws. Bay State Brand .45% 
Compass, Key Hole. ..25@25&10% 
TN a 0 sa 6 oe ee bo 25&7 1% % 


Saws, Pruning— 
Disston’s Combined Pruning Hook 
and Saw, # Feat $18.00..... 25 % 
Simonds Mfg. Co. oe 25@25&10 % 


Hack Saw Blades and Frames— 
Henry Disston & Sons: 


Prices east and west of Rocky 
Mountains. _ East West. 
Concave Blades .. 25&7 i, z 25% 
Chromo! Blades 35% 7%% 35% 
Hack Saw Frame "3087 1 % 30 % 
C. E. Jennings & Cé6. 
Fra s, Nos 175 


Hack Saw 
180 


Hack Saws, Nos. 175, 180. com- 


ple ete ee eee eee eee ees 40&7 ly °% 
Arrow Head Hack Saw Blades. 
40% 
Arrow Head Hack Saw Frames. : 
40&7 14% 
Goodell’s Hack Saw Blades. .40&10% 
Simonds’ Saws, 40%; Bay State. 
lad earn 1 35; Hack Saw 
LOSS Se 50% 
Millers Falis Co. : 
Star Hack Saw. lades 
— gro. har ag 85 $3.05 $3.45 
7 8 
Per gro.. 83.85 $4.20 $4.60 
Inch ; 11 12% 
Scroli— 
Lester, Complete, $10.00....15&10% 
Rogers, complete, $3.50 and . 00. 
; 15&10% 
ig 
yy 
SCALES— x 
Chatillon’s: i 
Nt en 6 one ke teen 40 % 
Grocers’ Trip Scales (awe wwe oe 50 % 
SCRAPE RS—Box— 
Chapin-Stephens Co., Box......... 
30@30&10% 
Cabinet— 

a Ree eee rr rere eee $9.00 
Extra Knives, per doz........ 3.60 
Floor— 

Fox Surply Co.: 
o. 1. $18.00: No. 2, $14.00; No. 
3, $28.00; Juniors, $9.00 ea. 
Ex. Blades. No. 1, No. 2, 
> WN $2.60: " Juniors, 





$2.16 per doz. 
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Foot— SHAVERS—Beef— SIEVES AND SIFTERS— STEELYARDS— 
NS i a ...40%| Enterprise Mfg. Co......... 25&30% | Hunter’s Imitation, per doz... .$0.75 50 @30&5% 
National Mfg. Co., Hunter’s Genuine, per doz....$1.00 ; 
STITCHERS— 
me, oe ae “Cleaner, Tes No. 62,] SHAVES—Spoke— Sieves, eats sag Stewart-Skinner Co.: 
er dozen 
Richards- Wiicox Mfg. Co.....50&10% ted d PETE aE aa Oe sa er DO 5. 640 14 16 18 20 $45 +g $12. —- ae . ind . , og 
Hand— Chapin-Stephens Co... ..30@30&10%|/70" Wire ...$1.05 1.05 110 1.20 % 1 gro. lots 
Fox Supply Co. : Millers Falls Co., @ doz....15&10%|1limned Wire ..$1.25 1.25 1.25 1.35 
Hand, Nos. 7 8 Seymour Smith & Sons..... » 0+ 250% Sieves, Wooden Rim— STOCKS AND DIES— 
- $4.50 $3.25 per doz. Nested, 10, 11 and 12 Inch. Blacksmith’s Stocks and Dies, 
x. Knives, ne) 90 81 an sue pa SHEARS—Cast Iron— or ~ ome beve® pia ah fy Taper Top 50@ 506105 
, ‘ 7 8 9 in. Mesh 20, Nested..... 02.$1.00 @ 1.05 GPET LOPS oo w0 00 enone @65% 
SCREWS—Bench and Hand— | Best ...... $16.00 18.00 20.00 gro.| Mesh 24, Nested.....doz.$1.40@1.50| arin eD ew? Plates, S000 Tew 
Bench, lron, doz., 1 in., $3.00@ ee ee $13.00 15.00 17.00 gro.| SINKS—Cast Iron— and Nut Taps, 70%: ° Machine 
$3.15; 1%, $3.25@$3.50; 1K, - Cheap $5.00 6.00 7.00 gro.| Painted, Standard list: Screw Taps. 80%; Dies, 40% ; 
$3. 75@¢ .00 Straight Trimmers, &c. 12 x 12 to 22 x 36 in 60 @60&54 Green River, 25%: Lightning 
Bench, Wood.........-. 20@20é10%| Best Quality Jap...... 20510510) 2G x 24 to 24 x 50 in... .55@55&5<| Sctew Plate, 25%; Little Giant, 
Hand, Wood..... ta here Best Quality Nickel....00&10510) 24 x 60 to 24 x 120 in. ..30@30&5% 
Chapin- Stephens Co., Hand....... Tailors’ Shears...... e.. 40510| Barnes’ low list, all bes = t Nichols Bros., Screw Plates....40% 
70@ 708i Gk2 Y, % Acme Cast Shears and Scissors. .40% 20 x 40, 60% ; larger sizes. ..55% | sTONERS—P 
Coach, Lag and Hand Rail— Cae Shear Co. : NOTE.—There is not entire uni- Rollman Mf <_ en 
; Dans Nickeled Shears....... CORCE™ 2 formity in lists used by jobbers. Ne ae 
Lag, Cone Point...cccceces oo Jap’d. strt. and bent. 10 @T3e 5% 
ak, ce Point... pre a SE,» nigh, hie ys a dia aie 60 @66%4 % Steel— , Aha Ge ga 
an GE wccsccccsee®® 10 BE have etd ees ceeent 0@50% . e g. Co., Axe St 
Pe dhe @75% cuieee tiiek Whi cid Wee + $3 Steel Sinks, L. & G. list........ edie NSE” 7 paler ene eae 
; crews J. Wiss & Sons Co.: SKEINS—Wagon— Stones, Oil, &c.— 
Standard ide bacco @ weee L0G10% post uality fap 'a.. - ees earee owed PS a nikon -- 065810 @70&5% = Mts. en 1914 list: each 
ac ne— es uality CECICG.. cc 5 « 9 t é eeeevevee 7 eeeeeeneee Ag are rkansas S ft A k Ds 5 
Cut Thread, lron, Brass or Te cavbuiveb sees e«ue 25% nage Gchines HOM fs as White * Wasbita. "hae 
PB ea — or Round Head, Tinners’ Snips— 3 Factory Shipments. Washita Slips, onde. Dies 
50& 10 @ 50& 10&10%| Steel Blades.........+++. 25&10@308|“‘D” Slates ............ @ 50& 10% knife Pieces, Ete. 
Fillister Head.......- 40@40&10%| Steel Laid Blades.......... 50& 10% | Eureka, Unexcelied Noiseless, India ~—_Oilstones, _ Crystolon | 33 
Rolled Thread, F. H. or R. H., Acme Cast Snips. 5 earth ce Sawin eel 40%|_ 607 tens. Stones, Quickcut Emery, Co- p.- 
7 75& 10 @ 806 108 Bartlett Mfg. Victor A, Noiseless. .60&4 tens &5¢ rundum, No. 1 Regular Hin- | ~ 
F H. or H.. Br N Searight, Senepouns ae 25 Yo dostan, No. 1 Small Hin-|* 
Pg is Seg, tape ee raga ° 656 10% Clauss Shear Co........ &10@! 50% SLEDS— dostan, Turkey Oilstones and 
DO Be cceccccscvessces Jennings & Griffin Mfg. one s he Hunt, Helm, Ferris & Co.: out Greek po ggg mah 
: Gs SPREE er 50 | pata ss Se , toes ndstone 
Set and Cap— bs J. Wiss & Sons Co.: ” Rie adn Wilcox Mfg. Co. : - 50% and Miscellaneous (;00ds. 
Set tee net “advance over ~| Wiss Forged Steel....... -++-25%| Little Giant Folding, # doz.$12.00 Scythe Stones— 
pg chards exofold Steering. ..50% Per gro. 
Sek” sabe cadoucneessons 254 FS Pruning Shears— Pike Mfg. Co 
Sq. Hd. Cap. .occercs 70&10&10% | | Bartlett Mfg. Co.............+. 40% | SNAPS—Harness— Black Diamond §. S. | 
ioe Hd. on 70& 10& 10% | R| Disston’ bi i Hook ly, @ |German 40& 10 @ 50% Lamoille 8. §S FOS | 
paceree sston’s Prunin ook only, 7 J cree tenes nesses % 4 SH Becccesece ‘ 
Daiece Hd. a .60& 10%. . — ae _ peyeeer ene oes me .25%| National Safety Snap Co.:; — Le pera S. S...$12.00 | 
a enr I 0. rreen Mountain S. S... $7.00 
List yt ag 1903. Iain 8 Shears, + all ‘grades. ---40% amie y se. % % agg ee ao Ss. S. 35°00 
+ mour Smit ro oO ndian ds. 8S oop 
Flat Head, Iron...... | ae oo oe Loop Bye. or er oe a “axe (S] No. 2 Indian Pond §. 8. $5.00 | 
Round Head, Iron...... 85S5@ |= Standard Tree Pruners... .75&10% 4. 38 6.00 7.10 ea BS Leader Red End S. S.. $5.v0 } 
Flat ri Brass psib we Tinese x Wood Handle Pruning Shears.40% % Pai = Emery...... 89.00 | % 
Round Hea rass. 275 @ _... See 37.00 5 == 
Plat Head Bronze......7365(@ [| SHEAVES—Sliding Door— Hound Hye. $200 3.80 2.8 ;| Seythe Rifles, 2-coat.-- $8.00 | <2 
fund ead Bronce. Zinese | €|R. a B., now lst r5ce| Sagara Pelte Metal Stamping Works:] Scythe Hits, Scout... $10.00 | * 
Drive Screws. ..87%465@ J2| - SE a ke 9} Seythe Rifles, 4-coat. ..$12.00 | 
SCYTHES— oe eee ee -+++15%|Grass Scythe....... seoeece cers SO fadie(Arideial) 8s $21 a 
é QO eeeenree e@eeeeeeee#e e*eeees . 
Plain, Grass, Cutting Bees ar ms reg ie gg mgr “4 siundeas _ . ai sonar 7 . $28.80 | 
tShed .eccecsesassees $ » PEF lOreseees 2@6%4¢1 SPOONS AND F g—— — ench— 
Clipper, Bronzed Web...$7.15 @$7.70 Silver Plated— Morrill’s Nos. 1 2 33%: % 
Solid Steel, Web and Backs Pol. |SHELLS—Brass Shells, Empty— G : 08 S54 Seymour Smith & Son’s........ 60% 
hed $7.40@$7.70| Remington Arms-Union Metallic ood Quality -....... WEN @05 Door . 
B ors Ww . ae tne ‘Mimmebhe Cartridge Co. : Cheap eoesrer ree eee esese 60 @60& 104 Chapin-Ste bens “ee “0 on 
us ee ‘7 15@$7.70| Eirst Quality, all gauges. .60&5% International Silver Co,: : Stephens Co... ..50@50&10% 
Painted .. TT ie @ Club, 10 and 12 gauge..... 65&5 % *‘1847 Rogers Bros’’..... 40&10% Plane— 
Grain, Painted, epee ay 9 Rogers & Bro., William ee Chapin-Stephens Co........... 20 % 
Polished ....sccccecess $9.60 @ $9.90 Paper aie aie Eagle Brand ....... .- -50&10% ee 
Clipper Grain, Bronze ‘Web, Peters Cartridge Co. : Anchor, Rogers Brand........ 60% | STRAFS—Box— 
$9.90@$10. 15 ao = ane 12 gauge..... ee Wm. Rogers ans «eed 60&10%. Acme Ruslsneed, ease lots.... 40% 
League, an gauge. 32-20% Miscellaneous— ary’s hiversal, COGS WB. ce: 40% 
SEEDERS—Cherry— ee icthnwe + +3220% German Silver ......00- 50&10@ 60% Stanley Twinrold, case lots....40% 
ar-vs og: Cn a att Remington , Arms - Union Metallic - Tinned tron— ieee Se ee eee ee Fence— 
olma -artridge PEE eT ree ber gro., 55@65¢| Hunt, Helm, Ferris & Co.: 
No. 8, @ GOS. .ccccccccces oS Oeae Arrow, 10, 12, 16 and 20 gauge, Let SI ..per gro., $1. 00 @ $1. 10 se EE ae 20 $4.50 
Seeders, Raisin— Nitro Clsb, 10, 12, 16 and 20 . SPRINGS—Door— Improved Elwood ...... eke £75 
Enterprise .....+-+++e+- «+ --25@30% See ee -20% | Chicago (Coil) .........6.- 40&10 % es e 
New it 10 and 12 gauge. "25% Reliance (Coil) Ee aR 40&10% Star, Pisin Bearime ..ccccecs 6.50 
SETS—Aw! and Tool— New Club, 14, 16 and 20 gauge. Carriage, Wagon, Etc. Star, Roller Bearing ...... 7.00 
ek — Tool Handles, eo Shelis. Loaded— 20% 1%, ont and wider: $495 me ip fe en ee 
gd a aheotiliag “fe : y l bbe eto eRe® a nterprise Mfg. 0., Stuff 
Miliers Falls’ ‘Tool jiolders, per | Loaded with Black Powder...40&5%) igit Bright ......... $4.75.085.00| Lard. Presses  B5 @ okt Is % 
doz.. Nos. 1 & 4, $8.65; No. 5, [Loaded with Smokeless Powder, 
$11.10; No. 6, $6.00. | medium grade .......+++++ 06103) » Br OF kn op aso ne ttn $5.25 @$5.50 | sw EEPERS—Carpet— 
Rater: Wikio hoodies with venenane P Jeter, ag - ae see 8 pair .45@47¢ Biseell Carpet, Sweet Co.: Per doz. 
ea ee ME ss wees ot O& 105 - Grand Rapids, Cyco B.B. —_ $24.00 
National Mfg. Co., No. i Cellar | Peters te Co. : , 1% « 3 « 28....per pair.68@71¢ ee meg = re B. Nic 26.00 
Window Sets, No. 70 Galvanized, League, Black Powder..... 40&5 % Bren a rancess, Uyco -B. Cc. 27.00 
re] doz. eeet®eeoeeeeeeeeeeeaeeaeve 1. "00 Referee, Semi- Smokeless . "40&5 % dene > hpea Lawn 25 @30% Am. Queen, Cyco B. B. Nic. . 29.00 
— and High Gun, Smoke- ott * SP bas +02 4'0.0'¢ Ya /0 Elite, Cyco B.B. Nic...... 31.00 
Nail— ean SC ren semanas . &10% tae Kuck per, dog, .* le iy 2a oan Queen, Cyco B.B. Nic. 32.00 
’ “9 . . T Cvye or 
Knurled «.2+ 0-002 +000 erin 5, ideal -ana eee $4.55; 2, $3.55; 3, $2.45. Superba, Cyco BB, Nie... 38.00 
Bros. ..----s00++++e0es bee a: = : Grand, Cyco B.B. Jap...... 36.00 
Swan 8, Knuried,  -gro..... «$8.00 E % porn rs Sead sontae ee Pind Grand, Cyco B.B. Nie aad .00 
Rivet— Robin Hood, Clipper, all Smoke- + me ty gy alk aebemien ‘$60 @60&5% Gatversal. Uves Bearing Nic. 24.00 
Regtlar :list.....seccccccccesss -D0% Ne ea ence canes 7 565 O Oe Rosewood Hdl..Try Square and Standard, Nickeled Fittings. 22.00 
Saw— SS er ASE &10&5% SOUS caccnecse &10&10@70¢; Standard, Jap’d Fittings. . ‘00 
Atkin’s: Capital, all Smokeless. .50&10&5%|Iron Hdl. Try Squares and T- Extra allowances according to 
Criterion, so 2 ako ae, nage ce Union Metallic Bevels SEY ae 40& 10& 10 @ 50.54 | qantities. 
Adjustable ....cccrscocccees % rer Athol Machine Co. SWINGS—Law 
< New..Club Black Powders. 40&5%| Combination ............ 40&10% oe 
Disston’ s ‘Star, z "ec and in Nitro Club, Smokeless Powders, Disston’s Try Squares and yt a mows tow Bowe Belbe...... 50 % 
Morrill’s No: 1 O. S. B® doz.$8.00 Z 2 
a PRMS RICE 12.00 { .,] Arrow, Smokeless Powders. R. & E. Mfg. Co., Steel Squares. | | ACKS, FINISHING NAILS, 
Nos. 10, 11, 95, @ doz. .12.50 | @ 40&10&108&5 % 60&5 % Bian 
Special, @ doz.......... = SQUEEZERS—Lemon— American Carpet Tacks, 
Nos. 3 and 4 Cross Get, 2] SHOES—Horse, Mule, Etc.—j| Wood Porcelain Linec: 0& 
. 16.50 . 20& 10& 10% 
Bd F.o.b. Pittsburgh: COORD: 5 coc cecncus bso pOORy S140 2 
Jan ] Paced a d 1'50 merican Cut Tacks .90&20&10&104 
eeoeeeeesn ron eececceseeses flr keg. $3.55 oo Gra }@ cecccescre chOSn, $ Swedes’ Cut Tacks. & 10E& 10% 


No. @ d : 
seraeie” Smith & Sons.........65% 


Screen Door— 
Hunt, Helm, Ferris & Ca. 
tar, ®@ gro. sobs ébocceseeeeee 


SHARPEN -~wenegigtoees 
” Pocket Knife 
doz $1.20 


maitest Grit. Carving Knife $ 
ones, @ doz......... Ds 
Quivkeut emery Carv ng z 
Knife Hones, @ doz...$1.20 
Crystolon Knife, ® doz. .$3.00 
— on Octagonal, per 
miceeenk: $6 
Quick Edge . Pocket KEnife 


Hones, PS sega: 


Steel eoeete** eevee s flr keg. $3.55 


SHOT— 

25-lb. bag. 
Drop, up to inc tae Kdb en 6ae «ee 
Drop, B and larger.........-. 1.80 
Buck eeeeeveeeee eeeeeeeeeeeee 1.80 
ST 4240 cue Wie 6e<wbsse bon 6 1.80 
Dt sade ektasnanct er 
SHOVELS AND SPADES— 


Piain Back and Back Strap. 
POU MNES. BS ETERS 45S 10&54 
SeCOns G0OEG vc ccsscccess 45& 104 
Third and Fourth grade. .4242&104 
Snow Shovels— 
Long Handle .......... $2.50 @$2.75 | h 
Wood and Mall, D Handle, 





$2.65 @ $2.90 


Tinned Iron .....-.d02., $0. 75@1. 00 
Iron, Porcelain Line 
doz., $1. 75@2.00 00 


Victor, @ gro... 


IE A EP YO 
Hunt, Helm, Ferris & Co.: 
Star, each ..cccccceees 


STAPLES— 
Barbed Blind ...85&10@85&10& 104 
Electricians’ 80& 10& 10 @ 854 
Fence Staples, rye $1.70; 
Galvanized. .$2.10 f.0.b. Pittsburgh 
%oultry Netting oes es, 
In bulk 3% @4e 


sree ean 


» = «$1.50 





ro . 
Nichols Bros. 


Swedes Upholsterers’ .90&20&10E& 10% 


Gemp Tacks. ....ccce. 90E& 20& 10E 10% 
i Ce. vse ge ces 90 20& 10E& 10% 
Trimmers’ Tacks ......-.. 90& 20E& 104 
Looking Glass Tacks ........ 65& 104 
Bill Posters’ and Railroad 
EE "ns wiidsanebebo¥s 9E&50& 104 
PEMOMOPIOR OMS: 6c cccvicceccccs 804 
OE ae ee 704 
Trunk and Clout Nails.......... 80% 
NOTE.—The above discounts ap- 


Pe to the old lists, superseded June 
1. 1914, by a new standard list, sub- 
ject to a uniform discount of 60% 
See also Nails, Wire. 

Double Pointed— 


% 
%\ Double Pointed Tacks, 


90& 10& 10& 10& 10% 
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A Bit of Better Business 


Taking for granted that there is a demand in your town for window 
cuards, trellises, arches, arbors, etc.—and there must be if yours is an 
average town—which concern will you deal with? 





Will it be the one who asks for some previous price 
concession and wants you to crowd your store space 
and make you take the risk of carrying stock? Or 

_ will it be the company that offers to fill your orders 
as you get them; to thus treat your customers better 
and leave you a reasonably greater margin of profit? 
Answer this question frankly. Should you feel in 
accord with the no-stock concern, let us hear from 
you, and we'll talk business at once. 


UINUNLUUNNUAALLAULULLAOULLLUALAUAAU ULLAL NUT 


Made in U. S. A. 


Lndiew-Seeies Wire Co. 


St. Louis, Mo. 


STuVILNNVML! | ANNAONUUVUUTAUUEC ULL TUTTE Al 
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-LOAD 
(pence 


Car Load Buyers 
Find Square Deal 
the Ideal Fence to Handle 


Not only because of the fact that they can 


get car load shipments more promptly at 


[Vf less cost, but also because: 


FIRST—Square Deal is the genuine quality fence in every 
particular. (Proof promptly furnished on request. ) 
SECON D—There is absolute satisfaction assured to the 
user in every rod. 

THIRD—It is easy to sell, once it is started in any locality. 
FOURTH—The very satisfactory profit on account of repeat orders makes 
Square Deal THE fence to sell. 


Why Not Write—Right Now—About Square Deal Fence 


lf you are not now a Square Deal Dealer, send for our Catalog TODAY. 
When you get it, order a shipment of Square Deal Fence and we will 
guarantee that you will never regret the start you made on the road to 
fence selling satisfaction. 


KEYSTONE STEEL & WIRE CO., Peoria, Illinois 


N. B.—We have a special proposition just now on Economy Fence which makes it 
possible for you to “Beat the Mail Order Houses at their own Game.” If you are 
interested, we will gladly give you the details by return mail. : 
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es "racks ber Ib Ls— 246 ee ie ie Tandem Trolley Hand eres 
ee. eee ee ee ee ees 43. 240 «2 eee eee N ese 
Copper Nails, per Ib........... 35¢| Seal, Steel Track No. 6.77 °"§2.95 Ae eens Oe. Latimer 
VS aiistilicicbiaidtindbiaisis Seat, Seat Zones Se. 6 -- eae) seek View ...-.-.. ‘eosiekaa 6) Ee ee 
American Asses a .. 40@40& 10% Palace, Adjustable Track No. 132, Athol Machi Parallel— “Oil jhite Lead, Dry and in 
ol Ma ens at, CRTNT Meee eee eee 
— Leather ....e0ee* 2075 @25% Royal Adjustable Track *. si Bimpeon: ys beaut 40410 in ag 250 and 500 = kegs. e : 
be éishee « wrt eeeeeees 334% nent 0% ee So ok on In 12 ant .~ BM oo <scess 8i4¢ 
pe Td als sai laa nical 2 @ 35 Ives’ Wood Track No. 1. gs %| ‘Starrett, improved ab cokee -sc7 ie % IW kegs............. 8i%4¢ 
Keuffel & Esser Co.: Vise Attachments, Taper..... 2 2, 3 and 5 Ib cans, as- 
Favorite, Ass | TEEonate % TRAPS—Fly— achaie Veaies 8, iaper..... 30% - sorted (100 Ib in a case). .10¢ 
Favorite. Duck and Leather. Balloon, ee or Acme, doz., Dble. Screw, Leg 3 di n lots of 500 pounds or more, a 
25&10 % XY 1 8. Sea rae aie, area ed a i ee oo —— of %¢ per pounl is al- 
Metallic and Steel, reduced list, |/47?er, Caantbion or Millers Falls Ovai Slide Pattern, | Oxides, Rea I 
Sethien ‘3% ; Pocket. Leases BOK10% | 908., $1.25@1.50; gro. $13. 00@ 13. 50) park 60&10%| In 100 og ang and kéthnags : : 
° er’s: = BeOEs es escccscrene 
Asses’ Skin .-..++-, 40810000 vo | Imitation Oneida” rs@1e| Vict 20@25%; Regulars S he er ae es 3 ee 
se Vkigw owt ead 80&5 % te eeeeerees ie or more, 
Patent Bend, Leather, @30&5 % ges ng Metal Stamping Works: Vulcan's ..ccrccccreeee 40@ 45% lowed. of % cent per pound is al- 
Pocket 2 Og as MNO | sx psedcouase svar gizsoat Combination eee 55@60%| _ Red Lead and Litharge, in bbls. 
ee ee 0 ae eee ee 25 
w OO Ee rey ear 33's @35% Mouse and Rat— Rock Island Mfg. Co as hg ‘ie Same price as in kegs. 
iebusch & ilger : Mouse, Wood, Choker, doz. holes 50% ; machinists’ ... sno} 60 days, or 2 
Chesterman's s Metallic, No. 34L. , ; HA A ee deat 50 % cash @ weld ts aoe goat discount for 
PB. eh Peg sae bs eRe kay Mouse, Round or Square Wire, Age ceeetene Co. : — 5 days from date of 
, doz. 85@90¢ pation .....ee06- oe .60 % o.b. at New York. 
5 ew hie mete aaa ....-40% | Oneida Community p Fisher & Norris: " 
ne a ficial, er doz.| Combination ... WIRE AND WIR ones 
TEETH—Harrow— || Olieiak, Rag 202220200285] Quick caer 28% cee Fence Wite— 
2 > u i oeeee ° i RE eS ey a e ee 
a pe inch and _ larger, Out > Siehe: glade “an Parker’s Combination : “hipalegagh At BS i Notes on Prices. 
Dee WS casas m’$2.50@32.75| Hold West’ Mouse-.......1.. 20] "sete €0% 1 187 Berles, G08 oe Gee Seeee Ww ae 
THERMOMETERS— — Wee TBC. . ccscccccocs -75 ant No. 870, ©, Com- | Bright Bundies— 
Tin Case, Cab Fi asy Set Mouse ... 3 petitive Combination. ..65@70 ght and Annealed: 
; abinet, ange, eres Easy Set Rat PYOte 209 = 6 -35} Rock Island Mfg. C seed 4 9 and co 
ee oe so se 1.00] Vul g. Co.s Pipe... .60% COGVSEF wecsseveees 80% 
“eee eer eee eeete @ 35% lg nee ORS ee ae 60 uican ~~ eae "40&10% 10 to A "306 
. ae oker doz. RENEE aw sis : 19 t ile Baia phs Piipiaiy tina * is 
age ag pone pee ae. 80854 — . Falls etal “Stamping ~~ D 3 Poca Guide. 97 rs = Seeee. isrdotaheg: ome” 
Monitor, Cross Head, &c..70&24%2%| oz. Sate Sane baa — 0% Wo A orks — 30% ag ene ge pers 
RS pee Os vencen 
TINWARE— TROWELS— *stmpson = Co.: ee a eis ant cob ine 
Stamped, Japanned and Pieced, svld| Disston Brick and Pointing s % Standard .......... ae 27 £0 3reereeeereeeeeenes 6551 i 
very generally at net prices. Disston Plastering ..... aeenne ; ©! Rock AE ‘in ee “a pen —————— =. 0% 
TIPS AND BUMPERS— — “Standard Brand’’ sek gas Workers fA get di ~ 9 and coarser........ 75% 
Blastie | Tip QM Box Complete, | oem towels wees secre eeeees 30 % Corsreccece I es cw cucun bcuk ack 
Rubber tiead Nails, pet gid., Nos] Per aon Wa. Hal W avs— gid o 
Bumpers, ~s ax Pe ‘1 arty ws mee (ea 0 ie it pe) per M. ; TN yaaa cadre aac as 10% 
1%, 45 ¢: 2 OC: 2% , ett Wide Heel, Wad. , on 11% in. B. % 1l up. eevee e eee eer . .60¢ 6 to 18 eeeeeeeveee ee eee eeee 65& 10% 
Wood Peg Tips, per gro. fe No. 1. Per doz. ....$11.12 11.50 11.88 B a and 10 eceeeeeeeees 70¢ b Brass ee a 19¢ lb., base 
$125 -* Stetson ‘Tins... . $3.00 10% 11 11% in |B. BE’ is aes a or tele decade 80¢ | = oy A PRR 16¢ base 
Slotted Screw Tips, per gro., Nos.| -RUCKS—Warehouse, &c.— a ee ee a $< PRETO ehesturenhnses seh 18¢ base 
231, $2.25; 252, $2.00; 233, | Chicago Hardware & Foundry Co.: |P. E., 9 << Feat panes VL Spooled Wire— 
chi 234. $500 24 540% Harper Handy Caster bee IP E. — Waocevecvesecs —_ 5 7 repre and Tinned . - 70&10&5% 
= . uh per Oz. sets. .$9.50 oy Oe vereeseeseveesece - } rass and Copper ; 
ghana gaan gS apeete baes 40% | McKinney Trucks. ..each P. E., 7. se seeenesnceess con” Sieiieee Menecteeenie mee 05 105'5% 
TOOLS—Haying— °| rUBS—Wash— ch, net $10.00] Robin Hood, all kinds,...... 20&5 % comcoteed Assorimenis, per, poe a 
. E. Myers & Bro yo - WARE— a 
Hay ork, Unloaders ; eee Gal Ee fee 3 sah “oy lron— Steel NR no" gana 90&40& 
yers D ce ES 2 theese Were:  . .... \aeane Wing Goods........ 
pail, Clover Leaf and Fauit- Galvanized $12.00 50.40 58.20 66.09 iy a Ware: nied a yes — ee ee ae 
ihe ik has ieee aati el ok oi 10 4 — eeoeeeereeeereeeeee ant 1o H 
Sling Unloaders ; Myers — a Mfg. Co. Screen Door Turn- ee ge cavosdard brisé reves 50&5¢| Wire Goods Co. : al ote 855105 
x ip an nd Cross Draft...... 50% ckles, No. 195, per dozen....80¢ ain or Unground ........ a Bright Wire (Goods. -90&40&10% 
eel Track and Steel Track Fix- | T|'WINE—Miscellaneous— Country Hol. Ware, per Ib.. Brass Wire Goods....... 9040 0%. 
oi FAR LER RIS Oe A 50&10%| Flax Twine: White Enameled Ware: Cup and Shoulder Hooks. . .85&10% 
yers Hay Forks, Slings, Pul- No. 9, % and Maslin Kettles ...++++++- 70 Wire Cloth and Netting— — 
leys, etc. ..--++++- De on| Nor 95 4 and -lb. Balls.25@28¢| Covered Wares: +++ 708) Galvanized Poul etting 
“= “ee | aoe 4 and %4-Ib. Balls.22@25¢ Tinned and Turned yox| Be ore Weaving. ae 
. 18, ‘ rNeG. 2006 oe MO eee ee COE oo oo ce ceees 
Gifford-Wood Co. ....... coeeeel5%| No. 24 ‘o Ya-lb. Balis.20@23¢| Enameled .......+++++ 54 After Weaving ...... ghee 
, 4 and y4- lb. Bails, eecesee 4 % S POO ONY «eee eres eees 8554 
Machinists’— ". 1914 @ 221 ¢ See also Pots, Glue. — Cloth, 92 Mesh, Pers = 
"Center Drills: ao ae "1 talance & Grosiean Mfg. C Mest insted fash, HOO 
seeee g. Co. ONES @ $1.5 
Coa bee Sets, per set. 2 Ge. 00 Cotton Seine Twine, Ib. 181% @21%4¢ ‘ ate “ane Steel Ware. ..3314 % ‘one esh, Bronze, $4.50@ $5.00. ” 
oo $2.00.......10%| Soft Laid thread—6, 24%4¢ 9 ng Pi sae tates oon 60&10 % tandard Galv. Hardware Grades; 
pe cn pag os ) Fo 22¢ 12, 21¢; larger 2 Sue Rd nameled....... 331%) 100-ft. rolls, 24 to 48 in. wide, 
side, 10% ; Paper, 20% ; Plain, Medium Laid thread—6, 26146 : New Ideal Kettles, Cast Iron.60%| Nos Ae a3) i 
pated P20 % 5 Threa —_ hes toreer 12, 21%4¢; 18 to i. Imperial Hollow Ware, Cast Iron. Nos. 4 oe By cea + eee 
e, ©; Thread, 20 ON cebceevscken «6d et en oe ee 
Tube, 20 i snteseutns ‘Dheess’ rf, Hard Laid thread_—6, 35¥4¢ «ts Sencuiiet Wien teed. =<” a . aoe OY caatheeere $2.90" 
olde 26¢ 12, 2314¢; 15 to 42, Sige’ and White, 50&10%; Special | Gilbert Pg ee ars $3.40 
Witten Dobson, selene MI wy anie' sacs see piss Blue, 50&10% ; Majestic, pt A ell ao FF ye age 
Molders’ ‘Tools "...------+. 50% Sane Twine, 2 to 4 Ba ty CrmMrZANr<.-_ = give Sheiege < 
Sos - , sees vee cece eee ss $3.25 
ee a ane Tools... .35% sacks spree : Spighiy een ar, oF ¢ af Pat eee —% sald Pearl.” fiet, per 100 
| Simonds’ Crescent"... :. 1s. -358°%| Teor Line, in balls, V5 io} Ibe | All other lines’ except Star’ Pal 0%| New York’ Wire ‘Gioth’ Go. 7 
7O0L-Teraine seeee oe+ ++ -30% in barrels, Nos. 1, 2 and 3 a f.o.b. factory ty apd er pai 12 me galv., 4 100 sq. ft 
— Pp DOSS Raber ae vel... Tea Kettles— . mesh, ,ot-7 5; 14 ; 
ee ee Edge Tool Co....30%| Cotton Wrapping, white, 5 valle: Galvanized Teo <n ogi $2.10; 16 mesh........... “32.5 
Oe neerecereereee 40%\| to lb., according to quality, SRR 6 7 8 9 |WIRE—Barb— 
TORCHES— Each ‘* + Salhi 
Hammers, Engine C 12@19¢ GCN seveees 45¢ 50¢ 60¢ 65¢|>¢¢ Trade Report. 
wall’ Mig Supply Go.” Dread. ee Eee variegated, | WARMERS—Foot— WRENCHES— 
doattes — Steel Torches;| American 2-Ply Hemp, %4 tnt Pike Mfg. Co., Soapstone. ....831%4 %|“4gricultural ....... eo eees &10@80% 
gg gg eggs leg Ae 1 PE ae ge pee 9 gata lle Axie— Geter Poke Wennihes — 
gE eR oe JP eee Minctictn SP la Ficus, 1-24. Bolis. ane —aevews oevcevestess be S@ise ibs axter Pattern S a = 
TRACK—Barn Door, &c.— : B. 16¢\Coil: #1 TK 1% 1041 Drop Forged S @705 10% 
Sliding Door, Painted Iron, India PIs F Rhag : 1¥s-lb. Balls 9%4¢ 10V%¢ ie sed ver box — Bg wee _ ae re 0 
Sliding Door, W h sen (Spring Twine) .......0..- 11%4¢|Siee b Iron or Steel— Bemis & Call's : Retreat a oy 2% 
oy lige 19:59 eke cee India, 3 -Ply Dark Hemp Bil ae aoe a et “Se S$. 40&5%; Adjust 
ih tts Hiny SOR. se nvneneeneen Sh] India, 3-Ply, Light Hemp... 246 lWashers..$5.40 4.50 340 3.20 3.10] — able 'S Pipe 4085 % ;_ Str't 
xxx. 9 100 ft., 1 8-16 2, 3, 4 and 5-Ply Jute, %-lb. Balls te above prices are based on Hd’le ae ” 40&5% : ’ Br 
os: 1% a oats wis 124 @14¢ $6.00 off list. Pattern, 40%; Getshtentian 
Hinged ‘Hanger, @ 100 ft. "—". Common India, No. 18......... 17¢ Jn lots less than one keg, add Seteat, 20%. 
Fy 16 in., $3.50; 1% x 3-16 in., No. 264 wea "Ga and % Ib. fae per lb.; 5-lb. boxes add Ya¢ to eee # Handle Nut........! 50&10 %- 
H | Mextae Balls, according to quality, mae ee Sone Sale... 50k10% 
Cast Washers— = =| Steel Handle Screw.....-! ) 
inged Hanger ‘Track, ®_ft,,_ |Cable laid Talian, No, 18 ae ver Y-inch, barrel lots, Bteel Handle Screw... .50810% 
jig g.6 bese 2000S talian, A, Ib. No. 18, 28%4¢; B, neita aikaee’ <i Soot tae Hdl 56 50810% 
ers’-Stayon Track......... 5&! . a ; 50&10 
Sipess New Way and’ Giant’ Tu 5&5 To Wool, 3 to 6-Ply........8%@10%4¢ Stewart aa 50" Co. $17.00 Coes’ Genuine Key Model . Jo 
lar Track teseecereseceee oA DO UPSETTERS— 1D Coes’ G 50 @50&10 % 
——, Mfg. Tire— $48.00 $92.00 $180. ~y lots s’ Genuine Hammer Handle, 
rac il, per 100 ft., $3.75;| Wiley & R i > 4 3 50 @50&10% 
Storm-Proof Rail, per 100 x Green i. Mtg, Co. 15% ro Ree ae : er, —. minaoren’ 50&10&10 
eeeeee ; Oe % 
, Richards-Wilcox Mfg. Co. : $11.00) V annisHES— White per Ib. Colored per Ib. Sing 3 Metal Stamping Worcs: 
Common “gle? 3-16 in., $3.00; | Glidden Varnish Co.. Green Label, yg yeipstee 8d ES ae 5i4¢ a ee oe Vr 
$:(°50. $3.25;.1% x 3-16, per gal. M. P. Durable Ex-|o 3... 7%¢ = No.2... . 314¢| Itichards-Wilcox Mfg.” “Go.: " —" 
Spevial 7 rior, $4.00: Mu. P. Derable. In-| .” 3.1.44 7¢ No. 3......3 ¢| Shark Adjustable Pipe 
yy Hinged Hanger — Laos $5.00 $3. 3.00; M. abinet Ps Floor, Wo Rauh .. Wizard Adjustable Ratchet, — 
oe ee ee ee t Fi ty 2... 2 “* 
81, 9%¢; No. ‘e M4¢i No. RG ateosee, $5.00; naden‘s grippa Chain Pipe... 50&10% 
, . 5.00: Gi ‘wes Pert Vulean I 4 
Nos. 61, $2.75: Superior White Enam el, Eastern Market — oaeretta| Wright With A Pon On Pipe. 50% 
eS. Fe78: os. onee, 8. Sree Paint Mfg. Co. Middle West ......... $20.00@$21.00|._ Wright Patent rondo 
$3.25; 64. $3. $4.00: | Di-mel-ine Furniture Varnish, WHEELS—Grinding— | WROUGHT GOODS. + 
Pioncer Wood Track. No._3...$2.25| Di-mel-ine Vernish Stain. waters Big apron opeerpmenten i Hasps, Staples, &c...... 85E 205908 
: x Per eeeseeereereeseeseeeee o*" Yo 
a ee eRe hdr ie. 0.00 gass, WE 228; tain,| “noon 
19... .50&5%| Solid Bor ...cc.. 0... CO&10&108) $2.75; 14-in., $4.75. eto} (Cash lots, 60 t., ot mill.) 
eecccccces per 100 Ib., $8.00 
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There’s a big business opportunity for you, Mr. 


haa norms Dealer, in the widespread demand for wire 5 
fencing to take the place of the unsightly, unsani- : 
tary wooden fences. 

You have now the best This demand is the result of an aroused public sentiment in favor of 
ae cat teen ie better health conditions, which extends to all parts of the country. 


this line, and greatly in- 


crease your profits. Put CYCLONE ORNAMENTAL FENCE AND GATES 


yourself in position to a ° 
ie gage gag nl constitute the logical remedy for the conditions so generally complained 
Fences and Gates, of. Their reputation for beauty and durability 1s nation-wide, and is 


Write us for Illustrated long established. 
Catalog and our sure- 


profit prices to dealers. CYCLONE FENCE COMPANY 


We co-operate with you Waukegan, Illinois 
in many ways. 
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A STOCK OF THESE REPUBLIC PRODUCTS will 
appeal to every man and woman who enters your store 
who take pride in their homes. THE REPUBLIC LINE 
stimulates Civic Pride and Neighborhood Improvement— 


which means more sales for the REPUBLIC DEALER. 
Tenants as well as Owners will buy REPUBLIC Trellis, 


Flower Guard, rubbish burners, doormats, etc. 


Are You the Republic Dealer? 


If not, you'd better join us at once and get 
started right on this season's sales. Par ea 
TW RA De Tn IN 

cl Bh TH TH | 
Republic Fence & Gate Co. tat 
North Chicago, Illinois aU EEE 


' 
3 o 
oF Pe - = on “ 


VaVavavatavavavava? Ri Be Fae - *; 2 iets : Fe Li > GO Q oO a ~ 4 
: z yee PB Sia gh | oe pease (ta Wee ae . Tv) ; ; 7) ’ 
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Perfection Trellis 


Th 
HUH 
Tit 
ia 


Write us for cata- 2.4.4 ss i Be aT 
log and discounts 
and our new 
trade-pulling ad- 
vertising matter. 
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Style “A” 
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GENUINE 


“PHILADELPHIA” 


THE FIRST SIDE WHEEL MOWERS 
STANDARD OF THE WORLD 


We are placing on the market this season two new 
Lawn Mowers, “Independence” and “Overbrook,” 
both ROLLER BEARING, not ball bearing. All 
knives Vanadium Steel and workmanship the best. 
They are bound to become popular as soon as their 


merits are known. 


Roller bearings are far superior to ball bearings 
and not liable to get out of order, as the roller 
bearings have a line contact and the ball bearings 


only a pin point contact. 


Also full line of the popular Philadelphia Mowers, 
21 styles Hand, and 6 styles Horse Mowers of high 
grade. 


We always lead in anything new and practical in 
Lawn Mowers. 





Independence Lawn Mower—Roller Bearing Special Catalogs and prices ready. 


THE PHILADELPHIA LAWN MOWER CO. 


46 YEARS MAKERS OF STRICTLY HIGH GRADE GOODS 
31st AND CHESTNUT STREETS - - PHILADELPHIA, PA. - - U.S.A. 











NAUMAN 


Myers Cushion Tire 
Store Ladder 


Avoid accidents, modernize your store, save time 
(which is money), save labor —v4in short, use a 
Myers Cushion Tire Store Ladder. You can never 
fully realize the convenience of a Myers until you 
find it at your service in times of rush. Then you 
appreciate its value. You can reach the highest 
shelves quickly and with absolute safety, and use 
both hands in taking goods from the shelves. 

Easily installed. You can easily afford the price. 
Send for information. 


H] 


HAMIL 


Hi 


i} 


I 


HAMA 














I 


IVAN 





PATTI 


Noiseless, 
Jarless 





TRACK WHEEL 










F. E. Myers & Bro. 


Ashland Pump & Hay Tool Works... . 
ASHLAND, OHIO re 


- 


View of Upper 
and Lower Trol- 
leys and Sectional Views 
of Trolley and Floor Wheels 


RI 


ROMAN 


ARADO A 


i 


Te 
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WIRE 
ROPE 


ge y 
, 

















Wire Rope for All Purposes 
WIRE CLOTH of ALL MESHES and METALS 





Established 1849 
FACTORIES: Write for Catalogue and Prices 
Belloni, &. J. ROGERS WIRE WORKS, Inc., 291 Broadway, New York 


Philadelphia 
Philadelphia, Pa. Pa. 























‘EXCELSIOR 
Wire Picture Cord 


Made of 





Poultry 
Fanciers 








superior qual- 
ity wire spe- 
cially drawn 
for this pu r- 


In city and country 
have their hands on 
their purses just now. 
The spring clean-up 





ofttimes begins in the 


pose and poultry yard. Where 


stranded on ¥ PTT Hex. Netting is re- 
improved ma- a ee ee quired, the Perfect 

* ge Hex. Netting will I 
chinery which eh | ex. wetting will be 


ee the usual choice for 
reasons which poul- 
try fanciers them- 
selves know best. 


. ¥ 
insures a per- XZ 


fect product. 


eee 
a Sa 





You get the point we 


Full length and number of wires wish to make. Act! 


guaranteed. We make all standard 


finishes, meshes and 
' widths. 
Supplied in cartons as shown, or 


upon spools or reels. Made in U. S. A. 


Ludlow-Saylor 
Wire Co. 


ST. LOUIS, MO. 


Wright Wire Company 


Worcester, Mass. 


Boston New York Philadelphia Chicago San Francisco 
































THE “BEST” FUEL CHUTE 


has a wire glass front, protected on the inside by a heavy wire screen. It 
serves for a window as well as a coal chute. It 1s heavy and strong; locks 
securely from the inside, making it Burglar Proof. The outside design is 
very neat and adds to the appearance of any house. 


THE “BEST” HOG WATERER 


is automatic in action, neat in appearance, strong in con- 
struction, easy to regulate and moderate in price. All 
working parts are made of brass. 











Write for information. Kindly give us the name of your nearest Jobber. 


Sterling Foundry Co., 600 Wallace St., Sterling, Ill. 
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Fits Just 
Right 


ITS 


THREADED f 


Sticks there 
Tight 





Mueller 


Never Lose Hose Washer 


Can't lose out of the hose coupling because the 
edge is threaded to fit the thread of the hose 
coupling. 

Something everybody wants—something every- 
body will buy. 

An attractive showcase card brings it to the 
attention of every visitor to your store. Put it in 
stock. An easy seller. Good profit to dealers. 


Write us today. Mention the Age. 


Advertisements in the Saturday Evening 
Post will bring this Mueller Neverlose 
Washer to the attention of 2,000,000 pros- 
pects. 


H. Mueller Mfg. Co. _ Decatur, III. 


New York San Francisco 
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You Have 
Some Say 


as to the disinfecting of the public build- 
ings in that town of yours. 


Forget for a minute, if you can, that you 
are a hardware dealer. As a good citizen, 
it is not cnly your privilege but your duty 
as well, to suggest sanitary measures for 
the approval of local boards. 


We call particular attention to 





because it is an odorless disinfectant and 
germicide. Instead of merely hiding bad 
odors, it kills them. Instead of counteracting 
the effect of germs it destroys them abso- 
lutely. 


Now, when you think of your position about 
town in connection with the fact that you 
are a hardware man you will readily see our 
purpose in making this bid for an order. You 
may sell O.D. in two, five and ten-gallon 
sizes; likewise in half and full barrel sizes. 


How about that order? 


Gardner & Company 


608 Transportation Bldg. 
Chicago, Illinois 




















The 


Means 
To Yours 





**SUCCESS”’ 
BUCKET 
SPRAY PUMP 





Write for 44-page 1915 Catalogue of 
Spray Pumps, Nozsles and Accessories 


THE DEMING COMPANY 


SALEM, OHIO 
Hand,and Power Pumps for All Uses 
Henion & Hubbell 57 - Harris Pump & Supply Co. 


, New York 
Ralph B. Carter Co. 








Competition forbids increas- 
ing profits by raising , prices, 
but it doesn’t forbid increas- 
ing sales by selling a_ bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 























Made a little different— 
a little better than others, 
east no more, sell easier and 
oftener.. Our catalog shows 
a long line of profit makers 
—pumps of special desigr 
construction and adapta- 
bility. 











HAYES PUMP & PLANTER CoO. 


GCALVA , ft, & 
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TRADE Marx 


Diamond Nozzle 


Rec. U. S. Pat. Orrice 


The BEST At ANY PRICE 
COSTS LESS Than Other Good Ones 





Patented 


Spray—Straight Stream—Shutoff. Wrought Brass— 
Not Cast Brass. The only nozzle with pilot to Keep 
spray point central and prevent one-sided spray. 
Stronger, last longer, bigger volume of water. Sample 
sent postpaid on receipt of 25 cents. 


H. B. Sherman Mfg. Co., Battle Creek, Mich. 

















L. R. NELSON Successor To 


CENTRAL BRASS & STAMPING CO. 


PEORIA QUALITY PRODUCT © ILL. 


SPRI KLES 
EVENLY A MOST 
BEAUTIFUL 
A SQUARE ie 
AREA 





Extra Heavy Brass—Built to Stand the Knocks. 
Furnished with either heavy brass or galvanized steel bottoms. 
Highly polished and lacquered. Packed in a display box. 


A sample postpaid for 30c. to any dealer. Send for catalogue. 











STRAIGHT AWAY LAWN SPRINKLER 


No. 1 


Perforations®& 





Throws all the water away from the end of 
the hose. Can be held in the hand for sprink- 
ling flowers. Write for our general catalogue. 
New York Office: J. M. Sherwood Co., 168 Church St. 
Stuber & Kuck Co., Peoria, IIl. 


Wm. P. Horn Co., Pacific Coast Representative, San Francisco, Calif. 




















You Get the Biggest Return 


in all the desirable elements of Hose 
Service when you buy ‘“‘YERDON’S” 
CAST BRASS HOSE BANDS. 

Made of a Special, RUST-PROOF. 
composition metal, exceptionally 
strong and durable, they hold the 
hose firmly with a double, all-round 
‘‘Grip’’ assuring a permanently tight 
connection. They can be used re- 
peatedly and will be right on the 
job doing Efficient work long after 
others are scrapped and forgotten. 

ALL sizes for hose 4%” O. D. up 
to the largest Suction Hose. Most 
satisfactory on automobile hose con- 
nections. Made in Fort Plain, U. 
S. A. Used everywhere. Unequalled 


We solicit your stock orders. If 
you don’t know them write for sam- 
ples. Both Home and Foreign trade 
supplied. 


WILLIAM YERDON 


BOX 102 FORT PLAIN, N. Y. 











Milk Bottles 


In the Hardware Store 


You will find that Travis 
Milk Bottles do not stay in 
the hardware store, but prove 
ready sellers to all farmers and 
dairymen. 

Your name or your custom- 
ers name on the bottles. 
Write at sonce. 


TRAVIS GLASS CO. 
Clarksburg, W. Va. 

















Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 


The 

Ensign+ 
Bickford 
Co. % 


Simsbury, 
Conn., U.S.A. 





























of 


fee SELL IT ONCE 
acs fol 


AND YOU 
SELL IT ALWAYS 


Blatchford’s Calf Meal is one of the pressing needs of your farmer 
customers who want to raise calves successfully and profitably. 


A Milk Equal of Proven Quality 


with a 30-year record of success among the stock raisers of 
America. Its quality isits best advertisement. It appeals to the 
customers who want the best and have the money topay for it. 
Put up in 25- 50- 100-1b. bags— easy to handle. 


Dealers in Dai Supetics, Gream Senmetete, Se 
ote, will fad a ready demand for oe Meal. 
seers eee e Meeunane for Blatchford’s Pig Meal 


saf period eaning ti nd for Blatchford’ epics 
-4 ‘for 3 
satsly over the car Hee ee eee cm das eatateee anh fall tnteomation. 


Blatchford Calf Meal Factory, Waukegan, Ill.: 










































DID YOU EVER SEE 


Wagner's KANT-SUK Calf 


and Cow Weaner? 
IT’S A WONDER 


A perfect humane and effec- 
tive device that sells the whole 
year round. 

The hinge construction of this 
article allows the calf and cow 
to graze in the same pasture, 
ha! rape ced gr sucking. 
t is easily. app . Once 

RANT-SUK Wean- 


ual 
- We make a complete line o 
Saddlery Hardware, also Hard- 
ware Specialties. °° 


MANUFACTURED BY 
Imperial Bit & Snap Company, Racine, Wis. 
All the leading jobbers carry them in stock 
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TOWNSEND GAVE TO THE WORLD 
THE BALL BEARING LAWN MOWER 


Golf 
Mowers 





All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. Townsend & Co., Orange, N. J. 
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You’ve a prospect in every owner of a country 
home for a 


COLDWELL 


HORSE MOWER 


with Demountable Cutter units. 

Just point out to your customers the time and 
money saved by this patented device—found 
only in Coldwell mowers: 

Other horse mowers and hand mowers in 150 
styles and sizes. 

\Write for 1915 catalogue, fully illustrated. 


COLDWELL LAWN MOWER CO. 


Factory and Offices 
at Newburgh, N. Y. 


Warehouses at 
Philadelphia & Chicago 


























Ask your Jobber 
ONE YEAR 
GUARANTEE 


Double and stitched 
of the heaviest 
Chrome 


Retail Price - $1.50 


E. T. RUGG & CO., Newark, O. 

















LASTS LONGER—LOOKS BETTER 
ALSO 
COPPER, BRONZE, GALVANOID ENAMELED, 
PAINTED, BRIGHT GALVANIZED 
All Meshes and Widths 


AMERICAN WIRE FABRICS CO. 
CHICAGO, ILL. 











TOWNSEND WIRE STRETCHERS 


. oe 





If there’s one form 
of implement that 
' gives more _ trouble 
around the farm 
than any other, it’s 
the old wunsatisfac- 
tory wire stretcher. 
When you sell a 
. customer a good or- 
der of wire fence, 
see that he has the 
tools to put it up 
properly. The Town- 
send Wire Stretcher 
will handle woven 








wire, plain twisted 
r 


re 
fencings. It’s light 
in weight, but pow- 
erful when in use. 
. Ask your Jobber— 
and write for cir- 
-—' culars. 











Painted Post, N. Y. 
176 Federal St., Boston, Mass. 


Manufacturer: F. J. TOWNSEND, 
New England Rep. F. M. TRAFTON, 











GOOD PROFIT 
IN FENCE POSTS 


There is a big demand for a cheap and 
durable fence post. Thousands of tons of 
good overhauled pipe and boiler tubes 
that go to waste annually could be profit- 
ably made into fence posts for farm and 
railroad fencing. , 


The Tiger 
Grip Clamp 


securely holds any kind of wire fence on 
a tubular post. They will not slip or 
get loose. 

Descriptive circular and sample on re- 
quest. 


CARSWELL MFG. CO. 
1808 N. 3rd St., St. Joseph, Mo. 
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'G B 


is the pioneer brand of American 


| | : : 
galvanized nettings and wire cloths. 
WY vere by a house in continuous 


existence for etervehy a century. 
THE GLLBERT & BENNETT 
MANUFACTURING COMPANY 
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EF. » Newly reduced list prices and 
Sago J trade discounts mean greater 
\ Ay profits and larger sales on 





Anglo-American 
Flashlights, Batteries and Bulbs 


Ask for Discount Sheet No. 11 


Anglo-American Co. 
MAKERS 


PITTSBURGH, U. S. A. 














Ask Y our J shlen't 


For Harness Snaps, Rope 


Snaps, breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 


(sate Hooks, ete. 


MADE BY 


COVERT’S SADDLERY WORKS 
Interlaken, N. Y., U. S. A. 





American Liberal 


Electric $ Discounts 
Company Fe ey * 4 to the 

aes SF S Trade 
Chicago <> Kn de! 


Illinois a 4 
q »—— | re 










Write now 


i a3 - 
’ ‘€ ‘sry »* : . 
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| The Common Hoe Is 
Out of Date 


The common hoe is as much out of 
date as a bow and arrow would be 
on « modern battlefield. The Norcross 
Cultivater-Hoe and Weeder is the 
modern tool for progressive garden- 
ers. It is light, strong and durable. 
and can be used either on a standard 
wheel plow or on a handle. 

Wherever it’s shown it becomes 







popular. You have a chance to cap- 
ture the trade of every gardener in 
your neighborhood. May we tell you 
more about the Norcross? 


C.S. Norcross & Sons 
Bushnell, Ill., U. S. A. 
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PRIEST’S 
Clippers 


The world’s standard “back- 
o’-the-neck”” shaver deserves 
your serious investigation as 

rofitable item of stock. 

rite. 





American Shearer Mfg. Co. 
Nashua, N. H., U S. A. 
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Pfeiffer’s Live Bait Holder 
with its transparent glass tubing 
magnifies the minnow and feo's 
the big fishes every time. It i 


Hh 


iL 


is of aluminum; wire fittings are 
all nickeled steel. 

Pfeiffer’s Patent has been _ re- 
corded March 3rd, 1914. Nothing 
light for distance casting. yet genuine without Pfeiffer’s name 
strong and durable. The stopper on the stopper. 


May we send prices and full particulars? May we prove results? 


Pfeiffer Live Bait Holder Co., cine 
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Quality Fish are Only Caught 
with Quality Tackle 


OU are sure of your rod and reel, 

hook and line, when they are stamped with 
the “Leaping Dolphin,” the quality mark of 
Abbey & Imbrie — makers since 1820 of “fishing 
tackle that’s fit for fishing.”” It’s the best tackle 
for hardest fighters. 
New illustrated catalog H (236 pages) sent to any 
angler giving his tackle dealer’s name. 


Abbey & Imbrie, 38 5 vooey St., New York 
= | Mn 
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MANUFACTURERS 

‘Our Factory At Your Service”’ 
We make Special Machinery, Tools, Dies, Wood and 
Metal Patterns, Large Capacity for Metal Stamp- 
ings, Spinnings, Metal Drawings. Lathe, Screw and 
Milling Machine Work, Contract Manufacturing, 
Metal Specialties, Hardware and Electric Ar- 
ticles, Casting. Plating, Enameling, Tinning, Ja- 
panning and Galvanizing, Development and 
Save ple Work, Designing. Drafting and Blue- 
prints. You get the advantage of our up-to-date methods, splendid 
equipment and wide experience. Send samples for esti- 
a" Printed matter on request. Write us your wants to- 


da 
_The | EAGLE MFG. CO.., 











1711 Blue Rock St. : Cincinnati, O. 








HAMILTON Coops, Feeders and 
Fountains are recognized as the 
best on the market. The profit is 
large for the Dealer, yet the price 
to Consumer is less than he will 
pay for imitations. Write to-day 
for prices. 


S. WARD HAMILTON COMPANY, 
610 West 8ist Street, Chicago, If. 
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ROBIN HOOD 
AMMUNITION 


NOT MADE BY THE TRUST 


Robin Hood Ammunition Co, 

















“SGOULDS PUMPS 


SPRAY AND WATER SUPPLY 


WRITE FOR CATALOG AND PRICES 


THE GOULDS MFG. CO. 





WATER SUPPLY PUMPS 


SENECA FALLS.NY. 
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ferent kinds of chain we make. 


and Trade Prices. 





BRIDGEPORT, CONN. 








Headquarters for CHAIN 


Here shown are but a few of the many dif- 
All our Chains 
are made of A-1 stock by Automatic Machin- 
ery and are therefore uniform and of the Dest 
quality. The capacity of our chain plant is 
30 Miles of Chain per Day. Send for Catalog* 


The Smith & Egge Mfg. Co. 


U.S. A. 


























No. | 70 NEY Carrier 


Lightest draft Fork Carrier made. 7-in. Roller 
Bearing Sheaves. Wide mouth permits the lift- 
ing pulley to carry near track. Made extra 
strong. Big seller. Good profit. 


We make the largest line of Haying Tools in 
the world. Send for New Catalog. 


The Ney Mfg. Company 
CANTON, OHIO 
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First in Volume of Sales— 


Capewell Nails are more extensively used than any other horse 
nail in the world—they outsell all other brands. 

Most horseshoers know that “The Capewell” is the nail of real 
quality—tthey prefer it. They want a nail which can be easily 
and safely driven. One which will satisfy their customers. 
Capewell nails just fill the bill. 
| So—if you are a merchant—stock Capewell nails. You will find them 
| | easy and profitable to sell. You can turn your money over oftener with this 

4 brand. ‘oe 


a 







LARGEST MAKERS OF HORSE NAILS IN THE WORLD 








| THE CAPEWELL HORSE NAIL COMPANY, Hartford, Conn. 


The best nail in the 
world at a fair price 
—not the cheapest re- 
gardless of quality. 


Look for the Trade 
Mark—a pattern on 
the head formed by 
lines crossin each 
other diagonally. 
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The Classified Directory appears in the first issue of each month 





Abbey &. Imbrieé.... 0.25 cc wees SID ae WEG, CBs « weet c 0 56a eee 119| Martin-Senour Co.............. 42 Samson Cordage Works......... 29 
Acme Steel Goods Co.......... 24 Eagle Paint & Varnish Co...... SL Gi sick. sd cde cs ohe tue tanner 35 Schatz Mig. Co... ..-cccccccce:s 39 
Alaska Freezer Co.........-...- 33 Eagle Woodenware Co.......... 37’ McKinney Mfg. Co............. 21 Schenck, M. B., Co......-+--.. 30 
Aluminum Solder & Refining Co. 28 Elastic Tip Des» bce Ab bee ee 37 | Mcmoweat BSe, Ge. é ccc ccccssds @ Schwerdtle Stamp Co........... 29 
\merican Electric Co........... 119' Energy Elevator Co............ 29 Millner Wire Cloth Rack Co.... 43 Shapleigh Hardware Co.........124 
American Screw Co... 17 Ensign-Bickford Co.............117 Milwaukee Corrugating Co...... 14 Sharp Spark Plug Co.......... 98 
American Shearer Mfg. Co.....119 Estes Mills......-........+-.... 25 Morrill, Chas.................. 28 Shelby Spring Hinge Co........ 2) 
{merican Sheet & Tin Plate Co. 28 Eureka Co..................... 26 Morse Twist Drill & Mch. Co 20 Sherman, H. b., Mig. Co...... Liz 
\merican Steel & Wire Co...27, 28 Mueller, H., Mfg. Co..........116 Silvex Company......-. 87 
American Wire Fabrics Co......118 7 ererees. -m., & BOM 6 ose caves 38 Smallwood, W. R. Mfg. Co..... 29 
American Wringer Co. ......... 36 J, ae oe Se 2. rn 114 Smith & Egge Mfg. Co.........120 
Anglo-American Co.............119 Sell BEG. Bits ios sess aa tenk iene 
Armstrong Mfg. Co............. 26 F. & N. Lawn Mower Co........ 4] Sommer, John, Faucet Co....... 29 
Athet BERGHINE U.O.. 258s ech es 23\ Ford Auger Bit GCe.... 2.2.6. wks 29 N Sparks-Withington Co.......... 91 
Aime Fe Ge, Ess hewn 123 Standard Chain Co............ 25 
Audit Bureau of Circulations... 8 ‘ Stanley Rule & Level Co...... 16 
G National Mfg. Co....... en a P : 
: Seantey Weis Gaia... -. 00: 21, $1 
Nat.onal: Sweeper Co......2...- 39ie . . : 
I Sear Specie Geiss «ws... e ee OO 
B Nels va SNS ae 7 
: rf clson; Ea’ Hf... - ve ees + =< Sears ta D. Gave «+s: 122 
mardner & Co... eesti rs : ’ s 
New Jersey Wire Cloth Co.....118 «© " , . 
ar , ‘oe Sterlite ary. Ce este is cot ce BBS 
seerecureme CO. case dcctéviat: Bere , . sas > : 
Barnett. G. & H Co 24 New York Metal Ceiling re +7: . , 
tt. G. § on a eight atet deel tae s Ae 2 > Stewart-Skinner Co.... 38 
. , Gilbert & Bennett Mfg. Co...... 118 Ney Mfe. C 120 
Berg & Beard Mfg. Co......... 40 codell Mfc. C HE i ae Levewsicade cand ekaes BY ine Struck Cu... ane 
Berger Bros. Co........... 39 Se \. cade Pee GT ore ““ Niagara Falls Metal Stamping 
- aires Goumrees, Ti Wea Gs. sek ak Ce ce wel , 
Bicvele Ste Ladder Co......... 43.\ x lds Mf > Works ... 02... ee eters eeeeeee 28 
ge hs ee eee 119 rr >: : 
Billings & Spencer Co.......... NO ka : Nicholson File Co....--..+++++- 9 T 
(ariftin Mfg. Te te Rs i tre lair 21 ? . . . 
Bishop. Geo. H.. & Co.. 1c Norcross, C, S. & Sons....:....119 
, . glia Grinnell Washing Mch, Co...... 96 es... "vy ‘ . 
Blatchf rd alf Metal Factorv 117 North Bros. Mite. 8 ae eee 24 _ : 
a4 ers | oe sae Nort] ' _ Thermoid Rubber Co........... 99 
somn re “s 52 Northwestern Chemical Co...... 95 |. : - 
Gommer Brothers............... 23 Thomson, Judson L., Mfg. Co... 23 
Bowman, Geo. H., Co........... 40 H Townsend: W Biec css oss: 418 
noke WS 7 ie ‘ — 
Brooks. \. eS Sere 29 Townsend, S. P., SS y Wee eee es 
Brown & Sharpe Mfg. Co....... 4 . ‘ U 7 pain: Ge Ma ag bes ct vce Hen anne 
flamilton, S. Rage ee 
Trimont Mfg. Co....... 
a ee |” eee 28 siesta, ebage 
, : » : ; nme Tubular Rivet & Stud Co 12 
( Hayes Pump & Planter Co...... 116 One Minute Mig. Co 34; . 
Heller Bros. Co... 27 One Minute Washer Co........ 35 
Caldwell Mfg. Coi.............. g7) eeiien, We Ci @ COe ic cessive, 43 Opportunity Exchange........ 96, 97 U 
Cape ell Horse Nail Co........ 120 Hill Dryer S Se eee fl. a a ey OE Ree 
Carewell Mie €o..: ....<..... <x, 29Q A, Ge ccd set ee i BH 
Union Caliper Co......... 22 
Cary Mire Se a ee eee ee US Oe ES Oe eee 26 a og 
( ( Union Hardware Co..........2. # 
hamp tidw UE gs inidy, org Ao oo be 23 P ‘ee . 
yi Universal Caster & Fdry. Co 3 
Chapin-Stephens Co..... re 
a tiie ; I 
Chatillion. 3; ee a dina® of iitarae i 2 44 
Chicago Flexible Shaft Co....... 6 Pakwed; tS ©. £8 38 Vv 
Chinaan Garine. Th sie ; : Re ee IR i em i 
cago Spring Butt Co...... . 229 Ideal Sad Iron Mfg, Co..... nk Parke ee eee rg 
Clistzin & ?ientihes i> Sia se ; Parker Wire G eens 2 
layton & Lambert Mfg. Co..... 27 Imperial Bit & Snap Co........ me we Vege <4 ae R; ate -C 24 
Cleveland Stone Co 2 | : . Peesiess rete ~ Gass cnc csdews 37 Voss Bros. Mtg. Co..... Be ot 
© CO... ee ee ee eee oe) SMe BON C20l i csi cite ews , 
Cleveland Wire Spring Co...... 29 Se ey Ne ee 89 
Coes Wrench Co 5 Pennsylvania Rubber Co........ 1 , 
Coldwell Lawn Mower Co....... 118 J Peters Cartridge Co............101 
Cook, HH. | Co 38 Pfeiffer Live Bait Holder Co....119 
Corbin, P. & ] ’ ; Philadelphia Lawn Mower Co...114 Wall, P.. Mfg. Supply Co 28 
id i Jenckes, E.; Mig. CO......0ec0. 38 ho . , nec . : 
Corbin Screw Corp a te te: Platt & Washburn Refining Co.. 2 Warren, |. D., Mfg. Co. + OD 
Pesce eee eeeee Oo Jeummenee, ©. Ti OE Rabe cvadewes 26 Ww Clock C 
Covert’s Saddler ae Peeei.: Wh Biss Pishe 0k ste ween 29 estern OCk O 
‘ Saddlery Works....... 119 Jennings, Russell, Mfg. Co..... 26 , T; ; 
Cyclone Fence Co.... 113 Pratt & Lambert, Inc........... 109 Western Tire & Rubber Co.. a 
Progressive Mfg. Co..... 29 Wheeling Corrugating Co....... 18 
K Whitaker-Glessner Co..... yi oa 
White Mop Wringer Co........ 39 
| R Whitlock Cordage (0.......... 17 
Jann Oul Cush cer ’ oC 4 - , S 2 a « > , 
| on Insert Co..... 99 Kastor, Adolph, & Bros........ 3 Whitman & Barnes Mfg. Co.... 12 
larby, Edw., & Sons 39 Key Steel & Wi rs - 
| Ons............ 39 Keysteme Steel @ Wire Coe.:... 11] Wickwire Brcthers, Inc.........107 
Wavenport Mf 5 2 Klej sae » - ‘ : : ~ ; 
| | . Sy) Seer ye eee 43 Klein, Mathias, & Son......... 27 Republic Fence & Gate Co...... 113 Wiley & Russell Mfg. Co...... 22 
iJazev { hh nm > 7 : : rs . ¥ yeage . 
| . i ee or See 32 Richards-Wilcox Mfg. Co....... 83 | Williams, J. H., & Co.......... 13 
Je Laval Separ > c , . 
| eparator Co.......... 105 I Robertson, Arthur R........... 26 Witte Hardware Co............103 
Wel; hos \ Z- C ~ ° °,s . 
i ce a, Le EET ETRE 39 Robin Hood Ammunition Co....119 Wright Wire Co................115 


es: fn Range ae Re RenTD 97 Rock Island Mfg. Co........... 29 
OMNES  Ciiis ota heh wk ewe be wks 116 Lindemann, O. & Co........... 38 Kogers Wire Works, Inc....... 115 
Detroit Twist Drill Co........... ee 6 ee re Pe Romer Ame GOici sc ccvicnctercns 27 
Dixon, Joseph, Crucible Co...... 27 Ludlow-Saylor Wire Co..... 111-115 toot-Heath Mfg. Co............ 38 


Dunh ~ :, - a uae hee 
ME GG ho bor es ean 47 'Leafitin Rude CO... ss css sce cs 27 ‘Rugg, E. T.. & Co.....-........118 Yerdon, William..... REALS eo 
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Regarding Hack-Saws— 


You men in the hardware trade can never really appreciate what a nuisance the 
question of hack saws is to the factory foreman or superintendent until you have heard 
the complaints of the workmen regarding breakage, easy dulling, teeth stripping, etc. 













We faced these troubles in our own tool works until we got tired of them—and just 
a little bit ‘‘mad.’’ Then we set to work and experimented with materials and 
processes until finally we produced a line of saws that suited us so well that we are will- 
ing to put our name onthem. Because of our reputation as toolmakers we know that 


The Name Starrett 
Will Sell Uhese Hack-Saws 


Everyone knows we are old enough and big enough so that we would not put our name on a product that can’t 
make good. As a hardware dealer you can make the initial sale of these saws on the strength of the name, and 
we are positive that after your customers have tried them they will come back for more. 
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The reason is this: We have selected a certain tungsten-alloy steel which we make into hack saws—tempered 
by a secret process, developed by ourselves, which secures uniformity. The teeth are milled, not stamped out, 
and they are set evenly and perfectly by another exclusive Starrett process. 

Now we want to sell these saws because we know they will cut quicker and last longer than other saws. It ‘s 


a good line for you because of profits and repeat sales. 
BY INVITATION Ask our salesmen for prices. Write for free catalog 
pao No. 20-A showing the proper saws for various uses. 


The L. S. Starrett Company, Athol, Mass. 


World’s Greatest Toolmakers 
NEW YORK LONDON CHICAGO 


42-440 
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at the Panama Exposition 





One of the big attractions in the Manu- 
facturers Building at the Panama Exposition 
is our display of Saws, Saw Tools and Special- 
ties. It is the most complete that has ever been 
made by any one at any time. Don’t fail to | 
visit our booth or to make our Branch House i 


Hl 
at 247-257 Mission St. your headquarters il 
while at San Francisco. 








ATKINS ALWAYS AHEAD! 


E.C. ATKINS & CO., Inc. 


THE SILVER STEEL SAW PEOPLE 


Home Office and Factory: Indianapolis, Ind. 


Canadian Factory: - - Hamilton, Ont. 
Machine Knife Factory: Lancaster, N. Y. 


Branches carrying complete stocks in the following cities. 


Address E. C. ATKINS & CO. 





Atlanta, Minneapolis, Portland, Ore. Vancouver, B. C. Ht 
Chicago, New Orleans, San Francisco, Sydney, N. S. W. Hi 
Memphis, New York City, Seattle, 





See et em 
— | ane aen s O i 





























CORRUGATED TREAD AT 
PLAIN TREAD PRICES 


MANSFIELD 
NON-SKID TREAD 


MANSFIELD CABLE STRUCTUR HAND BUILT TIRES 
‘‘The Hand Built Tire for Mileage’’ 

ALL NEW RUBBER—not an ounce of reclaimed Rubber used in 

MANSFIELD CABLE STRUCTUR TIRES. 


MANSFIELD TIRES are made of the finest Sea Island Fabric and the best 
rubber by experts of long experience and are inspected at every stage of 


construction. 
HAND BUILT 


The careful hand building is the most expensive way to build a Tire but it insures extreme 
longevity, more satisfaction and a greater degree of safety and will GIVE “MORE MILES 
PER DOLLAR THAN TIRES MADE IN ANY OTHER MANNER.”’ 


GOOD SERVICE INNER TUBES 
Guaranteed to stretch five times their normal size. Made of pure Para Rubber. No 
superior at any price. 


Each Tube placed in an oil, grease and dirt proof enameled duck bag. 


EXCLUSIVE AGENTS WANTED IN EVERY TOWN. 
Write us for our 1915 Automobile Supply Catalog. 


SHAPLEIGH nARDWARE Co. 


ESTABLISHED 1843 


ST. LOUIS 
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